* * 


ry 


Ys 


; 


| Vol. XXIX, No. 3486 


Car Output Record 
Falls Again as 
‘171,850 Roll 


New GM Hikes Topple 
Previous Week’s Mark; 
Pace to Stay Upward 


By Maynard M. Gordon 
; News Editor 
5 THE wings of continuing 
step-ups by General Motors di- 
visions, car production climbed to 

other alltime record in the U. S. 

week. 

The industry thus was embark- 
‘ing on a pyramid of weekly rec- 
°@ ords expected to carry into 
March. February car production 

| was virtually certain of exceed- 
’ ing January, 1954, to become the 
' third highest month in history. 

- In assembling an estimated 171,- 
850 cars last week, manufacturers 
'@ reached their one-millionth car of 
‘@ the year on Tuesday, Feb. 15. This 
‘® was fully one month ahead of the 
“same milestone’s attainment dur- 
ing the fastest previous start in 
eel. 
x * * 
T new weekly peak—171,850 
—left the preceding week the 
Shortest possible tenure as a rec- 
-ord- holder. It was in the week 
ended Feb. 12 that production of 
168,043 cars finally toppled the old 
165,860 high recorded in June, 1950. 


GM, stretching its rast output 
‘facilities to capacity-plus, sched- 
‘uled the higher car production 
which sent the industry’s total into 
“untouched 170,000 territory. Reali- 
‘gation of GM expectations of 85,980 
‘ars last week gave the corpora- 
tion two significant achievements: 
A record week of its own and 50.03 
‘percent of the industry’s record 
| output total last week. 
| Ironically, the alltime weekly 
_ record for combined car and 
_ truck production was out of jeop- 
_ardy because of changeover cur- 
tailments by GM’s Chevrolet and 
' GMC truck lines. Last week’s 
combined total of 186,680 com- 
pared to. 182,772 the previous 
week and 199,111 in the banner 
' week ending June 24, 1950. 
The week’s truck output of 14,830 
was 35 percent below the 23,022 
built in the comparable 1954_week. 


* * * 


M’S impetus boosted the projec- 

5 tion for February to 670,000 cars. 

January of this. year spawned 659,- 

_ 705 cars, just shading October, 1950, 

| for third-highest honors. June and 

' August of 1950 are the as-yet un- 
(Continued on Page 61, Col. 3) 
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New-Car Stocks Pass 500.000 


| 
| 
By Bob Sheldon 
Associate Editor 

N OUTPOURING of cars from 

the industry’s production mills 

has raised dealership new-car in- 
ventories 28 percent in one month 
to levels that prevailed last sum- 
mer. 

As of Feb. 1, Automotive News’ 
monthly census showed, retail 
sellers were operating from a 
stockpile of 464,020 new cars, an 
average of 113 per franchised 
dealer. 

Further checks, made after the 
official tabulation was completed 
last week, indicated that later in 
the month stocks had soared well 
beyond the 500,000 mark. 

x 


* * 


i 464,020 figure represented a 
28 percent gain over the revised 
Jan. 1 count of 362,381 unsold new 
cars, including those on display in 
dealership showrooms, warehoused 
by dealers and factories, used as 
demonstrators, and still in transit. 
The index for January stood at 88 
new cars per dealer. 

New-car stocks have 
upward continuously since a 
war low of 157,607 units 
-noted in November. 

At this moment, they exc 
what under normal conditio 
might be regarded as a 30-day sup- 
ply, but part of the surplus must 


Inside 
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e@ Chevrolet passes Ford as 
’54 registration count nears 
climax. Page 2. 
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t- 


More states consider 
adopting vehicle-inspec- 
tion programs. Page 54. 


Mechanics finding new 


models easier to service. 
Page 27. 


Auction operators blow 
whistle on factory-dealer 
feuding. Page 2. 


Service highlights, Page 27. Used-car 
auctions, 


Congress Gives Other Issues Priority . . . 


Delay Expected on NADA Bills 


By William Ullman 

Washington Correspondent 
EVISION of antitrust laws to 
halt new car bootlegging, com- 
plete elimination of so-called phan- 
_ tom freight charges, territorial se- 
curity and banishment of other 
_ woes that have beset new-car deal- 
ers during the past year or more, 
may be important and urgent 
needs, but at the moment Congress 
is terribly busy with other matters. 
Action on Capitol Hill doesn’t 

2ppear to be close at hand. 

There is no doubt that all of 
these dealer troubles are in the 
minds of a number of influential 
Members of the Senate and will be 


given attention sooner or later— 
probably later, to be factual in re- 
porting the situation. 


* * * 


Rgeewais, two starts on the 
dealer-desired legislation have 
been made in the House: A “phan- 
tom” freight charge bill sponsored 
by Rep. Carl Hinshaw, California 
Republican, and an anti-bootlegging 
bill introduced by Rep. John Bell 
Williams, Mississippi Democrat. 

It is just possible that these bills 
will not be too long delayed, since 
similar bills won approval in the 
House last year, and sentiment for 
them did not suffer in the 1954 


election. 
However, there isn’t much 


| be written off to a buildup in prep- 


aration for the spring market. 
* * a 
O FAR, few dealers have been 
heard to complain of overheavy 
inventories. On the contrary, there 
are many who still say they do not 
have enough cars, although some 


feel t fey are handicapped by an 
unwieldy selection of models. 

The troubles of the latter group, 
in rly all cases, can be traced 
to factory production problems 

te starts on ’55 output. 
typical Big Three dealer may 
say that he is meeting with resist- 


Dealers’ Total New-Car Stocks 


(In Field and_in Transit to Field) 


/ PREVIOUS RECORDS 


‘HIGH 
607,275 Cars—May 1, 1954 


\ 


LOW 
157,607 Cars—Nov. 1, 1954 


—Automotive News compilation 


Used-Car Prices Pick Up 
On Wholesale Market 


ESPITE the worst weather of 

the winter in nearly every sec- 
tion of the country last week, the 
breath of spring again touched 
used-car prices, according to AUTO- 
MOTIVE News’ index. 

An increased demand for used 
pieces at the wholesale level was 
definitely indicated, although 
market observers said the new- 
car sales pace appeared to be 
slackening. 

In used cars, each individual 
model listed on AvuToMOTIVE News’ 


NADA enthusiasm for the anti- 
bootlegging bill here at the mo- 
ment. The bill follows the exact 
line of the Crumpacker bill, which 
passed the House last year but 
failed in the Senate. 

The Crumpacker bill called for 
permissive legislation, while NADA 
is now on record for a mandatory 
law. The manufacturers’ position, 
said Dr. Rowland Kirks, NADA 
legislative counsel, “has dictated 
that mandatory, rather than per- 
missive, legislation be sought. 

Rep. Williams, in a special state- 
ment to Automotive News, said he 
believed his bill, or a similar one, 

(Continued on Page 8, Col. 1) 


index showed an increase over the 
averages established in the previ- 
ous week. 
* * ® 

“uae had not happened since 

the week of Aug. 23, 1954, and 
it represented a distinct change 
from performances of recent weeks, 

(Continued on Page 4, Col. 1) 


Top Cars 


New-car registrations for 11 
months, plus 33 states for De- 
cember: 

1954 Pos. 
1—1,318,107 
2—1,316,991 
, - 
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Make 
Chev. 
Ford 
Buick 
Olds. 
Plym. 
Pontiac 
Mercury 
Dodge 


1953 Pos. 
1,296,602— 1 
1,060,061— 2 
439,944— 4 
294,146— 6 
574,695— 3 
371,872— 5 
271,681— 8 
278,921— 7 

93,298—13 


Chrysler 147,081—10 


Misc. 
Total All Makes 
5,203,934 ‘ 6,509,982 
Further details on Page 52. 


_ After 28 Percent Rise in Month 


ance in moving all the six-cylinder 
jobs he has in stock and, at the 
same time, that his factory is fail- 
ing to provide him with all the V-8s 
he wants. 
* x * 
OME Little Three dealers 
watched with dismay the brisk 
new-car sales activity of December 
and January. They were forced to 
concentrate on the used-car trade 
because their factories weren't 
ready to offer new models This 
situation now is being alleviated. 
Meantime, “maldistribution,” an 
ever-present dealer grievance, as- 
sertedly has cropped up in a new 
form. One dealer, handling a vol- 
ume line, puts it succinctly: 
“Our factory disregarded all sem- 
blance of sound distribution in De- 
cember, trying to place cars where 
they could be registered.” 

This dealer says he still is badly 
understocked. 
* + * 

A§ PART of the jumbled picture 
that now exists, the new-car 
stocks of some dealers have been 
doubled and even trebled in the 
last 60 days. 
Generally, however, it may he 
(Continued on Page 4, Col. 3) 


Bill to Curb Makers 
OK’d by Tenn. Senate 


NASHVILLE, Tenn.—A bill to 
prohibit auto makers from forc- 
ing dealers to accept delivery of 
new vehicles not voluntarily or- 
dered was passed last week by 
the Tennessee Senate and sent to 
the House. 

Rep. Carroll Oakes, a Morris- 
town auto dealer who sponsored 
the bill, said: “Dealers are the 
dumping ground for the rat rac 
between General Motors and 
Ford. They can’t even get a 
stripped-down car that many 
prospects would like to buy.” 

The bill also would bar dealers 
from forcing customers to take 
unwanted accessories. 


Nance, 54, Fifth 
To Head AMA; 
Romney Named 


AMES J. NANCE last week be- 
came the fifth president of the 
Automobile Man- 
ufacturers Assn. 
and the second 
from Packard to 
receive the high 
honor. 

Nance’s election 
to succeed the 
late George W. 
Mason was an- 
nounced by AMA 
directors Wednes- 
day—only three 

4. 5. Namee days before the 
Studebaker- Packard president’s 
54th birthday. 

He follows in the footsteps of the 
late Alvan Macauley, Packard pres- 
ident and chairman who headed 
AMA from 1928 until 1946. Mason. 
then president of Nash, succeeded 
Macauley in the job and held it 
until his death last Oct. 8, when 
he was head of American Motors. 


‘. . ee 


HE only other presidents of 
AMA have been Charles Clifton. 


| whose tenure ran from 1904 to 1927, 


(Continued on Page 4, Col. 3) 
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gin Welcome in Buyer’s Market . . . 


Price Packs Called ‘Old Stuff’ 


By J. H. Reed 
Special Correspondent 

SAN ANTONIO.—Older automo- 
bile dealers here say the contro- 
versy over price packing is “much 
ado about nothing” and believe the 
ones doing the complaining never 
before have experienced the com- 
petitiveness of a buyer’s market. 

Harking back, they contend 
that it is much more preferable 
to the exclusive territory setup 
that once prevailed. 

E. C. Spires, general manager of 
San Antonio Buick Co. thinks 
many of those protesting are deal- 
ers who started with—or shortly 
after — World War II and have 
done business only in a seller’s 
market. 

“They have not been through a 
depression—or even a recession— 
and do not know how important 
a small margin may be in remain- 
ing in business,” he said. 

Spires, who has been in the auto- 





House Moves to Bar 


Cut in Auto Excises 


WASHINGTON. — Minus pub- 
lic hearings, the House Ways and 
Means Committee is expected 
this week to approve President 
Eisenhower’s request for exten- 
sion of the present excise tax 
rates on automobiles and gaso- 
line, and also to vote continua- 
tion of the 52 percent corporate 
income tax levy. 

Apr. 1 is the deadline. If there 
is no legislation for extension be- 
fore then, the auto and gas taxes 
will be reduced and the corpor- 
ate levy will drop from 52 to 47 
percent. 





motive industry since 1921, includ-|‘packing’ he can get.” 


ing five years on the manufacturing 
side, traced the history of packing. 

“When I was in the manufac- 
turing end of the business,” he 
reminisced, “we had exclusive 
dealer territories. I remember we 
in the factory spent half our time 
settling disputes and trying to 
make equitable adjustments for 
dealers who sold outside their 
areas.” 

Spires pointed out that when this 
arrangement proved unsatisfactory, 
manufacturers tried setting a fac- 
tory price on cars—plus freight to 
point of delivery. 

As some dealers had more ex- 
pense than others, Spires said this 
idea didn’t work out either. 

“Some dealers would spend time 
putting a car in shape for the cus- 
tomer. This placed them at a 
disadvantage with the dealer who 
just turned his cars over ‘as is.’ 
Then, some dealers with high over- 
heads had a higher ‘delivered Cost’ 
to customers,” he said. 

“Out of this situation, 20 years 
ago, arose the price packing cus- 
tom,” said Spires. 

He explained that by adding,®* 


little to the cost of each operatio®= 
for profit the dealer is able to; 


make a little more money. 
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He repeated his contention that 
many of the dealers protesting 
price packing are those who started | 
as dealers either during the war | 
or following it. 

“They have spent all of their 
dealer existence—up to now—in a, 
seller’s market. Now the pendulum | 
is swinging back and they have | 
had no experience in dealing with | 
the situation they now face and) 
may have to face indefinitely,” said 
Spires, adding wryly: 

“We older fellows know what we | 





are up against. We know that just | | 


such a little margin as the packing 
in the price may make the differ- 
ence whether some of us remain in 
business or are compelled to quit.” 


Chevrolet Passes 


Ford in Cars in 


°54 Home Stretch 


DETROIT.—With December reg- 
istration returns still awaited from 
16 states, Chevrolet passed Ford to 
take No. 1 spot in the most recent 
new-car report for 1954. 

It was the first time since the 
» report of Nov. 22 that Chevrolet 


r : 
As Spires sees it, that margin of had been in the driver’s seat. 


profit gives a dealer an advantage 
as it permits him to give a cus- 
tomer more for a used car and 
room to cut a little—if he has to 
—to meet competition. 

“Right now,” he emphasized, “we 
are going to need that extra mar- 
gin. For the market today is a 
buyer’s market — not a seller's. 
Should it turn into a recession, the 
dealer will need every ounce of 


Plea for Trade Peace 





Auction Assn. Warns of Harm in Feuding; 
Marker Reelected President 


ASHVILLE, Tenn. — Auction 
operators have scolded dealers 
and factories for their intra-indus- 
try feuding and proposed a peace 
conference. : 
The truce proposal highlighted 
the annual convention here last 


- week of the National Automobile 


Auction Assn., attended by some 
50 members. 

Copies of the resolution, 
adopted unanimously, were sent 
to the National Automobile Deal- 
ers Assn., National Used Car 
Dealers Assn. and Automobile 
Manufacturers Assn. 


Individual auctioneers declared 
that friction among the various 
elements of the industry hurt not 
only their business, but also the 
volume of all concerned. 

+ = * 
ARL E. MARKER, of Fort 
Wayne, Ind. was reelected 
NAAA president; George Lawson, 
of Dyer, Ind., vice-president, and 
Eleanor Schaefer, Indianapolis, 
secretary-treasurer. 
Elected directors for three-year 


Dodge, DeSoto Get 
Field-Installed 


Air Conditioning 


DETROIT. — Packaged air-con- 
ditioning units for dealer installa- 
tion in Dodge eight-cylinder and 
DeSoto cars have been announced 
by Chrysler Corp. , 

Previously, these units were 
available only as factory-installed 
equipment.. The company says the 
models available to dealers will be 
identical with those installed at 
the factory. 

It is also understood that Chrys- 
ler will introduce an “economy” air- 
conditioning factory-installed unit 
for Plymouth, Dodge six-cylinder 
and DeSoto cars. The price will be 
$426.60; cost of the present unit is 
$567. 


Lowest - priced air - conditioning 
units now available are two models 
offered by Nash. The Statesman 
and “Arbassador unit sells for $395, 
the Rambler model is $345. Both 
include heater and are factory- 
installed. 


3 
terms were Sam Goodman, Detroit; 
F. T. Mathews, Windsor, Va., and 
Thomas W. Beasley, Nashville. 

The convention approved a 
resolution opposing NADA- 
backed legislation that would 
curb bootlegging and restore ter- 
ritorial security. The resolution 
called such legislation “discrimi- 
natory.” 

Joseph B. Danzansky, general 
counsel for both NAAA and 
NUCDA, said NADA will face a 
“united front” of opposition when 
its anti-bootlegging bill comes 
before Congress. NADA’s recent 
Chicago convention endorsed the 
anti-bootlegging proposal sponsored 
by Rep. John Bell Williams, Mis- 
sissippi Democrat. 

Noting that the Department of 
Justice has gone on record in op- 
position to restricting dealer opera- 
tions, Danzansky observed that 
new-car dealers several years ago 
fought the limitation imposed 
under OPA and OPS. 

* * * 

HE convention authorized the 

NAAA board to prepare a new 
code of ethics for auctions that 
would “reflect a pledge of the fair 
conduct between the auto auction 
and its customers, and . . . empha- 
size the duty to protect the public 
against fraud, misrepresentation or 
unethical practice.” 


Most conventioners forecast brisk 
activity in the auction business this 
year. They said Many new-car 
dealers were taking their tradeins 
to auctions for rapid turnover. 

Lawson reported that $600,000,- 
000 worth of fraudulent checks 

were issued in 1954 and that 220,- 
000 cars were stolen, represent- 

ing an estimated $200,000,000. 

Urging every auction to provide 
check and title insurance on all 
cars sold, he voiced fear that the 
auction business would collapse 
unless customers got ample protec- 
tion. 


Talbert Appointed 
KANSAS CITY. — Hayward O. 
Talbert is the new chairman of 
the Greater Kansas City District 
Ford Dealers. He succeeds G. L. 
Williams. Talbert is vice-president 
of Berl Berry Motors. 


The full-year total compiled for 
32 states and the District of Co- 
lumbia combined with the 11-month 
total for all states gave Chevrolet 
1,318,107 registrations; Ford, 1,316,- 
991. 

The December total for those 
states gave Chevrolet 92,712 regis- 
trations; Ford, 82,633. 

Of the 16 states as yet uncounted 
for December, eight are in the 
nation’s top ten by volume. Because 
these eight states normally account 
for about 45 percent of all regis- 
trations, they could swing the final 
count to either competitor. 

These eight states, in order of 
usual volume, are New York, 
California, Michigan, Pennsyl- 
vania, Texas, New Jersey, Indi- 
ana and Mississippi. 

Chevrolet, in slugging its way 
back to the top, achieved a record- 
high market penetration for 1954 of 
25.33 percent. Ford, despite being 
pushed to second place, also 
reached its year’s peak penetration 
—25.31 percent. 

Actually, the margin between the 
two leaders was somewhat less 
than the width of a smidgin’s 
whisker. With combined total reg- 
istrations of 2,635,098, Chevrolet’s 
unit lead was 1,116 cars—or 0.042 
percent. 

The closeness of the race can 
perhaps be better visualized if 
the terms are translated: If Ford 
and Chevrolet were engaged in 
@ round-the-world race, Chevro- 
let would be 10 miles ahead at 
the end of the first lap. 

So far, there have been 55 weekly 
reports issued on 1954 registrations. 
(Tabulators have been counting 
nearly 13 months.) Ford has been 
on top in 31 of the 55 reports, and 
Chevrolet has led in the other 24. 

In month-by-month totals, Chev- 
rolet has been first in six months 
and Ford in five. Chevrolet cap- 
tured January, April, May, July, 
August and November, while Ford 
ruled in February, March, June, 
September and October. 














| 
| 
} 


\FLOS ANGELES 


1955 MOBILGAS ECONOMY RUN | 
possible routes > 
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Economy Routes ... Which Will It Be? — 

This chart shows the possible routes of the Economy Run slated for March 14-16, 
The exact route will not be disclosed until all competing cars have been impounded. 
The run begins in Los Angeles and terminates in Colorado Springs, Colo. 


* * 


‘09 Economy Run 


* 


Gets 


Biggest Lineup in History 


LOS ANGELES. — For the first 
time in the history of the Mobilgas 
Economy Run, all competing cars 
this year will be equipped with au- 
tomatic transmissions, according to 
R. L. Minckler, president of Gen- 
eral Petroleum Corp., which spon- 
sors the event. 

The run will start at 12:01 a.m., 
Monday, March 14 in Los Ange- 
les and terminate in Colorado 
Springs, Colo., March 16. The ex- 
act course will remain secret un- 
til all selected automobiles have 
been impounded by the Automo- 
bile Club of Southern California. 
The AAA supervises the event. 

It is understood that this year 
the run will have the broadest 
representation of cars in its history, 
including all American makes ex- 
cept Cadillac, Kaiser and Willys. 
Cars entered represent a little 

* ~ ~ 
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Officials in the Dark— 


Possible routes which may be set for 
the Economy Run next March 14-16 are 
studied by Mary Morlas (left) women's 
consultant for the run; R. L. Minckler 
(center), president of the sponsoring Gen- 
eral Petroleum Corp., and A. C. Pillsbury, 
regional director of the American Auto- 
mobile Assn. 


Business Barometer 


Auto Production — 186,680 cars, 
trucks in week vs. 136,681 year ago. 

Bankruptcies — 238 in week vs. 
277 year ago. 

Building Activities—88,000 homes 
in January vs. 91,000 in December. 

Business Volume — 107.5 percent 
of 1935-39 index vs. 103.1 year ago. 

Department Store Sales—1 per- 
cent below like 1954 week. 

Freight Loadings — 640,735 cars 
vs. 624,385 year ago. 

New-Car Sales — 5,203,934 in 
latest 1954 report vs. 5,509,982 in like 
1953 period. 

New-Truck Sales — 801,985 in 
latest 1954 report vs. 900,448 in like 
1953 period. 

Oil Stocks — 260,144,000 barrels, 
an increase of 442,000 in week. 


Steel Output—882.2 percent of 
capacity vs. 86.8 percent last week. 

Used-Car Price Index — $878 
overall February average to date vs. 
$888 in January. 

Wholesale Prices—110.3 percent 
of 1947-49 index vs. 110.2 in week 


before. 
a * ~ 


Common Stocks 


Feb. Feb. 1955 

16 9 High 
Am. Motors 11 115 14% 
Chrysler 694%, 70%, 74 
GM 93% 97% 107% 
Kaiser 3 3% 4% 
S-P 12% 12% 15% 


37.87 39.25 


Low 
9% 
56% 
58%, 
1% 
10% 


Average 





more than 97 percent of American 
production. 

In recent years, the General 
Motors makes, with the excep- 
tion of Chevrolet, have been con- 
spicuous by their absence. This 
year, it is understood, dealers 
have entered all the cars except 
those noted. 

The annual run serves the pur- 
pose of demonstrating for the av- 
erage driver the economy potential 
of his own car. 


It is estimated that 1,800,000,000 
gallons of gasoline worth $600 mil- 
lion can be saved annually if the 
nation’s drivers will increase their 
fuel mileage only one mile per gal- 
lon, Mobilgas experts say. This, ex- 
perts say, is possible through intel- 
ligent driving and proper mainte- 
nance. 

There are four price classifica- 
tions in the Economy Run: Low, 
low - medium, upper-medium and 
high. To give all entries an equal 
opportunity to win the sweepstakes, 
the ton - mile - per - gallon basis of 
judging will be used. The gross 
weight of the car is multiplied by 
the miles traveled and the result 
divided by the number of gallons 
used. 

The car with the best ton-mile 
average will become the Sweep- 
stakes Champion and receive the 
Mobilgas Stock Car Economy 
Run Sweepstakes Award, a per- 
petual trophy established by the 
contest board of the A.A.A. 

Last year’s sweepstakes winner 
was a Studebaker Land Cruiser 
with standard transmission and 
overdrive, which set a mark of 28.10 
miles per gallon and 60.84 ton-miles 
per gallon. 


Arkansas Rules 
Fair-Trade Act 


Unconstitutional 


LITTLE ROCK, Ark. — The Ar- 
kansas Supreme Court has declared 
the state fair-trade act unconsti- 
tutional because of its “nonsigner 
clause,” permitting manufacturers 
to bind retailers to minimum re- 
sale prices for their products 
through contracts requiring the 
signature of only one retailer. 

The case involved Union Carbide 
& Carbon Corp., which had sued 
White River Distributors, Inc. 
Batesville, for selling Prestone an- 
tifreeze at $2.98 a gallon instead of 
the fair-trade price of $3.75. 

The court said there was no con- 
tention that a manufacturer did 
not have the right to fix the retail 
price, provided it was done with 
written agreement with the retail- 
ers, either direct or through whole- 
salers. 


Hartz Heads Dolan Service 
Bill Hartz has been appointed 


service manager of Dolan Oldsmo- * 


bile Co., Worcester, Mass. 
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gee weeks have passed since 
column readers either attended 
the NADA convention or enjoyed 
full coverage of the meeting by 
Automotive News. 


In the opinion of most dealers, 
it was successful. Of course, all 
speeches are not always of interest 
to all dealers. That is a normal 
condition. I am sure that every 
dealer who attended obtained 
enough inspiration from the ad- 
dresses to more than justify his 
time and expense. 

Most dealers gained real inspira- 
tion from renewing acquaintance- 
ship with old friends and meeting 
new ones. Dealers always feel that 
individual conversations in private 
rooms, in hospitality headquarters, 
in hotel hallways and in exhibition 
booths are invaluable experiences 
from the standpoint of pleasurable 
human relations as well as gaining 
information on business techniques 
from brother dealers. 

There was more griping by 
dealers than at any other NADA 
convention the writer has at- 
tended and that includes all 
except one in the 37-year history 
of the event. I am sure that 
dealers with long experience will 
confirm this opinion. 

The upset in dealers’ minds is 
caused by unusual conditions, in- 
cluding the volume year with little 
profit to dealers. It was a competi- 
tive fight for volume between the 
two largest makers at the expense 
of the dealer. 


* ® * 


Disgraceful Event 


C= of the major points for dis- 
cussion was what most dealers 
described as the most disgraceful 
event occurring in the automobile 
industry—the December padding of 
registrations in an attempt to 
grasp first place in units sold. 
Many, many dealers repeated to 
me that in their opinion, as well 
as in the opinion of leaders in 
their communities, the registration 
race was an outright disgrace. In 
politics, we would call it stuffing 
the ballot box—a criminal offense. 


Dealers say the public was sur- 
prised and disappointed that 
giant factories would stoop to 
encourage dealers to enter the 
December registration battle. 
Giant corporations who above all 
others should stand in the public 
mind for morality, integrity and 
character. 


Perhaps one reason why there 
was diversity of opinion was the 
nature of the call of the “make” 
committees, each meeting in Chi- 
cago the Sunday before the conven- 
tion. The agenda for these meetings 
could not result in anything but 
mob psychology. If the cali had 
included a definite recommendation 
for an active program, permanent 
results would have been easier to 
attain. 


If there was ever a time where 





index 


Advertising News .............. 
Auto Market Reports 
























| 6 er 12 
OT RIES Since oss cacaccaan 53 
Dealer Business Counsel ........ 26 
NT FINE ios on cs ccc ccccees 18 
MN nas cee s iameekeu 12 
WD dcr eakcndaskne scenes 41 
Highways & Safety News ....... 25 
SO I oc ooo ov tice se’ 24 
legislative News ............-. 22 
NI eas vance aedcks 12 
| PO ne 48 
Ns is osiskvceawedane 60 
Personnel (Factory) ............. 46 
i 52 
Prices, Used-Car, Averages ..... 6, 38 
Production by Makes ........... 61 
Registrations, Cars, Trucks ...... 52 
Service Highlights ............. 27 
INS sea és asin San sewed 51 


Used-Car Notes 





By John 0. Munn 



















leadership is needed, it is now. The 
NADA has a better opportunity for 
progress now than ever before. 
Admiral Bell is a real leader, and 
one of his important contributions 
will be a continuity of programs. 

* + * 


Yarnall a Happy Choice 


war is fortunate, too, in the 
opinion of most dealers in 
again obtaining an outstanding se- 
lection of officers for the new year. 
Frank Yarnall, the new president, 
is a happy choice. 

He came up the hard way and 
developed outstanding leadership in 
hig own dealership and, through 
experience, is a tried and true 
dealer association leader. To the 
dealers who worry because he 
comes from a big city, let me 
assure you that Frank Yarnall 
fully appreciates the importance of 
the small town dealer and will be 
guided accordingly. 

NADA policies, as dealers 
know, are made by the entire 
board and the majority of them 
are from small towns. Let me 
say to you, too, that Yarnall is 
the first Chevrolet dealer in 14 
years to become head of the 
organization. 


First Vice-President Carl Fribley 
is from a small town — Norwich, 
N. Y. He is a brilliant leader, a 
man with ripe experience in all 
ramifications of the trade. He 
always has contributed much to 
NADA through his chairmanship 
of various committees. His own 
state has honored him by electing 
him president and life director and 
— him 1953 Dealer of the 

ear. 


John Verschoor, Mitchell, S. D., 
secretary, is another self-made 
dealer. His life hag been a modern 
Horatio Alger story and he has 
contributed not only to the auto- 
mobile trade but to many other 
business and civic groups, includ- 
ing the Mitchell Chamber of Com- 
merce. He igs president this year. 


® * ® 


Mims Is Outstanding 


AlsAn MIMS, Rocky Mount, 
N. C., the new treasurer, is also 
an outstanding citizen and mer- 
chant. In addition to his business, 
his interests range from cattle to 
aviation and from being a Kiwanis 
governor to a member of the Ford 
Dealers’ Council. He served his 
state as association president as 
well as on the NADA executive 
committee. 


In the opinion of most dealers, 
conditions have arrived at such 
@ point that something must 
break. Usually mentioned are 
three contingencies which dealers 
believe will develop within 18 
months, either by evolution or 
revolt. 


1. The factories voluntarily will 
Present dealers with a permanent 
contract. 

2. NADA will act to get a perma- 
nent contract. A contract where 
discussion of such things as boot- 
legging, territory protection, credit 
control and phantom freight will 
become merely academic because 
under such a contract they no 
longer would be profitable. 

3. Action by government. This 
is sure to come unless it is pre- 
vented by the first two. The gov- 
ernment won’t sit idly by and 
see capital of small business men 
sacrificed for the benefit of large 
corporations. 


Until one of these three events 
happen, dealers are determined to 
conduct their business with a 


centrate in looking after their own 
individual businesses so as to stay 
alive. They will continue member- 
ship and actively support their 
trade associations so that the joint 
economic power of the group 
rapidly and effectively can be 
utilized. 


AUTOMOTIVE 








maTOmay « 
OFACCOS, CANDIES AWD suMBEIES 
< APPUAMCES © HewEUEY © 


Cent lement 
We need the fo: cares 
Fairlane 2 doors’ 
Peirlane 4 doors 


Custom @ 2 doors with heaters only 
Custom 8 4 doors with heaters only 
Ranch @ Cylioder 

@ Cylinder 


We are paying $50.00 over Dealer's invoice. 
Please telephone us at our expense, if you have one 
or wore of these cars available, 


Telephone: 
CHestout 1-3006 


Jobber in Cars?— 


The above letter was received by a 
Ford dealer in a small town near Detroit. 
He said he had never heard of the firm 
until he received the letter, but learned 
later that it had registered 120 new cars 
in 11 months of 1954. The letterhead 
indicates the firm jobs tobaccos, candies, 
etc. The dealer wonders if it has extended 
its line to new cars. 


An Example of What 


LOUISVILLE. — In a five-page 
report, the Kentucky Automob 
Dealers Assn., Inc., has outlined, 
example of what one state associa- 
tion has done for its members. 

Point by point, Lew Ullrich, man- 
aging director, has capsulized the 
varied interests of the association 
and its myriad activities. 

The KADA started April 1, 1941, 
with two members and $60. 


Briefly, some of the points were: 

1.. Organization: Membership is 
never static. Members come and 
go. KADA constantly works to 
maintain, safeguard and improve 
the association. 

2. Membership: KADA never 
ceases soliciting new members or 
renewal of inactive memberships. 

3. Legislation: Efforts are con- 
stant and continuing, with KADA 
watching and listening for any- 
thing that is not in the best inter- 
ests of the automotive trade. 

4. State departments: KADA has 
enjoyed warm business relations 
with state departments and helps 
further equitable laws and regula- 
tions. 

5. Federal regulations: KADA 
joins NADA in combatting Federal 
excise taxes and other discrimina- 
tory legislation. 

6. Labor relations: Members 
are kept alert to the seriousness 
of organized labor’s efforts to 
gain control of the bargaining 
rights of member personnel. 

7 Workmen’s compensation: 
KADA works continuously in an 
effort to have rates covering mem- 
ber classifications materially re- 
duced. 

8. Group insurance: KADA pro- 
vides group insurance for its mem- 
bers and their employes. 

9. Collection service: KADA has 
established a collection bureau and 
is accomplishing results. 

10. Auto fire loss rewards: KADA 
has offered a $300 reward for in- 
formation leading to conviction of 
anyone wilfully burning an auto to 
collect insurance. 

1L Advertising code: The board 


7 
Minn. Proposes 
7 e . 
Ceiling on Vehicle 
e ~~ 
Financing Charges 

ST. PAUL, Minn. — Ceilings on 
auto finance charges have been 
p in a bill introduced in the 
Minnesota House by Reps. D. D. 
Wozniak and Joe Karth, St. Paul; 
F. R. Anderson, Duluth; J. D. Mc- 
Gill, Winona, and M. E. McGuire, 
LeSueur. 

The bill urges a 6 percent maxi- 
mum on new vehicles; a 9 percent 
maximum on vehicles up to two 
years old, and 12 percent on older 
vehicles. 

The bill also provides for the li- 
censing and bonding of installment 
sellers of motor vehicles, sales fi- 
nance companies and collector-re- 


possessors as well as regulation of 
insurance sales. 





A Report to Dealers 


Does for I 


What Is ‘Duly Qualified’? . 


Mechanics’ 


Licensing 


Stirs N. Y. Quarrel 


By Ed Brown 
Staff Correspondent 
NEW YORK.—A major contro- 
versy has started to boil around a 
bill offered in the Legislature to 
require licensing of mechanics. 


The bill has gained favor fol- 
lowing enactment of a law re- 
quiring semiannual inspection of 
automobiles. Advocates of the 
license law say it is necessary to 
ensure proper inspections. 


The law provides that “duly qual- 
ified” mechanics will do the 
inspecting. It leaves the burden 
of definition of “duly qualified” up 
to the Motor Vehicle Commission. 


Those supporting the bill base 
their arguments on the following 
points: 


ne State Association 
Members 


of directors recommended a 
standard of practice governing 
new- and used-car advertising. 

12. Litigation: During 1954, 
KADA intervened in two litigations 
including a fight to declare uncon- 
stitutional a bill requiring persons 
to show a receipt for all personal 
property taxes before an auto li- 
cense could be issued. 


13. State conventions: Nationally 
known speakers appeared at the 
KADA convention. No expenses 
have been spared to make meetings 
informative and enjoyable. 

14. All-inclusive representation: 
KADA has maintained a service for 
every type of new car and truck 
dealer and gives attention to prob- 
lems of each dealer when called 
upon. 

15. Civic associations: KADA is 
either a member of, or allied 

with, 10 national and 15 local and 
state trade associations. 

16. Boys work: KADA has given 
the Kentucky Peace Officers Assn. 
a new auto to be used in organiz- 
ing boys’ clubs in the state. 

17. Highway safety: Citations are 
awarded to members who loan 
autos to local high schools for 
driver courses and KADA has pro- 
moted various safety check cam- 
paigns. 

18, Speaking engagements: The 
managing director accepted 19 in- 
vitations as guest speaker at trade 
associations meetings and business 
conventions. 

19. Bulletin service: A weekly 
bulletin is kept up as well as leg- 
islative reports, “flash” bulletins, 
tax and legal bulletins. 

20. Highway traffic magazine: 
Published monthly. 

In summarizing, the report said: 
“All these services make it possi- 
ble for the KADA to do collectively 
what cannot be done individually.” 














1. It would raise the prestige of 


mechanics. 


2. Much of the doubt in the 
public mind as to reliability of 
repair shops would be eliminated. 
3. The “sharks” would be weeded 


out. 


4. Civil Service tests required in 
Government jobs now constitute 


licensing. 


5. Mechanics would do better 


work, spurred by fear of losing 
their licenses. 


6. It would set a standard and 
protect dealers from “drifters.” 


7. The public would be better 
protected. 


However, antagonists of the 
measure say: 

1. The law would ‘be impossible 
to administer correctly. 

2. Many practical mechanics 
wouldn’t be able to pass written 
examinations and it would tend 
to' eliminate many qualified me- 
chanics. 

3. It is additional Government 
control of business and would in- 
crease bureaucracy. 

4. It would add to the confusion 
present in the automobile industry. 

5. If a mechanic is not qualified, 
a dealer cannot afford to keep him, 
thus eliminating the need for 
licensing. 

6. The shop, rather than the me- 
chanic, should be licensed. 

7. Mechanics should be bonded, 
similar to the system used by the 
American Automobile Assn. 

Vince Lombardi, service manager 
of Tri-Boro Pontiac and a backer 
of the license bill, said: “We are 
far behind Canada, which success- 
fully has licensed mechanics for 
years.” 

An AAA official. said the organ- 
ization had no official policy on 
the question, but added that he 
personally doubted the law would 
eliminate unscrupulous mechanics. 

A mechanic’s view was: “It 
would be a wonderful thing. The 
car would be safer, the public 
would feel safer and it would raise 
mechanics out of the ‘greaseball’ 
class.” 





Bill Hits Cross-Selling, 
Bootlegging in Minn. 

ST. PAUL, — A bill that would 
strike at auto bootlegging and 
cross-selling has been introduced 
in the Minnesota State Senate by 
Senators Daniel Feidt and J. R. 
Keller. 

Under the bill, dealers would 
be prohibited from selling any 
new car other than the one they 
are licensed to sell. The bill also 
would forbid dealers to sell a 
new car except to a bona fide 
consumer or to another dealer 
licensed to sell the same make. 
In addition, the bill would pro- 
hibit the sale of new and used 
cgrs on Sunday. 





On the House .. . 


Looks like New York will.get the first postwar 


National Auto Show. 


Understand Gotham’s new 


show building will be ready in two years for this 
manufacturers’ event, whereas Detroit’s new con- 
vention hall is at least three years away. Whether 
Detroit ever will get the big event is still proble- 
matic, in view of the preference of some makers 
for a N. Y. showcase ... If misery loves company, 
then auto dealers can take solace in the report of 
the National Appliance & Radio-TV Dealers Assn., 
which shows dealer profits plummetting from 8.5 


Wemhoff 
to $4 billion . 


percent of sales in 1946 to 2.3 percent in 1953. 
Despite the fact that sales rose from $1.6 billion 


NADA warns dealers they must answer U. 8. Census Bureau’s 
query on business or face $500 fine and 60-day jail term. Penalty 
for intentionally making false answers is even steeper ... 300 
dealers attended hearing in North Carolina Legislature, protesting 
proposed boost in motor vehicle taxes. Dealers’ figures showed that 
already vehicles account for 408 percent of state’s total revenue ... 

NADA is issuing kit to help dealers push “Spotlight on Automo- 

biles” week, Apr. 11-16 . . . Cincinnati reports that some dealers, both 
new and used, have reverted to remaining open on Tuesday nights. 


—PertTs Wemuorr, Editor, 
Automotive -_News 
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Breath of Spring? .. . 
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U. C. Prices Pick Up 
After 6-Month Sag 


(Continued from Page 1) 


when wholesale auction prices had, 
generally, been slipping. 

On the index of Feb. 14, for 
example, all models except ’55s 
and ’50s declined in price. On 
only four occasions since the 
first of the year has any one 
model showed a gain two weeks 
in succession. None has advanced 
three weeks in a row. 


These comparative figures, better 
than anything else, indicate the 


U.S. Jury Frees 
Kaminsky in Ga. 


Tax Evasion Case 


SAVANNAH, Ga. — Sol Kamin- 
sky, Savannah, a Cadillac distribu- 
tor, was freed of income tax eva- 
sion charges last week in a trial in 
which a former candidate for gov- 
ernor appeared as a character wit- 
ness and a former governor as 
defense attorney. 

A U. 8S. District Court jury took 
only 31 minutes to acquit Kamin- 
sky, who was charged in a two- 
count indictment of failing to re- 
turn for taxation $8,827 in income 
during the years of 1946 and 1947. 
One of his lawyers was ex-Gov. 
Herman Talmadge and one of his 
character witnesses was James V. 
Carmichael, Marietta and Atlanta 
business executive and a 1946 can- 
didate for governor. 

The government sought to prove 
its charge through witnesses who 
said they made side payments to 
Kaminsky for cars bought from 
Chatham Motor Co., claiming that 
Kaminsky received the money and 
failed to return it for taxation. 

Both Talmadge and Shelby My- 
rick, a Savannah attorney, held 
that the only authentic records 
brought to court were from Kamin- 
sky’s own motor company. They 
stressed Kaminsky’s standing in 
his community and a long record 
of uprightness and square dealing. 

Earlier character witnesses ap- 
pearing for Kaminsky included 
Rabbi I. Barnett and the Rev. J. M. 
Chandler, of Savannah, the latter 
a Baptist minister. 

A government effort last year to 
prove the charges ended in a mis- 
trial. 





Safety Official Attacks 
Race for Horsepower 


SYRACUSE. — A safety official 
attacked auto manufacturers in 
an address here for accentuating 
greater horsepower in cars, and 
indicated he would like to see 
controls clamped on such prac- 
tice. 

Dr. B. L. Corbett, executive di- 
rector of the Milwaukee Safety 
Commission, spoke before 1,500 
industrial workers at a meeting 
sponsored by the safety division 
of the Syracuse Chamber of Com- 
merce. 








Ford Milestone— 


The 500,000th unit has come off the 
assembly line of the Ford division's At- 
lanta plant, which was opened in Decem- 
ber, 1947, according to Henry C. Dorsey, 
plant manager. The convertible was ship- 
ped to Crest Motor Co., Buckhead, Ga. 


healthy state of the wholesale used- 
car market as of last week. 

The solid individual performances 
boosted the overall average upward 
$6 to $878. The overall average, ex- 
cept for the week when ’55s were 
added to the index, had not shown 
an increase since the index of Dec. 
6, and last week’s gain was the 
biggest since the. $12 advance of 
last Oct. 18. 

* + + 
[NSARNESS of the spring market 
was generally credited for the 
used-car price developments. And 
used-car men, even with their boots 
full of snow, keep an eye on the 
calendar. 

It seems likely that the price 
jumps would have been even 
more impressive had it not been 
for one important, limiting fac- 
tor: A scarcity of clean, topflight 


cars. 

Keeping in mind the used-car 
operator’s aversion for rough or 
just-fair units, it is a bit surprising 
that prices jumped last week, when 
auction operators reported that the 
majority of cars consigned were 
only average. 

That, incidentally, is one of the 
minor mysteries of the current 
market: What’s happened to the 
really good used cars? 

* * * 


ee -CAR dealers say the quality 
of tradeins in recent weeks 
has been below average. Sharp 
stuff virtually has vanished from 
the auction arenas. Relatively few 
creampuffs can be seen on the lots. 

“These things run in cycles,” 
said one used-car man. “Next 
thing you know, everything on 
the market will be extra sharp. I 
just hope the good ones shake 
out in time for spring.” 

New-car sales continued last 
week at levels unusually high for 
February, but analysts said the 
fierce tempo of January appeared 
to be abating. However, they said, 
a record February is still in pros- 
pect. 

* ” * 


BBiGcest gain on the used-car 
index last week was made by 
55s, which went up $24 to $2,213. 

Other gains were moderate, as 
follows: '48s, up $8 to $192; ’52s, 
up $6 to $735; 53s, up $6 to $1,073; 
"49s, up $3 to $277; ’50s, up $2 to 
$8383; ’51s, up $2 to $546, and ’54s, 
up $2 to $1,606. 

The price spread between mod- 
els after last week’s adjustment 
Was (previous week’s spread in 
parentheses): ’55 to ’54, $607 ($585); 
’54 to ’53, $533 ($537); 53 to ’52, $338 
(unchanged); ’52 to 51, $189, ($185); 
‘51 to ’50, $163 (unchanged); ’50 to 
a $106 ($107), and ’49 to '48, $85 
($90). 


January U. C. Sales Climb, 


But Inventories Gain, Too 

DETROIT.—Used-car sales made 
a comeback in January, according 
to a dealer survey by the National 
Used Car Dealers Assn. An in- 
crease of 9.4 percent over Decem- 
ber was indicated by the report. 

Ray Miles, NUCDA president, 
said inventories at the end of Jan- 
uary were 11.1 percent greater than 
they had been Dec, 31. 

Dealers’ reports, Miles said, are 


generally encouraging. They are| Dec 


looking to a good season, he said, 
following a four-month decline at 
the end of 1954. 

The association’s area _ reports 
are as follows: 

East (10 states): Sales for Janu- 
ary up 34.9 percent over December. 
Inventory on Jan. 31 unchanged 
from a month earlier. 

Midwest (12 states): January 
sales up 4.7 percent; inventories up 
14.4 percent. 

South (13 states and District of 
Columbia): Sales down 2.9 percent; 
inventories up 8 percent. This was 
— only area to report a decline in 

es. 


Southwest (four states): Sales up | Dee 


2.6 percent; inventories up 12.8 per- 
cent. 

West (nine states): Sales up 53.6 
percent; inventories up 13.1 per- 
cent. 





Nash Displaying 
°*55 Models with 
New Color Style 


DETROIT. — A special two-tone 
combination which accounts for 40 
percent of current Nash production 
highlights the 1955 line of Ambas- 


=” |sador and Statesman models which 





New Nash Models on Display— 
A different kind of color style is featured in the 1955 Nash Ambassador ond 


Statesman lines. 


In the new two-tone combination, the colors appear in four-level 


separation. A narrow chrome molding along the crease line accentuates the separation. 


Nance Fifth AMA President; 


Romney Made Treasurer 


(Continued from Page 1) 


and Roy D. Chapin (1927-1928). 
Clifton’s industry affiliation was 
Pierce-Arrow and Chapin’s Hudson. 
directors also _ elected 
AMC President George W. Rom- 
ney to succeed Nance as treas- 
urer. Three new directors were 
named: L. L. Colbert, Chrysler 
Corp. president; P. O. Peterson, 
Mack Mfg. president, and J. L. 
Brown, AMC vice-president. 
Colbert fills a vacancy created by 
the resignation of B. E. Hutchin- 
son, retired Chrysler Corp. vice- 
president and finance chairman. 
Peterson, who moved from S-P to 
Mack’s helm last month, replaces 
Mack Chairman E. D. Bransome. 
Brown fills an existing vacancy. 
Other members of the AMA board 
are: Robert F. Black, of White Mo- 


*55 Stocks Rise 
28% in Month 
To Half-a-Million 


(Continued from Page 1) 


said that the largest inventories 
are in the hands of proven vol- 
ume sellers and are not neces- 
sarily unwelcome. 

The 464,020 units turned up in 
the latest cars-in-stock compilation 
are roughly on a par with the 447,- 
854 in the field last August. There 
had been 508,165 in July, 565,719 in 
June and a record 607,275 in May. 

In February, 1954, there were 
526,776 unsold new cars, rising to 
573,122 in March. 





New-Car Stocks 


In Field, In Transit 
(Compiled by Automotive oo” 


eal 
Cars Cars In Total 
in Transit Potential 

Period Field te Inventory 
Ending Dealers Stocks 
dan. 1, ’50.... 261,754 188,500 440,254 
Apr. 1, ’60.... 276,136 158,000 434,136 
June 1, ’50.... 247,680 160,200 407,880 
Sept. 1, °50.... 239,642 160,400 400,042 
Jan, 1, ’51.... 305,888 900 404,788 
Apr. 1, ’51.... 406,541 138,500 545,041 
duly 1, ’51.... 357,606 90,700 306 
Sept. 1, ’51.... 283,402 86,800 370,202 
Jan. 1, ’52.... 224, 31,000 255,968 
Feb. 1, ’52.... 198,762 69,000 267,762 
Mar. 1, ’52.... 182,577 76,000 
Apr. 1, ’52.... 213,391 83,000 296,391 
May 1, ’52.... 251,674 88,000 339,674 
June 1, ’52.. 036 70,000 302,036 
July 1, ’52.... 1 1500 277,962 
Aug. 1, ’52.... 162,086 12,000 174,086 
Sept. 1, °52.... 149,001 17,000 
Oct. 1, °52.... 233,556 89,000 +556 
Nov. 1, ’52.... 308,894 90,500 

. 1, °52.... 287,247 76,000 
Jan. 1, °53.... 291,671 83,300 
Feb. 1, ’53.... 324,835 ,600 
Mar. 1, ’53.... 389,011 87,200 
Apr. 1, ’53.... 445,882 89,300 
May 1, ’53.... 490,381 97,700 
June 1, ’53.... 463,546 73,500 
July 1, °53.... 479,698 82,800 
Aug. 1, ’53.... 517,119 82,200 
Sept. 1, ’°53.... 514,569 74,500 
Oct. 1, °53.... 519,037 60,900 
Nov. 1, ’53... 087 68,300 
Dec, 1, ’53.... 430,876 29,000 
dan. 1, ’54.... 428,125 36,600 
Feb. 1, ’54.. 176 600 
Mar, 1, ’54.... 511,122 62,000 
Apr. 1, ’54.... 541,911 64,000 
May 1, ’54.... 538,775 
June 1, ’54.... 503,219 62,500 
duly 1, ’54.... 445,665 62,500 
Aug. 1, ’54.... 390 57,000 
Sept. 1, °64.... 355,654 50,400 
Oct. 1, °54.... 267, 29,000 »469 
Nov, 1, ’54.... 120,107 37,500 157,607 

. 1, '54.... 203, 61,700 265,153 
Jan, 1, ’55.... 293,881 68,500 *362,381 
Feb. 1, ’55... 4, 464,020 


374,920 89,1 
Tt ‘Fiela stocks include cars actually at 


dealerships, those warehoused by dealers 
and factories, and demonstrators. 
* Revised. 


aS 


tor; E. J. Bush, Diamond T; Har- 
low H. Curtice and W. F. Huf- 
stader, General Motors; Edgar F. 
Kaiser, Kaiser Motors; K. T. Keller, 
Chrysler; P. V. Moulder, Interna- 
tional Harvester, and H. S. Vance, 
S-P. 
* * - 


ANCE has been a director of 

AMA since June, 1952, when he 
joined Packard as president and 
general manager. Shortly there- 
after, he was elected treasurer of 
the association. He assumed the 
presidency of S-P upon the merger 
of Packard and Studebaker last 
October. 

The AMA traces its history back 
to 1904, when it was called the 
Assn. of Licensed Automobile Man- 
ufacturers. The present name was 
adopted in 1913. 

lifton, a colonel in the New 
York National Guard, served as 
Pierce-Arrow president from 1916 
until 1919, when he was named 
chairman. He stepped down from 
the AMA presidency only a year 

before his death in 1928. 

Chapin’s occupancy of the AMA 
presidency was cut short when 
President Hoover offered him the 
job of Secretary of Commerce in 
1928. Chapin also vacated the chair- 
manship of Hudson for the dura- 
tion of Hoover’s term, resuming the 
Hudson presidency in 1933. He died 
in 1936. 

Macauley had been Packard pres- 
ident for 12 years when he moved 
into the AMA’s top position. He be- 
came Packard chairman in 1939 and 
held both jobs through World War 
II. He yielded the AMA reins to 
Mason two years before his retire- 
ment from Packard in 1948. He died 
just three years ago, a few days 
before his 80th birthday, in Florida. 

- = os 


= the merger of Kelvinator 
and Nash Motors, Mason was 
named N-K president in 1936. He 
added the N-K chairmanship to his 
responsibilities a few years after 
assuming the AMA presidency. 

All major manufacturers of cars, 
trucks and coaches except Ford are 
members of AMA. The association’s 
main office is in Detroit’s New 
Center Bldg. 

Branch offices of the AMA are 


77 | operated in New York and Wash- 


ington. Managing director of the 
association, with headquarters in 
Detroit, is William J. Cronin 


"I went on display last week. 


In the new color combination, 
the roof and side panels are in 
one color while the trunk, hood 
and connecting color bands are 
in a contrasting hue. A narrow 
chrome molding along the crease 
line separates the colors. 

The new models also feature in- 
board Safety-Vu headlights set into 
the oval die-cast grille and with 
running lights in the fenders. The 
continental front-end styling has 
been created by Pinin Farina. 

Regular two-toning also will be 
offered. Eleven color combina- 
tions will be available in both the 
special and standard two-tone 
options. 

The Ambassador V-8 series is 
powered by a 208-horsepower Jet- 
fire engine. 

The Super Jetfire Six, which is 
standard on all Ambassador Super 
models, develops 130 horsepower. 
The LeMans Dual Jetfire Six, with 
a horsepower of 140, is on al] Cus- 
tom six models. 

The Statesman is available with 
two power plants, both of which 
are six-cylinder L-head engines. 
The Powerflyte, with 100 horse- 
power, is standard. The optional 
Dual Powerflyte engine, equipped 
with twin carburetors and alum- 
inum cylinder head, is rated at 
110 horsepower. 

Nash said its Scena-Ramic wrap- 
around windshield has an area of 
1,100 square inches. 

Other top features of both series 
include single-unit body, deep coil 
ride, reclining seats with twin 
travel beds and air conditioning. 


Italy Hikes Output 
One-Fourth as 
Exports Gain 35% 


TURIN, Italy. — The Italian auto 
industry boosted car production 
26% percent and car exports 35 
percent last year, according to the 
National Assn. of the Automotive 
Industries. 

Car output totalled 180,769 
through the year, compared with 
142,861 in 1953. Exports garnered 
40,758 of last year’s production, or 
22% percent. Shipments abroad in 
1953 added up to 30,155 cars, or 21.1 
percent. 

By contrast, the U. S. shipped 
206,544 cars to foreign markets last 
year, equalling 3.7 percent of fac- 
tory sales. The U. S. export total in 
the previous year was 186,262 cars, 
or 3.1 percent. 

Largest importing countries from 
Italy during 1954 were: Sweden, 
5,573 vehicles; Austria, 5,172; Switz- 
erland, 4,704; Germany, 4,596; Bel- 
gium, 2,733, and the Netherlands, 
1,886. 

Italian builders raised truck out- 
put to 26,330 last year from 1953's 
21,842, while bus production fell 
from 2,286 to 2,091. Some 2,614 


trucks and 320 buses were exported 
last year, compared with 644 trucks 
and 246 buses the previous year. _ 





Ford's Biggest .. . at San Jose— 


Operations at the new Ford plant in San Jose (Calif.) plant will get under way 
next Monday (Feb. 28). The plant, which covers 1,560,000 square feet, is said to be 
the largest operation in the Ford division's network of 16 assembly plants. ‘t is 


described by engineers as a 


“single, integrated machine.” 


Similar plants wili be 


opened later this year in Louisville and Mahwah, N. J. 
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Clamor for Cars, but .. . 


AUTOMOTIVE NEWS, FEBRUARY 21, 1955 


Inflation Snags Sales in Brazil 


Eprror’s Note: This is the sec- 
ond of a series of reports on au- 
tomotive markets around t 
world by Mrs. George M. Slocum, 
chairman of the board of Avuto- 
motive News, who is on a world 
tour: 


By Mrs. George M. Slocum 


IO DE JANEIRO. — Although 

a tremendous demand for new 
vehicles exists, spiralling inflation 
has virtually halted automotive 
sales here in Brazil, a nation once 
nicknamed “the sleeping giant of 
the southern hemisphere.” 

Now, its mighty sinews quick- 
ening, the giant is going through 
the pains of waking up. With a 
mighty clamor for new cars and 
trucks, nothing can be done to 
fill the demand in the foreseeable 
future. 

With Government exchange reg- 
ulations and dollar difficulties hav- 
ing virtually wiped out the new- 
car market, operations have been 
halted by Chrysler, Ford and Gen- 
eral Motors assembly plants. 

It is hoped they will resume work 


* . * 


when™the economic situation be- 
comes stabilized here. 
+ + + 
N THE meantime, automotive 
transport in Brazil depends upon 
vehicles which were on the road 
before the financial crisis exploded. 
New cars apparently could be 
moved in large quantity if deal- 
ers could obtain dollars to pay 
for imports and if anyone could 
afford to pay the astronomically 
inflated price. Perhaps the great- 
est demand is for trucks, because 
the Brazilian economy leans so 
heavily on truck transport. 
Again, however, truck sales are 
severely curtailed because of the 
exchange rate and because the 
rapidly inflating cruzeiro (Brazil’s 
unit of exchange) makes local de- 
livered prices impossible to com- 
pute. 
* * * 
ten certainly gains no impres- 
sion of an auto shortage in 
Brazil when shopping or prome- 
nading in this fashionable metrop- 
olis. Traffic seems as heavy as in 
downtown Detroit, and I am told 
oe + * 





Visiting a Dealership in Rio de Janeiro— 


Upon calling on Cia Cipan Industria e 


Comercio in Brazil's capital, Mrs. George 


M. Slocum, chairman of the board of Automotive News, was surprised to find a dump 


truck the featured vehicle in the showroom. 


Not at all remarkable, said M. A. Vernier, 


manager, noting that car sales have virtually halted because of a national financial 
crisis. Cia Cipan is the Chrysler-Plymouth-Fargo distributor in Rio. 





UYER interest in 1955’s gleam- 

ing new cars is reflected in 
shatterec attendance records scat- 
tered in the wake of auto shows 
held throughout the nation this 
year. . 

The response, both in attend- 
ance and sales, has interested 
several communities in reviving 
their exhibits after a lapse of 
several years. 

In Milwaukee, an alltime attend- 
ance record of 120,140 has been an- 
nounced, topping 1954 by 36,252. 

Edward C. Wehe, general chair- 
man, estimated that at least 300,000 
tickets were entered in the draw- 
ing for eight new cars given away, 
one for each day of the show. 

It was not necessary to attend 
to be eligible to win a new 1955, he 
said. 

* ” ae 

“WE ARE convinced,” Wehe 

said, “that this give-away 
program helped attendance. How- 
ever, we are just as certain that 
many came only from a genuine 
interest in the new cars and the 
high quality of the show.” 

Wehe also pointed out that the 
record was set despite the fact that 
this was the first year that dealers 
had not given out free tickets to 
customers. The total of 120,140 all 
paid their way to see the new 
models. | 

In Syracuse, a “Miss Auto Show” 
contest attracted advance atten- 


Show Records Pile Up 


Milwaukee’s Turnout of 120,000 Adds to Spur 


For Revivals in More Cities 


lands and will receive a complete 
cruise wardrobe. 
* * * 
Four finalists first were elected, 
then a runoff was held for 
queen. Election booths were set up 
in 35 auto dealer showrooms 
throughout the city and county 
and in four downtown business lo- 
cations. 
In Delaware, O., a countywide 
(Continued or Page 58, Col. 3) 









the situation is even worse in Sao 
Paulo, which is more of an indus- 
trial center. 

Brazilian experts say that about 

80 percent of the nation’s inter- 
city transportation is by truck. 
This, they say, is because other 
transport services, such as rail- 
roads, are sadly lacking in facili- 
ties. 

Food is cited as an item that 
moves almost exclusively by truck, 
although comparatively little fresh 
food is consumed outside its local 
area because of difficulties in trans- 
portation. 

* + * 

SRRASELAANS are hopeful that 

the day will come when products 
of the Andean frontier will be con- 
sumed in Atlantic coastal cities. 
But as of now, that is only a dream 
that cannot come true until trans- 
continental highways are built to 
carry the future’s fleets of trucks. 

Right now highway travel is 
almost exclusively local and along 
the Atlantic coast. Some of the 
better-developed states of the in- 
terior do have some highways, 
but the network is fragmentary 
on an interstate basis. 

Cross-country travel away from 
the coast is limited because of this 
and, of course, it is impossible to 
penetrate very deeply into the 
country by way of roads. 

Air transportation is well devel- 
oped and much travel into the in- 

(Continued on Page 57, Col. 1) 


300-H.P. Chrysler 
Priced at $4,110, 
And It’s Loaded 


DETROIT. — The Chrysler 300, 
a hardtop model that is the indus- 
try’s new horsepower “champion,” 
will carry an advertised-delivered 
price tag of $4,110.25. 

The car’s V-8 engine, fitted with 
two downdraft four-barrel carbure- 
tors, is said to develop 300 horse- 
power at 5,200 revolutions per min- 
ute. 

Items of standard equipment in- 
clude PowerF lite transmission, 
power brakes, windshield washer, 
custom steering wheel, dual chrome 
exhaust deflectors, safety - cushion 
dashboard panel, handbrake warn- 
ing signal, glovebox light and lug- 
gage-compartment light. 

Tires are 8:00-by-15, four-ply 
nylon tubeless units with white 
sidewalls. Interior trim is of nat- 
ural cowhide. There is a choice of 
three body colors—platinum, tango 
red and black. 

There are no backup lights and 
no hood ornament or rear-view 
mirror, and the Chrysler division 
specifically excludes these from its 
list of available factory-installed 
accessories for the 300. Every ef- 
fort is made, it is explained, not to 
disrupt the “sleekness” of the car’s 
design. 

Also not available is air condi- 
tioning. 





—Bos SHELDON 


Dealers Cooperate in Delaware County [O.) Show— 


Used-Car Bulletin from Detroit... 


Latest Auction Prices 


(Copyright, 1955, by Automotive News) 


(Aptco Auto Auction. Sale every Wednesday.) 


Feb. 16 


(Average ’52s and '53s off $25 to- 
day. Sold 116 cars out of 170 entered.) 


BUICK—’53 Super Riviera coupe, $1,- 
425*. '52 Super Riviera coupe, $950*, 
$940*; Special 4-dr., $825*. °51 Spe- 
cial 4-dr., $650*; 2-dr., $530. °50 Su- 
per conv., $375*; Special 4-dr., $330*. 
'49 Super 2-dr., $225. 

CADILLAC—’50 (62) 4-dr., $800*. 

CHEVROLET — '55 fPwo-ton (6) club 
coupe, $1,700; %-ton pickup, $1,100. 
’54 Two-ten station wagon, $1,490; 
4-dr., $1,180*; 2-dr., $1,135; Bel Air 
2-dr., $1,240. '53 Two-ten station 
wagon, $1,110; Bel Air 2-dr., $1,075* 
(ps); 4-dr., $1,010*, $955, $850*; 
club coupe, $850*; One-fifty 4-dr., 
$705. '52 SL Deluxe 2-dr., $685, 2 at 
$615, 2 at $600, $555*; club coupe, 
$650; 4-dr., $640. "51 SL Deluxe Bel 
Air, $600*; 2-dr., $510*. '50 SL De- 
luxe club coupe, $455, $450. 

CHRYSLER—’53 Windsor club coupe, 
$1,050* (ps). 

DeSOTO—’54 Fire Dome (8) 4-dr., $1,- 
480°. ’53 Fire Dome (8) 4-dr., $1,- 


070*. '52 4-dr., $560*. '51 4-dr., $525. 
"50 4-dr., $415*. '49 club coupe, $260; 


conv., $200*. 

DODGE—’54 Royal (8) club coupe, $1,- 
420*. °53 Coronet (8) club coupe, 
$950*, $890; Coronet (6) station wag- 
on, $1,035. "50 Wayfarer 4-dr., $325. 
*46 4-dr., $145. 

FORD—’55 Custom (8) 2-dr., $1,860. 
’54 Crest (8) Country Squire, $1,575; 
Custom (8) 4-dr., $1,360*, $1,305; 
2-dr., $1,325, $1,250; Main (6) 4-dr., 
$1,035. °53 Custom (8) conv., $835; 
Custom (6) club coupe, $710. ’52 Cus- 
tom (8) club coupe, $760. "51 Custom 
(8) 2-dr., $520*, $495*; Deluxe (6) 
2-dr., $470. '50 Custom (6) 2-dr., 
$360. '49 Deluxe (6) 4-dr., $240; 2- 
dr., $230. 

HUDSON—’53 Wasp 4-dr., $860*. 

KAISER—’53 4-dr., $800*. ‘51 2-dr., 


$300. 

MERCURY—’54 Custom 2-dr., $1,470, 
$1,400. "53 Monterey club coupe, $1,- 
380*; 4-dr., $1,240. '52 Monterey club 
coupe, $960*. ’51 4-dr., $410. '50 4- 
dr., $390. 

NASH—’53 Rambler Sport coupe, $870; 
2-dr.. $770. '52 Statesman 4-dr., $500. 

OLDSMOBILE—’53 (88) 4-dr., $1,610°*. 
"51 (98) 4-dr., $700*. ’50 (98) 4-dr., 
$450*. °49 (9&) 2-dr., $290*. 

PACKARD—’53 club coupe, $1,150*. 

PLYMOUTH — '54 Savoy club coupe, 
$1,040. '53 Cambridge Suburban, $1,- 
000; Cranbrook Belvedere, $905; 4- 
dr., $770, $670, $665; club coupe, 
$660. °52 Cranbrook 2-dr., $525. °51 
Cranbrook 4-dr., $525; conv., $520. 
’50 Deluxe 4-dr., $300. 49 Deluxe 2- 
dr., $270. 

PONTIAC—’55 Chieftain (8) Catalina, 
$2,655* (ps). '54 Chieftain (8) sta- 
tion wagon, $2,020* (ps). '53 Chief- 
tain (8) Catalina, $1,190*, $1,075*; 
4-dr., $1,075*, $1,010. '52 Chieftain 
(8) Catalina, $835*, $780*; 4-dr., 
$900*, $725. ’51 Silver Streak (8) 2- 
dr., $575*%; 4-dr., $480*. °50 Silver 
Streak (8) 4-dr., $505*, $315; 2-dr., 
$455*. $405: conv., $350. 

STUDEBAKER — °53 Commander club 





coupe, $1,000*. ’°51 Commander 4-<r., 
$335*. $280. 
WILLYS—’52 (6) 2-dr., $340. 
ee 6 


Feb. 9 


(Sales fast and prices still holdin<. 
Weather clear. Sold 104 cars out of 
170 entered.) 

BUICK—’54 Super Riviera coupe, $2,- 
155*; Century 4-dr., $1,860°. '53 RM 
Riviera coupe, $1,470*; Special 2-dr., 
$1,125°. ‘52 Super Riviera coupe, 
$995°, '51 Super Riviera coupe, $750*; 
4-dr., $645°, $600°; 2-dr., $580°. ‘50 
Super 4-dr., $410°; Special 2-dr., 
$400*, $350°. 

CHEVROLET—’54 Two-ten 2-dr., $1,- 
190, $1,185; 4-dr., $1,100; One-fifty 
2-dr., $990; 4-dr., $880°. 53 Bel Air 
coupe, $1,125; 2-dr., $1,065; 4-dr., 
$1,050; Two-ten station wagon, $1,- 
010; 2-dr., 2 at $890; 4-dr., $860, 
$780; One-fifty 2-dr., $750, $710. 
SL Deluxe 2-dr., $635*%, $440°, 
SL Deluxe Bel Air, $615°; 4-dr., 
$660; 2-dr., $525; SL Special club 
coupe, $485°, $455; 2-dr., $380. '50 
SL Deluxe 4-dr., $360; 2-dr., $325°, 
"49 SL Deluxe 4-dr., $370; SL Spe- 
cial 2-dr., $150. 

CHRYSLER—’53 NY 4-dr., 
'51 NY 4-dr., $310°. 

DeSOTO—’ 53 Fire Dome (8) club coupe, 
$1,230*; Powermaster club coupe, $1,- 
020°, °52 Powermaster 4-dr., $575*. 
"51 Custom 4-dr.. $560, $490. 

DODGE—’53 Coronet (8) 4-dr., $940*; 
club coupe, $920; Meadowbrook 4- 
dr., $835°; 2-dr., $770; club coupe, 
$615. '52 Meadowbrook 2-dr., $380. 
'51 Meadowbrook 2-dr., $260. 

FORD—’55 Fairlane (8) club sedan, 
$2,455° (ps). °54 Main (8) Ranch 
Wagon, $1,430; Crest (8) 4-dr., $1,- 
400. °53 Crest (8) Victoria, $1,090; 
4-dr., 2 at $925°%, $920°; 2-dr., $890. 
"52 Custom (8) 4-dr., $770°%, $750°; 
2-dr., $625. °51 Custom (8) 2-dr., 
$500. '50 Custom (6) 2-dr., $280. 

HUDSON—’51 Pacemaker 4-dr., $225. 
’50 Pacemaker 2-dr., $185. 

KAISER—’53 Deluxe 4-dr., $875°. 

MERCURY—’'52 Monterey club coupe, 
$1,015°. 

OLDSMOBILE—’53 (98) Holiday, $1,- 
660°; conv., $1,425°. °52 (88) 2-dr.,. 
$985. °51 (98) Holiday, $600*; (88) 
4-dr., $600°, ’50 (88) 2-dr., $310°. 

PLYMOUTH—'53 Cranbrook Belvedere, 
$1,020°; 4-dr., $700; club coupe, $700. 
*°52 Cranbrook 4-dr., $670; Cambridge 
station wagon, $780; club coupe, $485. 
°51 Cranbrook 2-dr., $430; 4-dr., 

$390; Cambridge 

4-dr., $315. °49 


$1,005°, 


$420; club coupe, 
club coupe, $340; 
Deluxe 2-dr., $265. 

PONTIAO—'54 Chieftain (8) 4-dr., $1,- 
600°. °53 Chieftain (8) 2-dr., $1,- 
225°; 4-dr., $1,120*. '52 Chieftain 
(8) Catalina, $1,025*, $830; 2-dr., 
$775°. °51 Silver Streak (8) 2-dr., 
$540°; 4-dr., $390°; club coupe, 
$455°; Silver Streak (6) 2-dr., $430. 
50 Silver Streak (6) 2-dr., $340; 
4-dr., $235°. 

STUDEBAKER—’53 Commander 4-dr., 
$740. ‘'52 Commander 4-dr., $500; 
Sport coupe, $415. '51 Commander 
4-dr., $250. 


*Indicates automatic transmission or overdrive and (ps), power steering. 


Other Auction Reports are on Pages 38, 39, 40, 49 


GM Car Sales Smash Mark 
For Opening Feb. Period 





DETROIT.—Retail sales of Gen- 
eral Motors cars during the first 
10 days of February set a record 
for that period, Harlow H. Curtice, 
president, announced last week. 

“Despite our current high rate 
of production,” Curtice said, “the 
market is so strong that we have 
not been able to provide our deal- 
ers with a comfortable selling stock 
of cars.” 


New highs were also set in 
used-car sales by GM _ dealers, 
said Curtice. The new marks fol- 
lowed record January sales, mak- 
ing GM auto sales in 1955 up to 
Feb. 10 the highest in history for 
the period. 

Chevrolet, Pontiac, Oldsmobile, 
Buick and Cadillac each set sales 
records during that period. Retail 
sales for all divisions totaled 99,- 
754, or 124.2 percent of the previous 
high of 1950. 

Used-car sales during the first 10 
days of February totaled 113,512 
or 124.5 percent of the former high 
of 1941 and 127.6 percent of sales 
in the same period of 1954. Total 
used-car sales in 1955 to Feb. 10 
were 445,341. 

New-car sales in 1955 to Feb. 10 
were 361,008, or 122.5 percent of the 
previous high set in 1951. They 
were 161.2 percent of the total for 
the same period of 1954. 


Mitchell-Bentley Fire 


Fails to Curb Output 

OWOSSO, Mich.—The $2 mil- 
lion fire here Feb. 10 caused only 
minor interruption in Mitchell- 
Bentley Corp. operations. Don R. 
Mitchell, president, said auto pro- 
duction would not be curtailed 
because of a shortage of parts 
the company supplies. 

“We were back in production 
by 7:10 a.m. the day after the 








iol 





tion to the show which opened 
‘3 yesterday (Feb. 20). 
Voting booths closed today and 


Nine members of the Delaware County (O,) Automobile Assn., joined in the sponsorship of the first auto show ever held in 
the county. They were (back row, from left) Francis O’Brien, of Humphries Ford Motor Sales; Ed Shearman, of Ed Shearman 
Motors (Lincoln-Mercury); LaVerne Driggs, of Driggs Motors, Inc. (Chrysler-Plymouth); Ralph Marshall, of Marshall Pontiac Co., 
the queen will be announced to-| and Paul B. White, of C. A. White & Son, Inc. (Dodge-Plymouth), Front row: Birney McKee, of McKee’s Garage (DeSoto-Plymouth); 
morrow (Feb. 22). She will get an | Earl Davis, of Earl Davis Buick Co., Inc.; Merle Macklin, of Autoin Garage & Service Co., Inc. (Oldsmobile), and John Keefer, 
all-expense trip to the Virgin Is- | of Keefer Chevrolet Co., Inc—Photo by Delaware Gazette. 


fire,” he said. Work was switched 
to the plant at Ionia, Mitchell 
said. The company supplies arm 
rests, seat cushions and interior 
trim to auto makers. 
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“All I want ts the facts, man...’ 


Use | 
FACTS” SELL 
PLYMOUTH 


TRADE-INS 
FASTER! 


You’ve heard them. Prospects want the facts. Plymouth excels all other makes in its field in that most important 
of all used car considerations—ability to “stand up.” The toughest, 


Features built into the car, mileage, owner his- , 
biggest, round-the-clock proving ground of modern times proves 


tory and the rest. You can’t blame them. The : ; 
‘ Y it, for there are more Plymouths used as taxicabs than all other 


have a right to know. makes combined! (Further, Plymouth leads the low-price 3 in 
With every Plymouth on your lot you now have victories in national stock car races! ) 

. 1 rt < arte 23 ~ a aa 7? . - 
2 important facts besides the “case history Through the years, Plymouth has “out-engineered” every other 
kind. These are the facts any purchaser wants make in its price class. Here’s proof the “facts favor Plymouth!” 


to justify his purchase. They are: Show these features to your customers: 


Part-by-part comparison* proves Plymouth engineering leads the lowest-price field 
Plymouth CarA Car B Plymouth CarA 


SAFETY-RIM WHEELS NO NO RESISTOR-TYPE SPARK PLUGS 
2-CYLINDER FRONT BRAKES NO NO EXHAUST VALVE SEAT INSERTS 
INDEPENDENT PARKING BRAKE NO NO CHAIN-TYPE CAMSHAFT DRIVE 
ELECTRIC WINDSHIELD WIPERS NO NO OILITE FUEL FILTER 

ORIFLOW SHOCK ABSORBERS NO NO 

WIDEST, MOST RIGID FRAME NO NO 


COWL VENTILATOR NO NO 


BAKED-ENAMEL FINISH NO *Comparison based on 1952 models of the low-price 3, which you will be getting as trade-ins in great measure this 
year. Most of these Plymouth engineering advantages apply in other model years as well. 


Best buy new...best buy used PLYMOUTH 
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AUTOMOTIVE WASHINGTON 


NADA-Backed Bills 
Face Action Delay 


(Continued from Page 1) 


would be enacted into law at this 
session. 
* + + 

H® SAID it provides for agree- 

ments between automobile 
makers and franchised dealers to 
prohibit sale of new models to un- 
authorized persons or dealers for 
resale. The bill also would permit 
cancellation of franchises of deal- 
ers who purposefully violate the 
provisions. 


“The need for. this legislation 
was brought to my attention by 
dealers in my home state,” said 
Williams. “Further, testimony be- 
fore the House Interstate and 
Foreign Commerce Committee 
last year pointed up the need for 
the legislation.” 

He said the primary purpose of 
the bill was to protect the consum- 


er public from “fly-by-night un- 
stable” dealers “not capable of 
servicing and guaranteeing the new 
products they sell as used cars.” 

* * . 


gree hearings in the last session 
were broad and clear and the 
story has not changed enough since 
then to require néw hearings, it is 
believed by reliable sources. 


(However, by resolution local 
used-car groups around the coun- 
try as well as the National Used 
Car Dealers Assn. have indicated 
that they will offer more organized 
resistance to the antibootlegging 
bill in this session. 

(In addition, the National Au- 
tomobile Auction Assn. at its 
convention last week approved a 
resolution to work “against any 
legislation that would be discrim- 





inatory against any phase of the 

automobile industry.”) 

The Senate may slow any quick 
House action, since there are pow- 
erful members of that body who 
want a full-scale, cross-country in- 
vestigation of all charges brought 
against the manufacturers by the 
dealers. 

The Senate, it seems, wants a 
full showdown, without fear or 
favor. And that may take time. 

+ * x 


TH the NADA annual conven- 

tion come and gone, it is prob- 
able that both chambers of Con- 
gress from now on will get more 
prodding from the car dealers than 
they have had so far in this ses- 
sion. . 
There has been some delay on 
the part of NADA since the | 
close of its Chicago meeting, 
owing to unfortunate illness 
among top officials expected to 
do the spade work at the Capitol, 
particularly Frederick J. Bell, 
executive vice-president, and 

Kirks. 

But, even otherwise, they could 
not have made a great deal of 
progress thus far because of the 
international matters that have oc- 
cupied the attention of Congress. 

There is, of course, a right and 








Cadillac Crest Sparkles in L. 








A.— 


The “Miracle Mile" of Los Angeles’ Wilshire Bivd. has been adorned with this 
spectacular bulletin featuring a glittering Cadillac crest and creating a jewel-like 
sparkle. The prism treatment is effective both day and night, and the crest is said 
to “burn” through any atmospheric condition. The first of these signs was erected on 


the San Francisco-Oakland Bay Bridge. 


a wrong time to go to Congress 
with your story and your tools for 
work, and the past month has not 
been it. If the evacuation of the 
Tachens does not have a nasty 
aftermath, and Comrade Bulganin 
continues to remain in line and 





‘Dont worry, this Quaker State Detergent Additive 
will solve your engine problems!" 


For such troublesome complaints as sluggish 
valve action, plugged piston rings, sticking 
hydraulic valve lifters, and sludge and var- 


nish deposits, Quaker 


Additive works wonders. And it gives extra 
protection against corrosion, rust and wear. 


It’s a product of Quaker State’s advanced 
lubrication research—and, like all Quaker 
State products, of highest quality. Easy to 


State Special Detergent 


use! Gives positive results! Added to a good 
quality motor oil in the crankcase, it gives 
immediate cleansing action to the exact 
degree required. It restores full power and 
smoothness to sluggish motors—quickly. 


Quaker State Special Detergent Additive 
is not only easy to use and quickly effective 
—hbut also profitable to sell! Try it when 
there’s trouble! 


QUAKER STATE OJL REFINING CORPORATION, OIL CITY, PA. 
Member Pennsylvania Grade Crude Qil Association 





France gets leveled off, NADA’s 
hour may come to Capitol Hill. 

Again, there is plenty of senti- 
ment in Congress for the plight of 
the car dealers, whose shops stretch 
by many thousands across the land 
and come close to the homes, lives 
and political fortunes of members 
of both Senate and House. 

Thus, while Bell and Kirks will 
ring the doorbells at the Capitol, 
they must have the support of the 
dealers individually as well as col- 
lectively. Both Bell and Kirks made 
that plain at the Chicago conven- 
tion. Otherwise, they said in sub- 
stance, their task will be much 
more difficult. 

* * > 


New Look at Controls 


RESIDENT Eisenhower, having 

announced abandonment of his 
intention to ask Congress for 
standby price, wage and rent con- 
trol legislation, the Office of De- 
fense Mobilization is also taking a 
new look at the matter. 

Edward F. Phelps, ODM’s as- 
sistant director for stabilization, 
proposes to recheck some of the 
regulations drafted by his pre- 
decessor with a view to establish- 
ing rules based more on knowl- 
edge gained in two emergencies. 

Phelps believes that good stabili- 
zation legislation cannot be defi- 
nitely drafted far in advance and 
that there is no need for it just 
now. 

Meanwhile, so far as cars and 
trucks are concerned, he will seek 
industry help in framing regula- 
tions. He will consult with both in- 
dustry and retail trade representa- 


tives. 
* * * 


ICC Inquiry Budget 

7s Senate last week approved 
the full $200,000 budget sought 

iby the Interstate Commerce Com- 

mittee to finance its current inves- 

tigations. 

While the proposed ICC inves- 
tigations are primarily inquiries 
into domestic surface transpor- 
tation, Committee Chairman 
Warren Magnuson, Washington 
Democrat, revealed that some 
members of the group “are in- 
terested in pursuing an inquiry 
into auto bootlegging.” 

Magnuson said that he believes 
that “surface transportation is one 
of the most vital studies to be 
made, and one of great importance 
to the economy of the country.” 

Another bill introduced last week 
|by Senator Albert Gore, Tennessee 
Democrat, would increase authori- 
zations on Federal highways to $500 
million on primary, $325 million on 
secondary, $275 million on urban 
and $500 million on the interstate 
system. The bill—S. 1048—was re- 
ferred to the Public Works Com- 
mittee. 








Motorama in Miami 


Draws Record 364,073 


| _ MIAMI. — The General Motors 
| Motorama concluded its nine-dzy 
| run here last week with an at- 
| tendance record of 364,073, com- 
| pared with $18,542 last year. Av- 
| erage daily attendance was 40,509. 
The show will next open in Los 

Angeles March 5 for a nine-day 

run at the Pan-Pacific Audito- 

rium. It will then move to Sen 
| Francisco and from there ‘o 
| Boston. 


i 





| 
| 
| 
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AGAIN 
THE HOTTEST NUMBER 


7 1, {= OF THE YEAR! 





Sales are soaring like a rocket . . . with the “Rocket”! Even 
last year’s all-time records are being shattered every day! 
But that’s what anyone who knows Oldsmobile would 


All New, All the way through, expect! Because Oldsmobile never stands pat! We knew 
ms “ we'd have an even newer—even more popular “Rocket 8” 
powered by Rocket” 202! for 55! And we got it, too—an all-around-new Oldsmobile, 





with new “Go-Ahead” style appeal . . . new “Rocket” 202 
power . . . new sell-packed features through and through! 
For newness comes naturally to Oldsmobile! That’s why 
Oldsmobile business gets bigger and better every year 
And that’s why, now as always, the best deal is Oldsmobile! 


iss OLDSMOB ILE 


DIVISION O F GENERAL MOTORS CORP. e LANSING, MICHIGAN 











| 
| 


_aging director of Standard Motor 
Co., Ltd., has left on a 30,000-mile 
trip which will take him to the 
United States, the Pacific, New 


10 
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Spain's Racing Car, the Pegaso— 


An unusual feature in this version of Spain's famous sports and racing car, the 
Pegaso, is a driver's cabin,on the right side. The car is powered by a V-8 souped-up 





Standard Motor Chief Making World Tour 


LONDON.—Alick S. Dick, man- 
Greece and Italy. 


basis. 









6] eco" 


R. A. Johnson 

Dick Johnson Motors 
5940 No. Western Ave. 
Chicago 45, Illinois 


THE UPHOLSTERY LEATHER GROUP, INC. 


Zealand, Australia, India, Egypt, 


Dick said that in the U.S. he 
wanted to study sales of the Tri- 
umph and lay plans on a long-term 


By George L. Glaser 


European Correspondent 


this country of contrasts— 
where donkey power sstill out- 
weighs horsepower and where it is 
wise to carry French gasoline in 
cans in your car because service 
stations are far and between and 
Spanish fuel is good only for low- 





Rhodesian Mine Strike 


Breeds Copper Shortage 


NEW YORK.—A copper short- 
age has developed as a result of 
a strike which started at the 
| Rhodesian mines Jan. 3, accord- 
ing to Standard & Poor’s. The 
| strike is said to have cost 35,000 
tons of production so far. 

It is feared that if the Formosa 
situation should develop into an- 
other Korea, copper shortages 
could run into the second half of 
the year or even beyond. 





| 
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MADRID. Spain. — Traveling in | 


compression engines with retarded | 
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Correspondent George L. Glaser Writes ... 


Auto Letter from Europe 


| ignition timing—is quite an adven- 
ture. 

The road from the French bor- 
der town, Irun, to Madrid is now 
being enlarged and straightened 
out, an improvement which 
should cut the run by one or two 
hours. 

Since Spain has hardly any auto 
industry to speak of, most of the 
cars encountered are of foreign ex- 
traction, with Italian and German 
|makes outnumbering most others. 
| Among trucks one notes particu- 
larly British Leyland diesels, Ger- 
man Daimler and MAN diesels, 
| and once in a while a Studebaker. 
| * 

a gpage les only auto manufacturer 
| is Empresa Nacional de Auto- 
|ecamiones, which besides cars, 
trucks and buses produces the 
famous Pegaso sports and racing 
car. 

The company is 90 percent gov- 
ernment-owned, and its chief en- 
gineer, Wilfredo P. Ricart, had 
been associated formerly with the 
Italian firm, Alfa-Romeo. 

| The plants in Barcelona, which 





wht 


because people don’t expect 


to pamper Pontiacs”’ 


“The Pontiac is built for service and performance— 

truly a carefree car. And the most carefree upholstery 
material I know of is genuine leather. It laughs off scufis 
and scratches—and its finish actually improves with use, 
taking on a rich gleam. That’s why I urge customers 

to choose the models upholstered in genuine leather—they get 
the most for their money that way.”’ 


Mild soap and water is all that is needed to keep genuine 
leather upholstery looking as good as new—or better. 


Only genuine leather wears as well as it looks. 


YOU CAN GET THE FACTS THAT PROVE 


LEATHER IS BEST. Send 


the coupon today for “All About Genuine Leather” (free), showing 
results of tests by a famous impartial testing company. 


THE UPHOLSTERY LEATHER GROUP, INC. 
141 East 44th Street, New York 17, N. Y. 


, Dept. AN-2 


Please send me, free, your “All About Genuine Leather’. 


Name 

Firm 

Address 
ES a 


141 East 44th St., New York 17, N.Y. + 





State 


99 West Bethune, Detroit 2, Mich. 





employ about 2,000 workers, build 
eight-ton diesel trucks, which also 
come in tractor-semi-trailer com- 
bination of 16 tons capacity. 


The buses have a diesel chassis 
with the motor in front and for- 
ward control arrangement. 

* + . 


20 Pegasos a Year 


gee egal of the Pegaso for 
1954 is estimated at 20. (That's 
no typographical error!) The $12,- 
000 sports car features a V-8 highly 
souped-up engine in a modern 
chassis with bodies from France 
and Italy. 


Pegaso is building a new plant 
in Madrid and intends to pro- 
duce a smaller diesel truck, a 
five-ton truck and sports cars in 
the Jaguar price range. 

Whether this ambitious program 
can be carried out in 1955, as plan- 
ned, remains to be seen in a coun- 

try in which manana and fiesta 
are still as highly valued as bull 
fights. 

Spain is a long way off from 
motorization, mainly because of the 
lack of a middle class which could 
afford to buy cars. In the mean- 
time, the donkey remains the 
standard means of transportation 
for the working people. 

* + + 
Racing Experiences 
‘ European racing season is 
over. The last Grand Prix took 
place in Spain, and Mercedes, the 
| heavy favorite, did not win. 

Nevertheless, Mercedes is going 
jahead with its design. Two fea- 
|tures of the Mercedes racing car 
are of particular interest: 


The motor is an eight-cylinder 
|in-line job. Power for the trans- 
| mission is taken from the motor in 
the center between the No. 4 and 5 
cylinders. 

This power takeoff means that 
the crankshaft is subjected to 
strains only from four cylinders 
on each side, and does not have 
to take the twisting force of all 
cylinders. 

The second feature is that no 
valve springs are used. Mercedes 
has developed a mechanical valve 
opening and closing mechanism, 
which uses less power than ordi- 
nary valve trains and assures 
quicker opening and closing of the 
valves. 

From its 1954 experiences, Mer- 
cedes probably will evolve a lighter 
and shorter version of its race car. 


Mo. County Seeks 
Power to Issue 


Auto Licenses 


JEFFERSON CITY, Mo.—A bill 
has been introduced in the Mis- 
souri House of Representatives 
that would require a _ special li- 
cense for passenger and commer- 
cial vehicles operated in Jackson 
County, which includes Kansas 
City. 

The Motor Car Dealers Assn. of 
|Greater Kansas City has passed a 
strongly worded resolution in op- 
position to the bill, declaring that 
the new-car buyer must pay taxes 
of about 20 percent of the car's 
value and, in addition, he usually 
pays a Missouri use tax, a Missouri 
license fee, a City personal tax, 4 
County personal tax and Federal, 
State and City gas taxes. 

Ray M. Faddis, president of the 
association, said the resolution was 
sent to Roy Hamil, speaker of the 
House, and to the representatives 
who signed the bill. 

The county license proposal calls 
for levies of $3 on cars and $5 on 
commercial vehicles. 

While it was called discrimina- 
|tory against Jackson County auto 
owners, the bill’s supporters as- 
serted that most other counties 
would soon be issuing their own 
| licenses if this bill was passed. 


Buick for Grafelman 


Charles M. Grafelman has been 
granted a Buick dealership in 
Brookville, O. Jack Davis, former 
owner of the franchise, is now 
owner of Dayton Buick Co., Day- 
ton, O. 
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First in the Post 


In 1906 most motorists bought their oil by the 
measureful from a barrel. Oil was oil, and brands 
were unimportant. But as soon as it was put on sale 
in cans, brands became big business. And in building 


sales and acceptance for manufacturers and dealers 






VACUUM 


MOBILOIL 


is unequaled ¢ 
or 
lubrication of avery ae and scientific 
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alike, the Post has done the most to pave the way. 





Because of this proved performance—when it comes 









to automotive advertising... 
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THE AUTO (ABOVE) IS A 1904 MAXWELL. FOR A REPRINT OF THIS 
DRAWING SUITABLE FOR FRAMING, WRITE TO HAMILTON COCHRAN, 
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AUTOMOTIVE AUTOMOTIVE NEWS PLATFORM 

. “ 9 !. Fair and equitable contracts between manufacturers and dealers in 
€ A motor vehicles, parts and accessories; 

. J 2. Every dollar - ee =! = taxes, collected by state and federal 
£ € governments, applie the building and maintenance of highways; 

R iw 1 3. Guard the precepts of individual freedom, which made the U. S. A. 


great and gave its citizens more of the better things of life than anywhere 


News else in the world. 





Capsule Comment 


‘Production of new cars has just knocked over the alltime 
shoo record set on the eve of the Korean war in June, 


Now pass the sales ammunition. 
* *. * 

Some dealers express fear that present factory policies 
will force a “supermarket” type of operation in the sale of 
new cars. 

We can’t believe that responsible factory heads will ever 
permit the death of the franchise system, which built this 
great industry. 

* * * 

Reports from Washington indicate that an auto man will 
be appointed to direct the automotive division of the Depart- 
ment of Commerce. 

That’s good news, for the government operation will 
be mighty important if there should be military conflict. 
* * me 

More than 500 communities will participate in the forth- 
coming May Safety-Check programs, compared with only 
147 a year ago. 

Looks like two million vehicles will be checked this 
year. 

* * > 

Frank Yarnall of Chicago succeeds Charley Freed of Salt 
Lake City as president of NADA. 

Best of luck to Frank, and hats off to Charley for a job 
well done. 

* * * 

Ford Motor has just added a dealer-heir clause to its 
franchise contract, giving consideration to the dealer’s nom- 
inee to inherit the dealership. 

A real step forward. 

* 7 * 

The AFL and CIO have agreed to merge under the name 
of American Federation of Labor. 

Solving of jurisdictional problems will probably cause 
some turmoil before a smooth organization is attained. 
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Events 


Dealer Conventions 


Feb. 28-March | — Louisiana Automobile 
Dealers Association Annual Convention 
and Exhibit, International Room, Hotel 
Roosevelt, New Orleans, La. 

June 19-2I—Michigan Automobile Dealers 
Assn., Grand Hotel, Mackinac Island, 
Michigan. 

Aug. 21-23 — 22nd Annual Convention, 
Automobile Dealers Association of West 
Virginia, Greenbrier Hotel, White Sul- 
phur Springs, West Virginia. 

Sept. 16—24th Annual State Convention, 
Kansas Motor Car Dealers Assn., Broad- 
view Hotel, Wichita, Kansas. 

Sept. 16 — Nebraska New Car Dealers 
Association, Paxton Hotel, Omaha. 

Sept. 16-17 — New Mexico Automotive 
Dealers Assn., Nickson Hotel, Roswell, 
N. M 


Sept. 18-20 — 32nd Annual Convention, 
New York State Automobile Dealers, 
Inc., Saranac Inn, Saranac, N. Y. 

Sept. 19— Minnesota Automobile Dealers 
Association, Radisson Hotel, Minneapo- 


lis. 

Sept. 26-27—Pennsylvania Automotive As- 
sociation, William Penn Hotel, Pitts- 
burgh, Pa. 

Sept. 25-27 — Texas Automotive Dealers 
Association, Shamrock Hotel, Houston, 
Texas. 

Sept. 28-30—37th Annual Convention, New 
Jersey Automotive Trade Association, 
Hotel Chalfonte-Haddon Hall, Atlantic 
City, N. J. 

Oct. 9-10—Georgia Automobile Dealers 
Association, Bon Air Hotel, Augusta, 


a. 

Oct. 16-18 — National Used Car Dealers 
Association Annual Convention, Hotel 
William Penn, Pittsburgh, Pa. 

Nov. | — Connecticut Automotive Trades 
Association, 34th Annual Convention, 
Hotel Statler, Hartford, Conn. 

Nov. 13-14 — 20th Annual Convention, 
Automobile Dealers Association of 
Alabama, Tutwiler Hotel, Birmingham, 
Ala. 


* * * 


Dealer Auto Shows 


Feb. 20-27 — Syracuse Auto Show, Onon- 
daga County War Memorial Bldg., 
Syracuse, New York. 

Feb. 21-23 — Altoona Automobile Show, 
Jaffe Mosque Bidg., Altoona, Pa. 

Feb. 24-27-—Sioux City Automobile Show, 
Sioux City Municipal Auditorium, Sioux 
City, lowa. 

Feb. 26-March 5—Kansas City Motor Car 
Show, Exhibition Hall, Municipal Audi- 
torium, Kansas City, Missouri. 

March—Lewiston Automobile Show, Lewis- 
ton Armory, Lewiston, Maine. 

March—Spokane Automobile Show, Spo- 
kane Coliseum, Spokane, Washington. 

March 4-6—3rd Annual Kansas Automobile 
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Show, Hutchinson Sports Arena, Hutch- 
inson, Kansas. 

March po enetee County Automo- 
bile Show, Armory, Rockford, Illinois. 
March 18-19—Uniontown Auto Show, Fay- 
ette St. Dealers' Showrooms, Union- 

town, Pennsylvania. 

March 29-April 3—Sacramento Auto Show, 
Civic Auditorium, Sacramento, Califor- 
nia, 

April 1-3—Danville Auto Show, Armory, 

April 20-23—Danville Auto Show, Danville, 
Virginia. 

Dealer Protests 
We have been one of your sub- 

scribers for many years and we 

are enclosing two special bulletins 
which are misleading and we be- 
lieve a detriment to the automo- 
tive industry. The meaning of the 
two bulletins in fact, in our opin- 
ion, is to confuse the service man 


* * * 


General 


March 1-3—Passenger car, Body and Ma- 
terials Meeting, Society of Automotive 
Ln aaa Sheraton-Cadillac Hotel, De- 
roit, 

March 5-13—GM Motorama, Pan Pacific 
Auditorium, Los Angeles, Calif. 

March 6-9—Spring Executive Conference, 
National Truck Leasing System, Boca 


Rotan, Florida. : 

March ‘14-15 — Canadian Automotive |to the effect that The National 
Wholesalers’ & Manufacturers’ Associa- Procurement Transportation Sec- 
tion Annual Meeting, King Edward | tion is a branch of the United States 
otel, Toronto. : 

Mar. 16-18—IIth Annual Canadian Auto- Government, whereas it actually is 


motive Service Show, Automotive Bidg., 
C. N. E. Grounds, Toronto, Canada. 

March 26-Apr. 3—GM Motorama, Civic 
Auditorium, San Francisco, Calif. 

Apr. 16-17— Pebble Beach Sports Car 
Road Races, Pebble Beach, Calif. 

April 20-May | — 37th International Motor 
Show, Turin, Italy. 

Apr. 23-May I—GM Motorama, Common- 
wealth Armory, Boston, Mass. 

May 8-11—33rd Annual Convention, Auto- 
motive Engine Rebuilders Assn., Hotel 
Cleveland, Cleveland, Ohio. 

May 16-20—Materials Handling Techniques 
Conference, International Amphitheatre, 
Chicago. 

May 16-20—National Materials Handling 

(Contit.ued on Page 56, Col. 3) 


acting as a cut-rate wholesale house 
attempting to beat the legitimate 
Ford dealer down on his price. 

We are taking the liberty of for- 
warding these two items to you; 
throw them away in the waste- 
paper basket if you desire. 

We wish to congratulate you on 
your Jan. 31 issue. And we cer- 
tainly agree with you in your 
article, Page 2 (Registration Mania 
Clouds Verdict on No. 1 Seller). 
We have been Ford dealers since 
1923, and our profits are certainly 


20 Years Ago... 


The Big Stories 


Plymouth designs a seven-passenger sedan, on 128-inch wheelbase, 
and a five-passenger sedan on the same wheelbase, mainly for export 
purposes . . . Chrysler Corp. engineers announce the development 
of sound-dissipating pads placed between the metal body panels and 
the interior trim in the back end of the car to make it soundproof. 
Nearly 1,000 square inches are used in the acoustic treatment of 
one car ... General Motors reports a net income of $85,591,000 in 
1934, compared with $74,034,831 in 1933 .. . Government departments, 
once prohibited from buying Fords because the company refused to 
sign the NRA code, have purchased 345 Fords in recent weeks. The 
war with Ford was begun by Gen. Hugh S. Johnson while he was 
head of NRA. Ford never was charged with noncompliance, but con- 
sistently refused to sign a certificate. On March 14, 1934, President 
Roosevelt ordered that all bids on Government contracts be accom- 
panied by such a certificate. 

—From the files of Automotive News. 





‘Discount Network ..... 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 
Danville, Illinois. used, if you so request. Address Editor, Automotive News, Detroit 26, Mich. 


































9 


a good deal less than they should 
be.—A. V. Moore, Balsiger Motor 
Co., Klamath Falls, Ore. 

Eprror’s Note: Past issues of 
Automotive News have carried 
reports on the National Procure- 
ment Transportation Section. The 
format of its bulletins are similar 
to those of the armed services, 
with the tagline: “By Order of 
the Director: Official: George L. 
McClure, Compt. Gen. NPDC.” 

While many dealers are an- 
gered by this organization, it 
should be noted that other deal- 
ers are cooperating with it, for 
note this quote: 

“National Procurement has a 
dealer network that is large 
enough to cover the entire United 
States, so that no matter where 
the order is received from, it will 
be filled by the closest dealer 
that National Procurement has 
an agreement with. 

“Regardless of where the car is 
delivered from, the discount will 
remain the same (17 percent off 
list in the locality that the serv- 
iceman who originated the order 


lives in).” 
* * + 


Auto Women 


We were very much interested in 
your notice in the Feb. 7 issue of 
Automotive News concerning Rose 
Podlish, who has been selling auto- 
mobiles for 25 years. 

In Virginia we have an owner- 
saleswoman, Mrs. Sallie Croy 
Fields, Croy Motor Sales, Fearis- 
burg, Va., who has been continu- 
ously associated with the Stude- 
baker automobile and has also 
handled Dodge-Plymouth. At the 
present time, her firm holds 4 
franchise for Studebaker-Packard 
automobiles at Pearisburg, Va. 

We wonder if there is any other 
sales lady in the U. S. who can top 
this record.—Cuar.es B. McF ze J2,, 
General Manager, Automotive 
Trade Assn. of Virginia, Richmond. 
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President to Act as Honorary Chief 
Of Brotherhood Week 


WASHINGTON. — President Eis 
enhower will be honorary chair- 
man of the nationwide observance 
of Brotherhood Week, Feb. 20-27. 


The 1955 theme is “One Nation 
Under God.” Brotherhood Week 
is sponsored by the National con- 
ferenee of Christians and Jews. 
It will be marked by special 
events in more than 10,000 com- 
munities throughout the U. S. 


“We try to dramatize the prac- 
tical things that people can do to 
promote an understanding and 
realization of those ideals,” accord- 
ing to Dr. Everett R. Clinchy, presi- 
dent of the National Conference. 


“Brotherhood Week is essentially 


Vehicle Lessors 
Form Group to 


Watch Legislation 


CHICAGO.—Vehicle lessors from 
various parts of the country have 
organized the Car-Truck Renting 
and Leasing Assn. to handle legis- 
lative and regulatory matters af- 
fecting non-carrier lessors. 

Specific purposes of the group, 
as defined in the by-laws, are “to 
promote sound public policy with 
respect to the leasing and renting 
of motor vehicles without drivers, 
to collect and disseminate informa- 
tion concerning present and pro- 
posed national, state and local leg- 
islation and regulation pertaining 
to all phases of non-carrier vehicle 
leasing.” 

Officers elected were Howard 
Willett jr., president; J. B. Heck- 
ert, treasurer; Martha Dunlap, sec- | 
retary, and Earl Smalley, Dave 
Brockman, Frank Huster and Hu- 
bert Ryan, vice-presidents. 

In addition to the officers, who 
make up the executive committee, | 
the organization will be guided by | 
a board of directors, consisting of | 
one delegate from each state. Tem- | 
porary headquarters is Room 904, | 
23 E. Jackson Blvd., Chicago. 


Toll Road Probe 


SPRINGFIELD, Ill.—A legisla- | 
tive probe of Illinois’ toll road 
program has been demanded here | 
at a hearing on a House resolution 
calling for an investigation of the | 
toll agency’s financial commit- 
ments. 


Leader of the group heard by the 
legislators was G. R. Rossman, 
chairman of the Illinois Property 
Owners Assn. The organization has 
been formed by Chicago western 
suburb residents to fight routing of 
the Tri-State Turnpike through 
their area. 

Rossman criticized the 1953 Toll 
Road Act and questioned the need 
for such roads. He alleged they 
were too costly. 

The probe is sought by Rep. Jack 
Barstow, Waukegan Democrat, and 
six other legislators, mostly Demo- 
crats from Cook County. 


e o 
Tail-Fin Story 
Cadillac Phenomenon Aired 
By Magazine 

NEW YORK. — A triumph of 
selling and showmanship is the 
way Fortune magazine explains 
“The Cadillac Phenomenon” in its 
February issue. 

Responsible for much of Cadil- 
lac’s “velvety grip” on the luxury- 
car market, the magazine says, is 
its No. 1 salesman, General Man- 
ager Don Ahrens. 

According to Fortune, Ahrens 
claims he knows 22,000 Cadillac | 
owners personally, writes a letter | 
to each buyer of a new Cadillac 
fo find out if he is completely | 
Satisfied, | 

Ahrens is quoted as saying: “It’s 
all part of selling a guy peace of | 
mind and pride.” 


Howard Motor Builds 


Howard Motor Co. (Chrysler- 
Plymouth), Belleville, Kans. has 
opened remodeled quarters. The, 
firm is headed by Glen H. Howard. | 


Illinois Ponders | 
| 


Under God’ 
| 


a campaign against prejudices and 
bigotries.” 

The National Conference sets | 
forth its aim in the by-laws in this 
fashion: “To promote justice, amity, 
understanding and 
among Protestants, Catholics and 


cooperation | ta 


which the religious ideals of broth- 
erhood and justice shall become 
the standards of human relation- 
ships.” 

While the National Conference 
does much of its work through 
religious groups, it is not itself a 
religious organization. Rather, it 
is a group of religiously moti- 
vated men and women whose 
purpose it is to eradicate preju- 
dices and bigotry through educa- 
tional programs of good will. 
Brotherhood Week is an impor- 
nt facet of that educational pro- 


| gram, yet it is only a small part of 


Jews, and to analyze, moderate and|the National Conference’s year- 
finally eliminate intergroup preju- | around work. 


dices which disfigure and distort | 


Benson Ford, general manager of 


religious, business, social and po-|the Lincoln-Mercury division, is a 
litical relations, with a view to the| co-chairman of the National Con- 
establishment of a social order in| ference. 


70% Gain in 2-Car Families Seen 


TULSA, Okla.—An executive of Ford division predicted last week 
that the number of two-car families in the nation would increase by 
almost 70 percent during the next five years. 

R. J. Eggert, the division’s program planning manager, said the 
number of two-car families has tripled since 1949 and now totals 
about 4.5 million. He estimated this total would reach 7.5 million by 
1960. 

Eggert said one reason for the rise in two-car ownership is in- 
creased suburban living. He cited figures to show that the number 
of cars owned in some suburban areas had increased as much ag 70 
percent in the last three years. Two such places, he said, are the 
Cleveland and Los Angeles areas. 

Another factor in the growth of two-car families, Eggert said, is 
the “sharp increase in families with an annual income of $5,000 and 
over.” 

At present, he noted, about 29 percent of the 55 million families in 
the nation have annual incomes in excess of $5,000. By 1960, he esti- 
mated this total would increase to 40 percent of the projected 60 
million families. 
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PEOPLE EVERYWHERE ARE}! 


___ THE BIGGEST 


OF THE LOW-PRICE 3 IS) 


THE BIGGEST] 


GIVING PLYMOUTH BY FAR 


THE BIGGEST; 
IN PLYMOUTH 











FROM COAST TO COAST, THE BIG SWING IS TO}! 


i | 
! ! 
| MOST BEAUTIFUL | ! 
| | 
BIGGEST ...in a nation-wide survey, ROOMIEST | 
..17 feet of flowing beauty. Plymouth styling was preferred | ... more usable interior space | 








AUTOMOTIVE NEWS, FEBRUARY 21, 1955 15 










FINDING 


a ° 
eo oo” ‘ is 4 f 
ws ; s° ‘ a 
S >< > ‘ 
LPs ? aati : os 
Sf 4 ‘ + ; 
: ; ae oi ; 
a iy Bi ? 7 


| ALSO : | | he 


Buy Meee 


Peres ms PRO rtatetetesetetetetetets 


JMANUARY SALES 
HISTORY 


THE BIG ALL-NEW PLYMOUTH BECAUSE IT’S... 


And only Plymouth has 
brilliant new 6-cylinder PowerFlow 117, 
the only 6 with Chrome-Sealed Action... 
exciting new 167-hp Hy-Fire V-8, 
highest standard horsepower in its field! 


ULTRA-COMFORTABLE... 
ULTRA-SMART...SAFETY FEATURES 
NO OTHER CARS OFFER! 


| 
| 
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| 
| 
| 
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| 
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Field Day for Gadgeteers 


Chicago Accessories Exhibit Has Everything 
From Baby Seats to Safety Belts 


Frank Ber Opens with Oldsmobile— 


Formal opening of Frank Ber Oldsmobile, Gretna, la., was held recently. The 
location is across the Mississippi River from New Orleans. Frank Ber is owner. 


What Cherry 


204 Stahiman Bldg. 


100% 


ARKANSAS AUTO AUCTION 


COFIELD AUTO AUCTION 
Boaz, Alabama 


COLUMBUS AUTO AUCTION 
2603 Cusseta Road, Columbus, Georgia 


CONCORD AUTO AUCTION, INC. 
29 Sudbury Road, Concord, Mass. 


DIXIE MOTORS AUTO AUCTION 
718 Angier Ave., Atlanta, Georgia 


AL AND BENNY FRIENDLY AUTO AUCTION Thursday 
Municipal Airport, Daytona Beach, Florida 


1801 East Broadway, North Little Rock, Ark. 


MANEY AUTO AUCTION 
Jordan Lane, Huntsville, Alabama 


all I 





By Gale Spalding 
Staff Correspondent 
CHICAGO — Navy Pier was a 
delight for gadgeteers last week, 
when the National Auto Acces- 
sories Exposition had on display 
just about any kind of contrivance 
a motorist could conceive of 
wanting. 


In response to a rising demand 


for safety belts, there were many 


Tree? 


cut down 


are losses 
at Fidelity 
% Title-Insured 
Auctions! 


FOR DEALERS IT MEANS 


a guaranteed title to every car you 


buy at a Fidelity 


Auction! 


Title-Insured 
If you get one that’s hot 


or fraudulently possessed, one with 


a lien or chattel mortgage, all you 


do is yell for Fidelity. 
running . 


T’ll come 
.. not with red tape... 


but with a handful of cool green 


cash to pay your claim! 


AND FOR AUCTION OWNERS 


Fidelity 
volume. 


Title Insurance builds 
More and more used car 


dealers buy exclusively through 


Fidelity Auctions where their in- 


vestments get guaranteed protec- 


tion. 
listed. 


Cutting losses means 


Ask any of the auctions 


building profits, 


and I'm just the boy for the job. Write, 
wire, or call today for the good word. 


Fidelity Insurance Company 


of Tennessee 
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SAFE TITLE-INSURED AUCTIONS 


MIDDLE GEORGIA AUTO AUCTION 
Eastside Highway, Macon, Georgia 


MICKEY O'BRIEN AUTO AUCTION, INC. 
Alabama State Coliseum, Montgomery, Ala. 


PAGE BROS. AUTO AUCTION 
35th at Divine Sts., Chattanooga, Tenn. 


SKYLINE AUTO AUCTION 
Greenpoint Ave. at Provost St., Brooklyn, N. Y. 


SOUTHERN AUTO SALES 
Route 5, Warehouse Point, Conn. 


SYRACUSE AUTO AUCTION 
R. D. No. 1, Lafayette, New York 


Tuesday 


Monday 
Thursday 
Mon. & Fri. 
Tues. & Fri. 


Friday 


eeeeneeeeeeeeeeeeeeeeeeeeeeereeeeeeeseeeeeeeeeeeeveeeeeeeeeeeee@ 


Nashville, Tennessee 


Wednesday 
Wednesday 
Wednesday 
Tuesday 

Wednesday 


Wednesday 
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types of belts on display in the 
mile-long stretch of exhibits, 
most of them of the airplane 
type. 

Probably the greatest attention 
was devoted to a variety of special 
automotive mufflers, running the 
gamut from those highly chromed 
and packed with fiber glass to the 
sort which is tuned up for those 
throaty sounds espoused by follow- 
ers of the Hollywood coterie. 

Nearly 40 varieties were offered, 
each designed for a specific func- 
tion, and most proclaimed that they 
would ease engine wear by elimi- 
nating “back-up” in the valves. 

Traveling parents were not for- 
gotten, with a colorful array of 
baby seats on display for those who 
want Junior along to see the sights. 

They varied mainly in colors and 
textures, but most were equipped 
to fasten on the back of the front 
seat and featured safety belts, 
miniature steering wheels and 
other attractions to keep a young- 
ster comfortable as well as quiet. 

Among the gimmicks offered 

were 2 gold-plated ignition key 
with the crest of the auto super- 
imposed in brightly colored 
enamel. The picnicker was at- 
tracted by tiny, portable radio 
sets, one no larger than a cigaret 
case, and many others in unusu- 
ally small cases. 

How a television console could 


Dealers Sponsor 


4 Bills in Utah 
Legislature 


SALT LAKE CITY. — The Utah 
Automobile Dealers Assn. has spon- 
sored four bills involving sales and 
use taxes, new-car definition and 
caravaning permits. 

The bills provide: 

1. For exemption of demonstra- 
tors from the state use tax. This 
would clarify the law as it per- 
tains to new-car demonstrators. 

2. For exemption of new-car 
demonstrators from state sales tax. 

3. For legal definition of a new- 
car as: “Any motor vehicle in the 
possession of a manufacturer or 
franchised dealer or franchised dis- 
tributor of that make of vehicle 
which theretofore has not been 
transferred to any one other than 
a manufacturer or franchised 
dealer or franchised distributor of 
that make of vehicle, and which 
has not been transferred to any 
one other than a manufacturer or 
franchised dealer or franchised dis- 
tributor of that make of vehicle, 
and which has not been registered 
under the Motor Vehicle laws of 
this state or any other state.” 

4. For special caravaning per- 
mits to be displayed on vehicles be- 
ing caravaned in Utah. The permit 
would be $2.50 each except to deal- 
ers with current dealer plates 
whose fee would be 50 cents for 
each car. 


Bomar Chartered 


Bomar - Lincoln - Mercury, Inc., 
Alexandria, La., has been granted 
a charter of incorporation. 


—_ 


be considered an automotive ac. 
cessory is problematical, but there 
was a wide variety being shown, ~ 

A great many bicycle models also — 
were on display. Crowd - stopper 
among these was an imported 
make, shown in two, three, four 
and even five-place jobs. The five. 
passenger model was unusually 
long, but seemed to be doing well, 

The accessory show was only for 
wholesalers and retailers so the 
public will have to wait a while’ 
before these offerings appear on | 
the market. In the meantime, offi- 
cials of the exposition were satig- | 
fied with the interest accorded the 
show and are looking forward to 
a record year in sales. 


Auto Parts Firms 
Find Competition 


Stiffening Abroad 


NEW YORK.—U. S. exporters of 
automotive equipment face greater 
competition in 1955, including some ~ 
from Communist countries, the 
Overseas Club has been told by 
members returned from abroad. 


However, this trend will be | 
marked by improving market con- — 
ditions in many countries, it was 
agreed. 

Arthur A. Verner, sales manager, 
export division, Kelly Springfield 
Tire Co., spent several months sur- 
veying African and Middle East 
markets. 


He said European automotive 
part manufacturers were being — 
joined by new rivals from other | 
countries. He mentioned Japan as 
well as Communist Czechoslovakia 
and Yugoslavia as being among 
new sources of supply. 

B. D. Carter, merchandising man- 
ager, international division, Bendix 
Aviation Corp., reported basically 
encouraging conditions in Europe 
and Mexico. 

Carter said he felt that American 
companies should be able to main- 
tain their business in Europe de 
spite competition from British, Ger- 
man and Italian producers. 

He rated Mexico as a more im- 
portant market and said he noted 
favorable trends there in continued 
expansion of highways. 


Rollert to Manage 


Harrison Radiator 


DETROIT. — Edward D. Rollert 
has succeeded Douglas B. Whitney 
as general manager of GM’s Harri- 
son Radiator di- 
vision at Lock- 
port, N. Y. Whit- 
ney is retiring 
after serving with 
Harrison since 
1919. 

Rollert had 
been manager of 
the B-O-P assem- 
bly division plant 
in Kansas City ; 
since 1951. He la 
joined GM’s AC E. D. Rollert 
Spark Plug division at Flint in 
1934, later becoming assistant works 
manager of the plant. 

Wallace E. Wilson has been 
named to succeed Rollert as man- 
ager of the B-O-P Kansas City 
plant. He has served as the plant’s 
chief engineer, workers manager 
for aircraft and works manager. 


Officers of Philadelphia Independents— 

From left: Jack Leibowitz, new treasurer of the Philadelphia Used Car Deciers ™ 
Assn.; Louis Shlifer, outgoing president; Meyer Spector, vice-president; Kyle Dempsey 
| President, and Willard Rothberg, secretary. j 
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The dash and design 


Omorrow's Cars 


eae mirrors 
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Now, for the first time since the side view y/ 
mirror was invented, something different 
has been done with its design. The Yankee 
trademark is your guarantee that the 
Pacesetter and Comet are as rich in \ | 





appearance as they are rugged and 
durable. These exclusive Yankee designs a, i 

give you the peak of perfection and style ya i ot 
that no other manufacturer can offer. ae |» Ate . 
Here are the really new mirrors your : 
customers have long wanted 4 a 
sell them Yankee’s i a 
Mirrors of Tomorrow now 
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The Pacesetter LE TremmU teem irate tet) appearance 
of the adjustable head suspended within a gleaming 
chrome ting makes this Miuror of Lomorrow 


a point of pride for every car owner 


The Comet Here's a huge, fully adjustable 
of Pema ee ett et) OC Ce 
ee Car res lt eer) rere hg ot fender trey) 


can be adjusted for any mounting position 
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Harold E. Upchurch, secretary- 
treasurer of Curtin-Norton Motors, 


incorporation Jan. 1, 1953, has pur- 
chased the Norton interest in the 


firm. 
= 


* = 
Ray Sells to Kehoe 
J. P. Kehoe, a Pontiac dealer 
in Lansing, Mich., for the past 
eight years, has purchased the 
Pontiac dealership of Tom Ray 
in Alameda, Calif. 


* * * 


Sehape L-M Opens 


Sehape Lincoln-Mercury Co., 
Thomasville, Ga., opened for busi- 
ness. Gilbert Hall is president; Wil- 
liam A. Peasley, vice-president, and 
Edward B. Sellmer, secretary- 
treasurer. 





Cincinnati Dealers Elect Officers— 


Seated at left: W. J. Sander, new president of the Cincinnati Automobile Dealers 
Assn.; right, Mrs. Erdie Turner, secretary. Standing: H. H. Van Meter, vice-president; 
William M. Judd, retiring president, and Clifford Jacobs, treasurer. Named as trustees 
were Judd, James |. Adams, Joe E. Busam, C. R. Hassan, Harry Hocks jt., Robert Jung, 
Robert J. Menke, John Reising, Joseph Sheppard, Henry Sieve jr., Ray Smith and C. 
Dabney Thomson. 


* s * 


Groesbeeks Sell Out 


Frank Groesbeek sr. and Frank 
Groesbeek jr., for nine years own- 
ers of the Albuquerque (N.M.) 
Nash dealership, have sold to 


Inc. (Nash), Colby, Kans., since its 


Dealer Doings 


George O. Haley. Both Groesbeeks | 


have gone to Galles Motor Co. 


(Chevrolet - Oldsmobile - Cadillac), | Boston, secretary, and the follow- 


Frank sr. as assistant general man- 
ager and Frank jr as new-car 
salesman. Frank jr. was Santa Fe 


| Nash dealer for two years, leaving 





there a year ago. 
o +. * 


Heaston Sells Deals 





| 
| 
| 


Joe Heaston has sold his Albu- | 


|querque (N.M.) auto businesses, 


retaining only the tractor and im- 
plement division of his Ford deal- 
ership which went to Jack Jones. 
The Lincoln-Mercury firm went to 
J. P. Davidson, who also bought 


Heatson Body, Motor & Rebuilding | 


Co. The new Ford deal will be 
known as Frontier Motor Co. 
* + * 


Plymouth Assn. Formed 


For New England 

The New England Plymouth 
Dealers Assn. has been formed 
at a Boston meeting, attended by 
all Plymouth dealers of eastern 





Massachusetts and representat ve 
dealers from the rest of New 
England. Frank H. Wing, Bost»n, 
was elected president by the ‘36 
dealers in attendance. 

Others elected include: Charles 
Hurwitz, Brookline, vice - presi- 
dent; Fred Cain, Wilmington, 
treasurer; Sidney Goldberg, Exst 


ing directors: Myron Smith, Nor- 
wood; George Pemstein, Wor- 
cester; Al Moll sr., Cambridge; 
George Kramer, Brookline; 
Chandler Hall, Brockton; Mark 
Jewell, Wellesley Hills; Paul 
Rochford, Medford; Harry Scott 
sr.. Cambridge, and Stephen 
McIntyre, West Roxbury. 
* 2 


Water Spectacle 
Admiral Speaks on TV Show 


Of Calif. Dealer 


Rear Admiral Roland N. Smoot, 
commander of the Pacific Mine 
Force, was the guest of Bill 
Murphy Buick, Culver City, Calif, 
on one of the “Victory At Sea” 
television episodes. 

The admiral’s appearance marked 
the first time the National Broad- 
casting Co. permitted a live tiein, 
other than the commercial, with 
the film. 
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Smoot’s appearance was to invite 
|the audience to attend Operation 
| Rainbow, a combined minecraft 
;} and amphibious mock landing near 
| Long Beach. An estimated 250,000 
persons witnessed the exercise of 
| 6,000 Marines and Navy men. 
as * + 


($500,000 Service Building 
Opened by Towell (GM) 


A new service center represent- 
ing an investment of more than 
$500,000 has been opened in 
Akron by Dave Towell, Inc. 
(Oldsmobile-Cadillac). 

The two-level brick structure 
incorporates all the latest devel- 
opments in garage planning, 








President D. J. Towell announced. 
There are 35,000 square feet of 
space for service and 40,000 
square feet of paved parking 
area. 

Towell, who also operates a 
dealership in Canton, will con- 
tinue his sales rooms directly 
across the street from the new 

| garage. 
* * * 


Estes Elected 


Bob Estes, Lincoln-Mercury deal- 
er in Inglewood, Calif., has been 
elected president of the National 
Champion Car Owners Assn. of 
America. 

Estes reports that Paul Burford 
has been named general manager 
| for his dealership. 

x * + 


Allen Buys Partnership 


Lee G. Allen, Hudson dealer at 
| Bend, Ore., for six years, has pur- 
| Chased an interest in the Ed Dear- 
| ing Hudson dealership in Portland, 
|Ore. The firm name has _ been 
| changed to Dearing-Allen Motors. 

| 7 * * 


| 
| 
| 
| 
j 
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| Orange State Motor Co. 


| Names Cochran President 


Orange State Motor Co., Inc., 
truck dealership in Tampa, Fila., 
has elected Paul Cochran jr. as 
president and general manager. 
He succeeds P. D. Cochran, one 
of the organizers of the firm in 
1921, who has been named board 
chairman. 

Cochran, who has been associ- 
ated with the firm since 1934, last 
| served as executive vice-president 
| amd general manager. 
James S. Wood, with the firm 
| since 1952, was named assistant 
| treasurer, and Harris G. Curtis, 

formerly parts, service and pur- 

chasing supervisor, was elected a 

vice-president. 

* 7 ” 


Mazza, Chellino Named 


Russell Strouth, general manager 


| of Geffen Motors, Inc., Utica, N. Y., 
| has announced the appointment of 


two new foremen: Robert E. Mazza 
in the body shop and Frank Chel- 


|lino in the frame and axle depart- 


ment. 
* a 2 


Waters Forms Dodge Firm 


William E. Waters has resigned 
as vice-president and general sales 
manager of James F. Waters Co. 
to form his own Dodge-Plymouth 
dealership in San Francisco’s Rich- 
mond district. The firm, to be 

(Continued on Page 19, Col. 1) 
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known as W. E. (Bill) Waters, Inc., 
will occupy an entire city block of 
approximately 45,000 feet at 4041 
Geary Blvd. Waters has chosen 
Leo Dossee as used-car sales man- 
ager and William Johnson as serv- 
ice Manager. 
* * 
Young to Head Campaign 
Of Chanute Red Cross Fund 
Bill Young, Chevrolet dealer in 
Chanute, » has been chair- 
man of the annual Red Cross 
fund drive in Neosho County. 
Young long has been active in 
community affairs. He is a state 
director of the Kansas Chamber 
of Commerce and a number of 
other civic groups. 
LZ 


a * 
Buffalo BBB Elects 


Ostendorf as Director 

Renwick A. Ostendorf, executive 
vice-president of Ostendorf Motor 
Corp., Buffalo, has been elected a 
director of the Buffalo Better Busi- 
ness Bureau. ‘ 





* cd 


Vagge Appointed 

Mario J. Vagge, Nashua (N. H./) 
auto dealer, has been named a 
member of the Nashua Aviation 
Commission. He is a former pres- | 
ident of the local Chamber of | 
Commerce. 

7 * * 


Jenkins Gets Studebaker 


In Bellingham, Wash. 


Joe Jenkins has been given the | 
Studebaker franchise at Belling- | 
ham, Wash. His firm will be known 
as Joe Jenkins Co. 

Jenkins was service manager for | 
Hillyard Motor Co., Studebaker 
dealer at Bellingham, leaving there | 
in 1950 to take a Packard-Willys | 
dealership. 

m + * 
Hudson in Dallas 

Curtis Parker Motors, 2625 Live 
Oak St., Dallas, has been ap- 
pointed a Hudson dealership. 

* * * 


Gets Studebaker Outlet 


After 23-Year Absence 


The Studebaker market in Nash- 
Ga., has been reopened by | 
L. E. Clifton, who has signed a | 
franchise as proprietor of Clifton’s | 
Auto Supply Co. The Clifton area) 
had been without a Studebaker 
representative since 1923. 
* og * 


Alderson Reopens 


Alderson Motor Sales, Ltd., has 
reopened its main showroom at 
330 E. Main St., Hamilton, Ont., 
after completing a modernization 
program. Alderson has been at 
this location for 20 years. 

* * + 


Smith Chevrolet Chartered 


Melvin Smith Chevrolet Co., Inc., 
Grapevine, Tex., has been incor. | 
porated. Phillip 'E. Laughlin, Gary | 
B. Laughlin and Melvin M. Smith | 
are the owners. 

” * > 


Chevrolet for Greene 


Bill Greene, formerly general | 
manager of Don Allen Chevrolet | 


: Co., Miami, Fla., has bought the | 


Chevrolet dealership in Stuart, Fla. | 
* ” + 


Two Oldsmobile Firms 


Join Buffalo Assn. 


The Buffalo Automobile Deal- 
ers Assn. announces the follow- 
ing new members: 

Leeson Oldsmobile Co., East 
Aurora, N. Y., Gerald A. Leeson, 
owner, and Dietrich Oldsmobile, 
Inc., Williamsville, N. Y., William 
A. Dietrich, president. 

* * * 


C of C Elects Baxley 


H. N. Baxley, Pontiac dealer, has 
been elected president of the Ala- 
mogordo (N. M.) Chamber of Com- 


merce, 
* * 


Four New Members Added 


By Montana Association 
The Montana Automobile Dealers 
Assn. has added four members, ac- 
cording to William H. Fredericks, | 
MADA secretary-manager. 
The firms are Lewistown Motors | 


(Ford), Lewistown; Garden City 
Motors (Chrysler-Plymouth), Mis- 
soula; Greenawalt Motors (Pack- 
ard), Missoula, and Modern Chev- 
rolet Co., Laurel. 


Dankner Switches, Signs 


Mercury Franchise 

Dankner Motor Sales, Buffalo, 
has been appointed a Mercury 
dealer. 

The dealership, owned by David 
Dankner, previously had handled 
Nash. 


Four Dealerships Join 


Capital Dealer Group 

The following dealerships have 
become members of the Automo- 
tive Trade Assn. of the National 
Capital Area: 

East West Motors, Inc. (Chrys- 
ler-Plymouth), Silver Spring, Md.; 
Suburban Cadillac Co., Bethesda, ' nounce Cadillac Co., Bethesda, 


Md.; Rosenthal Chevrolet, Inc., 
Arlington, Va., and Lustine-Nich- 
olson Motor Co., Inc. (Chevrolet- 
Oldsmobile), Hyattsville, Md. 

* 


= + 
Takes On Studebaker 
A Studebaker franchise in Cot- 
tage Grove, Ore., has been signed 
by Eddie L. Beranek, who has been 
in the auto business for more than 


10 years. For the past few years, | 


he has been the Packard dealer 
| in Cottage Grove. 


* 


| Gibbs and aithinsile 


Take Over Lunman 


Dennis L. Gibbs and Gordon W. 
Macilvennie have taken over the 
Chevrolet and Oldsmobile fran- 
chises in Adams, N. Y., following 
purchase of Lunman Motor Co. 

Kyler F. Lunman established 
the business seven years ago. 
Under the new ownership, the 
business will be called Gibbs & 
Macilvennie Motors. 


+ 


Karl Aepuliite Two 


Appointment of George Karl as 
general manager of Willard Karl 
Motors, Inc. (DeSoto-Plymouth), 
Pasadena, Calif, has been an- 
nounced by Willard Karl, president,’ 


FEBRUARY 21, 1955 








This streamlined car was intro- 
duced in England in 1930. 





who also announced the appoint- | 


ment of Fred Coleman as used-car 
manager. 
x * * 


8 Dealerships Named 


For Triumph, Doretti 

Eight new dealerships have 
been named to handle Triumph 
and Doretti sports cars. They 
are: 


A. Louis Straus, Erie, Pa.; 
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Morrie Motors, Glen Head, N. Y.; 
Jack’s Lyons Motors, Lyons, N. 
Y.; Motorama, Norfolk, Va.; 
Milwaukee Sport Car Co., Mil- 
waukee; Burkhim Packard Mo- 
tor Co., Gainesville, Fla.; Auto- 
motive Importers, Wilmington, 
Del., and Imperial Motors, Wil- 
mette, Iil. 


* x * 


Ford Deal at Zumbrota 


A new Ford dealership, Zum- 
brota Motor Sales, has been opened 
in Zumbrota, Minn. The firm is op- 
erated by two partners, Robert D. 
| Seely and Paul M. Donovan. 

* * * 


Sparks, Mead Buy Dubois 
Robert DuBois has sold Dubois 
Motor Co. (Chrysler - Plymouth), 
| Vancouver, Wash. to L. Clay 
| Sparks and Delbert Mead. 
* * * 


Amigone Names Setter 
John B. Setter has been ap- 
pointed new-car sales manager for 
Phil Amigone-Pontiac, Inc., Buffalo. 
a * + 


Hudson for Ginsberg 
Louis Ginsberg is the new Hud- 
son dealer in Los Angeles. His firm 
has been named California Hudson 
Co. 
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Continental Oi 
salules - 


They all have new high-compression 
motors... new styling...new beauty 
..and they all deserve the fuel and 


oil designed for today’s new cars — 


Conoco Super Gasoline 


with 1 CP’ 
Conoco Super Motor Oil — 


America’s First Double-Duty Motor Oil 
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~ tillions of readers of hundreds 
of daily and weekly newspapers 
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newspaper advertisements. The 
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Roundup from State Capitals... 
Legislation Affecting Auto Industry 


By Bethune Jones 

Legislative Correspondent 
ee regulatory legislation of direct con- 
cern to auto dealers has been proposed in many state 
legislatures, although no pattern of action on such measures 


has yet been established. 


Examples include a bill introduced in Tennessee to create 
a state regulatory board for®—,_,4a as 


auto dealers, salesmen, man- 
ufacturers and distributors. 

Under the proposal, they would 
be licensed at fees ranging from 
$3 for salesmen to $100 for man- 


agers, distributors and wholesalers. | | 


Members of the proposed agency 


would be named by the governor! ~ 


from a list of qualified candidates 
furnished by the Tennessee Auto- 
motive Assn. 

Another Tennessee proposal 
would impose a $100 tax on used 
cars brought into the state for sale. 





Described as a 
move to curb 
“fly - by - night 
dealers who are 
flooding the mar- 
ket with doc- 
tored-up cars,” 
this bill was 
sponsored by Rep. 
Robert Broome, 
Knoxville, who 
said the practice 
is making it hard 
for the public 


Bethune Jones 


and “legitimate car dealers.” 
Several bills designed to help issued only to new-car dealers 


Here’s Promotion Power Planned for MAY 
and JUNE to Help You Set New Sales Highs 


in Auto Seat Covers 


MEDIC... 


During the big seat cover season, millions will see 
the new saran seat covers demonstrated on MEDIC, 
winner of the Sylvania Award for the year’s out- 
standing television show. Monday nightson NBC-TV. 


HOME SHOW... 


Arlene Francis, star of this big women’s magazine 
of the air, will show over 4,000,000 women per day 
how saran seat covers dress up the car and stand up 
to sun, water and wear. Mornings on NBC-TV. 


SATURDAY EVENING POST... 


... Beautiful, full-color pages will reach more millions 
of motorists with the story of saran’s color styling 
and resistance to sun, water and wear. 


Plus these important new sales-making 


features ... 


NEW STATIC-SHOCK RESISTANCE... 


Improved formulations and new weaves minimize static 


electricity. 


NEW COLOR FASTNESS... 
Improved stability to sunlight and locked-in colors for 


long life and beauty. 


NEW COLOR STYLING... 


Improved materials provide a wider range of pastel 


colors, better styling. 


NEW CONTROLLED SHRINKAGE... 
New saran fabrics retain their snug fit without stretch- 
ing or excessive shrinkage. 
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auto dealers were introduced in 
New Mexico. One would prevent 
any car from being put on the 
road again after it had been sold 
as “junk.” 

A dealer selling a junker to a 
wrecking firm would be required to 
write “sold for salvage” across the 
face of the car’s registration 
papers, with the State thereafter 
refusing to approve its resale. 

* * * 


Junking the Junkers 


ANOTHER New Mexico proposal 
would strengthen a law forbid- 
ding removal or concealing or cov- 
ering of motor or automobile num- 
bers, while still another would 
require the state to show all liens 
against a vehicle when certificate 
of title is given to an out-of-state 
purchaser. 

An Indiana bill would permit 
manufacturer’s certificates to be 


A 





handling that firm’s line of cars. 

The proposal was sponsored by 
Senator Milford E. Anness, Lib- 
erty Republican, who said some 

used-car dealers have been repre- 
senting used cars as new and 
showing a manufacturer’s cer- 
tificate as a “convincer.” 

Bills pending in New York would 
prohibit anyone from offering for 
sale a motor vehicle used for dem- 
onstration purposes or leased or 
rented unless the vehicle bore a 
sign stating its prior use. 

A Washington State proposal 
would set up stricter dealer licens- 
ing qualifications and would limit 
new-car selling to franchised 
dearlers. 

Sale of new or used cars on Sun- 
day in counties having a popula- 
tion of 40,000 or more would be 
prohibited by a Colorado bill. Its 
sponsor, Rep. Fred R. Markley, 
Fort Collins Republican, said that 
city ordinances of Denver, Colo- 
rado Springs and Pueblo banning 
Sunday sales of automobiles are 
weakened by the lack of similar 
restrictions covering the suburbs 
of those cities. 

* * o 


Curbing Gas Wars 


WISCONSIN bill would repeal 
a law requiring that autos 


is going 
places 
in 55! 
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Plan Your Tie-in Promotion... 


MAKE SARAN PAY OFF FOR YOU! 
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used as taxicabs have a spe ial 
stamp placed on their title. 

Pending in North Carolina i; a 
bill which would repeal a requ re- 
ment that out-of-state vehic eg 
must be inspected before they «an 
be registered in the state. 

Bills aimed at curbing gas price 
wars are pending in several stztes, 
A New Jersey proposal calls for 
licensing of automotive mechanics 

as well as gasoline station oprra- 
tors. 

The proposal would set up an 
automotive licensing authority 
composed of representatives of 
the State Highway Department, 
parkway or turnpike authorities 
and service station operators. 

Several categories of licenses, 
grades and qualifications would 
be established. 

Rejected earlier in New Jersey 
was a bill which would have set a 
6.7-cent-a-gallon differential be- 
tween wholesale and retail price of 
gasoline for selling expenses. 

In Rhode Island, one bill would 
place suppliers of gasoline under 
state public utility regulation, while 
the other would require signs at 
gasoline stations to have letters six 
inches high designating the name 
of the producer of the fuel being 
dispensed. 


* * 
Highway Financing 
_ financing has a top 
spot on the agenda of many 
legislatures, with an unusually 
large number of states considering 
new bond issues for expanded road 
modernization programs. 

Among the states in which new 
or expanded borrowing authority 
was being proposed were Alabama, 
Delaware, Georgia, Iowa, Maine, 
Massachusetts, Michigan, New 
York, North Carolina, North Da- 
| kota, Oregon, Tennessee and Ver- 
| mont. 

Higher gasoline taxes were pro- 
posed in Alabama, Connecticut, 
Indiana, Iowa, Michigan, Missis- 
sippi, Montana, New York, North 
Dakota, Texas and West Virginia. 
A bill extending a temporary gas 
tax increase was enacted in Cali- 
fornia, with similar measures 
pending in Kansas, Oklahoma 
and North Dakota. 

New or increased levies against 
trucks, mostly of the ton-mile 
variety, were proposed in Arkansas, 
Iowa, Maine, Mississippi, Montana, 
North Dakota, Oklahoma, West 
Virginia and Wyoming. Meanwhile, 
lawmakers in Colorado, Kansas, 
New York and Ohio were con- 
fronted with proposals for repeal 
|or modification of existing truck 
taxes based upon weights and mile- 
ages. 

Proposals for broadened toll road 
| authority or to provide study funds 
|'were pending in Colorado, Mussa- 
|chusetts, Michigan, Nebraska and 
| Washington, with such a measure 
‘enacted in New Jersey. 

New toll road enabling legisla- 
{tion was offered in Alabama, Idaho, 
Iowa, Missouri and Tennessee. Bills 
to curb existing toll road authority 
| were introduced in Georgia, Illinois, 
| Indiana, Ohio and Washington. 

* 7 - 


| Proposals on Taxes 


NEw withholding systems for the 
collection of state income taxes 
‘have been proposed in Idaho, In- 
|diana, Maryland, Minnesota, Mon- 
‘tana, North Carolina and Utah. 
| New income taxes have been 
| suggested in Maine, Nevada and 
| Washington, while income tax in- 
|creases were pending in Arizona, 
|Idaho, Maryland, Missouri, Oregon. 
Utah, Vermont, West Virginia and 
| Wisconsin. 
Sales tax increases were proposed 
|in Arizona, Connecticut, Mlinois, 
Maine, Maryland, Mississippl, 
|Washington and West Virginia. 

Bills seeking to restrict organ- 
ized labor or repeal or modify 
existing restrictive labor laws are 
flooding the state lawmills, with 
no clear trend yet emerging. 
Gov. Phil Donnelly asked the 
| Missouri legislature to enact a law 
|to protect the public from the 
\dangers of labor strife in all 
branches of industry. 

He declared that an existing Mis- 
|souri public utility anti-strike law 
jhas served the state well in that 
field, but contended a vigorous leg- 
islative policy is needed to afford 
similar protection in all branches 
of industry. 

Gov. Allan Shivers of Texas 
urged enactment of legislation 
|“prohibiting picketing a business 
establishment to compel recognition 
| by an employer, or to coerce affilia- 
(Continued on Page 43, Col. 1) 
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Watch the progress 





‘eomm Pontiac Melsrel[=jact 


| ne for holding its old friends—is making 
thousands of new friends. Because Pontiac for 1955 provides such a 
perfect combination of distinctive styling and balanced performance, 


these new friends are coming from both ends of the market. Former lowest- 








| 
| priced buyers are seeing the wisdom of the easy step to Pontiac fine-car 
pride; former high-price buyers are learning that Pontiac gives them 
all they want without extravagance. That’s why Pontiac dealers are not just making 
a record number of deliveries—they re making a record number of 
friends, too! With a fine product, a wide market and enthusiastic 


owners, there’s only one way to go—ahead! 





PONTIAC MOTOR DIVISION OF GENERAL MOTORS CORPORATION 








IHERE’S a lot of romance and 

beauty in a bridge .. . ancient 
or modern. New York now is going 
to climax the long history of engi- 
neering progress by building the 
world’s longest suspension bridge, 
a span of 4,400 feet to cross the 
Narrows from Brooklyn to Station 
Island. 

For two decades the Golden Gate 
Bridge in San Francisco, with a 
span of 4,200 feet, has been the 
longest suspension structure. The 
George Washington Bridge, with a 
span of 3,500 feet, was completed 
in 1931. The Narrows Bridge may 
be finished by 1960. 

Dr. David B. Steinman, one of 
the world’s leading bridge design- 
ers, says, “Now we can state with 
confidence that suspension spans 
up to 10,000 feet may be expected. 
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Lighter and stronger metals will 
make a big difference.” 

Dr. Steinman has designed a 
bridge that may be the world’s 
longest in a few years after the 
Narrows Bridge is completed .. . 
the Messina Straits Bridge, between 
Sicily and Italy, the legendary 
abode of Scylla and Charybdis. It 
will have a center span of 5,000 
feet, two side spans of 2,402 feet 
and two spans of 512 feet and will 
cross the narrow neck of water 
between those countries. 

* * * 


Historic Bridge 


A*™ EXAMPLE of the grip which 
a bridge can have on the imag- 
ination came last week from Peru. 
Victor Von Hagen, leader of an 
exhibition to study the 5,000-mile 
road system the Incas built, re- 
turned to New York with pictures 
of the site of the 200-foot suspen- 
sion bridge across the Apurimac 
River, between Lima and Cuzco, 
Peru. The bridge was permitted 
to decay and it fell in 1875. But 
for 600 years it carried Incas, 
Spanish conquistadores and Peru- 
vians. It has been immortalized in 
Thornton Wilder's book, “The 
Bridge of San Luis Rey.” 

The suspension bridge was 
probably first built in China or 








“It’s all very well to point out 
how you sold cars in your day, 
but remember, Dad, your only 
competition was the horse and 
buggy!” 


India. The Romans were notable 
bridge builders. Caesar left de- 
tailed descriptions of a timber 
trestle over the Rhine which 
dates from 55 B.C. Trajan’s 
Bridge over the Danube had 20 
stone piers, 150 feet high and 
170 feet apart, and this span 


COLONEL DRAKE 
would be amazed! 


When Colonel Drake drilled the world’s 
first successful commercial oil well in 
Pennsylvania back in 1859, he could not 
possibly have realized that he had found . 
in abundance a crude oil of such rare 
quality. Many thousands of oil wells have 
been drilled all over the world since then, 
but still no crude oil has been discovered 


equal to that from Pennsylvania oil fields. 


Today, with the exacting needs of modern motors, 
and with the chemical additives that are being 
used to help motor oils meet their special require- 
ments, it is more important than ever to stress 


this plain truth to all your oil customers... 
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length was not exceeded for 12 
centuries. 

The Romans erected eight stone 
bridges over the Tiber and six 
still stand. The greatest of the 
Roman aqueducts, the Pont du 





pension bridges. His crowning 
work was the Brooklyn Bridze, 
in which wire cables and steel 
for the suspended structure were 
first used. 

On Nov. 7, 1940, the soundness 


Gard at Nimes (A.D. 14) ig the| Of his principles was proved when, 


most famous. London Bridge was 
the center of that great City for 
centuries. The first stone bridge 
across the Seine in Paris was the 
Pont Notre Dame, built about 
1505. The second was the Pont 
Neuf, which has been in use for 
350 years. 


* * 


Ist Engineering School 


ACCORDING to Dr. Steinman, 
the first engineering school] in 
the world was the Ecole des Ponts 
et Chausees and the first teacher 
was Jean Perronet, who has been 
called the father of modern bridge 
building. Steinman says that in 
the U.S. in the 1870s and 1880s, 
railroad bridges were falling down 
at the rate of about 25 a year. 
Then steel was introduced. 

John Roebling was the great 
pioneer of the modern bridge in 
America. He introduced new 
methods of stiffening suspension 
bridges and stringing parallel 
wire cables. Roebling taught the 
world how to build end-ring sus- 
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Oll City, Pennsyivania 


to the consternation of many lead- 
ing engineers, the Tacoma Narrows 
Bridge, after having been opened 
just four months, crashed under 
a high wind. The Tacoma engineers 
had not allowed for aerodynamic 
effects. The Bronx- Whitestone 
Bridge is an example of what has 
been done by engineers since the 
Tacoma disaster. 

P.S. For the peace of mind of 
the military minded, the Narrows 
Bridge had been long delayed 
because the Army Engineer Corps 
refused to allow the bridge to be 
built because of the importance of 
New York as a military port. But 
this objection was ended a few 
years ago when the engineers 
calculated they could dismantle the 
Narrows Bridge, even while under 
water, in a few hours. S-O-H, yuh 
see, science keeps moving ahead, 
in spite of war, “hell and high 
water.” 


NADA Appoints 
Members for 
Six Committees 







CHICAGO. — Chairman and 
members of six NADA standing 
committees were selected at the 
association’s convention here. The 
complete list follows: 


National Affairs — Walter B. 


Cooper (Chevrolet), Fort Collins, 
Colo., chairman; Hanford A. Crock- 
ard (Chevrolet), Berkeley, Calif., 
vice-chairman; Orville R. Harrod 
(Buick - Pontiac), Frankfort, Ky.; 
Dean Chaffin (Buick - Chevrolet), 
Bozeman, Mont., and Paul R. Lau- 
ritzen (Nash), Richmond, Va. 
Membership—H. L. Galles jr. 
(Cadillac - Chevrolet - Oldsmobile), 
Albuquerque, N. M., chairman; R 
D. McKay (Chrysler - Plymouth), 
Wichita, Kans., vice-president; Bir- 


kett L. Williams (Ford), Cleve- 
land; David N. Holmes (Ford), 
Battle Creek, Mich., and J. E. 


Sharp, Beckley, W. Va. 


Nominating — Floyd Randolph 
(Oldsmobile), Lincoln, Neb., chair- 
man; Robert S. Armacost (Stude- 
baker), Kansas City, vice - chair- 
man; A. E. Easterby (Dodge- 
Plymouth), Greenville, S. C.; 
Charles C. Haight (Ford-Mercury), 
Burley, Id., and George H. Davis 
(Cadillac-Chevrolet). 

Resolutions—Isadore Keil (Chrys- 
ler - Plymouth), Wilmington, Del.; 
Walter A. McRae (Ford), Jackson- 
ville, Fla., vice-chairman; Forest 
B. Lovelock (Ford), Reno, Nev.; 
A. Leftwich Sinclair jr. (Dodge- 
Plymouth), Washington, and L. M. 
Kauffman (Buick), Spokane, Wash. 

Truck — W. S. Edwards (Chev- 
rolet), Birmingham, Ala., chairman; 
Frank Dawson (Dodge-Plymouth), 
Tucson, Ariz., vice-chairman; Paul 
M. Matheny, Parkersburg, W. Va.; 
Robert Purcell, Syracuse, N. Y., 
and Foster Talbott (Ford), Balti- 
more. 





Auditing — William Davis (Chev- 
rolet), Bismarck, N. D., chairman; 
C. W. Webster (Chevrolet), Cody, 
Wyo., and S. B. Babbitt (Ford), 
Rutland, Vt. . 


Insurance Peace 


Seen in Florida 


MIAMI. — Conferences between 
insurance interests and Insurance 
Commissioner J. Edwin Larson 
relative to legislation to be pro- 
posed indicate that no bills will be 
offered that could be regarded as 
hostile to auto dealers. 

In contrast to the 1953 session, 
'a spirit of harmony is said to ex- 
ist between insurance firms, finance 
companies and dealers. 

One measure suggested by Lar- 
| son would broaden the auto lia- 
| bility law to provide that inability 
|to prove financial responsibility 
| would result in revocation of the 
| driver’s license and confiscation of 
the license tag. 


Hindsley Named 
| KE. C. Hindsley, manager of 
| Chieftain Pontiac, Inc., 111 W. 
| Thirty-eighth St., Indianapolis, has 
| been named president of the Maple- 
iton Business Assn. 
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Highways & Safety... 
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Will Glamour Vitalize 
Publie’s Education? 


By Gerhardt Neumann 
Staff Writer 


M°rE glamour in the drive for 
safety might increase results, 
Gov. George N. Craig of Indiana, 
chairman of the President’se Com- 
mittee for Traffic 
Safety, told a 
meeting sponsor- 
ed by the Inter- 
Industry High- 
way Safety Com- 
mittee at the re- 
cent NADA con- 
vention. 

Craig said, “We 
uave Made safety a dull, negative 
thing that has no punch or appeal 
to many persons. We must employ 
more of the advertising and sales 
techniques which are being used 
so successfully to sell beauty aids, 
girdles and cigarets.” 

Stressing the need for correct- 
ing the widespread attitude of 
“me first” among drivers through 
development of effective infor- 
mational and educational meth- 
ods, Craig ascribed the success 
of Indiana’s safety program to 
“proven techniques which com- 

bined aggressive leadership and 
public understanding.” 

He pointed out that traffic deaths 
in Indiana last year were 16 per- 
cent lower than in 1953, while the 
overall traffic accident record was 
8 percent below that of 1953. 

Craig praised the cooperation of 
auto dealers in the Indiana pro- 
gram and urged them to continue 
this interest in the future. 

a = s 


Roads Never Built 


jess highway users paid 
for 3,400 miles of roads in 1953 | 
which they did not get, it is esti-| 
mated by the National Highway | 
Users Conference. 

According to a recent survey, 





Conveyors Held 
Cure of Cities’ 
Parking Woes 


Tomorrow’s office worker may be 
whisked away to his downtown job 
by a network of conveyors, it was 
predicted by the executive vice- 
president of the Conveyor Equip- 
ment Manufacturers Assn. 

Speaking at Westinghouse Elec- 
tric Corp.’s fifth biennial materials 
handiing conference, R. C. Sollen- 
berger said, “One reason fringe 
parking lots never catch on is the 
slow and unsatisfactory transpor- 
tation to downtown stores and of- 
fices. I think continuous flow would 
be accepted by the public, since 
waiting would be eliminated and 
such conveyors could be protected | 
from the weather. 

“In some centers they could as-| 
cend several floors above the street 
level and pass right through store 
buildings and offices—jumping from 
one to the other over lightly con- 
structed, decorative bridges.” 

_ He said the “downtown blight” 
in many cities is due to the fact 
that “too many people have to 
move in and out over streets laid 
out for horse and buggy traffic.” 

“I believe it is feasible to adapt 
eventually the principle of contin- 
uous flow deliveries for air, rail, 
and truck terminals. Such flow 
could be maintained either below 
or above street levels,” he said. 


Ike Lauds Auto Industry 
For Safety Cooperation 

President Eisenhower has com- 
mended the auto and tire industry 
and their dealers for their coopera- 
tion in the traffic accident preven- 
tion effort. 

In a telegram to A. vanderZee, 
vice-president of Chrysler Corp. and 
chairman of the Inter - Industry 
Highway Safety Committee, the 
President cited the automotive in- 
dustry’s “acceptance of personal 
responsibility in this problem” as 
an “outstanding example of good 


citizenship and good business at 
work,” 


almost $300 million in state high- 
way use taxes were diverted to 
non-highway purposes. A total of 
3,462 miles of roads could have 
been built with this money, the 
organization asserts. 

The estimate is based on reports 
of the Bureau of Public Roads. 

NHUC also disclosed that the to- 
tal number of miles “lost” through 
diversion practices since 1934 now 
stands at 128,634, based on the av- 
erage capital outlay per mile of 
road built. 

Federal automotive excise taxes 
in 1953 amounted to $2,165,944,000. 
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The People Speak 


wet the people think should 
be done about enforcement of 
highway safety was revealed re- | 
cently in the release of some of the 
letters which have reached the desk 


of Gov. William Stratton of Illi- 
nois. 

A 92-year-old farmer asked the 
governor to cut the speed limit to 
40 miles per hour. “Some of these 
auto dealers,” he added, “advertise 
they have cars with 180- to - 200- 
horsepower motors. I think the 
government should take all such 
cars and sink them in the Atlantic 
Ocean or some other place.” 


A married couple said manu- 
facturers are to blame for pro- 
ducing cars “that go so fast.” A 
minister, however, felt that lower 
speed limits were not the answer 
and called for a stricter legal 
definition of the “reasonable” 
speed limit, for safety education 
and for heavy penalties for drunk 
drivers. 

One motorist who said he travels 
40,000 miles a year, asked Stratton 
“not to make it miserable on those 
of us who use our autos in our 
business” by ,enforcing arbitrary 
speeds. 

He said the effect of a speed 
limit law is lost because drivers 
“take one eye off the road and put 
it on the rear view mirror,” looking 
for police officers and exceed the 
speed limit. 

Another salesman asserted, “A 
speed law merely provides an op- 





And Now TV— 


A Cadillac Series 60 Special sedan 
shown at the General Motors Motorama 
has a built-in television receiver for rear- 
seat passengers. The 14-inch screen is 
mounted on a specially designed panel 
recessed into the rear of the front seat. 
The car also is equipped with telephone 
and tape recorder. 


portunity for graft, shakedowns 
and abuse by patrolmen.” 

Slightly more than half of the 
letter writers were in favor of 
speed limits. 


25 


Mont. Legislature 


Gets 14-Point Plan 
On Road Financing 


A 14-point program on highway 
financing has been presented to the 
Montana Legislature by the gov- 
ernor’s interim highway committee. 

The committee suggests that ad- 
ditional funds be raised on a pay- 
as-you-go basis and that taxes on 
fuel other than diesel be increased 
one cent a gallon, and taxes on 
diesel three cents a gallon. 

Also urged is a constitutional 
amendment to prevent diversion 
of highway user taxes, and special 
taxes on fuels in tanks of large 
trucks entering the state. 

The presentation was made by 
George B. Schotte, Ford dealer of 
Butte, who explained that Montana 
must provide an adequate road 
system for 300,000 vehicles. He 
added that there was a backlog of 
$5,900,000 in unmatched Federal 
funds which will be lost to Mon- 
tana if steps are not taken to pro- 
vide matching State funds. 
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**And of course you want 


Steering...” Those eight little words, said 
offhand to your prospects when you’re in the 


closing room totalling up the cost of their new 


car, can help you double 


Just add in the new low 


that they'll hardly notice the difference in the 

monthly payments. In most cases you'll make the extra 
sale without trouble—particularly if you’ve already 
given your prospects (especially the ladies) a convincing 
road demonstration of Safety Power Steering’s effortless 
driving and parking ease. Remember, just a little 
extra effort daily can add up to a big difference in your 
monthly “take”! Saginaw Steering Gear Division, 


General Motors Corporation, Saginaw, Michigan. 
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NATION-WIDE SURVEY OF GM CAR DEALERS SHOWS: 


Sales are often “automatic” 


Safety Power 


your profits on S.P.S.! 
1955 price and point out 


IT PAYS 


NOW PRICED TOO LOW 
TO PASS UP! 


STEERING . 


TO PUSH 










afety 
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By J. B. Van Tassel 
Dealer Business Counsel 
1‘ parts and accessories de- 
partment is one of the most 
profitable departments in a dealer's 
business. 

According to my survey of deal- 
ers’ financial statements for 1954 
that were sent to me for analysis, 
this department produced only 7 
percent of the total sales volume 
of all departments, but it produced 
15 percent of the total gross profit 
and 30 percent of the total direct 
operating profit. 

The total gross profit in the parts 








Dealer Business Counsel 


Parts and Accessories Carry Bulk of Load, 
Analysis of Profits Shows 





and accessories department aver- 
aged 32 percent of parts and acces- 
sories sales. The total direct ex- 
pense averaged 12 percent and the 
direct operating profit, or the profit 
before administrative expense pro- 
ration, was 20 percent. 

This was the highest percent- 
age of direct operating profit for 
any one department, although 
the percentage of parts and ac- 
cessories sales to the total sales 
of all departments was the low- 
est. 

The service and stockroom de- 
partments are the heart of the 
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dealership. Here in these depart- 
ments you find the all-important 
link between factory-dealer and 
customer relations, which play such 
an important part in the mainte- 
nance of good sound business rela- 
tions and the development of new 


business and good will. 
* * * 


Top Two Departments 
LSO, it is these two depart- 
ments that carry 60 percent or 
better of the fixed overhead of the 
total business. 

Any department or any two de- 
partments that can carry 60 per- 
cent of the fixed overhead of the 
business in normal times, and 
100 percent of the business in ab- 
normal times are very important 
departments in my book. 

It is easy to see why the respec- 
















tive managers of these departments 
can either make or break a busi- 
ness in a short time. The service 
manager and the parts manager 
have got to be qualified managers 
in every sense of 
the word, because 
they probably rep- 
resent manage- 


people than do 
any other depart- 
ment heads in the 
business. 

They must be 
expense - minded 
and profit - con- 
scious as well as 
sales and service- 
minded. Their jobs as managers 
will also produce more successful 
results if they will continue to strive 
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© A SOFT PRESSURE 
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cialists. 


car owners happy. 


HASTINGS MANUFACTURING COMPANY - 
HASTINGS LTD., TORONTO 




























(1) The Hastings torsional is a compression ring 
that seats right now. Its torsional action brings it into 
a quick seat and perfect wall bearing in any cylinder 
—tapered, out-of-round or re-bored. 

(2) The Hastings Steel-Vent is an oil ring that stops 
oil-pumping immediately. It’s a soft pressure ring with 
the light inner-spring developed by Hastings. It de- 
livers the extra lubrication that older engines must 
have—and with complete oil control and economy. 

Here are two top performers in the same “Motor 
Engineered” set . . . built by replacement ring spe- 


You don’t get come-backs due to cylinder scuffing 
and slow-seating when you install Hastings Steel-Vent 
sets. You get positive, quick performance that makes 


HASTINGS, MICHIGAN 


Piston Rings, Casite, Oil Filters, Spark Plugs 


STING 


STEEL-VENT 


PISTON RINGS 
Regular ov Chrome -Faced 


*Tough on oil-pumping + Gentle on cylinder walls 


ment to more 


— 


for better working conditions, et- 
ter tools and better maehinery 


































Better Results 


| piers tools and machi:ery 
usually permit the completion 
of work in less time, resul in 
greater employe satisfaction, oro- 
duce a higher quality of work and 
are more pleasing to the custorner, 

The service and stockroom 
managers should keep the dealer 
informed concerning wages sand 
salaries paid elsewhere in the lo- 
cality, and should urge that his 
men receive the same. They must 
continually observe standards of 
wages and working conditions 
throughout the community. 

The service and stockroom man- 
agers must be gentlemen and firm 
but fair bosses. They must be sold 
on their employer, and be able to 
convince other employes that they 
work for a fair and honest organi- 
zation. 

In the final analysis the primary 
objectives should be an efficient 
and profitable department, customer 
satisfaction and employe leader- 
ship. 

Any questions you may have 
concerning dealer business man- 
agement will be gladly answered 
by J. B. Van Tassel, in care of 
AUTOMOTIVE News. 


Silcott Service 
Prospers as Boss 


Takes a Hand 


MONROVIA, Calif.—It’s not often 
that the owner of an auto dealer- 
ship prefers to spend as much of 
his time as possible in the service 
department. 

But such a dealer is Dean Silcott, 
owner of Silcott Hudson Sales here. 

Silcott, who in 1934, began work- 
ing as a mechanic for his father, 
Elza Silcott, now city councilman, 
bought the dealership from his 
father in 1952. Since then he has 
developed an unusually fine elec- 
trical department which has a 
widespread reputation in Southern 
California. 

Although Silcott keeps three top 
mechanics in his service depart- 
ment, he still enjoys working on 
Hudsons and Nashes himself, every 
time he gets a chance. 


Vehicles Safer, 
Pa. Study Shows 


RICHMOND, Va.—Motor vehicles 
registered in Virginia are improv- 
ing in mechanical condition, ac- 
cording to an analysis of inspec- 
tion stickers by State Police. 


A study of results of 33,860 in- 
spections showed that in the spring 
check, 56.19 percent showed defici- 
encies of some kind. In last fall’s 
check, the percentage of deficien- 
cies had dropped to 53.48, police 
said. 

Brakes were the most trouble- 
some item, with installations re- 
ported in 1,687 cases and adjust- 
ments required in 4,152. Other ad- 
justments and installations were: 
Headlights, 3,213; other lights, 2,- 
912; steering apparatus, 1,937; ex- 
haust lines, 1,524; signals, 954; 
windshield wipers, 641; glass other 
than windshields, 338; horns, 308; 
tag mountings, 186; windshields, 
149, and mirrors, 108. 


Aeroquip, Weatherhead 
Settle Patent Dispute 


CLEVELAND. — The manage- 
ments of Aeroquip Corp., Jackson, 
Mich., and Weatherhead Co., Cleve- 
land, have announced settlement of 
a patent-infringement suit which 
had been pending in Federa] Court 
here for a year. 


Under the settlement, a royalty- 
paying, cross-licensing arrangement 
has been concluded between the 
two concerns. Each will have the 
right to manufacture hose fittings 
and couplings under certain pat- 
ents held by the other. 


Studebaker Appointee 


Studebaker recently announced 
that Duncan Motor Co. will handle 
its products in St. Matthews, <y. 
Officers of the company are George 
D. Riggs, president; James J. C:m- 
ningham, vice-president, and Rob- 
ert H. Riggs, secretary-treasure °. 
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{ Regular Monthly Section for Those Who Maintain 


... by Jack Weed 


I KINDA hope the old show and 
“waxworks” circuit has come to 
an end, but I am quite sure it 
hasn’t. 

Ever since the ASI show in De- 
cember, it seems that all I have 
been doing is trying to figure out 
if I will have enough clean shirts 
to last me through the next 
“junket.” 

But for those of us on the service 
front there seems to be no rest. Not 
that we are wicked or even accused 
of being such, but those in charge 
of setting the dates for these things 
could be a lot kinder to the trade- 
press boys if at least they would 
space them out a little more. 

For instance, since the middle 
of January I have become an air- 
lift commuter between New York, 
Detroit and Chicago. What with 
the General Motors Motorama, 
the Council of Private Truck 
Owners, NADA, and the Don 
Meyers group of Truckstell dis- 
tributors who went into their an- 
nual convention immediately fol- 
lowing the NADA parley, I’ve 
about lost any weight - reducing 
schedule I had. 

It’s rough, but for some reason 
or other I guess I really like it de- 
spite the gripes. 

It’s a lead-pipe cinch that one 
gets a much clearer view of what 
is going on in this industry of ours 
than one gets from looking out at 
Belle Isle from the window in my 
26th-floor cubicle. 

For instance, at the Private Truck 
Owners’ meet I really picked up 
some first-hand data, not only on 
how lax so many of our truck deal- 
ers have become in preparing 
trucks for delivery, but also a real 
lowdown on how so many dealers 


are missing good profit opportuni-|— 
ties by failing to go after truck] : 


service from the big firms which 
route trucks through their towns 
and cities on regular schedule—if, 
of course, these dealers do have a 
good truck service department. 

* = = 


Really Instructive 


Ts NADA equipment show was 
really instructive for those who 
took the opportunity to talk with 
hundreds of top-line dealers from 
all over America, as well as the ex- 
hibitors who were there to display 
their wares. 


And it was a real joy to talk to 
those Truckstell distributors, who 
really know the value of giving 
good service to the equipment they 
sell. These boys have proven con- 
clusively to themselves that if you 





want to build repeat customers, you 
have to make sure that the products 
you sell not only are installed prop- 
erly but serviced efficiently while 
they last. 

One of the shows that I will 
not make this year may turn out 
to be one I really should attend 
—the Pacific Automotive Show, 
which kicks off Thursday (Feb. 
24) in the Pan Pacific Auditorium 
in Los Angeles. This show, which 
is assured of 645 booths and over 
400 exhibitors, is truly the West’s 
greatest automotive show. 

It is one of the five big regional 
shows, sponsored in each case by 
aera jobbers, that are scheduled to 
be held this year. 

The Pacific show will be followed 
March 31 by the Southwest show in 
San Antonio. Others will be the 
Southeast show in Atlanta starting 
Apr. 28, the Tri-State in New York 
City starting May 19 and a big 
show here in Detroit starting June 9. 

In addition to this circuit, we will 
have the Canadian Automotive 

Wholesalers and Manufacturers 
Assn. meeting March 14-15 in the 
King Edward Hotel, Toronto. Judg- 
ing from the schedule of round- 
table discussions to be held at this 
meet, there should be plenty of fire- 
works if the boys really put their 
hearts into their discussions. 
7 a om 


Looking for Answers 
Amouse the topics to be discussed 
is equipment sales. Why are so 
many sales at cut prices and direct? 
What can the jobber do about (a) 
(Continued on Page 30, Col. 3) 


NADA Equipment Show Lures Dealers— 


Dealers from all over the country demonstrated their interest in service, and in the | 





{mericas Motor Vehicles 





And They Have to Be Sold... 


Tools Must Pay Way 


| 1 gyros sang are interested in pur- 
chasing necessary new service 
tools, but they must be convinced 
that they will reap a return—either 
in immediate profits or in cutting 
present service costs. 

This was indicated by dealer 
interest in the shop equipment 
exhibit held during the NADA 
convention in Chicago. 


Dealers also are interested in 
better and more effective service 
promotion programs. 


Exhibitors with a lease plan or 
who featured time payment pur- 
chase plans for service equip- 
ment all claimed that they were 
rewarded with a good response 
from dealers. 

It became evident, however, that 
there are at least two hurdles for 
tool and equipment makers to leap 
if they are going to tap the poten- 
tial market for these products 
among franchised dealers. 


One is being solved. That is 
selling the tools and equipment on 
such a basis that the dealer can 
virtually pay for the equipment out 
of the profits that the tools and 
other equipment harvest each 
month. 

7 * * ° 

EVERAL tool manufacturers 

have lease plans which enable 
a dealer to pay on a monthly rental 
basis. Some allow the dealer to 
take title if he finds it to be a 
profitable investment. 

Others offer a very low down- 
payment plan with monthly pay- 
ments that enable the dealer to 
make his payments from the added 
profit that the equipment brings 
to his service shop. 

It was learned at the NADA 


| show, however, that only a few 


jobbers are taking advantage of 
these sales methods. 

A survey among some of the 
outstanding jobbers of the nation 
has turned up the startling infor- 
mation that the jobber on the 
whole has been lax in instructing 
his salesmen about the provisions 
of his time payment plan. Thus, 
only a comparative handful of 
salesmen are mentioning that they 
have such a plan when talking 
equipment to the dealer. 

= * * 

T IS claimed, however, that the 

majority of the better jobbers 
and tool distributors have sub- 
scribed to a trade time-payment 
program and are able to offer it to 

any purchaser who might wish to 
take advantage of it. 

Failure to spread this informa- 
tion to the trade is viewed by job- 
bers and tool association officials 
as an outstanding weakness in cur- 
rent selling of tools and equipment, 
especially to franchised dealers. 
Many dealers do not wish to tie up 
any more of their cash than is 
absolutely necessary under today’s 
highly competitive selling condi- 
tions, realizing at the same time 
that they must keep their shops 
up-to-date. 

One solution is to purchase 
needed equipment on a timepay- 
ment plan which allows them to 
“have their cake and eat it too” 
and gives them tax advantages 
as well. 

Leasing equipment gives them 
the added advantage of being able 
to write off all payments under 
present tax laws, it is claimed. 

The recent NADA survey showed 
that one out of every six franchised 
dealer service jobs are “come- 
backs” which cost money to make 


~| good on and create a perfect situa- 





tools and equipment ‘that enable their mechanics to do better work faster and more 
economically, by attending the NADA Equipment Exposition held during the annual 
convention. Despite a disappointing area turnout, most exhibitors were satisfied with 


the interest shown. 


tion for losing customer good will. 

Dealers plagued by such com- 
plaints, are fast beginning to real- 
ize that they need the best in test- 
ing and diagnosing equipment to 
cut down or eliminate “come- 
backs” and their unnecessary costs. 

+. * x 


IHEY know customers who have 
to return their car two or three 
times, in order to get the job done 
right have every reason to lack 
faith in the shop’s ability to main- 
tain their car properly and assume 
that they are getting sloppy work- 
manship. 
The second problem is one that 


»|confronts many car and truck 


| dealers. Equipment makers and 
| jobber salesmen can be of unestim- 
able aid in correcting it. That is 
getting shop mechanics to use the 
new tools the dealer buys. 

Of course, the dealer who is on 
his toes and doing a good job of 


Mechanics Finding °55s Easier to Service 


By Sam Sampson 
Staff Writer 

{7 IS apparent that factory engi- 

neers are taking more notice of 
the service aspects of the cars they 
design, dealership service managers 
feel after the first experience with 
1955 models. 

“Clutter under the hood” has 
not been eliminated altogether, 
but most Service managers were 
taking heart from the fact that 
many changes apparently have 
been made solely to lessen serv- 
ice difficulties and reduce main- 
tenance costs to car owners. 

Buick, for instance, changed the 
iocation of the power brake tank 
in order to remove the valve cover 
without obstruction. Batteries have 


| been relocated, turned crosswise, or 

reshaped to allow more room to 
work on the engine and its acces- 
sories. 

But the most heartening trend 
mentioned by the mechanics is the 
service accessibility of the new en- 
gines introduced this year. It is 
obvious, they feel, that service rec- 
ommendations on the lay out of 
engines and their accessories in the 
engine compartment have been 
followed. Outstanding in this re- 
spect are the Plymouth, Packard, 
Chrysler Windsor and Chevrolet 
engines. 

* ” 

LIMINATION of the heater 

ducts from the engine compart- 
ment has been accomplished by the 


use of cowl air inlets in many new, them from exhaust pipes and 


models. In other makes, heater 
ducting has been relocated in less 
bothersome places. 

Most makers have restudied 
the location of oil filters and 
made helpful adjustments. From 
the original design, most V-8 fil- 
ters are located underneath and 
must be serviced when the car is 
on a hoist. Considerable work 
has been done to make these fil- 
ters more accessible by isolating 


NEW PRODUCTS 
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other engine parts. 

Packard’s new engines, however, 
have the filter mounted on the top 
of the engine, near the front, where 
it can be changed from under the 
hood with no difficulty at all. 

* * > 


vo addition of power equipment 
assemblies under the hood con- 
tinues to plague the mechanic. 
When questioned about service pro- 
cedures on cars equipped with air 
conditioning, many service man- 
agers shook their heads. Power 
steering and power brake assem- 
blies, they pointed out, have been 
integrated fairly well with the rest 
of the surrounding engine com- 
(Continued on Page 28, Col. 1) 
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managing his shop can do much to 
correct this condition by watching 
his daily work orders and checking 
to see that services using the 
equipment are being sold. 

Equipment makers and job- 
bers, however, can do a tremend- 
ous job themselves in eliminating 
this far too common condition by 
actual demonstration to show 
how much easier and quicker it 
is to do the job with the tool or 
machine. 

Mechanics naturally are inter- 
ested in increasing their “take 
home” pay and in doing the work 
easier and quicker. If they are 
shown how to use the tools properly 
they will use the piece of equip- 
ment every time they have an 
opportunity. 

Delivering tools and equipment 
to franchised dealer shops without 
making this type of a demonstra- 
tion is a weakness on the part of 
both the equipment maker and his 
local outlet. 

* * * 

HE dealer interest shown at the 

NADA convention in several 
new service merchandising methods 
and programs to bring customers 
into the shop was seen as evidence 
that more and more dealers again 
are becoming vitally interested in 
doing a better job of promoting 
their shop and increasing their 
profits on service work. 

Another good merchandising of 
tools by one of the exhibitors 
received the acclaim of many 
dealers. This tool maker put out 
a booklet which told the prospec- 
tive buyer just how much he 
could expect to make on every 
job done with that particular 
tool. This made it easy for the 
dealer to judge quickly if the 
tool would be of value to him 
and approximately how many 
jobs it would take to amortise 
the price of the tool. 

Exhibitors at the show generally 
got the impression from dealers 
they talked to that there still is a 
tremendous market for tools and 
equipment among the franchised 


' dealers but they also are beginning 


to realize that it will take better 
selling to get the orders than has 
been demonstrated—at least during 
the past few years. 


N. J. Bill Seeks 
Licenses for All 


Auto Mechanics 


PRanron, N. JA New Jersey 
legislative proposal to license 
auto mechanics has received the 
support of the New Jersey Gasoline 
Retailers Assn. and the Union 
County Gasoline Retailers Assn. 


John Dressler, president of 
NJGRA, said that the bill would 


| emphasize that a “good reliable gas 


station man” is vital to the “safety 
and efficiency of automobile opera- 
tions.” 

While the bill is primarily one 
to license mechanics and set up 
apprenticeship program for auto 
servicemen, it also includes provi- 
sions to standardize gasoline 
prices and prevent price wars. 


The proposed legislation would 
establish several categories of 
licenses, grades and qualifications. 

One year of apprenticeship would 
be required before a service station 
operator could own his own busi- 
ness. Auto mechanics would receive 
@ one-year apprenticeship; service 
station attendants, three months; 
lubrication men, one year, and tire 
repairman, three months. 
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55s Soothe Service Headaches 


(Continued from Page 27) 
ponents, but even so, one or more 
items which must be checked and 
serviced is generally “hidden from 
the wrench” by power equipment. 

One service manager put it well, 
perhaps, when he said: 

“The customer’s bill for service 
and maintenance is fast becom- 
ing geared to the number of 
power accessories on his car. 
Not that the accessories them- 
selves require costly additional 
service, but their presence under 
the hood automatically raises the 
cost of other routine mainte- 
nanee jobs.” 

Lubrication data, furnished by 
Chek-Chart Corp., shows that most 
of the cars can be lubricated by 
standard guns with the exception 
of a few places on most every make 
where swivel adaptors or tapered 
adaptors are “helpful.” 

In many cases, these ‘adaptors 
are needed for greasing the upper 
control arms, other steering parts, 
and some standard transmissions. 





_FEDERAL-MOGUL SERVICE 


Division Federal-Mogu!l Corporation 
DETROIT 13, MICHIGAN 


~, 


In any case, they are critical lubri- 
cation points. 
+ * * 
qT SPITE of the many improve- 

ments, there are conditions on 
the '55 models that give service 
personnel trouble. In talks with 
service managers for all makes of 
cars in the Detroit area, AuTomo- 
= News found the following trou- 
Je. : 

Buick — Distributor is badly 
located in view of the wide 
fender line of the body. Most me- 
chanics are removing the dis- 
tributor entirely for service 


Plans Laid for Convention 


Of Canadian Jobbers 


OTTAWA. — All plans for the 
annual meeting of the Canadian 
Automotive Wholesalers & Manu- 
facturers Assn. have been worked 
out, according to J. A. Hines, con- 
vention chairman. 

The meeting is scheduled March 
14-15 at the King Edward Hotel in 
| Toronto. 





The Complete 


rather than reaching across the 
engine. 

The fill-pipe extension to the 
master brake cylinder (power 
brake installations) should be 
longer. While it is long enough to 
service from the engine compart- 
ment, it is still too short to allow 
fluid additions without an exten- 
sion hose. (With standard brakes, 
the master cylinder is located un- 
der the floorboard.) 

Service accessibility under the 
dash board is very bad, mechan- 
ics say. A change of windshield 
wiper transmissions requires four 
hours labor and several special 
tools. Wiring must be disconnected, 
and speedometer removed. 

+ * - 
ADILLAC — Service under the 
dash board is critical here, too. 
Windshield wiper mechanism, 
however, is mounted on the fire 
wall in the engine compartment. 
Top of dash must be removed to 
work behind the dash board, re- 





Engine Bearing Service 


The Federal-Mogul line has all your 


engine. bearing needs . . . More 


part numbers than any other line... 


and the only complete, nation-wide 


connecting rod service. 








Building Future— 


Ralph R. Layte (right), president of Puro- 
lator Products, Inc., manufacturer of oil 
filters, shows Walter A. Keve, 16-year-old 
Junior Achievement officer, some of the 
reports required in running a $25 million- 
a-year business. Keve is production man- 
ager of J. A. Pine Products Co., a Junior 
Achievement firm sponsored by Purolator. 


quiring-the removal of inside wind- 
shield molding, etc. 

Engines without power acces- 
sories are fairly easy to service, 
but additions of power equip- 
ment overloads the engine com- 
Partment and makes all service 











— 


difficult. Engine fits rather sni ¢- 
ly into compartment space. 

Chevrolet — Service forces c:.m- 
plained about service under the 
dash board. Lip of the dash boird 
extends too far underneath, mak- 
ing it impossible to see in behind 
the dash. 

Power brake installations get in 
the way of removing the dip stick, 
and starters must be serviced from 
beneath the car. Some mechanics 
objected to spark plug location too 
near the exhaust, but this was not 
thought to be critical. 

+ + * 

— — Few complaints 

were registered against the 
new Chryslers. Service difficulties 
experienced in °’54 models have 
been adjusted when possible. 

Spark plug service on Chrys- 
lers is a point of contention for 
some mechanics, since the wires 
and plugs are contained under- 
neath the valve cover. The new 
Windsor V-8, however, has a cut- 
a-way valve cover allowing plugs 
and wires to be serviced in the 
open. 

Windsor engine with slightly 
smaller dimensions fits loosely into 
New Yorker-sized engine compart- 
ment, leaving open space for hands 
and wrenches. 

Power equipment with the excep- 
tion of the integral-type power 
steering, fills up engine compart- 
ment and makes service more diffi- 
cult. 

| 7 * x 
ppeeore — No appreciable change 
from last year, when not too 
many beefs were registered. Serv- 
ice managers said they had be- 
come accustomed to present en- 
gines, and found only minor diffi- 
— in servicing it. 
Dodge — Red Ram engine, 
(Continued on Page 29, Col. 1) 


 Commeiaians Program 
| Aimed at Service, 
|Parts Availability 


COLUMBUS, Ind. — Operators 
of on-highway trucks powered by 
Cummins diesels would find more 
service establishments in every 
section of the United States and 
Canada under a new program an- 
nounced by Cummins Engine Co., 
Inc. 

“Implementation of this _pro- 
gram,” according to C. R. Boll, gen- 
eral sales manager, “will take place 
during 1955. All of the country’s 
major on-highway truck producers 
who offer Cummins diesels can 
participate in the program, which 
will encourage dealers and distrib- 
utors to stock a full line of Cum- 
mins parts and do complete engine 
repair and maintenance work.” 

Since the end of 1951, Boll said, 
Cummins distributors have in- 
|ereased their facilities more than 
40 percent. 
| In recent years, Cummins has 
completed a $7 million expansion 
program at Columbus and is now 
completing a 60 percent addition 
to its research facilities, Boll said. 

Among other recent steps, the 
manufacturer of lightweight diesels 
has placed the new PT fuel system 
|and Cummins turbo-charged dies- 
els on a production basis. 


| Local Role 
| Monroe Dealers Report 


To Customers 


MONROE, La.—Ten auto dealers 
here have purchased a full-page 
advertisement in the Monroe 
Morning World to make a “prog- 
ress report” to the citizens of 
northern Louisiana. 

Principal points made in the ad 
are that the dealers last year 
“invested locally in payrolls” @ 
total of $1,268,300.70 in their 319 
employes who have 922 members 
in their families. 

The ad also mentions that “Hun- 
dreds of thousands of dollars addi- 
tional (are) spent locally on taxes 
alone — plus thousands more spent 
locally on insurance, heat, light, 
power, telephone and telegraph 





service, building expansion and 
upkeep, local benefit drives and 
advertising.” 


Participating were Lennon Motor 
Co., Lee-Rogers Chevrolet, Olcctt 
Motors, Milner-Fuller, McCain- 
Richards, Windes-Hatten, Inc. 
Jackson Motors, Twin City Motor 
Co., Central Auto Sales and West 
Pontiac. 
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| good job in laying out '55 engine 
compartment to suit engine and 
. e * engine accessories. Elimination of 
|the heater duct has helped consid- 
Mechanics Find 755s eesti as 
easy to service as the six. Genera- 
e e tor is mounted high and is easily 
v serviced. Oil filter must be serviced 
HKasier lo Service |from underneath, however, while 
| six cylinder models provide for fil- 

iter changes under the hood. 
Pontiac — Position of the spark 
again, has enclosed spark plug |equipped models are troublesome, | plugs makes plug service more 
and wire installations, and good- | but “this is to be expected.” | difficult, but condition is not criti- 
sized engine fits rather snugly Packard — The new V-8 engine | ©@l, mechanics say. Oil filter 
into engine compartment. No | js hailed by service managers to | ™ust be changed from under- 
serious trouble reported with | be one of the most easily serviced | neath, but is fairly accessible 
routine service jobs, but power | engines in the industry. Most of | from that position. Engine com- 
equipment overloads engine com- the engine accessories requiring partment somewhat crowded, and 
partment quickly. adjustment and maintenance are | POWer Cquipment fills engine 

Ford — Service managers re-| easily reached. Windshield wiper | Compartment quickly. 

ported that coil must be removed| mechanism mounted on the fire- Studebaker — Very little change 


| on V-8s before the right-side valve} wall, and oil filter is readily serv- |from last year. Most service man- 
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cover is removed. Some service! iced from the engine compart- | agers have found carburetor air fil- 
managers are permanently placing} ment. ter “in the way” of some service 
coil on fire wall when car is owned Inspection under the hood shows | operations, but have become accus- 
by a steady service customer. adequate space left to accommo-|tomed to the situation. (Dealers | « ' fi on 
Heat shield mounted above the|date tools and hands, and power contacted had little or no experi- Appearance Department Boosts Polish Work 
spark plugs (just below exhaust | brake and power steering mechan- | ence with the '55 President models.) | Phil Hall Buick, Hollywood, has set aside part of its service facilities for an 
oven re emai. _ oy tau caeeae oa” the way | come an oo ioc. ce a “appearance department” where cars are cleaned up and shined with Mirror Glaze. 
troublesome, and sharp edge o e . plaude e master brake cylinder . . 
shield often cuts plug wires or Ce oe refill tube in the engine compart- Hall says polish business has picked up appreciably. From left are Tom Young, of 


shorts them. PLYMOUTH — Service managers| ment. No other service difficulties Mirror Bright; Lou Clinesmith, service manager; Phil Hall, and Floyd Meguior, Mirror 
e s *. 

po pump is hidden  under- 
neath power steering equip- 
ment. Battery has been mounted 
crosswise to allow more workable 
space, but generator is mounted 
lower and is not as easily serviced 

as in 54. 

Hudson — Service managers 
felt that there will be no addi- 
tional difficulties with six-cylin- 
der models, and said they have 
not had enough experience with 
the eights to find trouble spots. 
Engine, however, appears to be 
easily serviced. 

Kaiser — No noticeable changes 
in service operations from ’54 mod- 
els. Units equipped with super-| 
chargers are harder to service on | 
left side of engine. 

Lincoln — Multiple fan belts will | 
eliminate some of the service prob- | 
lems in '55, service managers said. | 

) Large, sprawling air cleaner makes 
distributor service difficult. Fuel 
pump is especially hard to reach 
if car is loaded with power equip- 
ment. Oi] filter location is awk- 
ward, and must be serviced from 
underneath. 





say that engineers have done a! were mentioned. Bright representative. 
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RCURY — No serious prob- 

lems apparent in 1955. Stand- 
ard use of dual exhausts leaves 
adequate working room under the 
hood, and under-hood tempera- | 
tures will be reduced. As with 
Fords, spark plugs are troublesome | 
to service, but overall, '55s will be | 
easier to service than ’54s, mechan- 
ics agree. 

Nash — No additional prob- 
lems for the ’55 six-cylinder cars, 
and no experience yet on eights. 
Mechanics’ pet peeve on Ram- | 
blers is adjusting the valves. 
Water pumps on 1954 or older 

Ramblers should be greased with | 
a hand gun, since pressure gun 
will blow out the seal and cause} 
water leaks. In 1955, the seal has 
been strengthened, and water 
pumps can be greased with a pres- | 
sure gun. 
” az 2 | 
LDSMOBILE — No additional | 
service troubles have been ex- | 
perienced in new models. Oil filter 
location is still troublesome, but 
qa _=scredesign of exhaust system in 1954 
has eliminated most of the diffi- 


culty. Service managers said power @ When you sell a Heil-equipped truck, you're selling features 


W every customer wants . . . for instance, the independently 
R ood for Trucks mounted Heil Perma Pump lines up directly with the power take-off. 
weet at = aia Shaft installation is straight and short. There's less friction power 
xperimen y og 
WASHINGTON. — Construction loss, less wear on the universal joints. Perma Pump gears are hardened 





of a prototype truck body made en- for long wear and precision ground for accuracy. Positive 

tirely of wood has been authorized check valve holds dump body at any desired position. 

by the hardwood research commit- 

pond, ee Lumber Manu- These are only a few of the details of just one Heil feature. Check 
The body will be built in the lab- on the many other Heil Body and Hoist advantages that will 

oratory of Timber Engineering Co. help bring a satisfied customer back to you when he buys his next truck. 


and will be patterned after a mili- 

tary truck body which has passed 

14 months of Army road tests. 
Meckanical fasteners will be elim- 


inated between the floor and sides HEI] BH-58 
y use of curved laminated veneer 

knees which also provide the side THE co. 

supports. A portion of the exterior 

covering and the interior rails will 








- hardwood, and the floor will be DEPT. 5925, 3059 W. MONTANA ST. e MILWAUKEE 1, WISCONSIN 
sent ae eee ee =a te Factories: Milwaukee, Wis. — Hillside, N. J. 
will have a load capacity of about Heil Sales Offices: New York, Union, N. J., Atlanta, Cleveland, Milwaukee, Chicago, 


two tons. | Kansas City, Denver, Dallas, Los Angeles, Seattle 
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ket? What is more important for 
jobber salesmen — product knowl- 
edge or merchandising ability? A 
jobber gets 40 percent of his busi- 
ness from 25 percent of his accounts 
—is this good? 

These are just a sample of the 
host of questions that will be 





Sam White’s Oldsmobile Co., Houston, has opened a new shop and is making a| thrown open to panel discussion and 


determined bid to increase service revenues through the use of latest mechanical 
equipment and expanded space and facilities. The shop includes: four lube stalls, two 
wash racks and 14 hydraulic lifts. The dealership uses an intercom system with a 


central service dispatcher, to increase efficiency. 


Porter Cable Offers Book on Power Tools 


SYRACUSE, N. Y.—“How to Use| tools and attachments for special- 





Portable Power Tools,” a 200-page | ized jobs. 


book by Maurice Reid, serves as a 
manual for the building and con- 


crews, 


wood and metal working shops, de- 


scribing standard portable electric | cuse 8, N. Y. 
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That ‘cushiony feeling 
lasts longer with - ----~~~ 


— . ons soft” 

Your fall driving will be “pillow set 
when you get longer lasting Marfak lubes 
‘on. This great wear fighter clings to 
cation. 15 ts, cushions road shock, stays 0° 
: ‘caus. It’s specially made to resist 
oo ie wash-out, squeeze-out. So ou e0j0} 


THE TEXAS COMPANY 


TEXACO DEALERS 


in all 48 states 


A library edition is published by 
Thomas Y. Crowell Co., New York, 
struction trades, maintenance at $2.95. Unabridged special copies 
industrial production and are available at $1.50 from Porter- 

;Cable Co., 55 Exchange St., Syra- 


car feels like this...its time 
W for MARFAK chassis lubrication 





| T Products ore also distributed in Canada and in Latin America 
exaco 


debate. This meet, at least, should 
have few dull moments. 


We recently received a letter 
from J. A. McCuen, of Auto 
Equipment & Service Co., Inc., 
Philadelphia, telling us that they 
appreciated our stories on service 
schools and the new monthly fea- 
ture listing the schools being con- 
ducted by manufacturers. 

They were, however, a little dis- 
turbed because we had not listed 
many of the schools that had been 
put on in their area. They told us 
that currently they had six schools 


Backshop . 


(Continued from Page 27) 


car manufacturer competition and | 
(b) the captive service station mar- | 


e e e Jack Weed 


in progress locally, all promoted by 
their suppliers. 

We had to tell them that we 
wouldn’t have the room to list all 
of the schools being put on by job- 
bers throughout the country but 
must confine our listings to the na- 
tional programs reported to us by 
the manufacturer that institutes the 
school. 

* * * 


Valuable Contribution 


| genteel said that they held 
graduation exercises for the 
largest Carter carburetor school 


Puritan Sales Offices 


Moved to Baltimore 


BALTIMORE.—Headquarters for 
the Puritan automotive sales de- 
partment of Olin Mathieson Chem- 
ical Corp. have been moved from 
Rochester, N. Y., to 10 Light St., 
Baltimore, according to W. Adrian 





ever held in the East the nigh: he 
wrote me. They are continuc isly 
conducting schools for Electric 
Auto-Lite, Briggs & Stra ton, 
Leece-Neville and Trico. 

We want to compliment them 
highly—and all other jobbers \-ho 
hold mechanic training schoo} ;— 
for the excellent and most vriu- 
able contribution they are m:k- 
ing to the advancement and v-el- 
fare of the service indus‘ry, 
There never was a time when we 
had such a shortage of well- 
trained mechanics or as greai a 
need men who can diagnose 
properly car troubles. 

Jimmie Riordan, of AAA, just 
sent me an association bulletin re- 
porting that AAA’s 4,617,579 mem- 
berships in 1954 topped all previous 
years. Membership increased nearly 
354,000, or 8.3 percent. 

Of course, Jimmie and all the 
AAA boys are pretty happy over 
this accomplishment, particularly 
as 88 percent of all AAA clubs 
throughout the nation increased 
membership. The rate of member- 
ship renewal reached 85.7 percent, 
the best for any year. 


The division of marketing of the 


Kings, director of automotive prod- American Petroleum Institute has 


ucts. 





Car owners 


come back 


for MAR FAK 


chassic lubrication! 


Continuous advertising, like this, reaches 
millions of car owners month after month. So— 
all over America, motorists try Marfak .. . like 


Marfak . ... keep coming back to Texaco Deal- 


ers for more Marfak ... It’s a terrific customer- 
builder ... and a powerful sales-builder in other 
departments and for TBA items. 
















Here is another example of how we help 
keep business coming to Texaco Dealers in 
all 48 states...with outstanding products... 
and sales-making advertising and promotion. 


MILLIONS know 
MARFAK... 


More than 
555 million 
pounds of 
MARFAK have 


been sold! 


blueprinted ways and means for 
service-station operators to improve 
their business-management tec h- 
niques in a manual entitled “Sery- 
ice Station Management; Convert- 
ing Service to Profit.” Copies of this 
manual can be obtained from the 
Division of Marketing, American 
Petroleum Institute, 50 W. Fiftieth 
St. New York 20, N. Y., for 50 
cents each. 


Auto-Lite Holding 


Shop Classes in 
Improved School 


TOLEDO. — Classes now are 
being conducted in the expanded 
and modernized Auto-Lite Service 
School, according to John A. 
Shank, manager of the parts and 
service division of Electric Auto- 
Lite Co. ‘ 

With the opening of the im- 
proved school, Shank said, the 
curriculum has been revised exten- 
sively, increasing the emphasis on 
diagnosis and correction of actual 
repair troubles. 

New facilities include up-to-date 
equipment and tools, various 
makes of test equipment, space for 
cars to be brought into the work- 
shop and a large, well-lighted 
classroom. 

Students learn about the funda- 
mentals of electricity, magnetism 
and testing equipment; the storage 
battery as it is related to the elec- 
trical system; the component parts 
of the electrical system, circuit by 
circuit, and wiring. 

An innovation in the course is a 
series of deliberately faulty units 
which put the students’ new-found 
skills to test. 

The three-week course is open to 
anyone in the automotive service 
field, Shank said. There is no tui- 
tion charge, but students or their 
employers must pay travel and liv- 
ing costs. 

Information may be obtained 
from any Auto-Lite zone office or 
central service station, or by writ- 
ing the Education Department, 
Electric Auto-Lite Co., Toledo 1, O. 


Willard Releases 
Electrolyte Kit 


CLEVELAND.—Willard Storage 
Battery Co. has introduced a dis- 
posable carton for packaging bat- 
tery electrolyte which, the firm 
says, will revolutionize battery mer- 
chandising. 


Willard officials say the carton 
also promises to guarantee that 
every battery sold will be factcry- 
fresh, regardless of the dealer's 
sales turnover. 

The carton, it was said, will be 
of value to dealers whose battcry 
stock moves slowly, as well as to 
dealers who maintain a large, vir- 
ied stock. 

Scholle Northlake Corp., North- 
lake, Ill., collaborated in the devel- 
opment of the package, which is & 
lightweight container with a se 
cial plastic liner that is impervious 
to the sulphuric acid in the batt. ry 
electrolyte. This package is :n- 
cased in another loose-fitting bag. 
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Schooling Mechanics 


Vocational Education Program Reviewed 
By National Standard Parts Assn. 


CHICAGO.—More than two years 
ago, the National Standard Parts 
Assn. appointed a vocational edu- 
cation subcommittee to study and 
develop a program designed to 
alleviate the serious shortage of 
trained mechanics. 


The subcommittee soon real- 
ized that this was too large a 
project for any one division of 
the industry. 

It sought and received coopera- 
tion from the Automotive industry 
— Vocational Education Confer- 
ence Group on Public School Auto- 
motive Instruction; American Vo- 
cational Assn.; American Automo- 
bile Assn.; Vocational Education 
Division of the U. S. Department 
of Health, Education and Welfare; 
Automobile Manufacturers Assn.; 
Equipment and Tool Institute, and 
many others. 

The result is a booklet, “Auto- 
motive Instruction in Our Schools,” 
outlines and illustrates the benefits 
to be derived by students, schools 
and industry through expansian of 
vocational education in the auto- 
motive field. It approaches the 
problem by showing the need for 
trained personnel, careers avail- 
able and the service which can be 
performed by educators in making 
automotive training available. 

NSPA’s vocational education | 
program was Officially unveiled | 
in 1954 at a special luncheon for | 
state supervisors of trade and 
industrial education in San Fran- 
cisco during the annual conven- | 
tion of the American Vocational | 
Assn. and at the NSPA “Busi- | 
ness Unlimited” Convention in | 
Chicago by means of a skit en- | 
titled “The Birth of a Mechanic.” 

The new “Automotive Instruction 
In Our Schools” program to bring 


Walker Institutes 
Program to Speed | 


Jack Deliveries 


RACINE, Wis.—To provide| 
speedy delivery of all Walker jacks | 
in most key trading areas, Walker 
Mfg. Co. of Wisconsin has estab- 
lished complete stocks at its fac-| 
tory branches throughout the | 
country. 

John L. Engels, Walker vice- 
president, said the new warehous- 
ing program provides quick avail- 
ability of merchandise to distribu- 
tors without the necessity of tying 
up large amounts of capital for in- 
ventories of the bigger, more ex- 
pensive types of shop-service lift- 
ing equipment. 

Most Walker distributors ak-| 
maintain their own stock of Walk-| 
er car jacks for resale, and demon- 
stration models of shop-service 
equipment. 

Also available at the Walker! 
warehouses are stocks of the com- | 
pany’s exhaust-system replacement | 
parts and oil filters and cartridges| 
for emergency 
Engels said. 

Warehouse stocks have been| 
established in Atlanta, Cleveland, | 
Detroit, Kansas City, Los Angeles, | 
Dallas, Minneapolis, Long Island! 
City, Philadelphia, Chicago, San | 
Francisco and Portland, Ore. Addi- 
tional stocking points will be added | 
x oe near future, the company | 
sa: 


Trade Parley 
Slated Dec. 7-8 


CHICAGO. — The 1955 Executive 
Booth Conference will be held here | 
Dec. 7-8 at Navy Pier, according to 
Frank G. Stewart, chairman of the 
joint operating committee and pres- 
ident of Standard Automotive Sup- | 
ply Co., Washington, D. C. 

This conference for independent | 
1utomotive wholesalers, independ- | 
ent manufacturers and invited 
guests will be patterned after the 
ASI Executive Booth Conference 
held at Navy Pier in 1953. 

The conference will be sponsored 
by the Motor & Equipment Whole- 
salers Assn., the Motor & Equip- 
ment Manufacturers Assn. and the 
National Standard Parts Assn. 


all elements of the automotive in- 
dustry closer together in a com- 
mon cause was given special recog- 
nition by Dr. M. D. Mobley, execu- 
tive secretary of the American Vo- 
cational Assn., Washington, who 
said: 

“The National Standard Parts 


Hicks Body Loses 
Suit Against Ward 


LITTLE ROCK, Ark.—An $885,- 
600 breach-of-contract suit by 
Hicks Body Co., of Lebanon, Ind., 
charging Ward Body Works, of 
Conway, Ark., with failure to de- 
liver 12,000 school-bus bodies, has 
been dismissed by Federal Judge 
Thomas C. Trimble. 

The order upheld the Ward com- 
pany in declaring that the Indiana 
firm had not complied with Arkan- 
sas requirements governing out-of- 
state corporations doing business in 
Arkansas. 


DRY CLIME LAMP CORP, 


Assn. has prepared a splendid book- 
let dealing with the automotive in- 
dustry which will be of tremendous 
assistance to vocational educators 
and guidance counselors in devel- 
oping practical and realistic courses 
in automotive instruction. The 
American Vocational Assn. was 
glad to have a part in promoting 
the use of this valuable publica- 
tion . . . and furthering the guid- 
ance and instructional uses of the 
brochure presented to vocational 
leaders and representatives of 
NSPA.” 

Other important national figures 
assisting with the project and com- 
mending it include: Dr. Wm. J. 
Micheels, professor and chairman 
of industrial education, University 
of Minnesota, who served as spe- 
cial consultant on the program; 
Mark Nichols, president, American 
Vocational Assn. and state director 
of vocational education, Salt Lake 
City; Stanley S. Roe, Automobile 
Manufacturers Assn., Detroit, and 
James Pearson, acting assistant 
commissioner for vocational edu- 
cation, U. S. Dept. of Health, Edu- 
cation and Welfare. 

A kit of educational materials 
has been prepared for the use of 


Greensburg, Indiana 


30-Year Pin— 


Clem J. Powell (right), Seattle district 
sales manager of Ford division, is pre- 
sented with a 30-year pin by Arthur S. 
Hatch, western regional manager, at a 
sales meeting in Phoenix, Ariz. 


NSPA members in implementing 


the educational program. 
Included are: 

1. “Aids for Teachers of Automo- 
bile Mechanics Available from 
Automobile and Related Indus- 
tries’—Prepared by AI-VE Con- 
ference Group. 

2. Chart showing “Job Opportuni- 


__ 31 
ties in the Automotive Industry 
for Vocational Students.” 


. Suggested layout for automotive 
vocational school. 


. Outline for a high school Career 
Day talk. 

. Directory of state supervisors 
of trade and industrial educa- 
tion by states and a directory 
of executive officers and state 
directors of vocational educa- 
tion. 

. “A Suggested Action Plan for 
NSPA Members.” 


Don H. Teetor, newly elected 
NSPA president and vice-president 
of Perfect Circle Corp., said: 

“This vocational education pro- 

gram is one of the most impor- 
tant—if not the most important 
— industrywide promotion ever 
initiated by NSPA. It is another 
NSPA “first” designed to ad- 
vance the future development of 
the automotive service industry. 


“It has been made possible only 
through the wholehearted coopera- 
tion of all segments of the industry 
and the untiring efforts of our vo- 
cational education subcommittee. It 
not only deserves, but demands, the 
attention and continuing work of 
every member of NSPA.” 
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Mail This Coupon Today 


Dry Clime Lamp Corp., Greensburg, Ind. 


Dept. A 


Please send me more information on: 


(J DriQuik Baking Ovens: 
Name... - 


Company 
Address 
City... 


0 on the DriQuik leasing plan. 


Title 
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Hudson provides 
working-capital fund 
for every Hudson dealer 


...only plan of its kind 
anywhere! 


Dealers share benefits starting dition to Hudson’s big dealer discounts, and to area 

with first 1955 cars shipped! bonuses paid Hudson dealers regardless of volume. 
It is a new addition to attractive provisions already 

Every Hudson dealer, regardless of location or sales in the Hudson Franchise for: 

potential, is sharing right now in a unique new fund 

that builds new working capital for him. -..mew-car price protection 


New fund provides cash payments . .rebates on previous models at new-model time 


This fund provides cash payments to Hudson dealers - +. Special allowances to protect against obsolete parts 
from the benefits and economies that come with vol- . .. 100 per cent recovery on tourist warranty labor . . . 
ume. It starts with the very first "55 cars shipped, and 
builds added working capital for each Hudson dealer. and other Franchise features that make Hudson 
dealers truly full partners in a growing, rapidly de- 
Hudson Franchise best in the industry veloping new opportunity. For further information, 
This new Dealer Volume Investment Fund is in ad- use the coupon below. 


American Motors Means More for Americans 
and More for Hudson Dealers, Too! 


The dramatic Hudson line is 
new from stem to stern. It covers ' 
over 94% of entire new-car- Hudson Motors Division 
market price brackets. Features: 

all-new Hornets, Wasps — and the 

unique Rambler, only car built 

to meet new driving conditions; Attention: 

the ideal second car and women’s Mr. N. K. VanDerzee, 
car; model for model, priced be- Vice President in Charge of Sales 
low the “low-price three.” 


American Motors Corporation ¢ Detroit 32, Michigan 


Nome. 


Number and Street_ 
Please rush to me complete information 


about the new and unusual Hudson 
Dealer Volume Investment Fund and 
the liberal Dealer Franchise. 


City and State 
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Patching 


EW YORK.—A new method for 

patching rusted sheet-metal 
parts, such as car and truck bodies, 
has been announced here by Bake- 
lite Co., a division of Union Car- 
bide & Carbon Corp. 

The reinforced plastic patches 
are made by applying successive 
layers of fiber-glass cloth and 


Trans-Main Buys 
Torque Converter 
Parts Inventory 


KENT, O. — Trans-Main Corp. 
last week announced its purchase 
ef the torque converter parts in- 
ventory of the motor coach division 
of General American Transporta- 
tion Co., Chicago. 


Under terms of the purchase 
agreement, Trans-Main will imme- 
diately take over the servicing of 
converters in Aerocoach buses, ac- 
cording to H. W. Fagert, Trans- 
Main president. The entire inven- 
tory of Aerocoach converter serv- 
ice parts will be moved to Kent 
immediately, Fagert said. 

The Aerocoach purchase marks 
another step in Trans-Main’s ex- 
pansion and diversification pro- 
gram, according to Fagert. The 
company now has working agree- 
ments with several bus and truck 
manufacturers. In addition, it pro- 
vides torque converter repair serv- 
ice on annual contracts to many of 
the nation’s largest transit firms. 

Trans-Main is a division of R. D. 
Fageol Co., Kent. The latter is a 
manufacturer of degassers and fuel 
cutoff valves for buses, trucks, lift 
trucks and military vehicles. 


stock... 


NEW! IMPR 


ly 
¥ 
cy 


Bradford 


PROMPT DELIVERY FROM 


Bakelite Offers Reinforced-Plastic Method 
For Repairing Sheet-Metal Parts 


Pennsylvania 


AUTOMOTIVE NEWS, FEBRUARY 21, 1955 


a Fender 


epoxy resins over the rusted area 
and allowing them to harden. 

The epoxy resins, chosen for 
their ability to grip metal surfaces 
stubbornly, combine with fiber 
glass to produce a patch “usually 
stronger and more durable than 
the surrounding metal,” the com- 
pany said. 

* * * 
Tt resins are a product of 
Bakelite, and the materials are 

packaged by Arndt-Palmer Labora- 
tories, Melvindale, Mich. 


The company said that an auto 
body repair job costing about $380 





Area is cleaned to remove dirt, 

rust and grease. 
* * s 

in a conventional manner can be 
reconditioned for about $24—in- 
cluding labor and materials — 
with the reinforced - plastic 
method. About an hour is re- 
quired for the typical body repair 
job, and refinishing and repaint- 
ing is done in a _ conventional 
manner, 

The first step in the plastic-patch 


ey nya ) 


Crude 


temperatures 









LOCAL KENDALL 





Area is heated while glass cloth 
and resins are prepared. 
s a7 . 


method is to clean rust, scale, 
paint, wax and grease from the 
repair area. Disc sanders and sol- 
vent cleaners are recommended. 


The repair area then is heated 
with infrared lamps, and the oper- 
ator uses the time to mix the resins 
with a hardener and to cut fiber- 
glass sections which will overlap 
the repair area when applied. 

* * * 


— successive layers of fiber 
glass and resin are applied 
until the patch exceeds the general 
contour of the item being repaired. 

Heat lamps are again applied 
to harden the patch. About 15 
minutes is required to cure the 
average repair, the company said. 


When the patch is hardened, files 
and sanders are again used to 
restore the patch to the original 
contour of the item repaired. After 
the patch is completely feathered 
down, the patch is ready for paint. 

When large, unsupported areas 
must be bridged, the company 
recommends that wadded news- 
papers be placed inside the patch 
to support the “bridge” while the 
patch is wet. Additional] strength 


ela Rs 
APPROVED 
AQ-ATF-330 


OVED! 


Greater natural lubricating qualities and oxidation stability of 


Improved low temperature mobility Gnd heavier lubricating body 
at operating 


Compatible with other approved fluids and available in all size 
packages including the 5 quart can 


DISTRIBUTORS! 


: a when possible, 





may be provided for the patches 
by drilling holes through the repair 


eo area before the patch is applied, 


and bonding the patch securely 
into the holes. 
* 


* » 

a second 
patch may be placed on the 

underside of the repair area for 

greater strength. 

All repairs can be made without 
aoe the rusted member from 
the car, Bakelite said. This elimi- 
nates time occasionally spent in 
removing the fender, door, panel 
or other member to be repaired. 


After the patch has hardened, | 


it can be drilled or machined 





Successive layers of resin and 
cloth are dried for 15 minutes. 
- = * 


with ease, according to the com- 
pany, and chrome strips, door 
handles or other detachable parts 
can be solidly affixed without 
trouble. 

Important advantages of the 
plastic-patch method claimed by 
the company are low initial cost 
of materials and savings in skilled 
man-hours. 





Sanded and ground to original 
contour, surface awaits painting. 


Engine Rebuilders 
To Convene in 


Cleveland May 8-11 


INDIANAPOLIS. — The Automo- 
tive Engine Rebuilders Assn. will 
hold its 33rd convention May 8-11 
at the Cleveland Hotel in Cleveland. 

There will be no display of prod- 
ucts, but conference booths will 
give suppliers an opportunity to dis- 
cuss new products and sales plans 
with customers. 

Conference periods with jobber- 
rebuilders visiting manufacturer 
booths will occupy three half-days. 

Among the topics to be aired will 
be, “Valves, Valve Failures and 
Correct Procedures,” and “Addi- 
tives in Lubricants.” 


6 Vice-Presidents 


Appointed by Heil 


MILWAUKEE. — Heil Co. has 
elected six new vice-presidents in 
recognition of their status on the 
firm’s management committee, ac- 
cording to Joseph F. Heil, presi- 
dent. 

Elected were William E. Curran, 
administration vice-president; John 
G. Eimermann, finance vice-presi- 
dent; Len W. Conrad, manufactur- 
ing vice-president; Robert G. Mac- 
Donald, industrial relations vice- 
president; John D. Barclay, sales 
vice-president, and Allan E. Magee, 
legal vice-president. 


Johnson Goes to Ga. 


The Ford dealership at 126 West 
Court Square, Decatur, Ga., pre- 
viously owned by the late A. ML 
Chandler jr., has been acquired by 
W. R. Johnson, formerly of Toledo. 
The new dealership will operate 
as Johnson Ford Sales Co. 
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R.A.V.P. MEANS THE 
R.A. VALUE PLAN 


In Addition It Means 

. The largest indoor display of u:ed 
Fords, Plymouths and Chevrolet» 
Strict ‘‘Dealers only’’ wholeszle 
policy. 

. Guaranteed Titles. 

. Large assortment colors and mocels 
always available. 

. All cars excellent condition. 

6. Insured transportation service avail- 
able. 

. 20 YEARS OF EXPERIENCE 
SELLING TO DEALERS ONLY 


THE R.A. COMPANY 


4038 Chestnut St. 13315 Brookpark id. 
Philadelphia 4, Pa. Cleveland 11, Ohio 
EVergreen 2-0400 Winton 1-7660 
Write or call your needs 
or for our brochure 


NEAT SIGNS 
Make ‘em "STOP & LOOK” 











Brittiant D. Colors on Clear Plastic Film. 
Year Nes.. es, Car Names, Sales Readers— 
Over 200 Units in Hendy Ki, all Re-usable. 
Makes Thousands of “ "* Signs, right at 
your desk. They cling to Windshields — No 
= or ta 

‘our 


brings 
Samples and Details, quick 
PLASTIKON DISPLAYS 
4 No. Division St. Buffalo 3, N. Y. 


AUTO 
TURNTABLES 
* 


Manufactured by 
Macton Machinery Co. 


DYKE LANE 
Stamford 2, 
Conn. 


USED CAR DEALERS 
WHY CARRY A BIG INVENTORY 
OF '53-'54 210 Chevrolets 9 
Custom Fords— - 


WE ARE AS NEAR AS 
YOUR TELEPHONE 


WITH A STEADY SUPPLY 
wk ALL CARS CLEAN * 


EMKAY, INC. 
6850 Cottage Grove Ave. 
Chicago 37, Il. 
Phone: Museum 4-6969 
Ask for Ben Geller 


TRAIN 


BOO3P 
eS USED CAR 


SALES 


Aids Promotions 
Write for free catalog 


BARRY AUTOMOTIVE CO. 
1362 W. 65th St. Cleveland 2, Obie 


MORE AUTO DEALERS SPECIFY 


PERSONALIZED NAME PLATES 
THAN ANY OTHER MAKE 


peraits~ STEMAC denver coterone 
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M any Topics Covered by Makers, Suppliers . . . 
Service Schools in the Field 


F‘ )R the convenience of dealers and service managers who 
are interested in service-training schools, here is a list 
of such programs now in force by vehicle makers and sup- 


plier firms: 
FOR ALL SERVICEMEN 


Bear Manufacturing—Courses on 
alignment, balancing, car and truck 
frames, wheel straightening, safety 
inspection, customer reception and 
power steering. Schools begin every 
Monday morning at Rock Island 
(Ill.) plant — offering four-week, 
three - week, two-week and one- 
week courses. 

DeVilbiss Co. — Schools on auto 
refinishing and preventive main- 
tenance of auto finishes. Schools at 
Toledo plant open Jan. 17 and 
May 9. 

Sun Electric Corp.— Testing 
Technicians Course—Schools daily 
for two weeks, two evenings a 
week for eight weeks or one day a 
week for eight weeks starting first 
and third week each month. Train- 
ing facilities at Chicago, Detroit, 
Boston, New York, Atlanta, Phil- 
adelphia, Pittsburgh, St. Louis, 
Kansas City, Dallas, Denver, Los 
Angeles, Minneapolis, Portland, 
Ore. and Oakland, Calif. 

Advanced Training School—“Di- 
agnostic” training for advanced 
personnel. Four-week course begin- 
ning first Monday of every month 
at Chicago only. 

Modern Automotive Service—For 
personnel with little or no experi- 
ence. Twelve-week course at De- 
troit only. ae 


FOR ‘MAKE’ SERVICEMEN 


Buick— Rear Axle School—Gar- | 


land, Tex.—F eb. 23-Mar. 16; Tigard, 
Ore., Feb. 21-Mar. 15; Burbank, 
Cal.—Feb. 21-Mar. 15. 

Carburetor School—Denver, Colo. 
—Feb. 15-Mar. 11; El Paso, Tex.— 


Feb. 28-Mar. 15; Union, N. J.—Feb. | 


15-Mar. 15; Hinsdale, Ill.—Feb. 15- 
Mar. 15. 


Power Steering School—Fairfax, | 


Va.—Feb. 15-Feb. 28. 

Dynaflow School—Houston, Tex. 
—Feb. 21-Mar. 15; Dedham, Mass.— 
Feb. 15-Mar. 15; Oklahoma City— 
Feb. 21-Mar. 15; San Leandro, Calif. 
—Feb. 15-Mar. 15; Kirkwood, Mo.— 
Feb. 15-Mar. 15; Moorestown, N. J. 
—Feb. 14-Mar. 11. 

Cadillac — Brakes, Standard and 
Power—Buffalo, Feb. 21-Feb. 23; 
Los Angeles, Feb. 21-Feb. 23; St. 
Louis, Feb. 21-Mar. 2. 

Carburetion — Atlanta, Mar. 14- 
Mar. 16; Boston, Mar. 7-Mar. 16; 
Chicago, Feb. 21-Mar. 2; Houston, 
Feb. 21-Mar. 9; Los Angeles, Feb. 
28-Mar. 16; Minneapolis, Feb. 28- 
Mar. 9; Oklahoma City, Mar. 14- 
Mar. 16; San Francisco, Mar. 7- 
Mar. 16; Union (New York), Feb. 
21-Mar. 16. 

Engine Test and Tune-Up — At- 
lanta, Feb. 21-Mar. 10; Boston, Feb. 


21-Mar. 3; Cincinnati, Feb. 21-Mar. | 


3; Memphis, Mar. 7-Mar. 17; Okla- 


Garage Owners 
Due to Ratify 


New Organization 


DALLAS.—Ratification of the or- 
ganization of a nationwide associa- 
tion of independent garage owners 
faces a March 15 deadline, accord- 
ing to Bert Cook, Dallas, president. 

Called the Independent Garage 
owners of America, the original or- 
ganization is said to be the first of 
its kind ever formed in the U. S. 

Representatives of garage associ- 
ations in 11 states elected a slate 
of officers, adopted by-laws and ap- 
pointed an executive director at the 
Oklahoma City meeting. 

Because of extensive groundwork 


by 3,000 garagemen represented by | 


the participating organizations, rat- 


ification is expected to be only a | 


formality, Cook said. 


Cook described the new associa- | 
tion’s purpose as improving operat- | 


ing standards of its members and 
furthering their interests in the au- 
tomotive industry. 

Other officers are: First vice- 
President, Ernie Welborn; second 
vice-president, Howard Eves; third 
vice-president, R. W. Hodge; treas- 
urer, C. W. Cruce, and secretary, 
John Spath. 

sxecutive director 
James, Tulsa, Okla. 


| 











is Ralph 


homa City, Feb. 28-Mar. 3; Wash- 
ington, Feb. 28-Mar. 17. 

Hydra-Matic — Chicago, Mar. 7- 
Mar. 18; Cleveland, Mar. 7-Mar. 18; 
Denver, Mar. 7-Mar. 18; New Or- 
leans, Mar. 14-Mar. 18; Philadel- 
phia, Mar. 7-Mar. 18; Portland, 
Ore., Feb. 28-Mar. 18. 

Power Steering — Buffalo, Feb. 
28-Mar. 2; Cincinnati, Mar. 7-Mar. 
16; Denver, Feb. 21- Mar. 2; Phil- 
adelphia, Feb. 21-Mar. 2; Portland, 
Ore., Feb. 21-Feb. 23; San Fran- 
cisco, Feb. 21-Mar. 2. 

Nash — Through Feb. and part 
of March, dealer service personnel 
will be trained on theory and ad- 
justment of twin Ultramatic trans- 
mission. 

Packard—Twin Ultramatic Trans- 
mission—Schools beginning: 

Fond du Lac, Wis., Feb. 21; Cape 
Girardeau, Mo., Feb. 21; Cedar 








Rapids, Ia., Feb. 21; Memphis, 
Tenn., Feb. 22; Milwaukee, Wis., 
Feb. 23; Nashville, Tenn., Feb. 24; 
Hopkinsville, Ky., Feb. 25; Danville, 
Ill., Feb. 28; Decatur, Ill, Mar. 1; 
St. Louis, Mo. Mar. 2; Eureka, 
Calif.. Mar. 2; St. Louis, Mo., Mar. 
3; St. Louis, Mo., Mar. 4; Peoria, 
Ill., Mar. 8; Burlington, Ia., Mar. 9; 
Ottumwa, Ia., Mar. 11; Des Moines, 
Ia., Mar. 14; Fort Dodge, Ia., Mar. 
15; Waterloo, Ia., Mar. 16; Cedar 
Rapids, Ia., Mar. 17; Davenport, 
Ia., Mar. 18. 

Torsion-Level Suspension School 
beginning: 

Cape Girardeau, Mo., Feb. 21; 
Fond du Lac, Wis., Feb. 21; Mem- 
phis, Tenn., Feb. 22; Spencer, Ia., 
Feb. 22; Milwaukee, Wis., Feb. 23; 
Nashville, Tenn., Feb. 24; Duluth, 
Minn., Feb. 25; Hopkinsville, Ky., 
Feb. 25; Danville, Ill, Feb. 28; 
Shreveport, La., Feb. 28; Decatur, 
Ill., Mar. 1; Eureka, Calif., Mar. 1; 
Lyndhurst, N. J., Mar. 1; Monroe, 
La., Mar. 1; Alexandria, La., Mar. 
2; Eureka, Calif., Mar. 2; St. Louis, 
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Auto-Lite Schap!l at Toledo— 

The modernized and revamped school facilities of Electric Auto-Lite Ce., Toledo, are 
now open for training of service personnel in auto electrical systems. Testing ma- 
chines, up-to-date equipment and tools, and space for cars to be brought into the 
workshop have been provided. A large classroom also is available for lectures by 
trained instructors. : 


Mo., Mar. 2; Westfield, N. J., Mar. 
2; Crowley, La., Mar. 3; Newburgh, 
N. Y., Mar. 3; St. Louis, Mo., Mar. 
3; St. Louis, Mo. Mar. 4; New 
Iberia, La., Mar. 4; New York, N. 
Y., Mar. 7; Peoria, Ill., Mar. 8; Bur- 
lington, Ia., Mar. 9; Ottumwa, Ia., 
Mar. 11; Des Moines, Ia., Mar. 14; 
Fort Dodge, Ia., Mar. 15; Waterloo, 


Ia., Mar. 16; Cedar Rapids, fa., 
Mar. 17; Davenport, Ia., Mar. 18. 
CORPORATION SERVICE 
ACTIVITIES 

Chrysler Corp. — Master Tech- 
nicians Service Conference — Sub- 
ject for February — coaxial power 
steering for all divisions, and air 
conditioning for Chrysler dealers. 








for FAS7z2R Change Overs. 


QN = 


LYON 


METAL PRODUCTS, INC. 
General Offices: 

290 Monroe Avenve 
Avrora, lilinois 

Factories: 

Avrora, Illinois 

York, Pennsylvania 
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SLIDING SHELVES slip into position in 10 seconds or less. 
Lock in place automatically. Adjustable on 142” centers. 


DIVIDERS are instantly adjustable—no nuts, no bolts, no springs. 


STRENGTH-exclusive side flange reinforcement on shelf adds unusual 
strength to shelf and rigidity to bin. 


FOR AUTOMOBILE DEALERS 


a 


AL LIST OF LYON 


STANDARD PRODUCTS 
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“This is the 


lve been waiting: 


The New Packard Franchise Provides 
A Sound Approach To The Future... 
And Dealers Are Signing Up 
In Record Numbers 


Dealers have been watching the headlines ever since details of the great Packard 
Program first became known. They have watched intently as Packard announced 
the most important automotive achievement of our time. And they have studied 
the public’s enthusiastic reception of two brilliant new cars—the new Packard 
and 1955 Clipper. 


What they have seen and heard has given dealers a new perspective ...a view 
of a rich and growing opportunity in this business. Packard’s belief has been 
confirmed—there is a great market—a growing market . . . for automobiles of 
individuality and distinctive quality! 


Part of the Packard Program is to produce automobiles to fit the needs of this 
growing market. The other part is to build a sound profitable dealer organization 
with sufficient market penetration to assure a satisfactory dealer profit. That 
is the foundation of the Packard franchise—solid, profitable growth for Packard 
and its dealers. Equally important, Packard respects its dealers as independent 
businessmen, entitled to make a living and ‘‘do some living” at the same time. 
It is fundamental with Packard that “the best business is the business that’s 
best for both of us.” 


For these basic reasons, a record number of new dealers—939 in ninety days— 
have signed the Packard franchise and said: ‘This is the franchise I’ve been 


waiting for!” 


PACKARD DIVISION 


STUDEBAKER-PACKARD CORPORATION 


DETROIT 32, MICHIGAN 








Franchise 
orl 


The new Packard Franchise 
brings a new era of 
dealer-factory relations 
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Used-Car Auction Prices 





Market Trend 


Used cars sold at wholesale auction last week made the strongest 
showing of any week since Aug. 23, as each model increased its aver- 
age price on Automotive News’ index. 

Biggest increase by far was credited to ’55s, which went up $24. 
Other gains were: '48s, up $8; ’52s and ’53s, up $6, ’49s, up $3, and ’50s, 
"bls and ’54s, up $2. 

For most models, the increases brought prices back to the approxi- 
mate levels of two weeks earlier. 

Sales acfivity also strengthened last week. At a group of represen- 
tative auctions, 1,586 cars were consigned and 1,087 were sold, for a 
ratio of 68 percent. In the previous week, the ratio was 66 percent. 
Prices marked with an * indicate a unit equipped with an automatic 

transmission or overdrive, and (ps) indicates power steering. 


820° (ps) ; (62) coupe deVille, $2,665* 
DENVER | (ps). °51 (62) conv., $1,575*; 4-dr., $1,- 
(Denver Auto Auction. Sales every Fri-| 520%. '49 (62) 4-dr., $725. 


day and Sunday. Prices are for sales of | CHEVROLET—’ 55 Two-ten (8) 4- “Ta $1,- 
"54 


Feb. 4-6.) 
(Fewer autos consigned due to weather 


885*, $1,770; Delray coupe, $1,7 





out of 220 offerings.) 


(ps); Special 4-dr., $2,675*. ‘54 Super $540. '50 %-ton pickup, $480. 


Riviera, $2,235* (ps). ’°53 RM 4-dr., $1,- | CHRYSLER—’51 Windsor Newport, $600*; 
305°. '52 RM Riviera, $1,130* (ps); Su- 4-dr., $560°. °50 Imperial 4-dr., $575; 


per Riviera, $730*. Royal 4-dr., $470. 


CADILLAO—'53 (60) Special coupe, $2,- DODGE—’55 Custom Royal 4-dr., $2,305°*. 


maker!” 


Corvette conv., $1,950*%; Bel Air oo. 
conditions. Prices steady. Sold 132 cars | $1,515; Two-ten 2-dr., 2 at $1,275; 4-dr., 
$1,265. '53 Two-ten Handyman, $1,440; 

BUICK—’55 RM 4-dr., $3,195* (ps); Super| 4-dr., $1,065; Bel Air 4-dr., $1,050°, 
4-dr., $3,150* (ps); Century Riviera, $2,- $1,035; %-ton pickup, $770. '52 %-ton 
970° (ps), $2,945° (ps); 2-dr., $2,960* pickup, $595. °51 SL Deluxe Bel Air, 


“Gives better service! We use it for all 
filter replacements! A good money- 


That’s what service people say 
about Purolator* filters. 


Purolator out-performs all other 
filters—is easy to sell—gives cus- 


PurOlator 


Voridk nest OB FILTER 


PUROLATOR PRODUCTS INC., Rahway, New Jersey and Toronto, Ontario, Canada 
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‘52 Wayfarer 2-dr., $570. "50 Wayfarer 


4-dr., $370*. '48 Wayfarer 4-dr., $175. 


FORD — '55 Thunderbird, $3,450° (ps); 
Fairlane (8) Crown Victoria, $2,800° 
(ps); 2-dr., $2,300* (ps), $2,250° (ps), 
$2,200; Main (8) Ranch Wagon, $2,120; 
Custom (8) 2-dr., $1,715. ’54 Crest (8) 
Victoria, $1,735, $1,700*; Country Squire, 
$2,025* (ps); Custom (8) Country se- 
dan, $1,920°; 4-dr., $1,510, $1,465; %- 
ton pickup, $1,400. ‘53 Custom (8) 
Country sedan, $1,455*. 

KAISER—’51 2-dr., $365. 

LINCOLN—’55 Capri coupe, $3,895* (ps). 
'54 Capri coupe, $2,650° (ps). '50 club 
coupe, $510*, ’49 Sport sedan, $275. 

MERCURY—’55 Montclair conv., $3,075*; 
Sport coupe, $2,905* (ps); coupe, $2,750*; 
Custom 4-dr., $2,160. '54 Monterey Sport 
coupe, $2,105* (ps); coupe, $2,005°. °53 
Custom 2-dr., $1,130. 

NASH — ’53 Statesman 4-dr., $875. ‘52 
Statesman 4-dr., $745. '50 Ambassador 
4-dr., $205*. 

OLDSMOBILE—'55 (98) Holiday, $3,375* 
(ps); (88) Super Holiday, $3,190* (ps), 
$3,125* (ps); 4-dr., $2,875* (ps); Deluxe 
Holiday, $2,870*. ’54 (98) Holiday, $2,- 
205* (ps); (88; Holiday, $2,405*. °53 
(88) Super Holiday, $1,320°. ‘52 (98) 
Holiday, $1,320°. 

PLYMOUTH —'54 Belvedere club coupe, 
$1,240*. '53 Cranbrook 4-dr., $775, °51 
Cranbrook 2-dr., $440. '48 Deluxe 4-dr., 
$205. 

PONTIAC—’55 Chieftain (8) 4-dr., $2,050. 
’54 Chieftain (8) 4-dr., $1,675°. °53 
Chieftain (8) Catalina, $1,505, $1,300°; 
4-dr., $1,300*. '52 Chieftain (8) Catalina, 
$925*; 4-dr., $900. 

STUDEBAKER—’52 Champion 4-dr., $630. 
"49 Champion 4-dr., $130. '47 Champion 
2-dr., $110. 

WILLYS—’53 Delivery sedan, $670. '49 (4) 
%-ton pickup, $385. 

MISCELLANEOUS—’53 GMC %-ton pick- 
up, $515. °51 GMC %-ton pickup, $610. 








Average Used-Car Prices 


(Compiled by Automotive News) 





* Prices on 1955 models added to tab- 
ulation; prices on '47s dropped. 


(The above figures are averages of used-car auction prices, all makes 
and models, carried regularly in Automotive News.) 


DETROIT 


(State Fair Auto Auction, 
Tuesday. Prices are for sale of Feb. 8.) 

(Market seemed a little slower today. 
Prices held about the same with many 
new buyers in attendance. Sold 654 cars 
out of 96 offerings.) 
"52 Super sedan, $900*; 
51 RM sedan, $500*°; 

Super 2- dr. 0 $630°, 
CHEVROLET—’54 Two-ten Delray coupe, 
Bel Air 2-dr., $1,285* (ps). 
SL Deluxe Bel Air, $660°; 
°51 SL Deluxe 4-dr., $595*, 


tomer-satisfaction that assures re- 
peat sales. 


See for yourself! “Use-Test” 
the Purolator Micronic* Oil Filter. 
Standard of the industry—widely 
imitated —never equalled! 


*REG. U. S. PAT. OFF. 




















Feb. 1955 Jan. De-. 

Model To Date 1955 1954 
1955.. $2,213 $2,247 
1954 1,606 1,660 $1,793 
1953 1,073 1,065 1,147 
1952 735 753 894 
1951. 546 533 539 
1950 383 390 446 
1949. 277 273 304 
1948........ 192 182 209 
1947 - * 175 








_—_— 


Overall —— 
Average.....$ 878 $ 888 $ 6383 









2-dr., $505°*. °50 SL Deluxe conv., $390; 
club coupe, $385; 2-dr., $365, $285*. "49 
SL Deluxe 2-dr., $195. 

DODGE—’52 Coronet sedan, $500. '51 Cor- 
onet 4-dr., $415. ’50 Coronet sedan, $235. 
49 Coronet club coupe, $200*, 

FORD—’53 Crest (8) Victoria, * $1, 200; 4- 
dr., $950; Main (8) 2-dr., $735, $720. 
"52 Custom (8) sedan, $615*; Main (8) 
coupe, $605, $550. '51 Deluxe (6) 2-dr., 
$375, $335, $265; Custom (6) 2-dr., $360. 

MERCURY—’50 sedan, $355. 

OLDSMOBILE — ’52 (88) sedan, $1,085°. 

PACKARD — ’53 4-dr., $910*. ‘52 4-dr., 
$740°. 

PLYMOUTH—’ 54 Savoy club sedan, $1,120; 
club coupe, $1,010. '50 Special Deluxe 
club coupe, $250. 

PONTIAC — ’54 Chieftain (8) sedan, $1,- 
625*. '53 Chieftain (8) club coupe, $1,- 
260*; station wagon, $1,210. ‘51 Silver 
Streak (8) 2-dr., $525. ’50 Silver Streak 
(8) sedan, $425*, $395°; 4-dr., $370°. 
*49 Silver Streak (8) coupe, $245°. 

ee — °48 Commander 2-dr., 


FT. WAYNE, IND. 


(Carl Marker’s Auto Auction. Sale every 
Tuesday. Prices are for sale of Feb. 8.) 

(Little change in the market, Sold 92 
cars out of 125 offerings.) 

BUICK—’55 Special Riviera, $2,510*. '54 
Century Riviera, $2,005*. ’'53 Super Rivi- 
era, $1,460*; 4-dr., $1,355%, $1,300; 
Special Riviera, $1,250*. ’52 Super Rivi- 
era, $965°. '50 Super 4-dr., $420°, $360: 
Special 2-dr., $370. 

CADILLAC—’53 662) Coupe deVille, $2,- 
530° (ps); 4-dr., $2,400* (ps). 

CHEVROLET—’53 Bel Air coupe, $1,070; 
Two-ten 4-dr., $935, $930; One-fifty 2- 
dr., $805, 52 SL ‘Deluxe 4-dr., $715, 
$700. '51 SL Deluxe 2-dr., $520°, $495°*. 
pe Deluxe 2-dr., $325. °47 SM 4-dr., 

DeSOTO—’52 Deluxe 4-dr., $520. 

DODGE — ’54 Coronet 2-dr., $1,355*. ‘52 
Wayfarer 2-dr., $395. 

FORD—’55 Custois (8) 2-dr., $2,100°. ’51 
Custom (8) 2-dr., $575; Deluxe (8) 4-dr., 
$475; Deluxe (6) 4-dr., $410. '50 Custom 
(8) 2-dr., $415; Deluxe (6) 4-dr., $295. 
"49 Custom (8) 4-dr., $265 

HUDSON—’52 Wasp 4-dr. . $500. ’61 Pace- 
maker 4-dr., $285. 

KAISER—’51 Deluxe 4-dr., $290. 

MEROURY—’55 Montclair Hard Top, $2,- 
805*; Monterey conv., $2,770*. ’53 Mon- 
terey Hard Top, $1,485*. ‘52 Monterey 


SS — °52 (88) Super 2-dr., 
PLYMOUTH—’55 Savoy (6) 2-dr., $1,750. 
*53 Cranbrook Belvedere, $1,005. ‘52 


Cranbrook 4-dr., $505. °S1 Cranbrook 
Belvedere, $580; “4- dr., $390 

PONTIAO— "64 Chieftain (8) Catalina, $1,- 
855° (ps); $1,700°; conv., $1,675° 
(ps). ’53 Ghietiasa (8) 4-dr., $1,195°, 
$1,030. '52 Chieftain (8) 4-dr., $900°; 
Chieftain (6) 2-dr., $770. ‘51 Silver 
Streak (8) Catalina, $825°; 4-dr., $655°; 
Silver Streak (6) 2-dr., $505. 50 Silver 
Streak (8) station wagon, $610°. 

STUDEBAKER — ’52 Commander 2-dr., 
$600*. ’51 Commander 2-dr., $330°. 

WILLYS—’49 (6) station wagon, $375. 


VALDOSTA, GA. 


(Tom Hewitt Auto Auction, Sale every 

Friday. Prices are for sale of Feb. 4.) 

(Sold 173 cars out of 241 offerings.) 

BUICK—’53 Super Riviera, $1,375*, $1,300* 
(ps); 4-dr., $1,360*, $1,225°. '52 Super 
Riviera, $900*, $750*; 4-dr., » $875°, $825°; 
Special 4-dr., $850. $550. '50 RM 4-dr., 
$450°. 

CADILLAC—’54 (62) 4-dr., $3,850* (ps). 
*53 (75) 4-dr., $2,500; (62) 4-dr., $2,475°, 
$2,425*, $2,125°. °51 (62) 4-dr., $1,425°. 
°49 (62) 4-dr., $710*. °48 (62) 4-dr., 
$450°. 

CHEVROLET—'55 Bel Air (8) 2-dr., $1,- 
935*; 4-dr., $1,830; Two-ten (8) 4-dr., 
$1,800. °54 Bel Air Sport coupe, $1,720°, 
$1,415; 4-dr., $1,450, $1,410, $1,390; Two- 
ten 4-dr., $1,280. 53 Bel Air Sport coupe, 
$1,250; 4-dr., $1,055; Two-ten 4-dr., $1,- 
060, $1,025. '52 SL Deluxe 4-dr., $700; 
2-dr., $690, $600. '51 SL Deluxe 4-dr., 
$645, $630°, $580*. ’°50 FL Deluxe 2-dr., 
$400. °49 SL Deluxe 4-dr., $215. '48 SM 


CHRYSLER — ’'52 Saratoga club coupe, 


DeSOTO—’54 Fire Dome (8) 4-dr., $1,580. 
*51 Custom 4-dr., $550. 

DODGE—’52 Coronet 2-dr., $725; %-ton 
pickup, $425. 

FORD—’55 Fairlane (8) Crown Victoria, 
a Sunliner, $2,325; Custom (8) 2- 

$1,840; ba (6) 2-dr., $1,460. ‘54 

pa (8) 4-dr., $1,645, $1,460, $1,350; 
Crest (8) Victoria, $1,600; conv., $1,500. 
"53 Crest (8) Victoria, $1,300; Custom 
(8) 4-dr., $1,060, $1,050. ‘52 Crest (3) 
Victoria, $1,010, $950°; Custom (8) 4- 
dr., $800. °51 Custom (8) Victoria, $60; 
2-dr., $600; club coupe, $600, °50 Cus 
tom (6) 2-dr., $450. ’49 Custom (8) 4- 
dr., $450. '48 Deluxe (8) 4-dr., $160 

HUDSON—’52 Hornet 4-dr., $830. 

LINCOLN— 51 Capri sedan, $500°. 

MERCURY—’54 Custom 2-dr., $1,475°. 53 
Custom station wagon, $1,300%; cous, 
$1,300*; 4-dr., $1,200, $1,100; Sport 
coupe, $1,125, $1,010. '52 Monterey cours, 
$1,000. °51 4-dr., $600. '50 4-dr., $350. 

NASH — '53 Statesman 4-dr., $865, °32 


(Continued on Page 39, Col. 1) 
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Statesman 2-dr., $550; Rambler coupe, 
$475. 

OLDSMOBILE—’54 (98) Holiday, 
(ps); (88) Holiday, $2,010* (ps). 
(88) 
$1,225°; (98) 4-dr., $1,400° 
(88) 4-dr., $650, $575°, $550°. 


PACKARD — ’'51 4-dr., $550°. 
$245. 

PLYMOUTH—’54 Savoy sedan, $1,150. '53 
Cambridge Suburban, $950; Cranbrook 
4-dr., $800, $700, $550. '51 Concord Sub- 
urban, $620. °47 Deluxe 2-dr., $250. 

PONTIAC—’55 Chieftain (8) Catalina, $2,- 
650* (ps); station wagon, $2,375°*, °54 
Chieftain (8) 2-dr., 2 at $1,050. ° 
Chieftain (8) Catalina, $850°; 2-dr., 
$740. '48 Torpedo (8) 2-dr., $310°. 

STUDEBAKER—’53 Champion 4-dr., $720. 
’50 Champion 2-dr., $300. 


WILLYS—’53 station wagon, $695. 


DYER, IND. 


(Dyer Auto Auction, Sale every Friday. 
Prices are for sale of Feb, 4.) 
(Sold 193 cars out of 303 offerings.) 


BUICK—’53 RM 4-dr., $1,435* (ps), $1,- 
430° (ps), $1,335* (ps); Super 4-dr., 
$1,280*, $1,175. °62 Super Riviera, $1,- 
100*. °561 Special 4-dr., $590. ’50 1 
2-dr., $260°. °49 RM 4-dr., $205*, $120°. 

CADILLAC—’54 (62) 4-dr., $3,455° (ps). 
’63 (60) Special 4-dr., $2,370* (ps); (62) 
4-dr., $2,315* (ps). ‘52 (60) Special 
4-dr., $1,810° (ps). ’51 (62) 4-dr., $1,- 
570°, $1,565°. °49 (62) 4-dr., $590*, 

. 


CHEVROLET — ’'55 Two-ten (6) station 
wagon, $1,925. '54 Bel Air 4-dr., $1,- 
500. ’53 Bel Air 2-dr., $1,220*; 
$1,150; Two-ten 4-dr., $900, $540; - 
ton pickup, $725, $655. '52 SL Deluxe 
4-dr., $675*, $670*. '51 SL Deluxe 4-dr., 
$605*, $550°, $515*, $380; %-ton pickup, 
$510. 50 FL Deluxe 2-dr., $425*, $300; 


$2,360° 
53 


(ps). °50 


°50 4-dr., 


SL Special club coupe, $310. °49 FL 
Deluxe 2-dr., $180. ‘48 1-ton pickup, 
$240. 


DeSOTO—’'54 Fire Dome (8) 4-dr., $1,- 
640°. ’53 Powermaster 4-dr., $905* (ps). 
’51 Custom 4-dr., $400. 

DODGE—’53 Coronet 4-dr., $1,020*, $940°*. 
‘52 Coronet club coupe, $700; %-ton 
pickup, $460. "50 %-ton pickup, $350. 

FORD—'55 Fairlane (8) Victoria, $2,300* 
(ps), $2,220*, $2,100*; Custom (8) 4-dr., 


$1,820*. '54 Custom (8) 4-dr., $1,440°, 
$1,355, $940°; Main (8) 2-dr., $1,015. 
‘53 Custom (8) 2-dr., $1,050°, $990*; 


Custom (6) 4-dr., $885*. °52 Custom (8) 
4-dr., $765*; Main (8) 2-dr., $685. ’51 
Custom (8) 2-dr., $530; Deluxe (8) 4-dr., 
$455*. ’50 Deluxe (8) 2-dr., $400, $350, 
$335, $300. 

HUDSON—’52 Hornet Hollywood, $630*. 
"51 Commodore (6) 4-dr., $290. '49 Com- 
modore (6) 4-dr., $215. 

KAISER—’51 Special 4-dr., $250; Deluxe 
4-dr., $180*. 

$900°. 


LINCOLN—’52 Capri 
4-dr., $190*. 

MEROURY—’55 Monterey coupe, $2,570*. 
’53 Monterey coupe, $1,315*; Custom 
Sports coupe, $1,340°; 4-dr., $1,125*. ’51 
club coupe, $625, $570, $515, $500. °49 
4-dr., $280°. 

NASH — ’53 Statesman 4-dr., $940°. ‘52 
Statesman 4-dr., $685. '51 Rambler club 
coupe, $480*; conv., $325. 

OLDSMOBILE—’55 (88) Super 4-dr., $2,- 
775* (ps). '54 (98) Holiday, $2,495* (ps); 
(88) 2-dr., $2,140° (ps), $1,485. ’53 (98) 
Holiday, $1,780* (ps), $1,750* (ps); (88) 
Holiday, $1,590*, $1,550*%, $1,530°. ‘52 
(88) 4-dr., $1,100* (ps), $1,050*. ’51 (98) 
Somat $735*, $560*. '50 (88) 4-dr., $485°, 

PACKARD—’53 Clipper 4-dr., $975°%. °52 
(300) Mayfair, $800*, '49 2-dr., $200. 

PLYMOUTH—’54 Belvedere coupe, $1,430*. 
*53 Cranbrook club coupe, $820; 4-dr., 
$545. °52 Cambridge 4-dr., $500. ‘51 
Cranbrook 4-dr., $460, $280. °50 Special 
Deluxe 2-dr., $280; 4-dr., $275. °48 Spe- 
cial Deluxe 4-dr., $105, 

PONTIAC—’53 Chieftain (8) Catalina, $1,- 
355°. ’52 Chieftain (8) Catalina, $935*; 
4-dr., $885*. ’51 Silver Streak (8) 4-dr., 
$590*, $580°, $580, *, °50 Silver 
Streak (8) 4-dr., $395°, 


4-dr., *49 


$665°. 
$370. '49 Silver 
Streak (8) 4-dr., $310*. 

STUDEBAKER — ’53 %-ton pickup, $575. 
51 Champion 2-dr., $400*, $360°, $215*; 
coupe, $325*; Commander Land Cruiser, 
$330°. 50 Champion 2-dr., $250*, $175. 
‘49 Champion 4-dr., $165. 

WILLYS—’51 jeepster, $200. 

MISCELLANEOUS—’51 Diamond T 1%- 
ton stake, $410; Frazer sedan, $235*. 


ALBANY 


(Tim Anspach Auto Auction. Sale every 
a. Prices are for sale of Feb. 7.) 


Slippery 
and ice and sleet kept several consign- 
ments and buyers home. All in all, how- 
ever, it was a good auction with the sell- 
ing boys making a profit. Prices were 
strong on all autos with the exception 
of Cadillacs, These were hard to sell be- 
cause of the large number offered and 
the few customers in attendance. Only 
les. Wese eMlened. OF these, we sald 
BUICK—'52 Super Riviera coupe, $1,100°. 
51 RM 4-dr., $695*. '50 Super 2-dr., 
$390°; Special 2-dr., $385; RM 4-dr., 
, $350°. *49 Super 4-dr., $250. 
CADILLAC—’54 (62) coupe deVille, $4,000° 
(ps). "53 (62) conv., $2,530° (ps); 4-dr., 
$2,340° (ps), $2,325°. °52 (60) Special 
4-dr., $2,125*, $1,970°; (62) 4-dr., $1,- 
860°, $1,810° (ps); conv., $1,700°. ’51 
am 4-dr., $1,300°, 

VROLET—’55 Bel Air (8) Sport coupe, 
$2,010°; 4-dr., $1,900*; Two-ten (8) 4- 
dr., $1,800*; One-fifty (6) station wagon, 
$1,880. '53 Bel Air 4-dr., $1,075, $920; 
2-dr., $990; Two-ten club coupe, $990; 
4-dr., $970; 2-dr., $960, $900. 51 SL De- 
‘uxe 4-dr,, $595°; 2-dr., $440. ’50 SL De- 

xe Bel Air, $560°; 4-dr., $455*, $350°; 
coupe, $340. '49 SL Deluxe club coupe, 
368 ; 4-dr., $270, $150; FL Deluxe 4-dr., 

CHE YSLER—’50 Windsor 4-dr., $570, sta 
‘On wagon, $475*; club coupe, $400*. 
43 Windsor station wagon, $475*; club 


2uDe, $400°, 
DesOTO—'52 Fire Dome (8) 4-dr., $970. 


thor 
sor 


"560 Custom 4-dr., "49 Custom 


conv., $290*. 
DODGE—’53 Meadowbrook 2-dr., $825; 4- 
dr., $820. 


$490°. 


Holiday, $1,685° (ps); 4-dr., $1,300, | FORD—’53 Crest (8) conv., $1,050; Cus- 


tom (8) 4-dr., $1,035*, $1,010°, 
"52 Custom (8) 2-dr., $770, $760°, °51 
Custom (6) 4-dr., $650°, $400; om 
(8) conv., $550; 2-dr., $420*; Deluxe (8) 
2-dr., $480. ‘560 Custom (8) 2-dr., $330°; 
Custom (6) 2-dr., $250. 49 Custom (8) 
4-dr., $220; club coupe, $180. '48 Deluxe 
I aaa $100. '47 Deluxe (8) 2-dr., 

LINCOLN—'49 4-dr., $240°. 

MEROURY—’51 Monterey 4-dr., $430*. '50 
conv., $475°*. 

NASH—’53 Rambler Country sedan, $820*. 


$970. 


‘51 Rambler station wagon, $410. °50 
Super 4-dr., $185. '49 (600) 4-dr., $120°. 


OLDSMOBILE — '54 (88) 4-dr., $2,000° 
(ps). '53 (88) 4-dr., $1,295*%, $1,260°. 
"51 (88) 4-dr., $550°. '50 (98) 4-dr., 


$385°. 

PLYMOUTH—’55 Belvedere (8) 4-dr., $2,- 
085; Savoy (8) 4-dr., $2,000. "50 Deluxe 
2-dr., $300. °49 Deluxe 4-dr., $310, 2 at 
$270. 

PONTIAC—’53 Chieftain (8) 4-dr., $1,235, 
$1,210*; 2-dr., $1,210*. 

STUDEBAKER — '52 Commander Land 
Cruiser, $870*. '51 Commander 4-dr., 
$350*; coupe, $320*. '50 Champion, 2-dr., 
$300. 

WILLYS — ’48 jeepster, 
wagon, $160*. 


CHICAGO 


(Arena Auto Auction. Sale every Tues- 
day. Prices are for sale of Feb. 8.) 
(Sold 227 cars out of 325 offerings.) | 


BUICK—’55 Century Riviera 2-dr., $2,920* 
(ps); Super Riviera 2-dr., $2,900* (ps); 
Special 4-dr., $2,625*. '53 Super Riviera | 
2-dr.. $1,370*, $1,340* (ps), $1,190, $1,-| 
145; Special 2-dr., $1,100. '52 RM Riviera | 


$410. ‘47 station 





2-dr,, $895° (ps); Special 4-dr., $875°*. 
’51 Super Riviera 2-dr., $710*; RM Rivi- 
era 4-dr., $630°, $540°, $435°. 

| CADILLAG—"55 (62) coupe, $4,380° (ps). 
’54 (62) coupe, $3,625° (ps). '53 (62) 
4-dr., $2,420* (ps), $2,400* (ps), $2,390°, 
$2,360* (ps), $2,315°; coupe, $2,360* 

. "62 (62) conv., $1,700"; 4-dr., 
$1,660*, $1,600°, 

CHEVROLET—’55 Two-ten (6) 2-dr., $1,- 
630, $1,610. °54 Bel Air Sport coupe, 
$1,575*; 2-dr., $1,400*; Two-ten 2-dr., 
$1,230*, $1,180. 53 Bel Air Sport coupe, 
$1,355", $1,340*, $1,290*, $1,265*; 4-dr., 
$1,150°; 2-dr., $1,135°, $1,060*%, $1,025, 
$1,010; Two-ten 4-dr., $975*, $970, $905; 
One-fifty 2-dr., $755. '51 FL Deluxe 4- 
dr., $595; SL Deluxe 4-dr., $550°; Bel 
Air, $520°; SL Special 2-dr., $410. 

CHRYSLER—’53 Windsor 4-dr., $1,210*. 
’50 NY 4-dr., $430°. 

DeSOTO—’53 Fire Dome (8) 4-dr., $1,115*; 
Powermaster 4-dr., $940*° (ps). 

DODGE—’53 Coronet 2-dr., $1,050*; Mead- 
owbrook 4-dr., $875*. ‘52 Coronet 4-dr., 


$640*, $540°. ‘51 Coronet Diplomat, 
$505*. 
FORD—’55 Fairlane (8) Crown Victoria, 
$2,500*; 4-dr., $2,485°%; 2-dr., $1,975*; 
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Main (8) Ranch Wagon, $1,905. 
Main (6) Ranch Wagon, $1,435; Custom 
(8) club coupe, $1,375*. '53 Crest (8) 
Victoria, $1,410° (ps), $1,265*, $1,135°; 
Custom (8) 4-dr., $1,180*; 2-dr., $1,030, 
$930; Main (8) 2-dr., $880, $800, °52 
Main (8) Ranch Wagon, $1,180. 

HUDSON—’53 Hornet 4-dr., $1,010°; Wasp 
2-dr., $850. '52 Hornet Hollywood, $800*. 
‘51 Hornet 4-dr., $345°. 

LINCOLN—’53 Cosmopolitan coupe, $1,- 
695* (ps). °52 Cosmopolitan 4-dr., $1,- 
350° 


MERCURY — '55 Monterey coupe, $2,340. 
'54 Monterey coupe, $1,965*, °53 Mon- 
terey coupe, $1,510* (ps); Custom Sport 
coupe, $1,320*; 4-dr., $1,310*; 2-dr., $1,- 
175. '52 Custom Sport coupe, $955*. ‘51 
4-dr., $575*, $510. 

NASH—’53 Ambassador club coupe, $1,- 
380°; Stateman 4-dr., $1,195*, 9$1,165°, 
$865. '52 Statesman 4-dr., $995°, $895°, 
$695*, $610. '51 Rambler station wagon, 
$420; Statesman 4-dr., $335*; Ambassa- 
dor 4-dr., $295, $235. 

OLDSMOBILE — ’55 (98) conv., $3,395° 
(ps). ‘54 (98) Holiday, $2,650° (ps), 
$2,550* (ps); 4-dr., 2 at $2,400° (ps); 

(Continued on Page 40, Col. 4) 


Don’t Set Valve Gap “Close Enough” 
rem? A Mc 


Use ~* 111 

on ALL Cars 

with Valve-in-Hea 
Engines...aS we 


as most makes 

of light trucks 

and pick-ups. 

Both hands are free 
to use adjusting 


tools—away from 

exhaust manifold 
on Ford and 
Mercury- 


P&G VALVE-GAPPER 100% Accurate Even When 
Rocker Arms Are Worn or Pitted 


The dial indicator registers 
exoctly the entire travel of 
the rocker orm prior to con- 
tact with the valve stem, 
but a feeler gauge blocks- 


ACCURATE MEASUREMENT 
MOT POSSIBLE THIS — 


2262 N. ALBINA AVENUE 


off the pit, making accurate 
measurement impossible. 


PsG MANUFACTURING CO. 


a PORTLAND 12, OREGON 


a 


The Valve-Gapper, a new precision instrument, utilizes 
an entirely new principle in measuring valve clearance, or 
“gap” on engines with overhead valves. ae 

With the engine idling, an easy-to-read dial indicator 
registers the exact clearance jahena, during and after 
aden as a result, you check valve gap visually and 
set clearances with micrometer accuracy. 

The Valve-Gapper is easy to use and reduces the time 
normally required for valve adjustment as much as 507%! 


Instant Location of Defective Hydraulic Lifters 

Defective or noisy hydraulic lifters can be spotted in the 
short time required to place the Valve Gapper on each 
rocker arm. Any defect will cause the needle to oscillate. 
With properly functioning hydraulic lifters the needle 


will remain stationary. 


Now, car owners and mechanics alike can see which 


lifters are defective. 


® ADJUST VALVE CLEARANCE 
@ TIME FUEL INJECTORS 
@ BALANCE FUEL RACKS 


The Model 201 Set enables engine 


owners or operators, as well as mechanics, to make 
these adjustments easily, quickly and with greater 
accuracy than ever before because the 
dial indicator registers the smallest 


variation in settings. 


The Model 201 can also be used to 
set Valve Clearance on GM 6-110 en- 
gines and adapters will soon be avail- 
able for timing injectors and balancing 


fuel racks on the 110. 


a 


CCR et mee f 


Peeseeseeseeue qe een ee eueeeeavuaa’ 


P&G MANUFACTURING CO., Dept. 88 


2262 N. Albina Avenue, Portiand 12, Oregon 


Please send me Vaive-Gopper literature and prices. 





Firm Name 
Your Name 
EE ————————— 


eR iteinicttetiens 


Engines serviced: 





My Jobber is:_____— 





ee ee a ae 


Used-Car Auction Prices 
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*61 Chieftain (8) os $565. 
Streak (6) 4-dr., $195. 

STUDEBAKER — ‘52 Commander 2-dr., 
$505°. 


N. PLAINFIELD, N. J. 


(Lebanon Auto Auction. Sale every Wed- 
nesday, Prices are for sale of Feb. 9.) 
(Activity brisk and buyers optimistic 


with s retail turn, Prices steady 

88) Super Holiday, $2,340°. ‘53 (98) ) models which are bringing money. | ™ — = fh er aon eee 

Holiday, $1,705* (ps); (88) 2-dr., $1,-| Sold 62 cars out of 109 omecings.) groups. Sold 82 cars out of 126 offer- 
620°; conv., $1,475" (ps); 4-dr., $1,425°. | BUIOK—'64 Special 4-dr., $2,075*, $1,005°.| ings.) 

PAOKARD — '52 Clipper sedan, $1,325°. ’6560 Special 2-dr., $390. °49 Super 4-dr., BUICK—’53 RM Riviera 4-dr., $1,520° 
"B1 (200) 4-dr., $765°, '50 Super 2-dr.,| $250, $170, $165. '47 Super 4-dr., $100. ry Super’ Rivre, "$1400"; mpestal 
$155. CADILLAC—’51 (62) 4-dr., $1,535°. sedan, $1,145. '51 Super sedan, $765°*; 

PLYMOUTH—'55 Savoy (6) 4-dr., $1,780. | CHEVROLET—’54 Corvette conv., $2,150.| Special sedan, $620, $560. ‘50 RM sedan, 
‘64 Bavoy 4-dr., $1,275°, $1,175; 2-dr.,| +53 Two-ten 2-dr., 2 at $810; 4-dr., $800.|  $450°. 
$1,095, '53 Cranbrook 4-dr., $875*, $870,| 52 SL Deluxe 2-dr., $675. '51 SL Deluxe | CADILLAC—'5S4 (62) coupe, $3,915° (ps). 

, $775°; 2-dr., $850; Cambridge 2-| 2 -ar., $425; %-ton pickup, $390, $315.| ‘53 (62) coupe, $2,550° (ps), ‘52 (62) 
dr., $770, $760, $660, $645. ‘562 Concord| ‘59 FL Deluxe 2-dr., $485, $425, $400;| coupe, $1,900. '49 (62) conv., $775°. 
Suburban, $905, $705; Cambridge 4-dr.,| 4-ar., $425, $280, $170. '49 SL Deluxe | CHEVROLET—’5S Bel Air (8) Sport coupe, 
$555, $475. -dr., $330. 48 SM 2-dr., $105. 46 SM] $2,075°; Cna-atty, -dr., $1,576. "54 Ba 
NTIAOC —'55 Star Chief (8) Catalina, dr., $105. Air 4-dr., 470°; ‘o-ten an, e 

152,650" - "64 Star Chief (8) 4-dr.,| nesOTO—'49 Custom 4-dr., $205. 035. '53 Bel Air Sport coupe, $1,170°; 
$1,790°, °53 Chieftain (8) Catalina, $1,-| Dongs +50 Coronet 4-dr., $425 One-fifty sedan, $790, '52 SL Deluxe 
360°; 4-dr., $1,175°; 2-dr., $1,125°, ‘52 aS = ‘ sedan, , 3750, $655; SL Special sedan, 
Chieftain (8) Catalina, $930°, $840°; | FORD—'S4 Custom (8) 2-dr., $1,300. '53| $600. '51 SL Deluxe station wagon, 
4-dr., $835° %-ton pickup, $660. 52 Custom (8) 4-ar., $750; sedan, $590, $575, $550 50 SL 

= 1 *; %- * , 1 sedan, 

STUDEBAKER—'53 Champion club coupe, > an ee ge ig aes] Seeeee cotan, Sees, 
$1,035°. "52 Commander Land Cruiser, | 169; 2-dr., $410; %-ton pickup, $300.| CHRYSLER—'52 NY sedan, $950°. °48 
$575°; Champion club coupe, $450°, '51 750 Deluxe (8) 2-dr., $555, $525, $150; Windsor sedan, $175 

der 2-dr., $300°; Champion 2- = can . 5 r n, e 3 
ease : Custom (6) 4-dr., $335. '49 Custom (6) | DeSOTO—'51 Deluxe sedan, $425, '49 De- 
ar., $250. 2-dr., $255, $140. luxe sedan, $230. 

WILLYS—’51 jeepster, $485. NASH—’51 Rambler 2-dr., $425. DODGE—’54 Royal (8) sedan, $1,580° 


OLDSMOBILE — ‘52 (88) 4-dr., $1,120°, 
$825°. '49 (88) 4-dr., $375. "48 (98) 2- 


N. LITTLE ROCK, ARK. 


(Arkansas Auto Auction. Sale every 
Tuesday. Prices are for sale of Feb. 8.) 

(Prices somewhat weaker on ’55 mod- 
els of which there was an ample offering. 
Demand strong on clean ’51 through ’53 


dr., $155. 


PACKARD—'49 4-dr., $110°. 
PLYMOUTH—’55S Belvedere (6) 

775; Savoy (6) 4-dr., $1,725. 

Deluxe 4-dr., $125, 
PONTIAC—’54 Chieftain (8) 4-dr., $1,925. 


(ps). °52 Meadowbrook sedan, $520, '47 
Deluxe sedan, $130. 

FORD—’55 Fairlane (8) Victoria, $2,240° 
(ps); Custom (8) sedan, 2 at $1,775. 


4-dr., $1,- '54 Custom (8) sedan, $1,410%; Custom 
'48 Special (6) sedan, $1,100. ’53 Custom (8) sedan, 
$980. °51 Custom (8) conv., $550. ‘50 
Deluxe (8) sedan, $400, $310. '49 Cus- 


Exhaustive Performance Tests In Actual Fleet Operation Prove 















That’s a fact! Results of tests run by 
actual fleet operators over thousands 
of miles of actual day-after-day, 
round-the-clock truck operation 
prove this rugged new compressor 
superior in all performance depart- 
ments! Here’s what the participating 
operators reported about TU-FLO 
400 performance . . . “Produces 
more air at low and medium 
speeds where we need it most 
- « + has the best oil control of 
any compressor we’ve ever had 
- « - discharge temperatures are 


The World's Most Tried and Trusted Air Brokes 


BENDIX-WESTINGHOUSE AUTOMOTIVE AIR BRAKE COMPANY 
Generel Offices ond Factery—Elyria, Ohio « Brenches—Berkeley, Calif.; Okichome City, Okle. 


lower over the entire speed range 
..- needs no periodic adjustment 
because it has no external mov- 
ing parts ... operates more effi- 


ciently at the higher speeds de- + New unloading mechanism 
veloped by our new engines... ”’ 

But prove it for yourself—install + No external moving parts 
a TU-FLO 400—available on an e Available with attached 
exchange plan through your Author- governor if desired 
ized Bendix-Westinghouse Distrib- e Available either self- or 
utor. We’re sure you'll agree with engine-lubricated 


all the others that here, indeed, is 
the finest compressor ever built for 


the trucking industry. 


New-design inlet valves 


Available air or water cooled 


tom (8) sedan, $280, $240, '47 Deluxe 
(8) sedan, $190. 

HUDSON—’50 Pacemaker sedan, $210. 

LINCOLN—’52 Cosmopolitan conv., $1,- 
400°. 

| MEROURY—’54 Custom Sport coupe, $1,- 
750*. ’51 sedan, $480. '50 sedan, $510*. 
'49 sedan, $325. 

NASH—’52 Statesman sedan, $610; Ram- 
bler conv., $460. ‘50 Statesman sedan, 


$195. 

OLDSMOBILE — '52 (98) sedan, $1,030* 
(ps). °51 (98) sedan, $580°. °50 (98) 
sedan, $480*. °49 (88) sedan, $330, '47 
(78) sedan, $150. 

PLYMOUTH—’53 Cranbrook sedan, $975; 
Cambridge sedan, $850, $825. '51 Cran- 
brook sedan, $520. '50 Special Deluxe 
sedan, $350. 

PONTIAC—’53 Chieftain (8) Catalina, $1,- 
470°; sedan, $1,200*, ‘52 Chieftain (8) 
Catalina, $1,130*, $1,050°; sedan, $850°. 
‘51 Silver Streak (8) sedan, $685. ‘49 
Silver Streak (8) sedan, $350, $150. 

STUDEBAKER—’51 Champion sedan, $360. 
*50 Champion sedan, $205. 

WILLYS—’53 jeepster, $925; Aero Lark 
sedan, $650. 

MISCELLANEOUS — '55 Opel station 
wagon, $1,150. '52 MG roadster, $700. 
‘45 International %-ton pickup, $175. 


FLINT 


(Flint Auto Auction, Inc. Sale every 

Wednesday. Prices are for sale of Feb. 9.) 

(No change in prices from last week, 

we had a better consignment 

of autos. Sold 107 cars out of 170 offer- 
ings.) 

BUICK—’55 Century Riviera 2-dr., $2,740°. 
'54 Special 4-dr., $1,845°, "53 RM 2-dr., 
$1,450° (ps), $1,445° (ps); Super Riviera 
2-dr., $1,370° (ps), $1,365°; 4-dr., $1,300° 
(ps), $1,250°; Special Riviera 2-dr., 








— 


$1,275°, $1,180. ‘52 RM 4-dr., $£35*, 
$850°; Super Riviera 2-dr., $815° (ps), 
'51 Special Riviera 2-dr., $685, £430, 
$625, $610, $525. ‘50 Special 4-dr., $250. 
’49 Super 4-dr., $270. 

CADILLAC—’53 (62) 4-dr., $2,210°. ‘52 
(62) 4-dr., $1,730°. 

CHEVROLET—’55 Two-ten 2-dr., $1,340, 
"64 Bel Air 2-dr., $1,340, $1,105; cony,, 
$1,245*; Two-ten 2-dr., ‘$1, 270. °53 Bel 
Air club coupe, $1,225; 2-dr., $1,015; 
-dr., $980* (ps), $865; Two-ten station 
wagon, $1,135; 4-dr., $875; 2-dr., $870, 
‘52 SL Deluxe 4-dr., $675, $660*, $530*, 
$615, $610°; %-ton pickup, $580. '51 sL 
Deluxe club coupe, $575; 2-dr., $380. '50 
SL Deluxe 2-dr., $400, $290; %-ton pick. 
up, $265. '49 FL Deluxe 2-dr., $235. ‘48 
FM 4-dr., $175. 


CHRYSLER—’53 Windsor club coupe, $955* 
(ps). '49 Royal (6) 4-dr., $255. 

DeSOTO—’49 4-dr., $245. 

DODGE—’53 Coronet 4-dr., $885°. '52 Cor- 
onet 4-dr., $660*; Wayfarer 2-dr., $535¢, 
‘51 Wayfarer 2-dr., $295. °50 Coronet 
4-dr., $340. 

FORD—’53 Custom (8) club coupe, $1,160*, 
$965; 2-dr., $960°, $940°, 4-dr., $9359; 
Main (8) 2-dr., $825. ~ '52 Custom (8) 
4-dr., $765°, $740; 2-dr., $720; %-ton 
pickup, $480. ‘51 Custom (8) 2-dr,, 
$575*; Deluxe (6) 2-dr., $390. '50 Cus- 
tom (8) 2-dr., $385*. '49 Custom (8) 
2-dr., $220, $165. 

KAISER—’51 4-dr., $150. 

ae URY—’53 Custom club coupe, §1,- 

75*. 

NASH—’51 Statesman sedan, $275. 

OLDSMOBILE—’52 (88) Holiday, $1,000°. 
"51 (88) Super 2-dr., $815*. '49 4-dr., 
$235. 

PLYMOUTH—’55 Savoy (8) 2-dr., $1,800*. 
‘54 Belvedere 2-dr., $1,320. '53 Cam- 
bridge Suburban, $990; Cranbrook Belve- 
dere, $825; 4-dr., $815, $760, $685. ‘50 
Deluxe club coupe, $340, $325; Specia! 
a” sedan, $300. ‘49 Deluxe 2-dr., 


$165 

PONTIAC—'55 Chieftain (8) Ca 
400°. '54 Chieftain (8) Catalina, $1, 775°. 
’53 Chieftain (8) Catalina, $1,325°; 4- 
dr., $1,275*, $1,170*, $1,055°; 2-dr., $1,- 
055*. '51 Silver Streak (8) 2- -dr., $690*; 
4-dr., $485*, $180; Business coupe, $390. 
‘50 Silver Streak (8) 4-dr., $305*; 2-dr., 
$330°; coupe, $180. °48 Torpedo (8) 2- 
dr., $195. 

STUDEBAKER—’52 Champion club coupe, 
$290*. ’51 Champion club coupe, $205. 
’50 Champion 2-dr., $160. 

MISCELLANEOUS—’52 Austin 4-dr., $340, 


DANVILLE, VA. 


(Danville Auto Auction. Sale every Wed- 
nesday. Prices are for sale of Feb, 9.) 
(Demand very high on clean ’61 to ’63 
autos. Sold 69 cars out of 93 otterings.) 
BUICK—’51 Super 4-dr., $455. ‘50 Special 
2-dr., $505. '48 §) 2-dr., $115, 
CHEVROLET—’53 ‘Two-ten 2-dr., $995; 4- 
dr., $985*°. °52 SL Deluxe club coupe, 
$845. ’°51 SL Deluxe station wagon, $395. 
‘50 SL Deluxe 4-dr., $395, $210, $180; 
SL Special 4-dr., $380, $375. °48 FM 
4-dr., $165, $160. '47 FM conv., $1865. 
'46 BM 4-dr., $135, $130. '40 4-dr., $125. 
DeSOTO—’53 Powermaster 2-dr., $1,140. 
wuuGk—’'53 aa 4-dr., $838u. '52 
%-ton pickup, $3 
FORD—’' 54 Sates (8) 4-dr., $1,380; club 
coupe, $1,210. ‘53 Crest (8) yemontee 
$990. '51 Custom (8) Victoria, $650; 
dr., $655°, $555, $550, $465, $460; ie 
(8) 2-dr., $510, 2 at $505, $495. ‘Su 
Custom (8) 2-dr., $485, $470, $465. ‘49 
Custom (8) 2-dr., $410, $180; club coupe, 
$260; Deluxe (8) 2-dr., $175, $170. °47 
Deluxe (8) 2-dr., $280, $210, $170. ‘46 
Deluxe (8) 2-dr., $165. 
KAISER—’51 4-dr., $340, 
OLUSMOBILE—’52 (88) ‘4-ar., $1,080, $1,- 
005*, ’°51 (98) coupe, $760°. 
PACKARD—’46 Clipper 4-dr., $200. 
PLYMOUTH — ’52 Cranbrook 4-dr., $510. 
’51 Cranbrook 4-dr., $475. '49 Deluxe 
4-dr., $250. ‘47 Deluxe coupe, $170. 
PONTIAC—’53 Chieftain (6) 4-dr., $920. 
’52 Chieftain (8) Catalina, $950; 4-dr., 
$780, '49 Silver Streak (8) 4-dr., $330°. 
STUDEBAKER—’54 Commander 2-dr., $1,- 
090. '51 Commander 4-dr., $380*, $250°; 
2-dr., $375*. °49 Champion conv., $180. 
WILLYS—’53 2-dr., $665. 


EBENSBURG, PA. 


(Ebensburg Auto Auction Co. Sale every 
ahursday, Prices are for sale of Feb. 10.) 

(Marget very active. Sold 84 cars out 
of 99 offerings.) 


BUICK—’55 Super Riviera 2-dr., $2,750° 
(ps). '51 Special 4-dr., $660*. *50 Super 
Riviera 4-dr., $420". "148 Super 4-dr., 

0. 


$33) 

CHEVROLET-~-'55 One-fifty 2-dr., $1,485. 
‘54 %-ton pickup, $870. ‘53 Two-ten 4- 
dr., $965*; 2-dr., $960; %-ton pickup, 
$780. ’52 SL Deluxe 4- dr., $685; 2-dr., 
$505. '51 SL Deluxe Bel Air, $720; 4- dr., 
$605*; 2-dr., $580; FL Deluxe 2-dr., 
$560*; 4-dr., * $525". ‘50 SL Special 2-dr., 
$375; Carryall, $315. '48 FM 2-dr., $230; 
4-dr., $185*. ‘47 FM conv., $170; FL 
Aerosedan, $165, $140. '46 %-ton panel, 
$100. '37 coupe, $110. 

CHRYSLER — ’'51 Imperial 4-dr., $640° 
(ps). '50 Windsor 4-dr, $305. 

DeSOTO—'53 Fire Dome (8) 4- ~dr., $1,225° 


(ps). '51 Custom 4-dr., §650; Deluxe 4- 
dr., $650. 

DODGE — '54 Coronet 4-dr., $1,275. ‘53 
Coronet Diplomat, $980*; "4- -dr., $965°. 


’48 Deluxe 4-dr., $170; 2-ton stake, $185. 
FORD—'55 Fairiane (8) Club sedan, $1,- 
960. ’54 Custom (8) 2-dr., $1,385. ‘53 
Crest (8) Victoria, $1,260°: Custom (8) 
4-dr., $1,110, $1,065, $1,030; Main (6) 
2-dr., $855. ‘52 Main (6) 2-dr., $715°. 
"61 Ovstom (8) Victoria, $650*; 2-dr., 
$615; conv., $400*; Deluxe (8) 2-dr., 
$525; Deluxe (6) 2-dr., $420. '50 %-ton 
pickup, $460; Custom (8) 2-dr., $405; 
Deluxe (6) club coupe, $315. '49 Deluxe 
(8) 2-dr., $315; station wagon, $250. 
HUDSON—'49 4- dr., $190. 

EER—’49 4-dr., $125. °47 4-dr., $100. 
MERCURY—’51 Monterey coupe, e, 
OLDSMOBILE—’51 (98) Holiday, $920°. 

'48 (98) conv., $235°. 
PACKARD—’51' Deluxe 4-dr., $400°. 
PLYMOUTH—’55 Belvedere (8) 4-dr., os 


950°. °53 Cranbrook 4 - dr., 

Cranbrook 4-dr., $700. ‘G1 4- 
dr., $540; club coupe, , $486; 2-dr., 
= , $500. 49 Special Deluxe 


$335. 

PONTIAO—'55 Star Chief (8) sedan, $2,- 
575° (ps); Catalina, $2,565°. ‘53 Chief- 
tain (&) aes 2-dr., $1,115. 
*49 Silver Streak (8) 2-dr., $220°. 

STUDEBAKER—’53 Champioa Bport coupe, 


(Continued en Page 48, Col. 1) 
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On the Financial Front... 


AUTOMOTIVE NEWS, FEBRUARY 21, 1955 


Outlook for Suppliers 
Analyzed by S&P 


NEW YORK.— Profit gains in 
the auto parts supplier business 
will predominate in this year’s pic- 
ture of that industry, according to 
an analysis by Standard & Poor’s, 
statistical investment advisory 
organization. 

According to S&P, the first 
quarter is likely to be the best 
of the year for parts suppliers, 
followed by a slight downtrend 

in the second quarter and a 
much sharper decline in the final 
six months. 

Passenger-car original equipment 
parts sales should increase during 
the year, S&P said, in line with 
projected larger output by the cus- 
tomer industry. 

Truck-parts sales, which fell 
short of the year-earlier experience 





Chrysler Dealers 
Get New Method 
For Accounting 


DETROIT. — A new accounting 
method for Chrysler, DeSoto and 
Dodge dealers has been developed 
by Chrysler Corp. in conjunction 
with Remington Rand Inc., accord- 
ing to H. C. Freundt, director of 
dealer operations for Chrysler 
Corp. 

Called Col-Ac (collated account- 
ing), the new method might be 
called mechanized-accounting with- 
out the machines, Freundt said. 

In effect, he said, the system 
eliminates extra posting operations 
after the basic document has been 
prepared and provides dealer man- 
agement with figures and facts for 
future guidance while they are still 
fresh. 

Freundt emphasized that Chrys- 
ler’s uniform accounting system is 
retained. Financial statements and 
other reports are produced in the 
same way they always have been. 
Col-Ac merely provides a faster 
joan to obtain complete figures, he 
said. 


Hudson Bags 1-2 
In Grand National 


WEST PALM BEACH, Fla.—Four 
Hudson cars swept top honors in 
the first 1955 Grand National cir- 
cuit racing for late-model stock 
cars here last week. Hudsons cap- 
tured first, second, fourth and sev- 
enth places over the NASCAR 
course. 


In a starting field of 16 cars over 
the 100-mile grind, Herb Thomas, 
veteran stock car racer from San- 
ford, N. C., drove his 1954 Hudson 
Hornet to first place, roaring over 
the finish line in one hour, 41 min- 
utes and 37.21 seconds. 

Jack Choquette, also driving a 
Hudson, placed second, three car 
lengths behind Thomas. Choquette, 


‘ the 1954 national modified stock 


car champion, was making his de- 
but in the Grand National racing 
circuit. 


Plastic Fenders 
Hooker Hints at Introduction 


On Some Cars 


BUFFALO. — Hooker Electro- 
chemical Co. is thinking about a 
new venture—plastic fenders for 
cars. 


Hooker says it has good reason 
to believe that one of its new prod- 
ucts will wind up this year in the 
rear fenders of some autos. The 
car makers have used plastics in 
experimental models, but so far 
there’s been no hint that major 
body sections on standard models 
will be made of plastics. | 

Meantime, R. Lindley Murray, 
president, revealed that Hooker's 





merger with Durez Plastics & 
Chemicals, Inc., North Tonawanda, | 
N. Y., is expected to be approved 


by stockholders in April. | 


in 1954, mainly as a result of the 
reduced military vehicle program, 
should also expand, S&P said. 

Replacement parts volume, the 
firm said, will likely benefit from 
the record number of vehicles in 
use, and should exceed that of 
1954, which was moderately 
below 1953. 

Nonautomotive business, which 
was off in 1954, will again vary 
from field to field, the organization 
said. 

Military volume, it said, which 
fell sharply in 1954, will likely level 
off at a relatively high rate. The 
full-year decline should be moder- 
ate, it said, but the effects on 
individual companies will differ 
considerably. 

Earnings improvement should 
be fairly general during the year, 
following the ’54 decline, S&P 
said. Chrysler suppliers, it added, 
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UNDERCAR SEALER 


AND 
Vv Sprays 





will likely make the best show- 
ing, in line with that company’s 
comeback move. 

Others may be aided by the 
introduction or the growth of new 
lines, it said. 


Dividends this year should at|§ 
least match the 1954 total, S&P said. | 


+ . * 

Associates Investment Gets 
$3,900,000 Additional Funds 

Three senior-term note issues to- 
taling $3,900,000 have been placed 
privately with institutional inves- 
tors by Associates Investment Co., 
South Bend, according to Robert L. 
Oare, chairman. 

Oare said the funds were ob- 
tained in anticipation of an in- 
crease in the volume of finance 


business this year. 
* * + 


Ross Gear & Tool Income 
Drops to $921,907 


Net income of Ross Gear & Tool 
Co. in the fiscal year ended Nov. 
30, 1954, amounted to $921,907.16, a 
reduction of $93,484.70 from the 
preceding year, the firm has an- 
nounced. 

At a stockholders’ meeting called 
for March 7, proposed reorganiza- 


© 
ore: 
SILENCER 


on Quicker 


Vv Saves Time, 
Trouble, Money!” 
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Jobs from 


Check these facts, and you'll quickly see 
how Lion Nokorode Undercar Sealer and 


Silencer can build 
Nokorode ... 


easier 


@ Is guaranteed by Lion Oil Company 


Made under the process of U. S. Patent No. 2393774, 
and made from start to finish by Lion Oil Company. 
Send for complete details NOW! 


LION OIL COMPANY 
EL DORADO, ARKANSAS 


Is sprayed on thinner (4c”) 
Dries faster 

Lasts longer 
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Is concentrated 


Is preferred by spray men, because 
both application and clean-up are 


Every Drum 


extra profits for you. 








Morris Tires— 


Dunlop Tire & Rubber Corp. offers tire 
and tubes in the 5.00 by 14 size for 
Morris Minor cars. Domestic manufacture, 
the firm said, will provide sizable savings. 


tion of the firm will be submitted 
for approval. The firm’s existing 
charter will expire next year and 
is not renewable. A revision of the 
capital structure, involving a stock 


41 


split, also will be submitted to 


stockholders. 
* * 


* 
Waukesha Motor Co. 

A regular quarterly dividend of 
'35 cents per share has been de- 
clared by Waukesha Motor Co., 
Waukesha, Wis. 


DuPont Battles 
Employe Sales 


NEW YORK. — Steps have been 
taken by E. I. duPont de Nemours 
& Co., Inc., to help retailers dis- 
|courage industrial concerns which 
| sell antifreeze to employes at “off- 
list” discounts. 

DuPont salesmen have been told 
by R. D. Scheer, Zerone-Zerex sales 
manager, to report industrial ac- 
counts whose orders seem to be in 
excess of their regular require- 
ments. 


“DuPont never has condoned sale 
of its antifreeze products for resale 
at a discount to employes,” said 
Scheer, adding that duPont, con- 
cerned with the problem of em- 
ploye sales for many years, refuses 
to sell its antifreeze to the workers 
who make it. 
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By Martin L. Whitmyer 
Staff Writer 

The greatest single economic 
force in America is advertising be- 
cause it sets up the chain of events 
that “operates 
the most power- 
ful economic 
wheel in the 
world,” says 
James J. Nance, 
president of Stu- 
debaker - Packard 


Corp. 

Speaking before 
a nationwide tele- 
vision audience 
in ceremonies in- 
augurating Ad- 
vertising Week, Nance said that 
“the chain of events keeps people 
working on their jobs, gives them 
pay to take home, gives them buy- 
ing power and gives our country 
the highest standard of living the 
world has ever known.” 

Declaring that in recent years 





dames J. Nance 


Affecting Factories and Dealers .. . 


Auto Advertising 


| advertising has become more and 
more important to “our way of 
life here in America,” Nance said 
that in the automobile industry 
alone advertising has made it 
possible for millions of Ameri- 
cans to own luxurious transpor- 
tation. 

“Owning a car today is as mat- 
ter-of-fact for most Americans as 
sitting and watching television,” 
Nance said. 


Citing ownership of cars, refrig- 
erators, television sets and modern 
kitchens as items whose costs have 
been lowered by advertising, Nance 
said that without advertising, these 
products, and many more that peo- 
ple enjoy today, would not “even 
be available.” 

He enumerated the newspapers, 
magazines and television pro- 
grams as American values made 
possible by advertising. 

“If American business fired all 
its salesmen, cut out all its adver- 
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tising, the next thing would be to 
lock the factory doors and throw 
away the keys,” Nance said. 


* * * 


Cristy Names Ad Rep 


Quintin J. Cristy, president and 
founder of Cristy Chemical Corp., 
Worcester, Mass., has announced 
the appointment of Friend-Reiss 
Advertising, of New York, to handle 
all Cristy advertising and public 
relations. 

Lee Friend will supervise activi- 
ties on the Cristy account, assisted 
by Peter Weinberg, head of the 
agency’s automotive products divi- 


sion. 
* + * 


Standard-Triumph Rep 


Morey, Humm & Johnstone, New 
York, has been appointed by 
Standard-Triumph Motor Co., Inc., 
to handle national advertising in 
the United States for the Triumph 
T.R. 2 sports car. 


* * * 


Carll Opens PR Firm 


Charles E. Carll, former director 
of public relations of Ford Motor 
Co., has formed Carll Associates, 
public relations and industrial sales 
firm, in San Diego, Calif. 

Other offices are to be opened 
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* Only the Datty News has kept pace 
with Philadelphia’s hefty population 
growth. ABC figures reveal that 

since all Philadelphia papers went to 5¢, 


the Inquirer has 


lost 10.6% in circulation, 


the Bulletin is down 9.0%. While the other 


two decline, the 


Datty News has gained 


9.4%. So as we say: In Philadelphia, 
only the Datty News is growing. 
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Bayle Honored on 50th An 







niversary— 


Walter C. Ayres, president of Brooke, Smith, French & Dorrance, Inc., hands o 
citation to Herbert R. Bayle, vice-president, on his 50th anniversary in the advertising 


business at a luncheon in Detroit. Bayle 
vice-president since 1947. 


in Los Angeles and San Fran- 
cisco. A Detroit office has been 
operating since August. 

Carll, who was head of Ford’s 
public relations department from 
1947 to 1952, said his company will 
specialize in California and Mid- 
west accounts. Several former 


newspaper and business men will 


Philadelphia! 


DETROIT: Charles J. Sheppard 
1061 Penobscot Bidg., Woodward 2-3080 


joined the firm in 1931 and has been oa 


be associated with the new firm. 

For the last two years, Carll had 
been an auto dealer in La Jolla, 
Calif. 


* * * 


Hudson Appoints Flick 


Richard J. Flick has been named 
assistant merchandising manager 
of Hudson, according to G. R. 
Browder, director of advertising 
and merchandising. 


Flick, who joined Hudson six 
years ago, formerly was on mer- 
chandising department assignments 
in the north central division. 

Prior to joining Hudson, Flick 
was with Chrysler Corp. and Gen- 
eral Motors Acceptance Corp. 

* ca * 


| Grant Ups McCandless 


| James W. McCandless, director 
of the Dodge News Bureau and 
director of public relations for 
Grant Advertis- 
ing, Inc., Detroit, 
has been ap- 
pointed a vice- 
president of the 
agency, according 
to Will C. Grant. 
president. 

Active in public 
relations work in 
Detroit since 1934, 
McCandless 
| joined the Grant 
| a =6—otatt im 1984 
Prior to that time he had been 
director of the Plymouth News Bu- 
reau for 11 years with N. W. Ayer 
& Son, Inc. 

* 








* * 


Make Way for Youth 


The American Assn. of Advertis- 
ing Agencies has announced it 
will again sponsor and supervise 
aptitude tests for young men and 
women of Michigan who would 
like to enter the advertising busi- 
ness. 

Richard J. Farricker, Kudner 
Agency vice-president, has been 
named chairman of the AAAA ex- 
aminations committee in Michigan. 
His office is at 710 Center Building, 
| Detroit. 
| This is the ninth year the associ- 
| ation has sponsored the examina- 
tions. 

College seniors, graduate  stu- 
dents and those working in adver- 
tising and allied fields between the 
ages of 19 and 25 are the applicants 
sought, Farricker said. 


| cad * * 


|Ford Promotes Holmes 

Hayes Holmes, former assistant 
manager of Ford Motor Co.’s north- 
central public relations office in 
| Cleveland, has been appointed man- 
'ager of the company’s public rela- 
tions division in New England. He 
will have his headquarters in Bos- 
' ton. 

He worked in Ford’s Louisville 
office before going to Cleveland. 

x * *~ 


Allman Promotes Denler 


John Denler has been named a4 
vice-president of Allman Co., De- 
troit advertising agency, according 
to L. C. Allman, president. 

Denler has been with the Allman 
organization since 1951, and was 
formerly director of public rela- 








tions for Fruehauf Trailer Co., 
Detroit. 

* * * 
ATTENTION Detrorr ADMEN: Ad- 


craft speaker this week (Fridzy, 
Feb. 25, at the Statler Hotel) is 
Walter Belson, director of public 
relations for the American Truck- 
ing Assns. 





~——~ 
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Legislative Roundup 





(Continued from Page 22) 


tion with the union by employes, 

when the union does not in fact 

represent a majority of the em- 
ployes and a majority of the em- 
ployes do not in fact desire to 
designate the union as their repre- 
sentative.” 

* * * 

Union Liability Challenged 
INNESOTA lawmakers were 
urged by Gov. Orville Freeman 

to repeal or amend the state’s 

union suability law, amend the 
state labor relations act to substi- 
tute administrative for court pro- 
cedure in handling unfair labor 

practices cases, and substitute a 

petition for conciliation for the 

strike notice now required to bring 

a labor dispute before the concilia- 

tor. 

Gov. Robert Meyner of New Jer- 
sey recommended repeal of the 
public utility anti-strike law, while 
Gov. Frank Clement urged the 
Tennessee legislature to modify the 
“right to work” law to permit 
union shop contracts 

Idaho was the first state this 
year to enact a measure liberaliz- 
ing unemployment compensation 
benefits, with similar bills intro- 
duced in Arizona, Arkansas, Cali- 
fornia, Connecticut, Delaware, IIli- 
nois, Indiana, Iowa, Kansas, Maine, 
Massachusetts, Michigan, Minne- 
sota, Missouri, Montana, Nebraska, 
New Hampshire, New Jersey, New | 
York, Ohio, Oregon, Rhode Island, 
Vermont, Washington, West Vir- | 
ginia and Wisconsin. | 

Besides boosting maximum 
weekly benefits from $25 to $30, 
the Idaho measure also fixed con- 
tribution rates of employers in 
ratio to the state unemployment | 
fund’s balance, a move favorable 
to employers at present. 

Unemployment tax changes fav- 
orable to employers were proposed | 
in Delaware, Oregon and Washing- 
ton, while changes unfavorable to 
employers from the tax viewpoint 
were proposed in New Hampshire, 
New York and Rhode Island. 

Bills to broaden unemployment 
compensation laws to cover smaller 
employers heretofore exempt have 
been introduced in many states. 

States in which liberalization of 
workmen’s compensation benefits 
has been proposed include Califor- 
nia, Colorado, Georgia, Illinois, In- | 
diana, Kansas, Maine, Massachu- 
setts, Minnesota, New Jersey, New 
York, Ohio, Vermont, Washington, 
Wisconsin and Wyoming. 

Proposals for stronger or broad- 
ened laws regulating wages and 
hours have been raised in Arkan- 
sas, California, Colorado, Connecti- | 
cut, Illinois, Indiana, Kansas 





Maine, Massachusetts, Michigan, 
New Jersey, New Mexico, New 
York, North Carolina, Rhode 
Island, Utah, Vermont and Wyo- 


ming. 
- : 7 


Pa. May Continue 2-Ct. Levy 


On Gas, Liquid Fuel Taxes 


Among bills in the “temporary” 
tax package approved by the House 
for another two years in Pennsyl- 
vania are the temporary two-cent 
levy of the five-cent gasoline tax 
and the two-cent-a-gallon liquid 
fuels tax. 

The measures are now in the 
Senate Finance Committee. 

* + * 


Texan Seeks 2-Cent Hike 
In State’s Gasoline Levy 


A bill te increase the Texas gaso- 
line tax to 6 cents from 4 cents 
has been introduced in the Legis- 
lature by Rep. Charles Murphy, of 
Houston. | 


_The proposed increase would| 

yield about $60 million in addi- 

tional revenue, of which $45 mil- 

lion would be used for highways | 

and $15 million for schools. 
* * * 


California’s Senate Acts 


To Keep Road-User Taxes 


The California Senate has moved 
swiftly to continue highway-user 
taxes, and that includes the gaso- 
line tax as recommended by Gov. 
Goodwin Knight. 


All 39 senators present joined in 
Presenting a bill to keep the State 
gas tax at six cents a gallon, and 








to keep all other highway revenues 
intact for at least one more year. 
The Legislature will return Feb. 28 


for the main part of the session. 
* * . 


Idaho Legislature Repeals 


Slash in Income Taxes 
BOISE, Id. — A bill repealing a 
15 percent state income tax cut has 
been approved by the Legislature 
and sent to the governor for sig- 
nature. 
? * * 


R.I. Insurance Bill Would Bar 


$50 Deductible Clause 

A bill introduced in the Rhode 
Island Legislature would prohibit 
insurance companies from inserting 
a $50 deductible clause in policies 
giving protection against possible 
loss or damage. 

The measure was sponsored by 
Senator J. J. Pollitt, Pawtucket 
Democrat, who said that after the 





summer hurricanes many Rhode 
Island families were unable to re- 
cover damages of less than $50 to 
their property. The bill would also 
of auto insurance. 


apply in the case 
* * * 


Bill to Lift Damages Limit 


Moves Up in Missouri 

A House Judiciary Committee in 
the Missouri Legislature has ap- 
proved a bill which would elimi- 


nate the $15,000 limit on damages | 


in death cases. 


Proponents said there were no| 


limits in 33 states. A spokesman 
for the opposition said motorists 
would have to carry $100,000 insur- 
ance if the bill is passed. 


* * * 


Tax Hike Proposed 
A bill calling for an April refer- 


endum to increase the Michigan | 
gasoline tax from 4% to 6% cents | 
a gallon has been introduced in the | 
Legislature. Yield would be used | 


for highway purposes. 
* * * 


Automotive Bills Introduced 
For S. D. Consideration 


Bills up for consideration in the 
South Dakota Legislature would: 
Prohibit slow driving and block- 
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ing traffic; require two headlights 
on farm tractors and road machin- 
ery; require dimming of headlights 
when overtaking another vehicle, 
and require vehicles to stay 100 


customers’ needs! 
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WITH THE PLAN THAT HELPS TO CLOSE DEALS! 














feet apart if the speed is over 40, 
except when overtaking and pas- 
sing. 


Rhode Island Test Sought 


On Responsibility Law 

A resolution asking the Rhode 
Island Supreme Court for an opin- 
ion on the constitutionality of the 
state motorists’ vehicle responsi- 
bility law has been introduced in 
the Legislature. 

A similar resolution passed the 
House last year, but the Court did 
not give an opinion before the Leg- 
islature adjourned. 

*” * + 


Compulsory Auto Insurance 
Sought Again in Missouri 


A compulsory insurance law, 
offered at every session of the 
Missouri Legislature for the last 
five years, stands a good chance 
of passing at this session, accord- 
ing to experienced observers. 

The new bill would require a car 
owner to produce documentary 
evidence of holding valid insurance 
before being issued a title or 
license plate. 


@ Probably never before have so many new cars 
offered so many great new features to the 
public. This year more than ever it will pay 

you to sell your cars...then fit terms to your 
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Used-Car Notes 





LOUISVILLE.—Adoption of a re- 
vised certificate of registration 
which would show any liens against 
the car has been urged upon the 
Legislature by the Kentucky Used 
Car Dealers Assn. 

The dealers hope to relieve the 
present situation, in which used- 
car dealers many times accept autos 
that are later found to be mort- 
gaged. 

Bills to revise certificates of reg- 
istration have been introduced in 
the past, but have been defeated 
by the state organization of county 
clerks. In Kentucky, county clerks 
issue certificates of registration. 

The clerks are accused of oppos- 
ing such legislation because it 
would make them responsible if 
records failed to show liens or 
transfers. The clerks reportedly 
have a strong legislative lobby. 


Mich. Dealers 
Elect Hart 


FLINT. — Michigan Used Car 
Assn. has elected Thomas J. Hart, 
Detroit, president for the present 
year. 

Other officers include Lloyd La- 
badie, Bay City, vice-president; 
John Alleva, Lansing, treasurer; 
John Morhordt, Saginaw, and Alec 
Keller, Detroit, executive directors. 

Directors elected inciude Nate 
Myers, Grand Blanc; Martin 
McCollum, Flint; Bill Nagy, 
Owosso; Hugh Soloway, Jones- 
ville; Duane Budd, Flint; A. J. 
Houle, Muskegon Heights, and 
Robert VanSice, Owosso. 

Albert Graves, Harry Mardell, 
John Eger, Herbert Calfin, Alec 


Rennie, Harry Geller, Bert Baker 


and Gale Smith, all of Detroit. 
Board chairman is Ray Williams, 
a past president, Flint; executive 
secretary is Jordon Jenkins, Lans- 
ing. Association offices are located 
at 502 Hollister Building, Lansing 
8, Mich. 


* * * 


Court Upholds Revocation 
Of S. D. Auction’s License 


PIERRE, S. D.—Secretary of 
| State Geraldine Ostroot has an- 
|nounced that Circuit Judge Roy D. 
Burns has upheld revocation of the 
dealer’s license of Tri-State Auto 
Auction, of Valley Springs, S. D. 
The revocation order, issued Aug. 
10, has been appealed by the auc- 
tion’s owners, W. W. and Bert 
VanderWoude. 

Miss Ostroot ordered the revoca- 
tion because the firm allegedly 
failed to record all cars bought, 
and sold, failed to hold a proper 
certificate of title, failed to furnish 
a title to all buyers and issued open 
title certificates to purchasers. Ex- 
ecution of the order was delayed 
to permit the firm to appeal to the 
Supreme Court. 


Spokane Group Installs 


Eller as President 
SPOKANE. — (UTPS)—Douglas 


* * 





Eller, Eller Motors, has been in- 
stalled as president of the Used 
Car Dealers Assn. of Spokane 
County. He succeeds Lee S. Mc- 
Bride, McBride Motor Co. 

Other officers are: Vice-Presi- 
dent, Rudy Nelson, Nelson Motors; 
secretary, James P. Lucas, Second 
Avenue Motors, and treasurer, Har- 


old G. Oglesbee jr., Oglesbee Mo- 
tor Co. 


Plans have been formulated by | 


the Spokane group to affiliate with 


the state association of used-car 


dealers. 
* * * 


Kentuckians Want Liens 


Shown on Car Records 


LOUISVILLE. — The Kentucky 
Used Car Dealers Assn. has gone 
on record as urging the State Leg- 
islature to revise ownership cer- 
tificates for autos to show any ex- 
isting liens on cars. 

This would eliminate many cases 
in which a used-car dealer buys a 
car and later finds out that there 
are mortgage liens against the car, 
either from prior dealers or repair 
shops. 


Under the obsolete Kentucky 
laws, an owner merely has to bring 
in his last year’s registration cer- 
tificate to get a new license cer- 
tificate, and merely has to endorse 
his license certificate to transfer 
the car to another owner. Original 
bills of sales are not necessary. 

. * a2 


Dixie Auto Auction 


Offers Free Barbecue 

ATLANTA. — The Dixie Auto 
Auction, operated by R. A. Wal- 
drep, 1040 Brady Ave. N. W., is 
offering free barbecue to auto deal- 
ers and other prospective buyers. 

Waldrep, who has been running 
the Atlanta operation for three 
months, also operates an auction 
in Birmingham. 

* * + 


License Recommended 


For ‘Problem’ Lot 
MINNEAPOLIS. — (UTPS) — A 
used-car dealer’s license permitting 
Cc. C. Barrington, a Chevrolet 
dealer, to operate a “problem prop- 
erty” at 1208 W. Lake St., has been 
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recommended by the City Council's 
licenses committee. 

The lot formerly was occupied by 
Calhoun Sales, Inc., whose license 
was revoked following the sale of 
a mortgaged car. Later, a license 
was granted to Donald P. Blom- 
quist, owner of the property. Blom- 
quist failed to pay the premium 
on his performance bond and his 
license was revoked. Later, he tried 
again, and his license was held up 
at the request of the Police De- 
partment. Blomquist then with- 
drew his application in favor of 
Barrington. 

ad * * 


Bell Elected President 


Of Idaho Association 


BOISE, Id. — Ivan Bell, Boise, 
has been elected president of the 
recently formed Idaho Independent 
Automobile Dealers Assn. 

Other officers are John Dillon, 
Nampa, vice-president; Carl John- 
son, Boise, secretary, and Russell 
M. Ash, Boise, public relations di- 
rector. 

Directors are John Roemer, Twin 
Falls; Jesse M. Chase, Pocatello; 
Kenny Moon, Burley; John La- 
throp, Mountain Home; Hal King, 
Idaho Falls; John Roberts, Nampa, 
and Jumbo Godfrey, Caldwell. 


Other directors will be named later. 
* = * 





Smith’s New Warranty 
Covers All Used Cars 


BURLINGTON, Vt.—(UTPS)— 


Charles P. Smith Jr., Inc., Ver- 
mont’s largest Ford dealership, 
has announced a used-car war- 
ranty plan, under which every 
used car and truck in its stock, 
regardless of make, mileage, 
year or model, will be guaranteed 
for six months and 6,000 miles. 
The management said there 
would be no added charges or 
“strings attached.” 
* * * 


Finnigan Named Manager 


Of Colorado Association 


DENVER. — David F. Finnigan, 
has been appointed general man- 
ager of the Independent Automo- 
bile Dealers Assn. of Colorado. 

Finnigan was in the auto finance 
business for 15 years before be- 
| coming a used-car dealer. 

* * * 


Ricar Sells 131 Cars 


Out of 136 Consigned 


CHICAGO.—Ricar Auto Auction 
here sold 131 cars out of 136 con- 
signed at its auction in the week 
of Jan. 10, according to Frank H. 
Barton, manager. 

Barton reported that cars are so 
‘scarce that consignments have 
dropped to that level from a previ- 


ous average of 200. 
* - 





Snohomish County Group 


Picks Smevag for °55 


EVERETT, Wash. — John Sme- 
vag has been elected president of 
the Snohomish County Used Car 
Dealers for 1955. Smevag will be 
assisted by Ken Smith as vice- 
president and Ross DeMonbrun as 


secretary. 
* * *® 


Fire Hits Lot Office 


HUNTSVILLE, Ala. — The office 
of Lewis Motor Co., used-car firm, 
has been gutted by fire. Most of 
the contents were damaged or de- 
stroyed. Ernest Lewis is the owner. 

* * * 


Giordano Joins Coon 


DETROIT.—Samuel J. Giordano 
has taken over as head auctioneer 
at Wes Coon Auto Auction at Grand 
River and Telegraph Road, Detroit. 

Giordano formerly was assistant 
auctioneer at the State Fair Auc- 
tion, Detroit, and Simpson Bros. 
Auction in Mt. Clemens, Mich. 

Presently holding an auction 
each Thursday, Coon plans to add 
another in the near future. The 
second will be held on Mondays. 

* * * 


Ore. Auction Opens 


ALBANY, Ore.—Barrett Bros.,| 


Linn County automotive concern, 
kas opened the city’s first auction 
center. During the initial sale, bid- 
ders bought a dozen or more 
Buicks, Chevrolets, Dodges and 


Fords. 


* os 


Texas Charters Auction 
| AUSTIN, Tex.—J. F. Faulk Auto 
| Auction, Inc., Fort Worth, has 
| been incorporated with J. F., Billy 
| Ruth and Lorene Faulk as owners. 
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Low Cost, Multi-Purpose 


TRUCK 
BUMPER 


Help Yow 


Step-Up 
Pick-Up Sales 









960 NK PENN ST INDIANAPOLIS, 10 






Shown on your demonstrators, 
Mobile Bumpers will swing sales 
your way when truck buyers see 
all these advantages: 

@ Platform-size step areas with 
safety tread surfaces 
@ Provision for full drop 
of tail-gate 
e Car-level bumper placement 
that curtails traffic mishaps 
@ Rigid base for attachment of 
trailer hitch 

e Extra protection of rear-end 
and rear fenders 

e Neat, custom appearance— 
bumper fits standard chassis 
holes 

Optional Bolt-On Hitch and Side 

Braces are available at small 

additional cost. 


WRITE FOR PRICES 
and Dealer Discounts 
TODAY! 


MOBILE BUMPER, INC. 


960 N. Pennsylvania St. 
Indianapolis 4, Indiana 





OPEN—Profitable Distributorships in areas 
throughout the U. S. Write for details on ex- 
clusive territory franchises. 


oT 
AUTO TURNTABLES 


Amazingly low in price and easily 
set up by you—ANYWHERE. 

As simple as that—AMER-STAGE portable 
turntables now bring top-flight showman- 
ship within the reach every car deal- 
er's budget. Best of all, they can be 


quickly and easily moved to any spot you 


choose. 
Here is a rugged, all steel turntable, 
scientifically balanced to take all cars. 
Just plug in. For indoor or outdoor 
display. 


Also 
avail- 
able 
POSTS 
and 
VELVET 
ROPE 
RAILINGS 
Write 
for 
prices 


AMERICAN STAGE 


EQUIPMENT, INC. 
805 East 134 St., Bronx 54, N. Y. 








100 Feet of 48-12” x 18” Pennants 
All-Weather Durafilm Only $4.50 
Money refunded if not satisfied. 

MYRLO COMPANY 
2168 W. 25th, Cleveland 13, Ohio, dept. N 
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Country Mechanic vs. Sterile Stall... 
ka 


Why One Driver Likes 
Small-Town Service 


By L. H. Houck 
Staff Correspondent 

JEFFERSON CITY, Mo. — This 
is the story of a prima donna me- | 
chanic in the modern service de- 
partment of a metropolitan auto 
dealer and the mystery of the miss- 
ing customer. 

The customer—driving his 10th 
ear of the same make—was loyal 
to the name, the company, its 
overhead valves, valve cover and 
its idiosyncracies. Then his com- 
pany transferred him to the city. 
The car that had never let him 
down developed a “miss” in the 
downtown traffic and the nearest 

place for service was a downtown 
dealership for his make. He wheeled 
in with confidence. 

It reminded him of the time Aunt 
Matilda had to be taken to the sec- 
ond biggest hospital in the world 
for removal of gallstones. 


The major domo let him know 
by inference that his car was 
just a little older than most of 
the cars serviced by his organiza- 
tion. But he was a kind man, al- 
though not exactly accustomed 
to associating with sharecropp- 
pers. 

He found a sterile stall precided 
over by a man in sterile whites, 
and wrote up the order. It was all 
a little unusual. No one had ever 
waited before for a miss to be 
taken out of a motor. Most cus- 
tomers evidently had three or four 





Associates’ Head 
Would Bar Lower 


Downpayments 


SOUTH BEND.—In reporting a 
record year for Associates Invest- 
ment Co., Robert L. Oare, chair- 
man, warned the finance industry 
of pitfalls in the growing tendency 
toward lower downpayments and 
longer terms on new cars. 


He predicted 1955 would be a)} 


year of intense activity, then 
added: “If time sales financing is 
to provide an essential service, 
credit must be administered on a 
sound basis.” 

Oare said that low downpayments | 
could result in the buyer’s equity 
failing to keep pace with the car’s | 
declining value. 


“This is a factor contributing to | 


repossessions in which everybody 
loses — the manufacturer, dealer, 
lender and buyer,” he said. 


“ . : | 
Irresponsible extension of terms | 


results in the buyer paying for the 
use of money over an abnormal 
time and tends to keep him from 


coming back to the market. For | 
the seller, it is reaching for tomor- | 


row’s sale today.” 

Associates reported a 16 percent 
increase in 1954 net earnings after 
taxes over 1953’s—from $13,504,062 
to $15,679,790. Total 1954 finance 
volume of Associates was $1,058,- | 
501,445, in excess of a billion dol- 
lars for the third consecutive year, 
Oare _reported. 





cars and didn’t have to depend on) 
one. 

Finally a little’ ol’ colored boy 
|came over and helped the doctor 
of engines raise the hood. The en- 
| gine was started. The order was} 
| | consulted. 

It read “take out miss.” The 
mechanic removed the air cleaner 
from the carburetor. He had not 
spoken, as yet, to the poor share- 
cropper who owned the car. 

The mechanic listened to the en- 
gine. He fiddled with the jet ad- 
justments. He removed the over- 
head valve cover. They seemed to 
be clicking along normally. But an 
experienced owner, even if he was 
a secondary character, could tell 
there was a little lope. 


The owner was sort of hoping 
that the doctor of engines would 
pull up the big-dialed diagnostic 
machine and try it for size, but 
such was not to happen. The prima 
donna laid down his wrenches, 
with an air of finality, and said: 


“You'll have to leave it for a 
day. You can get it about noon to- 
morrow. You have an air leak 
around the carburetor. The mani- 
fold and carburetor will have to be 
removed and replaced with new 
gaskets. The carburetor will have 
to be overhauled. Probably needs 
some new jets.” 


After recovering from this in- 
formation, the owner made a 
quick recap and decided that if 
such an operation was required 
he would just worry the old bus 
back to his hometown dealer— 
after all it was only 30 miles 
away. 

“What about the miss?” the cus- 
tomer asked. 

“It’s not missing now,” 
chanic replied. 

“Well, I'll have to take it the way 
it is,” the customer said. “There’s 
business that I just have to do, so 
if you'll write Me up the charge 
for what’s been done I'll bring it 
back later.” 

“As you wish,” the mechanic 
said, and he wrote up the ticket. 

The customer stopped at the 
| cashier’s window, paid the $2.75 
and nosed out into the uncompro- 
| mising city traffic. His engine was 
still missing. 

He made one business call and 
started to make a second one 
when he noticed the oil pressure 

gauge doing somersaults back- 


the me- 











‘Amarillo Dealers 


Select Coffey 


AMARILLO, Tex. — 


The Ama- 


rillo Automobile Dealers Assn. has | 


wards and the misses increasing. 
Panic-stricken, he pulled into a 
| nearby service station and asked 
| the attendant to check the oil. 
No oil showed on the stick. 


The attendant suggested that, 
since the engine would have to be 
|torn down anyway, it be filled with 
|cheap oil. This was done and the 
owner headed out of the city. Soon 
the odor of burning oil became 
noticeable and there was smoke 
| under the hood. 

Y! He stopped, checked the oil him- 
| self— -and found the “full” crank- 
case only half full. The owner drove 
ito a service station where the at- 
|tendant checked the engine and 
| reported: 

“The valve cover was not re- 
placed properly when it was last 
removed and you’re pumping the) 
| oil on the ground.” 
| The owner visited a nearby 
dealer and had a new gasket in- 
stalled. Cost: $1.75, but worth a 
million. He finished his journey 
to the hometown dealer and had 
the miss checked. 

The country mechanic laughed 
when the owner told him the trou- 
ble was in the carburetor. 

“Hell, 
off of one of these cars for over a 
year,” he said. 

Meanwhile his grimy fingers were 
pulling off the sparkplug wires and 
with a deft wrench manipulation 
he extracted the distributor. 

He flipped the cover off, pulled 
at the insides and said, “Here’s 
your trouble, a broken distributor 


} stono-sr | 
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1 
| 


elected Dock Coffey (Pontiac) as | 


president. He succeeds John Mc- | 


Keon, of Daivis Buick Co. 

Also elected were Ken Randall | 
(Oldsmobile), who succeeds Jack | 
McVickers as vice-president, and | 


Alfred Glenn, of Hedgecoke Dodge- | 
Plymouth, secretary. 


Chrysler School for Service Managers— 


Service managers of Los Angeles Chrysler dealers familiarize themselves with the 


1955 models as part of a school held at 


the Maywood plant. This group is studying 


the PowerFlite transmission. At the far left is Romer Packer, Chrysler regional service 


manager, 


_or model of 
service any customer. 


inventory. Write. 
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| president; 


I ain’t took a carburetor | 
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 Phitedelphie § Service Group Masten 


Among those who attended the 33rd annual meeting of the Automotive Service 
| Assn. of Philadelphia were (from left), Raymond K. Gillen, chairman of the Governor's 
|Highway Safety Committee; Frank E. Gibble, Cities Service Oil Co., newly elected 
Robert A. Brenholtz, governor of Optimist International District 2; R. A. 
Harp, president of Auto Equipment & Service Co., retiring president; Frank Tighe, 
editor of Motor Age; James P. Falvey, president of Electric Auto-Lite Co., and Gordon 
Z. Spencer, service-sales manager of Trico Products Corp. 


tomer that is going to wait. 

Since the service absorption is 
|the lifesaver when new sales get 
slow, it should have proper inves- 
tigation and supervision. 

One way to check is to look at 
the books and see what has hap- 
pened to customers who never 
return for service. 

Have they really gone to the fill- 
ing station, or have you set off such 
a fog of super service that the cus- 
tomer can’t find the boss unless he 
has a $500 complaint? 


spring, and you may have a 
fouled plug. When you told me 
that it would run normally up to 
about 50 and then slow down 
when you tried to give it more 
gas I was almost sure it was in 
the distributor.” 

These facts are true. This hap- 
pens in many production service 
departments because a 50-50 me- 
chanic who presides over a stall 
can’t make much money “fixing” 
misses and he doesn’t want a cus- 
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|<———-COMPLETE STOCK, ALL MAKES, ALL MODELS, iN 21” SPACE ——> | 





designed for MORE PROFITS 


from LESS INVESTMENT 


the Prior ‘ ' Helper Spring complete line 





| _ Completely redesigned, f 

| includes just 6 models. These 6 models are all you need to service any make 
oo ee 
cost much less than other type helper 

need six boxes, a total shelf space 21” sen: Hal high x 1314” deep, to 


-up truck . .. and they 
warehouses near, you only 


Here is the easiest money maker you ever saw ... and it takes such a small 


PRIOR PRODUCTS, INC. 
P.O. BOX 7608 « DALLAS, TEXAS 


P.O. BOX 349 ¢ MIDDLETOWN, OHIO 
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Opaco Appoints 2 Petiies 


The Opaco division of Red Jacket 
Co. has announced appoint- 
ment of R. M. Crowder, Dallas, as 

factory representative for northern 


Mfg. 


Fisher Joins Nash Family— 


Signing his Nash franchise is Cecil R. Fisher (center), owner of Fisher Motors Nash, 
Dallas, Tex. Shown (from left) are J. Woosley, district manager; R. J. Sanford, zone 
manager, and R. B. Miller, assistant zone manager. 
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and western Texas and Oklahoma. 
Also appointed as factory represen- 
tative was Pat Courtin, Houston, 
who will cover southeastern Texas. ' president of Electric Storage Bat-| Mfg. Co., Muskogee, 


Auto Personnel 





George W. Schultz, who has been 
an outside representative for 
Schultz & Co., 2811 South Hill St., 
Los Angeles, has been appointed 
sales and general manager for the 
firm. 

Prior to joining Schultz & Co., 
Schultz was sales manager for a 
Ford dealership in San Diego. 


Krylon Appoints Evans 


Representative in South 

Robert Evans, formerly associ- 
ated with Wesley O. Aaron Co., 
Atlanta, has been appointed auto- 
motive representative for Krylon, 
Inc., Philadelphia spray coatings 

| manufacturer. 

Evans will represent Krylon in 
North and South Carolina, 
Georgia, Florida, Alabama, Missi- 

| sippi, and Tennessee. 
* * BS 


| Norberg Elected President 


Of Electric Storage Battery 
Carl F. Norberg has been elected 








tery Co., Philadelphia, replacing 
S. Wyman Rolph, who is retiring 
after 38 years service. 

Norberg joined Williard Storage 
Battery Co., then a subsidiary of 
Electric Storage Battery Co., in 
1925. In 1950, he ‘Was named execu- 
tive vice-president of Electric, the 
position he held until his election 
as president. 

* * * 


Gurian Appoints Bird 


Manager of Sales 

Anthony Owen Bird has been 
appointed sales manager of 
Edward E. Gurian € Co., Inc., 
Chicago. 


Bird formerly was sales man- 
ager for the automotive division 
of Merck & Co. and is a member 
of the Society of Automotive En- 
gineers. 

* * * 


| Lehman Elected Head 


Of Tire Repair Group 
Ray T. Lehman of H. B. Egan 
Okla., has 


Growth in Circulation! 





Growth in Advertising, too! 


Again in 1954, the Chicago Daily 
News led ALL Chicago daily news- 


papers in new passenger car adver- 


tising linage. 


DAILY NEWS 


Tribune ... 
American . 
Sun-Times 


Daily 
Daily 
Daily 


Source: Media Records, Inc, 


e NEW YORK 

















701,964 
- . . 506,734 
377,205 


717,206 Lines 


Lines 
Lines 
Lines 


The Daily News has been the leader during the entire 
post-war era—l0 straight years—in Chicago new car 
advertising. And again in 1955, Chicago's growing 


to the great Chicago market. 


"Chicago's 5 HOME. newspaper 


paper, the Chicago Daily News, is the best choice the 
automobile advertiser can make in presenting his story 





CHICAGO DAILY NEWS 


The ONLY Chicago newspaper growing in circulation in this post-war era 


¢ DETROIT 


e MIAMI 


e LOS ANGELES 


e SAN FRANCISCO 





——— 


been named president of the Assn, 
of Independent Manufactures of 

Tire & Tube Repair Materia:;. 
Other officers named were 7. H. 
Darnell, of Rite Way Products: Co, 
vice-president, and R. N. Ben-dict, 
of Ace Rubber Co., Dallas, secre- 
tary-treasurer. 
* * 


Eshleman to Give Full Time 


To Pullman Interests 

H. R. Eshleman, president of 
Pullman Industries, Pullman, 
Mich., has announced that he has 
resigned as president and general 
manager of Springfield Machine 
and Stamping, Inc., and will de- 
vote his entire time to his Pull- 
man interests. 

Eshleman also announced that 
Harry B. Richard, formerly of 
Motor Products Corp., has joined 
Pullman Sales & Engineering Co., 
Detroit, as sales manager. 

+ + * 


Riedl Heads AMC Plant 


As Weiland Retires 


Appointment of Julius A. Riedl 
as works manager of American 
Motors’ Nash-Hudson body plant 





John Weiland 





J. A. Ried 


in Milwaukee and retirement of 
John Weiland after 45 years with 
the company have been announced 
by Elmer W. Bernitt, manufactur- 
ing vice-president. 

The career of Weiland, 65, almost 
spans the history of auto body 
building. He came to Milwaukee at 
the age of 17 and was first em- 
ployed in Charles Abresch Co., en- 
gaged in building carriages. Later 
| he joined W. S. Seaman Co., prede- 
cessor to Seaman Body Co. Weiland 
| was general superintendent by the 
‘time Nash acquired the Seaman 
| operations in 1936, and his appoint- 
|ment as works manager followed. 

Riedl, 47, is a veteran of 27 years 
|with Nash and for the last year 
and a half has been assistant pro- 
duction manager for the automo- 
tive division. For four years prior 
to that he had been assistant man- 
jeeee of the Milwaukee plant. 


2 Regional ‘Sales 


Appointed by Hollingshead 


| Appointment of two regional 
| sales managers has been announced 
| by R. M. Hollingshead Corp. 

| Paul W. McDonald, former petro- 
|leum distributor for Phillips prod- 











SS 
P. W. McDonald H. W. Duval 


ucts in Lewiston, Id., has joined 
Hollingshead as sales chief of the 
western division. 

H. Wilson DuVal, who was for- 
merly associated with Dow Chem- 
ical Co., has become sales head of 
the eastern division. 

At the same time it was an- 
nounced that -William L. Carolla, 
formerly industrial sales manager 
of Hollingshead’s Aviation Chemi- 
cals division, has been promoted to 
industrial manager of the western 
| division. 

* * = 


Personnel Changes in West 
Announced by Goodyear 


Personnel changes in Southern 
California have been announced by 
Goodyear Tire & Rubber Co. 

Dick Norton, formerly truck tire 
representative for the 11 western 
states, has been made assistant dis- 
trict manager in Los Angeles, 
replacing Dan Kingdon, who is 
now district manager in Salt Lake 


former district 
sales manager in Los Angeles, 
moves to a similar post in San 


Francisco, replacing F. C. Pippitt, 
(Continued on Page 47, Col. 1) 
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(Continued from Page 46) 


who has been transferred to Grand 
Rapids, Mich. 

Succeeding Keenan is his former 
assistant, E. C. Mallory. R. C. Sit- 
terle, former store manager in 
Huntington Park, will be Mallory’s 
assistant. Phil M. Welch, who has 
been a special account representa- 
tive in the Los Angeles area, will 
replace Sitterle as store manager. 

x * a 


Heads Tropical Paint 


R. W. Englehart, president of 
Parker Rust Proof Co., Detroit, has 
announced election of Frederick J. 
DeWitt to the presidency of Tropi- 
cal Paint Co., Cleveland, a wholly 
owned subsidiary. DeWitt has been 
a vice-president of Parker for sev- 
eral years. Frank W. Hendricks 
has been named assistant secretary 
of Parker. 

? * 
Rappich Joins B-W Unit 
To Head Export Sales 


Appointment of Gerhard M. 
Rappich as sales manager of 
Borg - Warner International, ex- 
port subsidiary of Borg-Warner 
Corp., has been announced. 

Rappich previously was gen- 


Corp., South Bend, for 10 years. 
s * * 


Pesco Products Names Hess 


Operations Vice-President 


Robert G. Hess has been ap- 
pointed operations vice-president 


of the Pesco Products division of | 
Borg-Warner Corp. at Bedford, O. | 


He formerly was general manager 


of the principal unit of the Water- | 
town division of New York Air | 


Brake Co. 


* * * 


Weckler Named to Board 
Of Clevite Corp. 


Herman L. Weckler has _ been 
elected a director of Clevite Corp. 

Weckler, who became general 
manager of Clevite last year, joined 
the company in 1953. For 13 years 
previously he was general manager 
of Chrysler Corp. 

* * * 

Cross Rejoins His Firm 
After Government Service 


Ralph E. Cross, executive vice- 
president of Cross Co., Detroit, has 
returned to his company following 
a year as assistant administrator 
of the Business and Defense Serv- 
ices Administration of the Depart- 
ment of Commerce in Washington. 
He served without compensation. 

* * * 


Bleitz Is Mack Controller 


M. G. Bleitz has been appointed 
controller of Mack Trucks, Inc., it 
is announced by Milton E. Stover, 
finance vice-president. He succeeds 
A. W. Rice, retired after 34 years’ 
service. Bleitz was controller and 
assistant treasurer of F. L. Jacobs 
Co., Detroit, for nine years prior 
to joining Mack in 1954. 

* A * 


Heil Distributor Picked 


J. J. Turner, Inc., 19451 Roseland 
Ave., Cleveland, O., has been ap- 
pointed distributor of Heil Colec- 
tomatic sanitary refuse units and 
Colecto-Pak garbage bodies by 
W. A. Carlson, body and hoist divi- 
sion sales manager of Heil Co. 

* + * 


Road Group Rep 


Appointment of Robert W. Cal- 


lan, Seattle, Wash., as regional rep- 
resentative for the National High- 


tor of Libbey -Owens- Ford Glass 
Co., replacing James S. Adams, New 
York, who resigned. 


* * * 


Gillett Joins Merit 


Merit Products, Inc., manufac- 
turer of abrasive wheels, has ap- 
pointed William G. Gillett as works 
manager of the Culver City (Calif.) 
plant. Gillett formerly was opera- 
|tions superintendent of Ferguson 
Overhead Doors, Los Angeles. 


Austin Corp. Promotes Davis, 
McVey, Beckley, Foster 


Austin Co., Cleveland, has an- 
nounced appointment of Philip K. 
Davis as vice-president, and John 
H. McVey as vice-president and 
district manager for southern Cali- 
fornia and John N. Beckley as 
eastern district manager. 

At the same time it was an- 
nounced that Clayton L. Foster, 
manager of the special devices 








division since 1943, has been ap- 
pointed vice-president and man- 
ager of the division. 

* * * 
Seiberling Gives New Posts 


To Nufer and Howard 


Two new assignments in Seiber- 
ling Rubber Co.’s sales organiza- 
tion have been announced by L. M. 
Seiberling, sales vice-president. 

H. F. Nufer, truck tire engineer 
in the Los Angeles sales district, 
has been appointed manager of the 
Kansas City sales district, succeed- 
ing Frank Carlson who retired 
after 30 years’ service. 


Herndon Howard, truck tire en- | 
gineer in the Dallas district has | 


been named to the newly created 


position of assistant manager in 


the Chicago sales district. 
* * * 


Bartholomew Appointed 


Standard Motor Products, Inc., 
Long Island, N. Y., has announced 
the appointment of John D. Bar- 
tholomew as district manager in 
southern California, Arizona and 


southern Nevada. 
* * * 


Fisher Body Ups King 


C. V. Booth, comptroller of the 
Fisher Body, has announced the 





appointment of C. J. King as ad- 
ministrator of price studies and 
financial analyses. King joined 
Fisher Body in 1930 as a cost clerk 
in Buffalo and has been in Fisher's 
general office accounting and 
finance section since 1942. 
* * * 


Boswell Joins Walker 


William H. Boswell, Portland, 
Me., has been appointed a district 
sales representative of Walker 
Mfg. Co., of Wisconsin. Boswell 
previously had been associated 
with Sun Oil Co. 

+ e 


* 


Stevens with Studebaker 


R. L. Stevens has been appointed | 


assistant Houston zone manager 
for Studebaker. 


Micro Switch Names 3 
To Head New Offices 


Establishment of new sales and 
engineering offices in Phoenix, 
Ariz.; Charlotte, N. C., and Denver 
has been announced by Micro 
Switch division of Minneapolis, 
Honeywell Regulator Co. 

In charge will be the following 
former division field engineers: 
Phoenix—Ralph C. Froehlich, for- 
merly of Los Angeles; Charlotte— 
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Donald 8. Schultz, transferred from 
Philadelphia, and Denver — Rich- 
ard J. Petersen, formerly of Min- 
neapolis. 


* * * 


Joins Young Presidents 

Seth G. Atwood, 37-year-old pres- 
ident of Atwood Vacuum Machine 
| Co., Rockford, Ill., has been elected 
a member of the Young Presidents’ 
Organization of that city. Atwood 
became president of his company 
last year. 

a7 * * 

Pittsburgh Plate’s New Unit 
To Be Headed by Miller 


Pittsburgh Plate Glass Co. has 
announced the appointment of Wil- 
liam J. Miller as manager of its 
newly created unit, safety glass re- 
placement sales. ‘ 

Also announced was the appoint- 
ment of B. W. Hardcastle jr. as as- 
sistant to Miller. 

+ + 


Sheehan Promoted 


Thomas H. Sheehan has been pro- 
moted to manufacturing vice-presi- 
dent of Houdaille-Hershey Corp., 
Detroit, according to President 
Charles Getler. Sheehan joined 
| Houdaille in 1950. 





| DeVilbiss Booth ends painting problems, 


eral manager of United Export | 


helps boost refinishing sales 50%! 


} 





A DeVilbiss Spray Booth like Herring Motors’ actually costs less to in- 


stall than a “home built” 


enclosure. Besides, it provides scientific 


lighting, fireproof construction, and a highly perfected exhaust with 
a balanced flow of filtered air. 


| 


way Users Conference in the north- | 
west section has been announced | 
by Arthur C. Butler, NHUC direc- | 
tor. Callan will represent the group 
in Oregon, Washington, Idaho and 
Montana. 





+ * * 


Vickers Boosts Sharkey 


Appointment of Robert V. Shark- 
ey as general purchasing agent is 
announced by R. M. McCabe, pur- 
chasing vice-president of Vickers, 
Inc., Detroit. Sharkey formerly was | 


purchasing agent. 
a * + 


L-O-F Elects Stewart 
Charles J. Stewart, general part- 
ner of Lazard Freres & Co. and 


former president of the New York 
Trust Co., has been elected a direc- 


J 


Besides the Booth, Herring Motors uses DeVilbiss Spray Guns, Hose 
and Transformer. Here, shop painter applies an even, full-covering 
coat of enamel. Like most painters, he prefers DeVilbiss equipment 
because it gives a better, faster job. 








W™ 20 mechanics and 5 body-shop men 
working in 25,000 sq. ft. of open space — 
J. E. Herring Motor Co., Somerset, Pa., had serious 
problems painting without a spray booth. Dust 
and overspray made it difficult and costly to turn 
out quality jobs. Installing a DeVilbiss Auto and 
Truck Booth not only ended these problems, but 
helped increase paint-shop business 50% | 

Now painters can spray any time. No waiting 
for dust-raising bump jobs to be completed. No 
clearing an area to protect other vehicles from 
overspray. Herring Motors even picked up “plus 
business” in refinishing household appliances and 
gas-station pumps! 

Mr. Herring, owner, says, “Our DeVilbiss Spray 
Booth is so beneficial that we couldn’t get along 
without it.” A former painter himself, Mr. Herring 
tried his experienced hand at spraying in their 
dust-protected DeVilbiss Booth. He found the 
shadowless lighting and efficient exhaust a vast 
improvement. 

Why not bring the advantages of DeVilbiss 
spray equipment into your shop. Your men will 
turn out factory-quality jobs, in less time, under 
better working conditions, to the greater satisfac- 
tion of your customers. Don’t delay and forfeit 
extra profits! Call your DeVilbiss jobber now for 
full information on DeVilbiss Spray Booths and 
other quality refinishing equipment. 


THE DeVitBiss COMPANY, Toledo 1, Ohio 


Santa Clara, California ©¢ Barrie, Ontario * London, England 


BRANCH OFFICES AND DISTRIBUTORS IN PRINCIPAL CITIES THROUGHOUT 
THE UNITED STATES, CANADA AND THE WORLD 


Hose and Connections 





FOR BETTER SERVICE, BUY 


DeVILBISS 











DISTRIBUTOR TESTER—The Syncrograph 
operates from 115-volt A.C. current, elim- 
inating the need for a storage battery. It 
comes in a cabinet model, E-1416HD, and 
a bench model, E-1415HD. Allen Electric 
N. Pitcher St., 


& Equipment Co., 2101 


Kalamazoo, Mich. 
* 


OIL FILTER—A complete kit, No. F 
101-D, for 1955 Chevrolet models _in- 
cludes cartridge, lines, mounting bracket 
and fittings. The filter is said to have a 
larger filtering capacity. Hastings Mfg. 
Co., 1935 Crawford St., Hastings, Mich. 

ea. * 





SHOCK ABSORBERS—The Sky-Ride fea- 
tures automatic ride control foot valve 
which adjusts the shock absorber to the 
road. It is available in standard and 
heavy-duty sizes and displayed in at- 
tractive counter carton. Thompson Service 
Sales, division of Thompson Products, Inc., 
23555 Euclid Ave., Cleveland, Oo. 

* * 





HIGH-SPEED CALCULATOR—The Retail 
Special is designed for high speed and 
accuracy. One of its features is automatic 
simultaneous push-button multiplication. 
Marchant Calculators, Inc., Oakland, Calif. 


3 Fork Trucks Certified 


As Safe in Vapor Areas 
Rating of three additional elec- 

tric fork trucks for operation in 

explosive vapor areas is announced 








Ee Automatic Transportation Co., 
| 149 W. Eighty-seventh St., Chicago, 
Til. 

The truck, THTF-L models with 
capacities of 4,000, 5,000 and 6,000 
pounds, were given Underwriters’ 
Laboratories Type EX label for 
hazardous locations. 

* * 





* 





BODY MIRROR—The Thunderjet 66 fits 
on straight or curved surfaces and fea- 
tures a 5¥% by 3%-inch pentagon head. 
It is triple chrome plated and can be 
adjusted to any angle. Supersite Corp., 
384 Canal Place, New York 51, N. Y. 

* * * 





CAR STOPPERS—The units are made of 
13-gauge steel and finished in red enamel. 
They are high enough so that front 
wheels cannot ride over them and wide 
enough to overcome the possibility of not 
hitting the car stop when entering the 
garage. An adhesive, which is included, 
holds them in place. Fred Ex Enterprises, 
469 E. Ohio St, Chicago 11, W. 

oe 


Plastic Straps Developed 


Holub Industries, Inc., Sycamore, 
Ill, has developed polyethylene 
plastic straps in black and ivory 
colors for supporting and fastening 
open wires, cables and cords. The 
company claims the straps are un- 
affected by weather or fumes and 
are non-corrosive. Distribution in 
Canada is through Verd-A- Ray 
Electric Products, Ltd., Montreal 9, 
Quebec. 








TIRE TRUER—The On-a-Car truer is said 
to handle all car and truck tires up to 
9:00x20 without changing of belts, pulleys 
or cutters. Control over the operation is 
maintained with adjustments made on the 
machine itself. It has a built-in vacuum 
unit which collects the dust. Bear Mfg. 


| Co., 1949 Thomas St., Rock Island, Ill. 


* * cS 





FLOOR MAT—Mats with the name of 
the car make are available in green, coral, 
chartreuse, sky blue, blue-grey and black 
to harmonize with car interior. Anchor 
Rubber Products, 1720 London Rd., Cleve- 
land 12, O. 
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WIPER AlD—The Safe-See is said to 
help keep windshields clean of rain, snow 
and mud by using headwind pressure 
created by the motion of the car. The 
device traps the headwind, thus pressing 
the wipers against the windshield. Nemic 
Mfg. Co., 10 Cottage Grove, Grand 
Rapids, Mich. 


* * 


New Chrome Cleaner 


Orwell Chemical & Mfg. Co., 
Dodgeville Road, Orwell, O., has 
announced a new low-toxic chrome 
and metal cleaner, known as GO- 
EZY. The company says the new 
product effectively will clean any 
metal surface without damage to 
adjacent painted or nonporous sur- 
faces and that it will leave no un- 
sightly stains or powder marks. 





DRAIN COCK FLANGE—Machined from 
three-quarter-inch brass, the flange fits 
into the bottom of a radiator tank hex 
recess and stays put. It fits late-model 
Ford, Mercury, Lincoln, Dodge, Plymouth, 
Chrysler, International and GMC cars and 
trucks. Inland Mfg. Co., 1108 Jackson St., 
Omaha 8, Neb. 


SEAT BELT—The kit includes a lap-strap 
belt and a safety buckle similar to that 
used in planes. The belt is anchored 
through the floor to the frame by steel 
cables. Hickok Mfg. Co., 850 St. Paul, 
Rochester, N. Y. 





OIL RING—The “98" oil ring, which 
combines the spring and spacer in one 
piece, is self-expanding. It is designed to 


provide even distribution of pressure 
throughout its circumference. Its flexibility 
is said to assure uniform contact in 
irregular cylinders, both tapered and out- 
of-round, and to be equally effective in 
conventional piston grooves. Perfect Circle 
Corp., Stout St., Hagerstown, Ind. 
se a 


Power Steering Catalog 


Published by Vickers 


A four-page catalog describing 
its standard units for hydraulic 
power steering systems has been 
published by Vickers Inc., 1400 Oak- 
man Blvd., Detroit 32. 

The catalog number is M-5106| 








21, 1955 


and presents the new line of Vick- 
ers oil-hydraulic power steering 
components for trucks, buses, ma- 
terials-handling and other com- 
mercial vehicles. 


Ls 


WASH MITT — A fur-like wash mitt 
made of Dynel is said to reduce the effort 
in car washing and carry many times its 
weight of soapy water. Bijou Mfg. Co., 
Inc., 335 Barton St., Pawtucket, R. |. 

ie. ae. 





STOCK DISPLAY—This steel rack for 
storage and self-service of parts or hard- 
ware is 56 inches high, 42% inches wide 
and 12 inches deep. All containers are 
removable. Service Parts Systems, Inc., 
13380 E. 9 Mile Rd., East Detroit, Mich. 


Wet-Surface Grinder 
Offered by Peterson 


A universal wet-surface grinder 
designed for resurfacing heads, 
manifolds and blocks for both in- 
line and V-8 engines has been mar- 
keted by Peterson Welding Labora- 
tories, Inc., 1423 Virginia Ave., 
Kansas City, Mo. 

The grinder features a five-inch 
faced, flat-dressed 16-inch grinding 
wheel and a new cooling system. 





SEALING COMPOUNDS — The new 
Presstite line includes weatherstrip ad- 
hesive, trim cement; auto body sealer, 
windshield washer, Pergamum cords, body 
deadener, auto glass cement and cold 
solder. A new package design for counter 
display also has been developed. Press- 
tite Engineering Co., 3798 Chouteau Ave., 
St. Lovis 10, Mo. 








HAND SPOTLIGHT — This unit is 
| equipped with a 40,000 - candle - power 
sealed beam unit and is small enough to 
|fit into the glove compartment. The 41). 
diameter lens provides light for motor 
repairs or tire changes. Kilborn-Sauer 
Co., 1581 Post Rd., Fairfield, Conn. 
* at x 








ENGINE STAND—This unit for engine 
positioning during overhaul can be stop- 
ped in any desired position. A gear drive, 
which rotates the unit, is operated by a 
crank. Also available is a gear drive kit 
for converting any KRW engine stand to 
this drive arrangement. K. R. Wilson, Inc., 
Arcade, N. Y. 4 . ; 


Conversion Unit 
Modernizes Lift 


Conversion of old-fashioned flush- 
rail auto lifts to modern-type frame 
lifts can be accomplished through 
the use of a kit developed by Edbar 
Products, Inc., Sunderland, Mass. 

Lift extensions in the kit have 
a 360-degree radius when installed 
on the shortened rails. The kit 
shortens the lift from an average 
length of 195 inches to an average 
length of 55 inches. 





JOB TICKET RACK—Model 18 JTR ticket 
rack can be divided in the center to make 
24 compartments. Special sizes and num- 
ber of shelves can be made to individual 
specifications. Also offered are Models 12 
VTR and 18 JTR.: Lit-Ning Products Co., 
3907 Duquesne Ave., Culver City, Calif. 

a Se. a 


Peck Offers New Edition 


Of ‘Tooling for Welding’ 

Cecil C. Peck, Co., 14901 Wood- 
worth Rd., Cleveland 10, O., has 
published a new 40-page edition of 
“Tooling for Welding.” The com- 
pany says it includes examples of 
automatic welding machinery us- 
ing submerged and inert arcs. 

The edition is available through 
the firm’s 11 sales offices or the 
home office in Cleveland. 
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Used-Car Auction Prices 


(Continued from Page 40) 


s900*. '51 Commarder Land Cruiser, 
$435*; 4-dr., $425*, $375*; Champion 2- 
dr., $300*. '50 Champion 2-dr., $215; 4- 
dr., $200. 


NEW YORK CITY 


(Skyline Auto Auction, Sale every Tues- 

day. Prices are for sale of Feb. 8.) 
(Market continues very strong here 
this week and dealers are confident of 
spring business. Sold 71 cars out of 102 
offerings.) 

BUICK—’53 RM 4-dr., $1,550*; Special 4- 
dr., $1,050. °52 special 2-dr., $780. ’51 
Super 4-dr., $625*. ’50 Special 2- dr., 
$375*. '48 Special 4-dr., $160. 

CADILLAC—’52 (62) 4-dr., $1,875*. °47 
(75) 4-dr., $295*. 

CHEVROLET—’54 One-fifty station wag- 
on, $1,300. °53 Bel Air 4-dr., $1,075; 
Two-ten 4-dr., $965, $960, $950; 2-dr., 
2 at $940, $935, $925; club coupe, $975; 
One-fifty 2-dr., $775, $730, $710; 4-dr., 
$765, $760, $735, $725, $720, $710, $705, 


$700. ’52 SL Deluxe 4-dr., $650; 2-dr., 
$650. "51 SL Deluxe conv., $675; 4-dr., 
$585*, $525*; 2-dr., $500*. '50 SL Spe- 


cial 2-dr., $430; Carryall, $300. 

CHRYSLER—’53 NY 4-dr., $1,280* (ps); 
Windsor 4-dr., $1,150*. ‘51 Windsor 
conv., $630*. °50 Windsor club coupe, 
$460°*. 

DeSOTO—’49 Deluxe 2-dr., $190. 

DODGE—’52 Coronet 4-dr., $700. 
onet 4-dr., $540*. ‘50 Coronet 
$425. 

FORD—’54 Crest (8) coupe, $1,450*. '52 
Crest (8) 4-dr., $840*. ’51 Custom (6) 
4-dr., $375. ’50 Custom (8) 2-dr., $250; 
Deluxe (6) 2-dr., $240. 

KAISER—’49 4-dr., $100*. 

MERCURY—’51 ciub coupe, $635*. 

OLDSMOBILE—’51 (98) 4-dr., $600*. '50 
(98) 4-dr., $475*. ’°49 (98) 4-dr., $460°; 
(76) 4-dr., $420*. ’48 (78) 4-dr., $130°*. 
'47 (98) 2-dr., $150*. 

PACKARD — ’52 (600) 4-dr., $590. 
(600) 4-dr., $150*. °48 4-dr., $110. 

PLYMOUTH—'51 Cranbrook 4-dr., 
2-dr., $425; conv., $470. 

PONTIAC — ’51 Silver Streak (8) 4-dr., 
$730*, $625. '49 Silver Streak (8) 4-dr., 
$375*; Silver Streak (6) 4-dr., $370*. 


OAKLAND, CALIF. 


(Oakland Auto Auction. Sale every Wed- 

nesday. Prices are for sale of Feb. 2.) 

(Market firm and bidding brisk on 
clean units, although good, clean cars 
are scarce in this area. Rough and older 
autos are hard to sell. Weather sunny 
and warm. Sold about 75 percent of cars 
consigned. ) 

BUICK—’53 RM 4-dr., $1,400* (ps). ’51 
Super 2-dr., $840*. '50 Super 4-dr., $565, 
$465*. °49 Super 4-dr., $150*. 

CADILLAC—’53 (62) coupe, $2,880* (ps); 
(60) Special coupe, $2,755* (ps). ’51 (62) 
coupe, $1,755*. ’50 (62) club coupe, $1,- 


'51 Cor- 
4-dr., 


"49 
$340; 


450°. '49 (62) 2-dr., $950*, $850*. °48 
(62) 2-dr., $595°. 

CHEVROLET—’53 Two-ten station wagon, 
$1,205; 4-dr., $1,005, $995. ’52 SL De- 
luxe 4-dr., $870. ’°51 SL Deluxe conv., 
$750; 4-dr., $720. '50 SL Deluxe 2-dr., 
$535, $530. °49 SL Deluxe 2-dr., $405. 


DeSOTO—’50 4-dr., $595. 
DODGE—’52 Coronet club coupe, $670. 


FORD — ’'55 Fairlane (8) 2-dr., $1,955*. 
’53 Custom (6) 2-dr., $1,075. '52 Cus- 
tom (8) conv., $1,010*; 4-dr., $895*; 


Pa. Legislature 
Lists 9 Dealers 


Among Members 


HARRISBURG, Pa.— (UTPS) — 
Nine Pennsylvania auto dealers are 
serving in the state’s Legislature, 


two as members of the Senate and | 


seven in the House. 


In calling attention to this fact, | 


Claude S. Klugh, general manager 


of the Pennsylvania Automotive | 


Assn., said: 

“We are proud of the fact that 
several dealers will be taking an 
active part in legislative affairs as 
members of the Pennsylvania gen- 
eral assembly during its current 
session.” 

Dealers serving in the Senate are 
M. R. Derk (Ford-Tractor), of Jer- 
sey Shore, and J. Irving Whalley 
(Ford), of Windber, while the fol- 
lowing are serving in the House: 

Reps. Floyd K. Brenninger 
(Dodge - Plymouth), Lansdale; W. 
Mack Guthrie (Chevrolet), Apollo; 
Marl H. Garlock (Chrysler-Plym- 
outh), McConnellsburg; John A. 
LaFore jr. (Chevrolet), Haverford; 
Baker Royer (formerly Packard), 
Exphrata; W. W. Waterhouse 
(Pontiac), Erie, and Harold G. 
Wescott (Chevrolet), Susquehanna. 





Chrysler Moves 


Harris to Dallas 


DETROIT.—Fred M. Harris has 
been appointed sales manager for 
the Chrysler division region in Dal- 
las, according to E. M. Braden, 
general manager of the Chrysler 
division. 

Since 1952 Harris has been the 
Chrysler division regional manager 
in Denver. He joined the division 


as district manager in the Minne- | 


apolis region. 








Main (8) 4-cr., $715. 51 Custom (8) 
2-dr., $680*, $530. '50 Custom (8) 2-dr., 


$610*, $475*; chub coupe, $485. '49 De- 
luxe (6) 2-dr., $200. 
HUDSON—’51 Hornet sedan, $740°*. 
MERCURY — '52 4-dr., $885*. °51 4-dr., 
$830*. '50 2-dr., $420*. °49 2-dr., $380; 
4-dr., $320, $280, $260, $170. 
NASH—’51 Rambler coupe, $555. 
OLDSMOBILE—'54 (88) Holiday, $2,670* 


(ps). '53 (98) Holiday, $2,175* (ps). '51 


(88) 4-dr., $800*. '50 (38) 4-dr., 2 at 
$675*. '48 (98) 4-dr., $315°. 
PACKARD—’53 4-dr., $1,450*. 
PLYMOUTH — '53 Cambridge Suburban, 
$1,350*; Cranbrook 4-dr., $925. 


PONTIAC—'53 Chieftain (8) station wag- 
on, $1,455. '52 Chieftain (8) 2-dr., $600. 

STUDEBAKER—'54 Champion 4-dr., $1,- 
095. ’53 Commander 4-dr., $925*; Cham- 
pion 2-dr., $785*. ‘50 Champion 4-dr., 
$290. 

WILLYS—’48 station wagon, $420°*; 
ster, $170*. 


jeep- 


DETROIT 


(Wes Coon Auto Auction. Sale every 
Thursday. Prices are for sale of Feb. 10.) 
(We had a very cood sale this week, 
in spite of a terrific snow storm, Prices 
continue to hold up. Sold 57 cars out of 
98 offerings.) 
BUICK — ’'53 Super 2-dr., $1,375*; 4-dr., 
$1,300*. '52 Super Riviera 2-dr., $900*; 
Special Riviera <-dr., $900*. ’50 Super 


2-dr., $360. '49 Super 4-dr., $175. 

CADILLAC—’52 (60) 4-dr., $1,750°*. 
(62) eoupe, $1,350*%; 4-dr., $1,300*. 
(62) 4-dr., $685*. 

CHEVROLET—’54 Bel Air 2-dr., $1,325°. 
'53 Two-ten 2-dr., $850. '52 SL Deluxe 
2-dr., $610*, $585. '51 SL Dehxe 2-dr., 
$550*, $525*. 50 SL Deluxe 4-dr., $295. 
*48 SM 4-dr., $110. 

CHRYSLER—’54 Windsor 4-dr., $1,700°. 

DeSOTO—'51 Custom 4-dr., $375°*. 

DODC E—’51 Ccronet 4-dr., $450°. 

FORD—’55 Fairlane (8) 2-dr., $2,010°. '54 
Main (8) Ranch Wagon, $1,425; Custom 
(8) 2-dr., $1,280. °52 Custom (6) 2-dr., 
$615; Main (8) 2-dr., $535. '51 Custom 
(8) Victoria, $570*, $475*. '50 Deluxe 
(6) 4-cr., $265; Deluxe (8) 2-dr., $250. 
*49 Custom (8) 2-dr., $160, $150. 

HUDSON—’50 Pacemaker 4-dr., $225. 

LINCOLN—’53 Capri club coupe, $1,910* 


(ps). 

MERCURY—’54 Custom 4-dr., $1,505*. '53 
Custom club coupe, $1,385*, $1,375*. '51 
Custom club coupe, $610*. ‘49 Custom 
conv., $240*. °48 4-dr., $150. 

NASH—’51 Statesman 2-dr., $310*. 

OLDSMOBILE — '51 (88) 2-dr., $640*, 
$500*. '50 (88) 2-dr., $265. '49 (88) club 
coupe, $300*. 

PLYMOUTH—’5i Savoy club coupe, $1,- 
095. '51 Cranbrook club coupe, 2 at $450. 
"50 Deluxe club coupe, $165. 

PONTIAC—’55 Star Chief (8) Catalina, 
$2,530*. °53 Chieftain (8) 4-dr., $1,115*; 
2-dr., $1,075*, $1,060*. ’52 Chieftain (8) 
4-dr., $675*. 

STUDEBAKER—’52 Champion 4-dr., $435. 

WILLYS—’52 Aero (6) 2-dr., $390*. 

* * * 


— Auctions in Brief — 


HARRODSBURG, KY. 
Blue Grass Auto Auction. Sale every 
Thursday (Feb. 10). A fair sale with clean 
autos bringing the high dollar. Sold 50 per- 


"51 
"49 





Pha anf 


One-seater cars were sold 





in 


Germany in the 1920s. They could 


carry loads up to 200 pounds. 





cent of 122 offerings as the cars were not 


so good this week. 


a, 
WINDSOR, VA. 


Windsor Auto Auction. Sale every Thurs- 


day (Feb. 10). Over 79 percent of cars 
offered changed ownership this week 
* * ca 


MANHEIM, PA. 


Manheim Auto Sales and Auction, 


Inc. 


49 


Sale every Friday (Feb. 11). Market good. 
Sold 152 cars out of 284. 


* * * 


DENVER 


Colorado Aute Auction. Sales every Sun- 
day and Monday (Feb. 6-7). Due to bad 
weather in the east and midwest, consign- 
ments were down. Sold 275 units. 


a * * 


CHICAGO 


Greater Chicago Auto Auction. Sale ev- 
ery Thursday (Feb. 10). Market good but 
weather bad, with snow and blizzard. 
Prices strong on ’51s through ‘53s in good 
condition. Sold 107 cars out of 167. 

* * * 


FARGO, N. D. 


Tri-State Auction Co. Sale every Thurs- 
day (Feb. 10). Temperature of 25 below 
prevented a large consignment this week. 
Bidding was active and prices are getting 
firm. Sold 33 out of 54. 


* ¥* * 


MONTPELIER, O. 


Montpelier Auto Auction Co. Sale every 
Monday (Feb. 7). Weather sunny with 
snow on ground. Bidding was brisk. 

* * * 


JENISON, MICH. 


Grand Rapids Auctions, Inc. Sale every 
Tuesday (Feb. 8). Market was steady to 
very strong. Sold 53 cars out of 76 offer- 


ings. 
* * * 


PHOENIX, ARIZ. 


Phoenix Auto Auction, Inc. Sale every 
Wednesday (Feb. 9). Market strong with 
50 to °’53 models going good; especially 
the hardtops. Used late model pickups also 
in demand. Sold 90 out of 200. 





Youll Match Today's Popular 
Pastel Colors Better! 





Saves Time and Money... 


Makes Paint Jobs Look Better 


@ With more pastel colors beifig used on today’s 
motorcars, Ditzler’s new Light Gray Rip Rap— 
DZL 3355—is fast becoming a necessity in every 
paint shop. This new primer surfacer gives you 
more accurate matches—brings out the true color 
of these subtle modern hues. 


@ This new Light Gray Rip Rap is a well- 
balanced formulation that meets every painting 
requirement. Its high solid content gives you more 
film-forming materials—fewer coats are necessary. 
Rip Rap feathers out without splitting or chip- 
ping at the edges. Its very fine pigments require 
less sanding for a smooth surface. With this Rip 
Rap you also get excellent holdout that improves 
appearance of both lacquer and enamel colors. 
You save labor and materials—your customers get 


better-looking jobs. 


Ditzler Color Division, Pittsburgh Plate Glass 


DITZLER 


PAINTS e GLASS e CHEMICALS e BRUSHES e PLASTICS e FIBER GLASS 
is Mee We oak 


ah 
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Company, Detroit 4, Michigan. 


Gtass 
IN CANADA: CANADIAN PITTSBURGH INDUSTRIES LIMITED 


.» With DITZLER’S DZL 3355 Rip Rap 
Light Gray Primer Surfacer 
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Auto Market Reports 


Cleveland 


High interest continues in the au- 
tomotive field here as sales of new 
and used cars are reported strong. 

New units for the week ended 
Jan. 29 totaled 1,543, while used-car 
transactions amounted to $1,745. 

Total January registrations 

amounted to 5,049, compared with 
8,110 in December. Ford registra- 
tions of 1,121 during the month 
were almost double those of its 
closest competitor, Chevrolet, 
which had 595. Ford had regis- 
tered 2,197 units in December and 
Chevrolet had registered 2,592. 

Other January registrations were: 
Buick, 585; Plymouth, 505; Oldsmo- 
bile, 439; Pontiac, 394; Dodge, 335; 
Mercury, 334; Cadillac, 246; Chrys- 
ler, 155; DeSoto, 91; Nash, 58; Stu- 
debaker, 38; Lincoln, 36; Hudson, 
32; Packard, 25; Imperial, 24; 
Willys, 18; Volkswagen, 9; Kaiser, 
3; Jaguar, 2; Austin, 1; Hillman, 1; 
MG, 1, and Sunbeam Talbot, 1. 

New-truck registrations in Jan- 
uary totaled 337, compared with 546 
in December. Used-truck transac- 
tions in January amounted to 921. 

New-truck titling in January was 
divided as follows: Chevrolet, 103; 
Ford, 89; International, 62; Dodge, 
22; GMC, 20; White, 16; Willys, 13; 
Studebaker, 6; Divco, 3; Autocar, 
1; Mack, 1, and Reo, 1.—(Sanford 
Markey.) 


Buffalo 

New-car business in the Buffalo 

(N. ¥.) market continues at a pace 
near record levels, with sales run- 
ning considerably ahead of last 
year. 
Dealers say competition for new- 
car business is keener, although 
the overall picture looks a lot 
healthier than last year. 

“Business is excellent—highest 
in history for us,” said one sales 
executive. “Competition is tough, 
but better sales promotion and 
more advertising are penetrating 
the market.” 

A zone auto sales manager re- 
ported that sales of used cars are 
“definitely ahead of a year ago.” 

Auto finance concerns report a 
lower repossession rate than a year 
ago, when the deflation in used- 
car prices became pronounced. — 
(George E. Toles.) 

oe 


Louisville 

Louisville new-car registrations 
for January totaled 1,614 units, 
compared with 1,984 in December. 

Trudk registrations for the month 
totaled 210, compared with 149 in 
the previous month. 

Ford failed to out- register 
Chevrolet for the first time in 
several months, trailing by a 
score of 436 to 422. 

Other registrations were Buick, 
164; Pontiac, 118; Oldsmobile, 110; 
Plymouth, 72; Mercury, 58; Stude- 
baker, 54; Dodge, 53; Chrysler, 45; 
Cadillac, 30; DeSoto, 15; Nash, 14; 
Hudson, 9; Packard, 7; Lincoln, 3; 
Kaiser, 1; Mercedes-Benz, 1; Tri- 
umph, 1, and Willys, 1. 

Truck registrations were: Ford, 
82; Chevrolet, 72; Dodge, 8; Inter- 
national, 33, and all others, 15.— 
(A. W. Williams.) 

. 


St. Paul, Minn. 

Buick slipped ahead of Chevrolet 
to take second place for January 
in new-car registrations in Ramsey 
County (St. Paul), Minn. 

Ford held top spot with 297 
registrations, while Buick had 147 
and Chevrolet, 127. 

Other registrations, making up 
the month’s total of 1,114, were: 
Plymouth, 104; Oldsmobile, 103; 
Pontiac, 87; Mercury, 61; Dodge, 40; 
Chrysler, 38; DeSoto, 30; Hudson, 
28; Cadillac, 27; Lincoln, 7; Stude- 
baker, 7; Packard, 6; Nash, 4, and 
Willys, 1.—(Donald M. Lyons.) 
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Fort Worth 

January new-car registrations in 
Fort Worth totaled 1,559, only 8 
percent fewer than the 1,686 regis- 
tered in December. 

New-truck registrations, totaling 
198 in January, showed an increase 
of 11 percent over the previous 
month’s total of 178. 

Car registrations by make were: 


Ford, 471; Chevrolet, 256; Ponti- 
ac, 164; Plymouth, 156; Oldsmo- 
bile, 130; Buick, 109; Dodge, 80; 
Mercury, 62; Cadillac, 46; Stude- 
baker, 30; Chrysler, 28; Nash, 11; 
DeSoto, 10; Lincoln, 5, and 
Willys, 1. 

Truck registrations were: Chev- 
rolet, 98; Ford, 59; Dodge, 14; In- 
ternational, 14; Diamond T, 6; 
White, 5, and GMC, 2.—(Ruby Fen- 
oglio.) 

* >. 7 
Birmingham, Ala. 

New-car registrations in Birming- 
ham totaled 1,620 in January, com- 
pared with 2,125 in December. 

Ford, with 577, registered more 
than twice as many cars as Chev- 
rolet, which counted 239. 

Other registrations were: Buick, 
173; Plymouth, 136; Oldsmobile, 122; 
Pontiac, 120; Mercury, 78; Cadillac, 
40; Dodge, 36; Chrysler, 28; Stude- 
baker, 19; Nash, 18; DeSoto, 13; 
Packard, 8; Lincoln, 6; Hudson, 3, 
and miscellaneous, 4.—(Stuart Rid- 
dle.) 


Spokane 

Credit collections, particularly on 
auto loans, are better in the Spo- 
kane area than they were a year 
ago, according to Edwin F. Brandt, 
vice-president of the Old National 
Bank. 

The absence of a backlog of ’54 
models in dealer showrooms 
“smoothed out the credit picture 
considerably,” he said. 

Auto loans in Spokane are run- 
ning about 1.81 percent of the total 
loans. Commercial banks hold about 
40 percent of all auto loans.—(F. 
K. Haskell.) 


* * * 


Albany, Ore. 

The 12 members of the Linn 
County Automobile Dealers Assn.., 
all pioneers in the auto business, 
are unanimous in making opti- 
mistic predictions for 1955. 

Orders, with substantial down- 

payments, are running about 50 
percent ahead of the same period 
of last year. However, a number 
of these orders call for a special 
paint job, or combination of 
equipment, and the factories are 
reported a little slow in making 
delivery. 

Dealers say they have no service 
problems and that all they need to 
fill their cup of joy is a little more 
spring business in agricultural 
lines.—(F. K. Haskell.) 

* * * 


Washington, D. C. 


Preliminary figures show 2,150 
new cars and 145 new trucks regis- 
tered during January in the Dis- 
trict of Columbia. 

New-car registrations were di- 
vided as follows: Chevrolet, 462; 

Ford, 379; Plymouth, 350; Olds- 
mobile, 187; Buick, 177; Pontiac, 
161; Dodge, 93; Mercury, 89; Cad- 
illac, 70; Chrysler, 60; DeSoto, 36; 
Nash, 28; Studebaker, 20; Hud- 
son, 9; Lincoln, 8; Packard, 6; 
Willys, 1, and miscellaneous, 14. 
Truck registrations were: Chev- 
rolet, 52; Ford, 42; Dodge, 15; In- 
ternational, 14; Mack, 6; Reo, 5; 
GMC, 4; Divco, 3; White, 3, and 
Willys, 1. 


* * * 


Cincinnati 
New-car registrations in Hamil- 
ton County (Cincinnati), O., 


amounted to 2,850 in January, com- 
pared with 3,482 in December. 
Used-car trensactions were up 





Dealer 25 Years— 


Roy O. Burnett (right), owner of Roy 
Burnett Motors (DeSoto-Plymouth), Portland, 
Ore., receives a silver plate from E. E. 
Harrison, regional manager, in recognition 
of his 25th anniversary as a dealer. 


from 3,099 to 3,629; new-truck reg- 
istrations were up from 220 to 227, 
and used-truck deals climbed from 
146 to 184. 

January car registrations were: 
Ford, 644; Chevrolet, 529; Plym- 
outh, 290; Oldsmobile, 277; Buick, 
276; Pontiac, 220; Mercury, 138; 
Dodge, 135; Cadillac, 86; Chrys- 
ler, 69; DeSoto, 48; Nash, 37; Stu- 
debaker, 32; Hudson, 23; Lincoln, 
19; Packard, 10; Willys, 8; Im- 
perial, 5; Austin, 1; Kaiser, 1; 
King Midget, 1, and Volks- 
wagen, 1. 

Truck registrations were: Chev- 
rolet, 85; Ford, 61; International, 
43; GMC, 36; White, 8; Mack, 5; 
Willys, 3; Divco, 2; Dodge, 2 Dia- 
mond T, 1 Studebaker, 1; Reo, 1, 


and miscellaneous, 2. 
* o . 


Indianapolis 


According to figures supplied by 
the Indianapolis Auto Trade Assn., 
new-car registrations in January 
declined 19 percent from December 
levels to total 2,670, while new- 
truck registrations fell 25 percent 
to 185. 

Chevrolet widened its new-car 
lead by titling 992 cars in Janu- 
ary, compared with 466 for Ford. 
Plymouth maintained third place 
with 271 registrations. 

Other new-car totals were: Pon- 
tiac, 192; Buiek, 170; Oldsmobile, 
130; Cadillac, 86; Dodge, 74; Chrys- 
ler, 71; DeSoto, 62; Mercury, 57; 
Studebaker, 35; Nash, 22; Hudson, | 
15; Lincoln, 11; Packard, 6; Willys, 
5; Volkswagen, 4, and Porsche, 1. 

Truck registrations were: Chev- 
rolet, 70; Ford, 42; International, 
34; White, 14; Dodge, 11; GMC, 8; 


Reo, 2; Divco, 1; Plymouth, 1; 
Volkswagen, 1, and Willys, 1.— 
(C. L. Kern.) 


* * * 


Pittsburgh 


New-car registrations slumped 
sharply in the week ended Feb. 5, 
according to the Bureau of Business 
Research of the University of Pitts- 
burgh. 

The bureau of general business 
activity also declined, dropping to 
161.6 percent of the 1935-39 average 
from 165.4 the previous week. 

Steel mills operated at 82 percent 
of practical capacity, down slightly 
from the previous week.—(Leon M. 
Leffingwell.) 


* *. * 


San Antonio 


January vehicle registrations in 
Bexar County (San Antonio), Tex., 
dropped below December levels to 
total 1,349, compared with 1,599 in 
the previous month. 


Some 1,139 new cars were reg- 
istered, a drop of 317 from De- 
cember’s 1,456. Truck registra- 
tions, however, totaled 210, a gain 
of 67 over the previous month’s 
143. 

Ford led in new-car registrations, 
with a total of 252, followed by 
Chevrolet with 208 and Buick with 
116. 

Other car registrations were: 
Pontiac, 95; Oldsmobile, 94; Plym- 
outh, 90; Mercury, 56; Dodge, 54; 
Cadillac, 40; Chrysler, 32; Stude- 
baker, 26; Nash, 20; DeSoto, 15; 
Lincoln, 13; Hudson, 6; Willys, 6; 
Jaguar, 4; Packard, 4; Imperial, 2; 
MG, 2, and miscellaneous, 4. 

Truck registrations were: Ford, 
79; Chevrolet, 51; International, 26; 
Dodge, 19; GMC, 18; White, 13; 
Diamond T, 1; Studebaker, 1; 
Willys, 1, and miscellaneous, 1.— | 
(J. H. Reed.) 


Wilmington, Del. 

New-vehicle registrations in New- 
castle County (Wilmington), Del., 
in January totaled 855, compared 
with 998 in December. 

Totals by make were (Ford, | 
Chevrolet, Dodge and Studebaker 
combine cars and trucks): Chevro- 
let, 229; Ford, 130; Buick, 103; 
Plymouth, 94; Oldsmobile, 52; Pon- 
tiac, 44; Dodge, 31; Mercury, 28; 
International, 24; Chrysler, 21; De- 
Soto, 20; Cadillac, 15; Studebaker, 
14 GMC, 14; Nash, 8; Mack, 6; 
Willys, 5; Lincoln, 4; Packard, 4; 
Jaguar, 3; Austin-Healey, 2; Hud- 
son, 1; MG, 1; Volkswagen, 1, and 
Triumph, 1. 





Auto Trim Show Demonstration— 





° 


Hyman Rabinowitz (seated), demonstrates the new Pfaff industrial sewing machine 
at the first Auto Trim Trade Show in New York. The machine can be used for seat 
covers, convertible tops, cushions, canvas, plastic and leather, Rabinowitz said. Look- 
ing on are Lovis Kaplan (from left), and Alfred Caruso, of Regency Auto Seat Covers; 
Charles C. Bennett, of Charles C. Bennett Co., and Mickey Belin, of New York Auto 


Top Co. 


Retail Service Ills Listed 
At Detroit Jobbers Meeting 


By Sam Sampson 
Staff Writer 


ently, the auto industry’s service 
problems rear their heads and show 
the same ugly faces. 


A series of speakers at the 
Greater Detroit Jobbers Assn. 
meeting here last week, discus- 
sing what was needed or ex- 
pected from the jobber, listed 
more customer training pro- 
grams, courteous and more 
efficient service, better stocks of 
parts and closer customer-jobber 
relationships. 

Three main groups of jobber cus- 
tomers were represented — fleet 
maintenance, independent repair 
shop operators and retail gasoline 
dealers. A representative of the 
Detroit auto dealers was unable 

to attend. 


“There are many problems facing 
us today,” Jack Spath, executive 
secretary of the Automotive Main- 
tenance Assn. of Michigan, said, 
“but nothing that men of good will 
cannot solve. We’ve got to begin to 
serve the needs of the car owner 
better—he’s the only reason any of 
us are in business, you know—and 
quit confusing him further and 
further.” 


Spath spoke of the “so-called 
jobbers” who install the parts 
they sell in the same building, 
and said that they were present- 
ing stiff competition to the inde- 
pendent shop operator. In some 
cases, Spath continued, an ordi- 
nary car owner can get as good 
@ price on a part from the jobber 
as the repair shop operator can 
get. 

This has grown to the point, he 
continued, that oftentimes now the 
customer will ask the garage op- 
erator for a breakdown of parts 
and labor charges in his estimate. 
After a short period of time, the 
customer may return, let the 
garage operator do the work and 
furnish the necessary parts himself. 


Dick Guerlinger, former chair- 
man of the equipment and main- 
tenance division of the Michigan 
Trucking Assn., asked for careful 
followup of fleet jobs in the job- 
ber’s shop, and prompt notification 
if the work is held up. 

Deliveries should be made as 
promised, he declared, unless delay 
is unavoidable. Even then, the fleet 
maintenance manager should be 
informed that the work will be 
delayed, and if held up by a hard- 
to-get part, fleet connections can 
often be used in parts procurement, 
he said. 

Guerlinger mentioned courte- 
ous and prompt service, adequate 
supplies of parts, technical aids 
and closer relationships with fleet 
maintenance men as services that 


the fleet men desired from the 


| jobber. 
DETROIT.—At all levels, appar- | 


About once a week, Guerlinger 
said, the jobber shop foreman 
should take a half a day and call 
on his fleet accounts — get ac- 
quainted with the fleet’s operations, 
discuss problems and learn what 
services are most in demand from 
the fleets. 

Following the talks, Walter 
Kleinschmit, of Automotive Equip- 
ment Co., led a discussion of the 
Great Lakes Automotive Show 
June 9-12 at the State Fair 
grounds. Kleinschmit said that 149 
booths are still open, and that sev- 
eral firms are interested in the 
space. 

A special campaign to get out 
the jobber customers will be 
launched May 2, Kleinschmit said, 
but the show can be “talked up” 
from now on. He urged jobbers to 
register for the show and demon- 
strate their support of it. 


Dodge Elevates 
Patterson, Bright 


DETROIT.—M. C. Patterson and 
R. S. Bright have been promoted 
to vice-presidents of Dodge, it was 





R. 8. Bright 


announced last week by W. C. 
Newberg, president. 

Patterson has been elected man- 
ufacturing vice-president. He joined 
Dodge in 1921. 

In 1930 Patterson became assist- 
ant plant engineer of the Dodge 
main plant, plant engineer in 1938 
and general works manager in 
1948. 

Bright joined Chrysler Corp. in 
1938, and during World War II 
headed engine assembly and test- 
ing at the Chicago plant. 

In 1951, Bright was named gen- 
eral manager of the Chrysler tank 
engine plant in New Orleans, and 
became general manager of the 
Indianapolis plant in 1953. In 1954, 
he was named to the executive 
staff of Dodge, with the added 
assignment since last June of di- 
recting the New Castle and Ko- 
komo (Ind.) plants. 

In his new position, Bright will 
direct the Nine Mile press plant 
in Detroit, and the Dodge plants 
in Indianapolis, New Castle and 
Kokomo. 
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TURNINGS 


by 


John T. Benedict 


Engineering Editor 


AVING seen considerable inter- 

est among people who want to 
know what’s behind Borg-Warner’s 
centralization of 
the Long Mfg. 
division’s prod- 
uct development 
function, we wel- 
comed a recent 
opportunity to 
get “the word” 
directly from 
David Sicklesteel, 
newly appointed 
manager of in- 
dustrial sales and 
engineering. Sick- 
lesteel said that the group has been 
set up primarily to supply torque- 
converter package assemblies to 
the industrial field. 

This includes commercial, agri- 
cultural and marine applications. 
In making up this “packaged mer- 
chandise,” the new organization 
will have available products manu- 
factured by such Borg-Warner 
divisions as Long Mfg., Borg & 
Beck, Rockford Clutch, Warner 
Gear, Detroit Gear, Mechanics, etc. 


Production - type torque convert- 
ers, clutches, transmissions, uni- 
versal joints, heat exchangers, bell 
housings and pumps will be applied 
by Sicklesteel’s new group as 
required by the customer’s individ- 
ual specifications. 

As a result of this program, it 
was said that industry will have 
available, for the first time, a 
complete service on the develop- 
ment of industrial torque convert- 
ers with characteristics tailored to 
the specific application. 

You can bet that the “new- 
product development” function 
also will loom large in plans for 
the new activity. Tipoff to this 
is implicit in Sicklesteel’s state- 
ment that “we will be in a posi- 
tion to design and develop new 
torque converters, clutches, trans- 
missions, etc., wherever the vol- 
ume of potential business will 
warrant.” 

The probable direction for au- 
tomatic - transmission development 
may be toward gear and torque- 
converter combinations to provide 
multispeed units. Adequate ratio 
range would be provided by power- 
shifted gears in conjunction with 
the converter, with a power-shifted 
auxiliary supplying additional 
range as required. 

It is expected that truck trans- 
missions will come in for consider- 
able attention—with present plans 
extending to units of 350 pound- 
feet torque for installation in 
tractor-trailer rigs of 55,000 gross 
vehicle weight. 

Sicklesteel says that attention 
“very definitely” is being given to 
automatic transmissions for farm 
and industrial tractors, as well as 
for off-the-road equipment. The 
trend in power transmission for 
such vehicles is expected to favor 
use of torque converters with ratio 
range supplemented through 
power-shifted gearing. 
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More Food for Thought 


On Automation Significance 


HERE are some of the meaty 
ideas we had to leave out of 
the Feb. 14 column when we ran 
out of space. I feel it is important 
to get some of Charlie Hautau’s 
ideas down on paper and spread 
the word around in this way be- 
cause the guy never speaks from 
a written text. And, besides, when 
he gets rolling in his conversation 
about automation and special ma- 
chine design, he always thinks of 
things he wouldn’t ever dream up 
under any other conditions. 

In my opinion, some of Hau- 
tau’s most significant ideas on 
the ultimate influence of auto- 
mation come when he starts to 
talk about its possible effect on 
“management.” Up till now, the 
common denominator in plant 


D. T. Sicklesteel 





layout and production planning 
has been the human being. In 
management thinking, the labor 
factor hag influenced all decis- 
ions from product engineering 
through machine design, and 
even to planning of plant facili- 
ties. 

As automation concepts take 
hold, management gains greater 
freedom from considering the abil- 
ities and limitations of the human 
worker. 


Hautau says that successful 
automation will in large part hinge 
on “the management of machines.” 
He believes that we may see dimin- 
ishing importance for the present 
highly refined art of “industrial 
relations” in guiding a vast labor 
force for best all-around results, 
with due consideration for the 
rights and well-being of each 
individual worker. Instead, it is 
thought possible that success will 
come in greatest measure to those 
who “know how to get the most 
out of machines.” 


A common question is: Can 
automation principles be applied 
profitably to small plants employ- 
ing 50 to 200 men? Hautau says, 
“Yes, to some degree—unless you 
never make the same identical part 
twice.” What about a company 
engaged in relatively low-volume 
production? The thing that often 
shows up in such a case is that 
automation may be used effectively 
in production or assembly of high- 
volume components. 

* 7” * 


New Procedures Present 


Challenge to Personnel 


A§ AUTOMATION progresses, 
how will it affect the qualifica- 
tions for, and functions of, such 
positions as purchasing agent and 
process engineer? Hautau says the 
entirely unconventional new ma- 
chines pose a real challenge for 
such men. Furthermore, he states 
that some company managements 
already have started to take the 
attitude of asking people to “prove 
to me why we should not auto- 
mate” when purchase or installa- 
tion of a mass of conventional 
machinery is recommended. 


A profound change in the way 
products will move through the 
steps needed to make a manufac- 
tured item also was predicted by 
the colorful automation expert. The 
time to decide on the amount of 
automation needed is right at the 
inception of an idea for a new or 
revised product. Hautau says that 
it is too late to decide on automa- 
tion after designing the product, 


BBB Studies Way 
To Streamline 
Operational Setup 


NEW YORK.—tThe Better Busi- 
ness Bureau movement is studying 
steps on how to tighten its opera- 
tional structure so it can function 
more efficiently on the local and 
national levels, according to Victor 
H. Nyborg, president of the Assn. 
of Better Business Bureaus. 


One purpose of the proposed 
change, Nyborg said, is to elim- 
inate confusion among advertisers 
as to the functions of local bureaus 
and the National Better Business 
Bureau, which is identified only 
with national activities. 


Nyborg explained that the as- 
sociation does not engage in case 
work or corrective activities with 
advertisers but aids existing bu- 
reaus in improving their tech- 
niques and services. 


The case work is done by the na- 
tional BBB which operates on the 
national level. Local bureaus are 
concerned with the correction of 
advertising abuses in their com- 
munities. 


ny 


building the plant and installing 
the tooling. 

What of the future for mate- 
rials handling? Hautau says that 
in many cases there will be none. 
Parts will be treated as “individ- 
uals,” with a minimum of travel- 
ing on conveyors and stacking in 
boxes. When transfer of a work- 
Piece is necessary, one machine 
will “reach out and hand the part 
to the next.” Automation men 
don’t like to “let go of a part” 
since they figure it may cost 10 
to 100 times as much per piece 
automatically to pick something 
up as it does to lay it down. 

Far-reaching effects on competi- 
tion also are seen by Hautau. He 
says that examples already exist to 
back up his belief that we often 
will see tremendously costly auto- 
mation setups go to work and 
make a product so drastically cheap 
that no competitor will dare try to 
match the capital investment. If it 
reaches significant proportions, 
such a trend would indeed call for 
some soul-searching by all con- 
cerned. 

And, finally, the outcome? Well, 
Hautau and most other automation 
thinkers see the applications of 
such advanced ideas as offering our 

only hope for continuing the up- 
ward spiral of individual produc- 
tivity that is so vitally necessary if 
we are to maintain the desired rise 
in our American standard of living. 
Perhaps a sensible course will be 
to agree that, since we all want the 
things that automation will bring, 
we should learn to make adjust- 
ments as needed to reap the bene- 
fits! 


Druggist Prescribes Car 

KENNEWICK, Wash. — Drug- 
gist Corky Simmelink displays a 
Metropolitan in his drugstore and 
says he can take orders for the 
small cars. 
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cetyour 959 TRUCK INDEX now: 


Tee eS nn acuk caer wee 
used by successful new-truck salesmen EVERYWHERE 
1956 Edition is BIGGER and BETT@DR than ever before. Gives you 
detailed specifications on gasoline engine trucks from HHAVIES 
of 38,000 Ibs. GVW down to Pickups .. . tractors to 65,000 Ibs. GCW 
. . . includes tandem axle jobs. Covers CHEVROLET, DODGE, 
FORD, GMC, INTERNATIONAL, MACK, REO, STUDEBAKER, 
WHITE and OTHER MAKHBS. More than 500 pages of live data 
digested from Manufacturers’ Authorized Manuals. 


ONLY TRUCK INDEX GIVES YOU ALL THIS 
Truck Index gives you detailed, factual information on GVW and 
GCW ratings; chassis diagrams and useful dimensions; road weights; 
payload allowances; weight distribution front and rear for body 
and chassis models; standard and available wheelbases; standard 
and optional tires, wheels, and rims; standard and optional springs, 
brakes, transmissions, front and rear axles, etc.; frame dimensions, 
material, and strength factors; data on cooling, electrical and steer- 
ing systems; engine specifications; cab details; standard and optional 
equipment. " 

TRUCK INDEX PUTS YOU AHEAD OF COMPETITION 


... Adds EROW-nenmie  e our Salesmanship 
Truck Index gives you COMPARA ACTS for effective truck 
selling. It’s handbook-size for easy carrying and constant, quick 
reference ... loose-leaf so you can keep it up-to-date. We send you 
new data sheets covering new models and specification changes for 
12 MONTHS WITHOUT EXTRA CHARGE! 


SUBSCRIBE NOW ON OUR 
MONEY-BACK GUARANTEE 
Use TRUCK INDEX for 7 days. If not 


satisfied it will help you in selling, return 
in good condition for IMMEDIATE 


FULL REFUND. 

SUBSCRIPTION RATES 
Each subscription includes durable 
multo-ring binder and 12-months Data 
Revision Service. 




































0 WD ireniceneinchiin $12.50 each 
BD FD  Becnsstessnccnscsssnion 11.00 each 
SL een 10.00 each 
10 or more................ 9.50 each 
Check or money-order. No C.0.D. 
TRUCK INDEX, INC. 
Box 622, Main Post Office 







San Francisco 1, California 
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with LUI DUAL EXHAUST SYSTEMS 


The Complete Line Of The Automotive Industry 
The Quality Line — A Dual System 
Guaranteed To Fit Every V-8 Powered Car 
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Make 
Automobile 


Dual 
System 


ual Header 
System 





DUAL DUAL HEADER 





















































SYSTEM Buick V-8 1953-55 
Cadillac V-8 1950-51 1950-51 
Ouat side Chevrolet 6 1941-55 
gee we Chevrolet V-8 
ORIGINAL ee V-8 1951-55 
Caer wee Sie? De Soto V-8 1952-55 
Two tan rod” V8 199898 1937-55 
ri - - - 
ne morta J Hudson V-8 1955 
Lincoln V-8 1949-54 1949-54 
mount Mercury V-8 1939-55 1939-55 
ae Didsmobile V-8 1949-55 1949-55 
buat sive nition smobile V- P : 
Bar| [ora| ee ae 
’ ymouth V- 
Pontiac V-8 1955 
Studebaker V-8 1951-55 1951-52 





Also Available . . . a complete line of Dual Exhaust 
Header Systems for most V-8 powered cars and 
Chevrolet... Factory Duplicate Rear Outlet Manifold 
Duals for Ford and Mercury 1952-55. 


new Grand Gfuiet-lone FIBERGLAS* 


PACKED MUFFLERS with low, mellow tone. 
First Fully Engineered Fiberglas* Packed 
Mufflers. Also Available ...a complete line of 
Grand-tone High Efficiency Steel Packed Mufflers. 


*Fiberglas (Reg. U. S. Pat. Off.) is a trademark of 
the Owens-Corning Fiberglas Corp. 


AUTOMOTIVE PRODUCTS 
STREET - MELROSE PARK, ILLINOIS 
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SAE to Discuss 


Automation at 
March Meeting 


NEW YORK.—Automation, qual- 
ity control and other manufactur- 
ing techniques will be discussed at 
the Society of Automotive Engi- 
neers’ golden anniversary produc- 
tion meeting and forum, March 
14-16, in Cincinnati. 

Eight informal panel meetings 
are planned March 14, presenta- 
tion of technical papers March 15 
and tours of Cincinnati plants 
March 16. 

The forum is designed as an ex- 
change of information and know- 
how between engineers engaged in 
design and manufacture of auto- 
motive products. 

It is one of 10 golden anniversary 
affairs during 1955 to observe the 
founding of the SAE 50 years ago. 
Vice-president S. E. Berstrom, Cin- 
cinnati Milling Machine Co., is 
sponsor and J. S. Behne, Saunders 
System Cincinnati Co., is general 
chairman. 


Canadian Jobbers 
Set Parley Topics 


OTTAWA. — A panel discussion, 
“What’s Your Beef?” under the 
chairmanship of M. H. Moore, will 
be featured March 14 at the 1955 
annual convention of the Canadian 
Automotive Wholesalers and Man- 
ufacturers Assn. in Toronto. 


Members of the panel will be 
W. G. McDonald and C. E. Phillips, 
representing the manufacturers; G. 
Plourde and L. C. Richardson, rep- 
resenting the wholesalers, and A. H. 
Stevens, president of Higgins Man- 
agement & Statistical Service, and 
H. Johns, managing director of 
Canadian Marketing Analysis, Ltd. 


Tom Fleming, of Kester Solder 
Co. of Canada, Ltd., will speak on 
“Selling.” 

“What the Retail Trade Thinks of 
the Manufacturer and the Jobber” 
will be the subject of an address by 
E. J. Wadham, of Hart-Wadham 
Publishers. 


Story of Firestone 
Rubber Firm’s History Told 


In Pictures, Text 


AKRON. — “Pioneer and Pace- 
maker,” its own biography has 
been published by Firestone Tire & 
Rubber Co. 

In pietures and words, the 64- 
page booklet tells the story of the 
growth of the company and the 
development of the rubber tire. 

The publication also gives a com- 
plete rundown on Firestone’s 
present-day activities and facilities. 
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The following advertised - delivered 
prices include the retail list price sug- 
gested by the factory, provisions for 
Federal taxes, and suggested delivery 
and handling charges. They do not cover 
transportation costs, state and local 
a optional oe ae or - other 

that may be passed on the 
retail buyer. 


BUICK—Special — 4-dr. 
2-dr. sed., $2,232.88; hardtop cpe., §$2,- 
332.43; 4-dr. hardtop, $2,409; econv., §2,- 
590.17; 4-dr. stat. wag., $2,974. Century— 
4-dr. sed., $2,548.17; hardtop cpe., $2,- 
600.56; 4-dr. hardtop, $2,733; conv., $2,- 
991; 4-dr. stat. wag., $3,175. Super—4-dr. 
sed., $2,876.17; hardtop cpe., $2,830.56; 
conv., $3,224.59. Roadmaster—4-dr. sed., 
$3,349.36; hardtop cpe., $3,453.05; conv., 


sed., $2,291.32; 


$3,551.56. (Dynaflow standard on Road- 
master, optional at $192.50 on other 
models. ) . 

CADILLAC—Series 62—4-dr. sed., $3,- 
976.70; cl. cpe., $3,881.77; hardtop cpe., 
$4,305.01; conv., $4,448.31. Series 60 Spe- 
cial—4-dr. sed., $4,728.32. Series 75—8- 
pass. sed., $6,186.78; lim., $6,402.17. El- 
dorado — Conv., $6,285.96. (Hydra-Matic 
standard.) 


CHEVROLET — (Prices are for 6 - cyl. 
models; for V-8, add $99)—One-Fifty—4- 
dr. sed., $1,728; 2-dr. sed., $1,685; utility 
sed., $1,593; 2-dr. stat. wag., $2,030. Two- 
Ten—4-dr. sed., $1,819; 2-dr. sed., $1,775; 
cl. epe., $1,835; 2-dr. stat. wag., $2,079; 4- 
dr. stat. wag., $2,127. Bel Air—4-dr. sed., 
$1,932; 2-dr. sed., $1,888; nardtop cpe., 
$2,067; conv.,$2,206; 4-dr. stat. wag., $2,- 
262; Nomad 2-dr. stat. wag., $2,472. Cor- 
vette—6-cyl. conv., $2,799; V-8 conv., $2,- 
934. (Powerglide optional at $178.35.) 


, CHRYSLER—Windsor Deluxe—4-dr. sed., 
$2,660.25; Nassau hardtop cpe., $2,703.25; 
Newport hardtop cpe., $2,818.25; conv., 
$3,000.25; 4-dr.stat. wag., $3,332.25. New 
Yorker Deluxe—4-dr. sed., $3,494.25; New- 
port hardtop cpe., $3,652.25; St. Regis 
hardtop ¢pe., $3,689.75; conv., $3,924.25; 
4-dr. stat. wag., $4,209. (PowerFlite stand- 
ard on New Yorker Deluxe, optional at 
$189 on Windsor Deluxe.) 


DeSOTO—Firedome—4-dr. sed. 
75; special hardtop cpe., $2,540.75; Sports- 
man hardtop cpe., $2,653.75; conv., $2,- 
823.75; 4-dr. stat. wag., $3,170.25. Fire- 
Flite — 4-dr. sed., $2,726.75; Sportsman 
hardtop cpe., $2,938.75; conv., $3,150.75. 
(PowerFlite optional at $189.) 


DODGE—Coronet 6—4-dr. sed., $2,092.75; 
2-dr. sed., $2,013; 2-dr. 2-seat stat. wag., 
$2,348.75; 4-dr. 2-seat stat. wag., $2,462.75; 
4-dr. 3-seat stat. wag., $2,565. Coronet V-8 
—4-dr. sed., $2,196; hardtop epe., $2,281; 
2-dr. 2-seat stat. wag., $2,452; 4-dr. 2- 
seat state. wag. $2,566; 4-dr. 3-seat stat. 


$2,497. - 


wag., $2,668.25. Royal V-8 — 4-dr. sed., 
$2,310; hardtop cpe., $2,395; 4-dr. 2-seat 
stat. wag., $2,658.75; 4-dr. 3-seat stat. 


wag., $2,760.75. Custom Royal V-8—4-dr. 
sed., $2,472.50; hardtop cpe., $2,542.50; 
conv., $2,748. (PowerFlite optional at 
$178.30.) 

FORD—(Prices are for 6-cyl. models; 
for V-8, add $99.98) — Mainline — 4-dr. 
sed., $1,753.24; 2-dr. sed., $1,707.02; bus. 
sed., $1,605.97. Customline — 4-dr. sed., 
$1,844.66; 2-dr. sed., $1,800.55. Fairlane— 
4-dr. sed., $1,959.77; 2-dr. sed., $1,913.57; 
Victoria hardtop, $2,094.76; Crown Vietoria 
cl. epe., $2,202.04; Crown Victoria glass- 
top, $2,271.53; conv., $2,224.09. Station 
Wagons—2-dr. 2-seat Ranch Wagon, §$2,- 
043.07; 2-dr. 2-seat Custom Ranch Wagon, 
$2,108.64; 4-dr. 2-seat Country Sedan, §$2,- 


Bottoms Up! 


OAKLAND, Calif.—“Pink Cham- 
pagne ” and “Blue Champagne,” 
twin custom convertibles with 
built-in bars, are among more than 
100 entries competing for trophies 
in the National Roadster Show, in 
progress through Sunday (Feb. 27) 
at the Oakland Exposition Bldg. 


Current Prices on New Cars 


3-seat Country Sedan, §$2,- 
287.32; 4-dr. 3-seat Country Squire, $2,- 
391.59. bird — Hardtop $2,944; 
conv., $3,019.30; eo nbination hardtop-conv., 
$3,234.3@. (Fordomatic optional at $178.20 
on conventional models, $215 on Thunder- 
bird. ) 

HUDSON—Super Wasp 6—4-dr. sed., 
$2,290. Custom Wasp 6—4-dr. sed:, $2,- 
460; 2-dr. hardtop, $2,570 Super Hornet 6— 
4-dr. sed., $2,565. Custom Hornet 6—4-dr. 
sed., $2,760; 2-dr. hardtop, $2,880. Super 
Hornet V-8 —4-dr. sed., $2,825. Custom 
Hornet V-8—4-dr. sed., $3,015; 2-dr. hard- 
top, $3,145. (Ultramatic optional at $199.) 


IMPERIAL — Custom — 4-dr. sed., $4,- 
483.25; hardtop cpe., $4,719.75. (Power- 
Flite standard.) 


KAISER—Manhattan—4-dr. sed., $2,670. 
Darrin 161—Conv., $3,668. (Hydra-Matic 
optional at $178.20 on Manhattan; not 
available on Darrin 161, which carries 
overdrive as standard equipment.) 


LINCOLN — Custom—4-dr. sed., $3,563; 
hardtop cpe., $3,666. Capri Special Custom 
—4-dr. sed., $3,752; hardtop cpe., $3,910; 
conv., $4,071.50. (Turbo-Drive standard.) 


MERCURY — Custom — 4-dr. sed., $2,- 
276.50; 2-dr. sed., $2,217.50; sport cpe., 
$2,341; stat. wag., $2,685.50. Monterey — 
4-dr. sed., $2,400; hardtop cpe., $2,464.50; 
stat. wag., $2,843.50. Montclair — Hardtop 
cpe., $2,631; Sun Valley glasstop, $2,711.50; 


156.14; 4-dr. 


ecnv., $2,712. (Mere-O-Matic optional at 
$189.45.) 
METROPOLITAN — Hardtop, $1,445; 


conv., $1,469 (both prices at coastal ports 
of entry.) 
NASH—Statesman 


Super 6—4-dr. sed., 





$2,215. Statesman Custom 6—4-dr. 


sed., 
$2,385; 2-dr. hardtop, $2,495. Ambassador 


Super 6—$2,480. Ambassador Custom 6— 
4-dr. sed., $2,675; 2-dr. hardtop, $2,795. 
Ambassador Super V-8—4-dr. sed., $2,775. 
Ambassador Custom V-8—4-dr. sed., $2,- 
965; 2-dr. hardtop, $3,095. Nash-Healey— 
2-dr. hardtop, $5,128.05 at coastal ports. 
(Ultramatic optional at $199; not available 
on Nash-Healey, which is equipped with 
overdrive. ) 


OLDSMOBILE — Series 88 — 4-dr. sed., 
$2,362.09; 2-dr. sed., $2,296.62; hardtop 
cpe., $2,474; 4-dr. hardtop, $2,546. Super 
88—4-dr. sed., $2,502.71; 2-dr. sed., $2,- 
436.25; hardtop cpe., $2,714.39; 4-dr. hard- 
top, $2,788; conv., $2,893.59. Series 98—4- 
dr. sed., $2,832.82; hardtop cpe., $3,068.75; 
4-dr. hardtop, $3,140; conv., $3,275.84. 
(Hydra-Matic optional at $178.35.) 


PACKARD—Clipper Deluxe—4-dr. sed., 
$2,585.53. Clipper Super—4-dr. sed., $2,- 
685.53; 2-dr. hardtop, $2,775.53. Olipper 
Custom—4-dr. sed., $2,925.53; 2-dr. hard- 
top, $3,075.53. Packard — 4-dr. sed., $4,- 
040.32; 2-dr. hardtop, $4,080.32. (Ultra- 
matic standard on Packard series, $199 
extra on other models.) 


PLYMOUTH—Plaza 6 — 4-dr. sed., $1,- 
780.50; 2-dr. sed., $1,737.50; bus. cpe., $1,- 
638.50; 2-dr. 2-seat stat. wag., $2,076.50; 
4-dr. 2-seat stat. wag., $2,158.25. Plaza V-8 
—4-dr. sed., $1,884; 2-dr. sed., $1,841; 2- 
dr. 2-seat stat. wag., $2,180; 4-dr. 2-seat 
stat. wag., $2,261.75. Savoy 6—4-dr. sed., 
$1,879.50; 2-dr. sed., $1,836.50. Savoy V-8 
—4-dr. sed., $1,983; 2-dr. sed., $1,940. 
Belvedere 6 — 4-dr. sed., $1,978.50; 2-dr. 
sed., $1,935.50; hardtop cpe., $2,113; 4-dr. 
2-seat stat. wag., $2,321.75. Belvedere V-8 


es, 


$2,039; 
4-dr. 
(Pow erFlite 


$2,082; 2-dr. sed., 
hardtop cpe., $2,216.50; conv., $2,35 
2-seat stat. wag., $2,425.25. 
otional at $178.30.) 


PONTIAC — Chieftain 860 — 4-d: 
$2,163.62; 2-dr sed., $2,105.45; 2-d 
wag., $2,434; 4-dr. stat. wag., 
Chieftain 870—4-dr. sed., $2,267.51. 2-ar. 
sed., $2,209.32; Catalina, $2,334.99 4-qr 
stat. wag., $2,603. Star Chief Deiuxe — 
4-dr. sed., $2,362; conv., $2,691. Star Chie 


—4-dr. sed., 


sed., 
. Stat, 
$2,518, 


Custom—4-dr. sed., $2,455; Catalina, $2. 
499; Safari 2-dr. stat. wag., $2,962 (Hy. 
dra-Matic optional at $178.35.) 
RAMBLER—Deluxe—4-dr. sed., £1,695; 
2-dr. sed., $1,585. Super—4-dr. secd., $1,. 
798; 2-dr. sed., $1,683; 2-dr. stat. wag. 
$1,869. Custum—4-dr. sed., $1,989; harq-. 
top, $1,995; 4-dr. stat. wag., $2,095. (Hy. 


dra-Matic optional at $178.85.) 


STUDEBAKER—Champion Custom — 4. 
dr. sed., $1,783.24; 2-dr. sed., $1,741.02, 
Champion Deluxe—4-dr. sed., $1,885 16; 2. 
dr. sed., $1,840.55; 5-pass. cpe., $1,874.50; 
stat. wag., $2,140.64 Champion Regal 
— 4-dr. sed., $1,993.27; 5-pass. cpe., $1,- 
974.50; hardtop cpe., $2,128.76; stat wag., 
$2,311.59. Commander Oustom—4-dr. sed,, 
$1,918.72; 2-dr. sed., $1,873. Commander 
Deluxe—4-dr. sed., $2,013. 63; 2-dr. sed., 
$1,969.03; 5-pass. cpe., $1,989; stat wag., 
$2,274.12. Commander Regal — 4-dr. sed., 
$2,127.25; 5-pass. cpe., $2,094; hardtop 
cpe., $2,282.24; stat. wag., $2,445.07, 
President Deluxe — 4-dr. sed., $2,310.50, 
President State—4-dr. seJj., $2,380.50; 5- 
pass. cpe., $2,269.50; hardtop cpe., §2,- 
455.50; Speedster hardtop cpe. with over- 
drive, $3,371.04; Speedster hardtop cpe. 
with Automatic Drive, $3,479.29. (Autoe- 
matic Drive optional at $216 on Champion, 
and at $226.50 on Commander and Presi- 
cent.) 

WILLYS—Custom — 4-dr. sed., $1,725. 
Bermuda—Hardtop, $1,795. Station Wagon 
—2-wheel-drive, $1,997.32. (Hydra - Matic 
optional at $178.55.) 





New Commercial Car Registrations,. 
34 States for December, 1954-1953 






Truck registrations by states 
are released here weekly, as 
compiled by R, L. Polk repre- 
sentatives in state capitals. 

























































































21 States Previously ‘54 14) 6599 = 1362 aie 303 148! 20333 
__Reported for December ‘53 24| 5878 100 in $950 1265 1918 140 =| 357 260 iar 170} 19097 
Colorado "54 2 208 | 2 35 239| 61 85 2 iT I 91 16 754 

"53 234| 2 56 248) 67 59 3 14 | 39 6} (732 
Florida “54 690 2| 148 686 195 148 33 5 32) 28 72 16; 2095 
*53| I} 484 5 186 758 151 114 12 2 20) 32} 60) 10) 1835 
Kansas "54 348 ' 43 385 71 9 6 12) 7 29| | 1021 
‘53 453 68} 428) —108}_—Ss125 7; 4} 20 i] 24 
Maryland *54| I 275| 3 221} 252 4l % 4 3} 7| 9| 7| 3 m 
‘53 3} 236) ~—7)_——99)——264) 53] 83 4 6} 13}_—st4]_ st} 
Michigan "54 2 918) 13 294; 1010 197 183 15) 7 25 17} 56| 21| = 2758 
‘53 6| 993, ~—s«tB|_—375) 1656) ~—231|_—257 19} 24) ~—20)_—S 48} 46] 41] 3784 
Minnesota "54 447 | 78 474 83) 180 I 2| 30 24 12) 1332 
‘53 466 4} 115} 483} _~—:100/_—201 4 4) 18} 4] 4 12| 1472 
Montana ‘54 | 150 1} 31 154 55 44 2 13) 4 56 2} 512 
‘53 128 I] 4\ 209 45 56 2 5) 34 3} 524 
New Jersey ‘54 4 563 17 150 640 157 189 28 10 21 49 40 40; 1908 
‘S3 13 416 7 232 602) 92 172 39 5 22 34} 17 38; «1689 
Oklahoma "54 791 ! 120 679) 173 245 22 3 26) 27) 17 6; 2110 
"53 | 760 137 86! 167 174 6 3 41) 21} 15 6} 2192 
Oregon ‘54 8 222 2 159 278 89 87) 2 2) 19) 31} 112 15; 1026 
‘53 278 4|__62}_—215| =] 4 3 13} 14) 38 9| 807 
Pennsylvania ‘54 5 ! saul 25 367 1078 183 498 85 13) 63 67 66 91| 3721 
‘53 17 445 1261 246 427 83 43 43) 93 67 98} 3740 
Utah ‘53 2 Tar 2 74 125 49 70 2 1} 8) 3 45 2) 542 
‘53 89 1 24 72 32| 26 1 3] 7 15] 3] 273 
Washington ‘54 172 2 86 243 72 74 3 22| 2 52 7 73 
‘53 198 | 74 ae 76 68 5| 10 6 20 2 685 

34 States Reported ‘54 35| 12722 185 ome lai 2788| 4222 384 104 569 548 1475 380) 39769 
__To Date for December ‘53 59} 11519 167| 3485} 14218) 2729) 375! 316 166 526| 548 903 408| 38795 

Year ‘54 1031| 283382} 2618] 58632) 258658) 64595! 81600) 5975) 2228! 9818/ 10120] 17033)  6295| 801985 

To Date "53 1668} 318086; 3325| 79671| 255232| 80054) 92871 6748} 3429) 22031! 11894) 17296; 8143] 900448 








“‘The information contained in this report has been compiled from official state documents. Every reasonable precaution has been 
exercised to insure accuracy of this report to the extent of the registrations received and tabulated at the time the report is published. 
R. L. Polk & Co. cannot assume any liability by reason of inaccuracies or omissions.’’—R. L. Polk & Co. 


New Passenger Car Registrations, 33 States for December, 1954-1953 


resentatives in state capitals. 


































































































20 States Previously "54] 1061] 1977] 3038] 3709 268 12577| 24526 oes cs) 4774) 56010) 13725  3517| 57679] 10617 ee) 96669 | 9| 140) 417 | 2 830| 184756 

Reported for December '53| 1384) 2484) 3868) 3424 13304| 24545] 26723 7118| 34469} 7612; 2515) 22218} 5798 45141; 67|_—237| a 885 a0 305} | 12805 

Arkansas "54 8 it 19 4l a 177| «324 $20 9 67; 8% i 34) «684 124 or 1 a a 7 4 5 30 2| 2424 

"53 10 31 4\ 46 9 102} 319] 4% 17 127; 810 133 43 637 76 152| 1041 2) 3 12 14 57 2| 2473 

Colorado ‘54 al 118| «137 57 143 244 581 ar 19 143) «1589 399 97| 1476 375 314) 266! | 2 20 69 13| 5053 

53 ri 59 108 136 67 a a a 763 30} 274, +1067} ~=— 212 79| 724 187 141] 1343} 1 44 49 | 88 10} 3360 

Florida "54 al 130 me. | 364 195 5649 94 371; 6114) 1346 393) 6111) 1038 | 9834 | 2| 15 13] 30 38; 212 142| 18625 

53 117 279 La 00 1250 32 2423 73 854; 3350) 9904 345} 2393 653 707} 5002! 12} i 80! 103 7I 316 93| | 1264 

Kansas "54 él; 148) SC: a | 179] 95) 324] 636| 1234) 2637 33) 267) +«3137) +~=—730 126} 4219) 687) 700) 6462 1 10 15) 26 14 158 9) 11249 

53 67 109 176 127 7 194, 515) 953) (1465 39 360| 1864 342 129} 1205 277 293| 2246! 9| 14] 19) 42 29 145 4) 5459 

Leuisiana "54 23 a | 65 166 121 281 631; 1199) 3014 rT 224) 3279; = «597 145) 3501 500} 604) 5347) l 5| 8 19 163 16| 100% 

53] 29) 93 170 139] 262} ~—«833|~—«*1404]_—=«8I5 30; 439] 2284 470 128} 1778 272 402} 3050 4} 21 34 4l 214 10} 7130 

Maryland = 48 | . 123 159 145| 248) 813) 1365) 2404 a 3 255| 2688) 657 165| 2654) 449) 591| 4516) 2 6 T 24 164 22| 8913 

‘53 48| 91] ‘139 176 128 255 ed on | 1553 407} 2004) 430 124) 1007} 277 327| 2165 ~ 10 3! 46 ry) 140 15| 5886 

Massachusetts "54 64 153217 188) 142) +297 3050 47|«331| +«3428) +~=—«a34 196] 3108) 816 774| +5728 i.)~SCUS)|SC~«SY 26 43 137 70} | 1009 

2 _'53 8I 248} 329] 256} 2! 389 Lv 1360 1952 37 536| 2525, 513 250} 1321 593 583} 3260 3 12 42| 57 82 222 64) 8299 

Minnesota "54] = 142 ood 234 184) —«-397)~=S«« 808) +~=—:1623) +4166 3% 366| 4568) 968 235 | 935| +749, +~«7573 13) 5| 18 26 230 20| 14255 

i. mm 148 235 174 350 1174{ + +1933] 2127 25 368} 2520| 590) 139} 1786 i 562} 3552 \ i! 29 4l 64 193 6} 3529 

= SS SSB ea Ses a 
’ 4 ul 5 | 4 | 114 612! 2 22 4 4 66 i] | 

Oklahoma ae 4 | 38 92| «130 163 170 303; 634 ~—«41270) ai4s 52 398| 35% 856 195| 3415) 841 830) 6137) 4 8 12) 20 153 17) 11335 

ee s 43) 4 157 175} __‘t4i 295} 850} 146! 36} 627| 2865 583 125| 2033) 422 542} 3705) 4, 8} — ib 28} 36 165} 15} 3432 

Oregon 54, sO | 160 41; 104 ~Ss«d79|~S«S«4t8)~Seay) ax 23 237 ae 468 a 1954 ai 421| 3433) 5| 17; 22| 10 136| 33| 472! 

i) 84) «135 123 105 153 362] _743|_—«874 4! 216| 1131 161 86} 746] 250 $5] 1398] = =—2} S13] S23) 38} 26 126| 36| 3633 

= SR BM SS Bla ase) ml] Tm) er or re 
nein aie Elect ————2- 16| ii 32 | 2 

Washington *54| | 121 176 1%, 29S = a e8i| 2308 4 a 2537 a 126 1907) a 457 reed | 12; +16) 20) 037) 52) 7205 

53} 54 % 150 120 142 a 570| 041] 1216 39} 350) «= 1605} = 225 8! 798| 284 231; 1619 16| 21 43} 5916337717 

33 States Reported "54| 161l| 3134) 4745) —«5749) —«3993] 19465 pa] 82633; 1116) +7773) +«91522| +21629 92712| 17714) 17951) 155486 tt 3H 216, +380, ~=6it 79%|  4424| —-1233| 296797 

To Date for December '53| 2056} 3696| +5752} 5367) 4072; He 21469} 39092] 44407} 1062} 11896] 57365) 12363) 4119] 37142) 9776) 11241] 74641 116} 354] ~—-953|_—«*1423)_~—«*1420) ~—«4637| ~— G00] 18 4930 

Year | san el ean oa 71961) 144259| 356280| 666954] 1316991 | 34881 | 259707/1611579| 486103) 102388) 1318107| 386032] 335970|2628600| 1166/8972) 17128| 27266) a 91151) 26173/5203934 

To Date '53| 64676] 133303 147081 | 116756] 278921| 574695) 1117453] 1060061| 37748! 271681/1369460| 439944] 93298! 1296602! 294146] 371872/2495862| 10580} 22449! 41429] 74458] 69325] 155385! 30040/550 982 


‘“*The information contained in this report has been compiled from official state documents. Every reason- 
able precaution has been exercised to insure accuracy of this report to the extent of the registrations 





received and tabulated at the time the report is published. R. L. Polk & Co. cannot assume any liab: 
by reason of inaccuracies or omissions.’’—R. L. Polk & Co. 
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lawsuits Affecting Dealers... 





Court Decisions 


By Leo T. Parker 
Attorney at Law 

ONSIDERABLE discussion has 

arisen from time to time over 
the legal question: 

If a dealer, or his salesman, mis- 
represents to a purchaser the 
model of an automobile, what dam- 
ages can the purchaser recover 
from the dealer? 

Last month a higher court 
answered this question, holding 
that the purchaser can recover 
at least the difference between 
the value of the model delivered 
to the purchaser and the value of 
the model misrepresented by the 
dealer. 

For example, in Collier v. Blank- 
ston-Hall Motors, 267 S. W. (2d) 
900, these facts were disclosed by 
testimony: A dealer’s salesman 
represented a car to be a 1950 
mode! and this representation in- 
duced one Collier to buy the car. 

Later Collier discovered that the 
automobile was a 1949 model, and 
not a 1950 model. He sued the 
dealer for damages. The higher 
court held: 

“We think that appellant (Col- 
lier) was entitled at least to nomi- 


23 Auto Dealers 
Listed as Brand 


Name Finalists 


NEW YORK.—Twenty-three auto 
dealers have been named as final- 
ists in the auto dealer category of 
the 1954 Brand Name Retailer-of- 
the-Year competition, it was an- 
nounced last week by Henry E. 
Abt, president of the Brand Names 
Foundation. 

Finalists include: King Braeger 
Chevrolet Co., Milwaukee; Read 
Mullan Motor Co., Phoenix, Ariz.; 
City Chevrolet Co., San Diego, 
Calif., Keil Motor Co., Wilmington, 
Del.; Elkes Pontiac Co., Tampa, 
Fla.; Tony Piet Motor Sales, Chi- 
cago; McAnary & Welter, Inc., 
Gary, Ind.; Orville Lowe, Inc., Des 
Moines; Hartwin Motor Sales, 
Greenfield, Mass.; W. R. Stephens 
Co., Minneapolis; Nelson Motor Co., 
Warren, Minn., and Cooper Motors, 
Baldwinsville, N. Y. 

Koerner Motor Sales, Rochester, 
N. Y.; W. W. Wallwork, Inc., Far- 
go, N. D.; Walker Motor Sales, 
Dayton, O.; Shannon Motor Sales, 
Washington, Pa.; Snyder Automo- 
bile Co., York, Pa.; Lewis Boggus 
Motors, Corpus Christi, Tex.; Kline 
Chevrolet Sales Corp., Norfolk, Va.; 
Raleigh Motor Sales, Beckley, W. 
Va.; Bryden Motors, Beloit, Wis.; 
Frederic Auto Co., Frederic, Wis.; 
and Humphrey Chevrolet Co., Mil- 
waukee. 

Each finalist has been asked to 
submit a detailed and illustrated 
presentation of his 1954 advertising 
and other sales promotional activi- 
ties. A judging committee will ex- 
amine the 515 presentations and 
name the 125 winners who will re- 
ceive their Brand Name awards in 
New York Apr. 13. 


Ford Producing 


4 New Combines 


BIRMINGHAM, Mich. — Ford 
Motor Co. has begun production of 
four models of a new lightweight, 
six-foot combine, designed to har- 
vest most of the 100 combinable 
crops in the U. S. 

The new machines, according to 
O. L. Wigton, general sales man- 
ager of the tractor and implement 
division, will bear the Ford name. 
They are being manufactured at a 
subsidiary, Wood Bros., Inc., in Des 
Moines. Shipments are now being 
made to Ford tractor and equip- 
ment dealers for the 1955 harvest. 

The combine is available for 
power takeoff or auxiliary four- 
cylinder engine operation in either 
grain tank or bagger types. 


Roy Motors Sold 


Joseph Kovalsky and Patrick 
Cappetta have purchased a con- 
trolling interest in Roy Motors, Inc. 
poenete - Plymouth), Manchester, 

nn. 








nal damages. There was testimony 
that appellee (dealer) had repre- 
sented that the car sold was a 1950 
model. There was also testimony 
that the difference in value be- 
tween a 1950 model car and a 1949 
model was $250.” 
* 


* * 


Opinion Is Not Warranty 
ee . a higher court held 

that an auto seller cannot be 
liable for defects in an automobile 
if the testimony shows that at the 
time the sale was made he stated 
that in his opinion the car was in 
good condition and suited for the 
buyer’s intended purposes. 

For instance, in Whitch v. Dun- 
lap, 270 Pae. (2d) 187, it was shown 
that a man named Dunlap pur- 
chased a used truck from a dealer 
named Whitch. At this time 
Whitch told Dunlap that he be- 
lieved the truck was in good con- 
dition. 

Whitch started the engine and 
allowed it to run for approxi- 


from 


mately one hour. Dunlap exam- 
ined the motor, heard it running, 
observed no defects, and con- 
cluded that the motor was in 

good condition. Then Dunlap pur- 
chased the truck. 

Some time later mechanical de- 
fects in the motor were noted and 
apparently the head was cracked, 
which Dunlap had replaced, and 
other mechanical work was done 
on the motor. 

Dunlap sued Whitch for reces- 
sion of the sale contract and dam- 
ages and testified that Whitch had 
represented that the truck was in 
excellent running condition. 

+ * * 


Defendant Unaware 


‘1 an higher court refused to hold 
Whitch liable, saying: 

“Contrary to the claim of defend- 
ant (Dunlap) in error that Whitch 
warranted the truck to be satis- 
factory and would do the work for 
which Dunlap wanted it, the record 
shows that Whitch told him that in 
his opinion, the truck was in good 
running condition and would serve 
his purpose. 

“If there was a defect in the 
motor at the time of the purchase, 
there is no showing that such 
defect was known to defendant 
(Whitch).” 





First Nash Rambler Off California Line— 


Following the reopening of the El Segundo (Calif.) American Motors plant, the 
first Nash Rambler comes off the assembly line. Watching (from left) are L. T. Kouns, 
western division sales manager of Nash; George Webb, factory superintendent, and 
Earl Warner, works manager. 


Wondering how new-car and truck production and sales are making out? AUTOMO- 
TIVE NEWS gives you the entire story, plus many other pertinent facts concerning the 


automotive industry, every week throughout the year. 








moraine: 


the toughest automotive 


engine bearing ever made 


Mmoraine-400O 


NAcraine-400's . ONL) 
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wolds Largest manufacturer of origimal- 
eguipmenc engine beawungs | They 


Condiatent 
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Moraine also produces: 


M-100 engine bearings and Moraine 


conventional bi-metal 


engine bearings—Self-lubricating 


bearings—Moraine friction materials—Moraine metal powder 
parts—Moraine porous metal parts—Delco hydraulic brake 
fluids—Delico brake assemblies, master cylinders, wheel cyl- 
inders, and service parts—Moraine power brakes—Moraine 
rolled bronze and bi-metal bushings. 
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DIVISION OF GENERAL MOTORS, DAYTON OHIO 


















A special General Motors- 
developed aluminum alloy 
gives the Moraine-400 its ex- 
treme toughness . . . makes it 
the toughest automotive engine 
bearing ever produced, 
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Fee Hikes Also Proposed ee 
More States Consider 


Vehicle Inspections 


Ne or stronger motor vehicle 
inspection laws have been pro- 
posed in a number of state legis- 
latures, with the list certain to be 
broadened as sessions progress, a 
check of state capitals has dis- 
closed. 

Re-establishment of compul- 
sory semiannual inspections at 
State-operated testing lanes was 
proposed by a bill introduced in 
the Connecticut Legislature. 

A bill to require semiannual 
safety inspections was introduced 
in the Illinois Legislature. Private 
stations would charge $1.50 for in- 
spection. The state would receive 
$10 from each station, plus 10 cents 
for a safety sticker. 


Semiannual testing of all vehicles 
in Iowa would be required under 
terms of a measure introduced in 
the state Legislature. The bill would 
make it mandatory that every ve- 
hicle have its brakes, lights, steer- 


Clark Announces 
‘Mobilvan’ System 
For Trucks, Rails 


BATTLE CREEK, Mich.—A new 
system for transporting freight 
either by truck or “piggy-back,” 
was demonstrated here last week 
by Clark Equipment Co., manufac- 
turer of materials handling equip- 
ment. 

The system is based on the use 
of a “Mobilvan,” a_ truck-trailer 
without wheels, that can be loaded 
on flatbed trucks or railroad flat- 
ears by fork lift trucks. The fork 
lift operator, after positioning the 
van properly, locks the vans into 
position when he removes the lift 
forks from the van. 

In addition, according to R. H. 
Davies, Clark vice-president, the 
vans will serve as outdoor storage 
containers. Vans can be loaded well 
in advance of shipping time, thus 
eliminating waiting time for the 
truck driver. . 

Two Mobilvans, measuring 17 
feet long, eight feet high and eight 
feet wide, can be loaded on a con- 
ventional 35-foot trailer. Three vans 
can be loaded on a rail flatcar, and 
one van can be placed on lighter 
trucks for individual delivery. 

A conversion, costing about $500, 
the company said, is necessary for 
the flatbed surfaces to accommo- 
date the locking device. However, 
the conversion does not eliminate 
the car for ordinary flatcar or 
truck uses. Interlocking flanges are 
mounted on both the van and the 
flatbed surfaces, and a pin to 
couple them is set when the fork 
lifts are removed. 

At the demonstration, two fully 
loaded Mobilvans were loaded on a 
truck and a third on a lighter 
truck frame in five and a half min- 
utes. Shifting the vans from the 
trucks to the flatcar required six 
and a half minutes. One forklift 
truck and a Ross carrier were used 
in the operations. 

—Sam Sampson 
* s 


ing apparatus and other equipment 
tested in an approved garage at a 
50-cent fee. 
+ + ” 
FEE increase from 50 to 75 
cents for semiannual inspec- 

tions was proposed by a bill re- 
ceived in the Maine Legislature. 

Proposed Nebraska legislation 
includes a bill to require semi- 
annual testing.: Senator Lester 
Anderson, of Aurora, sponsor of 
the bill, said it would be similar 
to one enacted in the 1930s, but 
later repealed, and would have 
no effect on the testing program 
Omaha has carried out for some 
time. 

A bill introduced in New Hamp- 
shire would establish a $10 fee for 
the 800 motor vehicle inspection 
stations in the state and raise the 
price of stickers from 5 to 10 cents. 

Compulsory annual inspection of 
all Ohio vehicles, beginning a year 
from next July 1, was proposed by 
a bill introduced in the Legislature. 

* a * 


 gacinlengg mage after a Pennsyl- 
vania law, the Ohio bill would 
provide for a $1.50 inspection fee. 
The State Highway Patrol super- 
intendent would designate the in- 
spection stations. 

Pending Tennessee legislation 
includes a measure to require 
mechanical inspection of motor 
vehicles. Under the proposal, an- 
nual inspections would start in 
1956 and continue through 1957. 
Semiannual inspections would be 
required thereafter. 

Introduced in the Utah Legisla- 
ture was a bill which would in- 
crease the inspection fee from 50 
cents to $1, with 10 cents on each 
sticker going to the state for law- 
enforcement purposes. 

The New York State Motor Ve- 
hicle Bureau recently announced 
that the upstate fee for automobile 
inspections required under a new 
state law will be $2 or less. 

New York City fees had not been 
determined because the Bureau 
had not received enough applica- 
tions. 





S-P Sued Over Names 
‘Clipper,’ ‘Pan American’ 


NEW YORK. — Pan American 
World Airways has asked for an 
injunction to prevent Studebaker- 
Packard Corp. from using the 
words “Pan American” and “Clip- 
per” on its cars. S-P declined to 
comment on the case. 

The airline said in its Brook- 
lyn Federal Court action that the 
auto firm is attempting to capi- 
talize on public recognition of 
nomenclature the airlines uses in 
its business and advertising. 

The words “Pan American” 
were used to designate a special 
show car made by Packard some 
time ago. This name is not now 
in use. “Clipper” has been used 
to designate a Packard line since 
1941. 





oo 
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Loading a Truck the Easy Way— 


Clark Equipment Co.'s newly-developed Mobilvan system for freight transportation 
and storage is demonstrated with the fork-lift truck placing the second Mobilvan on a 
conventional 35-foot road trailer. Similarly, three Mobilvans can be carried on a rail- 
road flatcar. Vans can be loaded well in advance of shipping time and stored outside, 
if necessary, without damage from the weather. Vans and trailer beds are equipped 
with an automatic device that locks the Mobilvans in position when the lift forks 


are remoyed. 





Nash Service Class Hears Abernethy— 


Principal speaker at a recent Nash service class in Milwaukee for zone service 
personnel from all over the country was Roy Abernethy (second from left), Nash sales 
vice-president. He presents R. G. MacMillian, New York technical service manager, 
with a totem pole symbolic of a new service campaign. Also shown are C. M. Tilling- 
hast, general parts and service manager, and R. J. Goodyear, Milwaukee zone 


manager. 








Plymouth Six Holds F avor; 


Price, Durability Cited 


DETROIT. — Plymouth reports 
continuing strong demand for its 
six-cylinder cars and expects the 
industry as a 
whole to produce 
more than a mil- 
lion sixes this 
year in the low- 
est-priced field. 

Sales Vice-pres- 
ident William J. 
Bird ascribed the 
appeal of the six 

me to its $100 price 
se advantage over 

a V-8s, ease of 
William J. Bird = maintenance and 
recent increases in power. Plym- 
outh added the V-8 to its line on 
55 models. 

While conceding that the new 
V-8s provide “compact power, dura- 
bility and economy,” Bird said 
that interest in sixes stems from 
a number of compelling factors. 

“For one thing,” he explained, 
“it is a powerful engine in relation 
to the driving practices of a very 
large proportion of motorists. It is 
unexcelled in durability. It is ex- 
ceptionally easy to maintain and 
service. Its lower cost permits the 
budget- minded buyer to choose 
some other motoring aid or fea- 
ture, such as the automatic trans- 
mission, which is more pleasing to 
him than the highest horsepower.” 

Bird stated that because of fuel, 
carburetion and ignition improve- 


AMC Production 
Of Hudson, Nash 


Starts in Toronto 


MONTREAL.—American Motors 
has begun production of the Nash 
Canadian Statesman and Rambler 
series and the Hudson Wasp and 
Rambler series in Toronto, accord- 
ing to George Romney, president. 

Romney said that Canadian Hud- 
son and Nash dealers are selling 
the Metropolitan, which is manu- 
factured in England, as well as the 
Rambler line. For the time being, 
he added, Ambassador and Hornet 
models will be imported from 
the U.S. 

Predicting that Canadian buyers 
will benefit from the changes in 
Hudson - Nash operations, Romney 
said that Hudson Motors of Can- 
ada and Nash Motors of Canada 
will operate as independent sub- 
sidiaries of AMC. 

Nash and Hudson cars will be 
marketed through the two inde- 
pendent Canadian dealer oganiza- 
tions. 


Ohio Plant GM’s Safest 

NORWOOD, O.—The Chevrolet- 
Norwood assembly plant here has 
been awarded first place for 1954 
safety in competition with 128 Gen- 
eral Motors plants. With over three 
million man-hours, the record 
shows no lost time accident or in- 
jury. When James J. Keegan began 
as safety director in 1947, the plant 
was in 4ist place. 








ments, more power has been given 
the six-cylinder engine in recent 
years without increasing piston dis- 
placement. 

“What is equally true, and not so 
generally acknowledged,” he said, 
“is that we are building longer life 
into the six-cylinder engine. It’s 
not uncommon at all for an engine 


te operate for 50,000 miles or more | 


without major repairs. 


“In fact, 
fleets where standards of preven- 
tive maintenance are exceptionally 
high, Plymouth taxicabs on the av- 
erage do not require major engine 
repairs for 125,000 miles.” 

Bird said greater knowledge of 
metallurgy, improved manufactur- 
ing methods and improved lubri- 
cants were among the most impor- 
tant factors in extending the life 
of engines, including both V-8s and 
sixes. 


Rootes Dealers 
Show 3 New 
Sunbeam Models 


NEW YORK. — Three 1955 Sun- 
beam models are now on display at 
Hillman-Sunbeam dealerships, ac- 
cording to John T. Panks, general 
manager of Rootes Motors, Inc. 

The Sunbeam Alpine two-seater 
sports car, winner of the Gold Cup 
in the 1954 Alpine Rally, has an 80- 
British-horsepower overhead valve 
engine. Its interior has adjustable 
leather-covered seats and arm and 
hip rests padded with foam rubber 
overlays. 

It is priced at $2,699. 


Also shown are the Sunbeam 
Skytop sports sedan and sports con- 
vertible, which won distinction in 
last year’s Monte Carlo Rally. 

The sedan is priced at $2,675 and 
the convertible at $2,899. 

The twin front seats are adjust- 
able three ways and have padded 
arm rests. 


* * * 
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Sunbeam Alpine Goes on Display— 


in some big taxicab | 












Winter Whoas 
Stilled by New 
Starting Aids 


PITTSBURGH. — The motorist’s 
old bugaboo of winter starting wil) 
be less of a problem this season 
than ever before, according to Gulf 
Oil research laboratories. 

Currently improved batteries and 
electrical systems, fuels, lubricants 
and automatic choking will produce 
the new starting ease, Gulf engi- 
neers state. 

The laboratories summed up in 
one sentence: 

“This winter, engine parts can be 
cranked by batteries with more re- 
serve power, while turning more 
easily in more readily flowing lu- 
bricants, and responding quicker to 
faster-igniting fuels controlled by 
more accurate automatic chokes.” 

Perhaps the most decisive factor 
lies in many of the new premium 
gasolines introduced in 1954, the 
laboratories stated. These possess 
greater volatility, a winter-time as- 
set enabling them to vaporize, ig- 
nite and start cold motors more 
readily than ordinary gasolines, it 
is explained. 

Gulf says the characteristic im- 
proves engine response during 
warm-up, where stalls and slow, 
jerky running once were frequent. 

High volatility gasolines previ- 
ously have been impractical in win- 
ter due to tendencies to carburetor 
icing, which can stall the engine. 
Many premium fuels now are 
treated to avoid this, providing high 
volatility benefits without a penalty, 
Gulf points out. 


‘Henry Ford’ 
Struggles, idiosyncrasies 
Told in New Book 








NEW YORK. — “Henry Ford,” a 
new biography of the industrial 
giant, has been published by Alfred 
A. Knopf, Inc., New York. The 194- 
page book is priced at $2.50. 

Author Roger Burlingame tells 
of Ford’s battle to build Ford Mo- 
tor Co., as well as the customs and 
idiosyncrasies of the contradictory 
genius. 

The reader is carried swiftly 
through Ford’s early years, his 
dogged attempts to build his first 
car, the company’s struggles and 
reversals, the lawsuits and crises. 

Labor troubles, Ford’s attempt to 
keep the U. S. out of war and then 
his about-face to build arms also 
are discussed. 

Burlingame relates reasons for 
Ford’s simple living habits and 
tells of the tycoon’s reported be- 
liefs that smoking led to prison, 
milk was poisonous, people were re- 
incarnated, salt was good for the 
hair and reading could become a 
“dope habit.” 

The book is another in Knopf's 
“A Great Life in Brief” series. 





McKay’s Firm Loses 
In Bid for State Car 


SALEM, Ore.—Lowest bidder on 
an eight-passenger Cadillac lim- 
ousine for the governor of Oregon 
was Barnard Motors, Portland, at 
$4,991. 

The Cadillac-Chevrolet firm of 
Secretary of the Interior Douglas 
McKay submitted a bid for $5,530. 
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Hillman-Sunbeam dealers in the U.S. now display this 1955 Sunbeam Alpine two 
seater sports car, which won last year's Gold Cup in the Alpine Rally, and also has 


scored successes in the Great American 


Mountain Rallye. 
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Meadox Sold to Haffa; 


Thal Named President 
CHICAGO. — Titus Haffa, owner 
of Dormeyer Corp., has purchased 
all the stock of Meadox Weaving 
Co., Waldwick (N. Y.) manufactur- 
er of auto and furniture upholstery 
fabrics. The purchase price is be- 


Turpan, former owner, is retiring 
because of illness. 

Haffa has announced that Meadox 
officers will include Adrian Thal, 
president; W. J. Liebig, vice-pres- 
ident, and Nicholas V. Latella, sec- 
retary and treasurer. Last month 
Haffa purchased Camfield Mfg. Co., 
Grand Haven, Mich. 





lieved to be about $1 million. Mark 
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Handle Heavy Materials 
oR NATL Amel Lah aad LiL) 


RUGER CRANES 





These Ruger Hydraulic Truck-mounted cranes will move 
anything you can hang on a hook — always a one man 
crane operation. Capacities from '/2 to 2 tons. 





% 


See 





629 West Fourth St. 
UHRICHSVILLE, OHIO 


RUANNIENS 


SEND FOR 1955 CATALOG 


Completely illustrated with speci- 
fications for each model. Mobile 
Floor cranes also available. Ca- 
pacities % to 3 tons. Write now 
for your copy. 
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Send for Literature 


DElaware 3-6898 


618 Communipaw Ave., Jersey City, N. J. 


Cincinnati Papers 


Adopt Reg ulations Fabco division of Farber Bros., Inc., 


For New-Car Ads 


CINCINNATI. — The Cincinnati 
Automobile Dealers Assn. has an- 
nounced that the daily newspapers 
have adopted new regulations gov- 
erning the advertising of current 
model cars in both the display and 
classified columns. 

While there may be slight var- 
iations by different papers, fol- 
lowing is a concensus of the reg- 
ulations: 


When advertising current model 
cars, dealers not enfranchised by 
the manufacturer of that make of 
car must clearly state that the car 
is used, or where this statement is 
not used, the phrase ‘sold without 
manufacturer’s warranty” must be 
clearly stated in conjunction with 
the name of the current model or 
the price. 

When more than one current 
model car of the same make is ad- 
vertised as a group in an ad, the 
Phrase “sold without manufactur- 
er’s warranty” must be clearly 
stated in conjunction with either 
the name of the car or the price of 
the cars and in type no less than 
one-fourth of the size of the name 
of the car or the price of the cars, 
the exact size to depend upon which 
statement the phrase accompanies. 


When a franchised dealer offers 
for sale in the classified section 
a current model car of the kind 
he is enfranchised to sell, adver- 
tisement must clearly indicate 
that the car is used or that it is 
a “demonstrator” or a “company 
official’s car.” 


Advertising of current model cars 
will not be accepted from any 
dealer for the classified section un- 
til 60 days after the introduction 
date of that make of car. 


CADA said its advertising com- 


mittee did not participate in the| > 


formulating of these regulations. 


However, it feels that previous| 


meetings that the classified man- 


agers have had with the commit- ' 


tee and the Better Business Bureau 
has, to some degree, been respon- 


sible for these regulations for the! | 


protection of the public. 


‘Fair Trade’ Act 
Unconstitutional, 
Nebraska Rules 


LINCOLN, Neb.—The Nebraska 
Supreme Court has ruled that the 
State’s 1937 “fair trade” act vio- 
lates the State Constitution. 


The act prohibited any retailer 
from selling brand-name products 
at prices below those set by the 
manufacturer if one retailer in the 
state entered into an agreement 
with the manufacturer to sell the 
item at a specific price. 


The Supreme Court upheld the 
finding of a District Court in a suit 
brought by McGraw Electric Co., 
of Elgin, Ill, against Lewis & 
Smith Drug Co. of Omaha. 

McGraw had sought to restrain 
the drug firm from selling its elec- 
tric toasters for $19.95 when the 
fair trade price was $23 and the 
wholesale price was $14.72. 

The court held that the act 
granted special privileges and im- 
munities to producers and whole- 
salers, that it deprived persons of 
liberty and property without due 
process of law and gave persons 
the power to enforce prices with- 
out placing standards on the mer- 
chandise. 


Fair-trade laws have been sus- 
tained by the courts in California, 
Connecticut, Illinois, Iowa, Louisi- 
ana, Maryland, New York, Oregon, 
South Dakota, Tennessee, Wash- 
ington, Wisconsin, Pennsylvania 
and North Carolina. 


Similar acts have been voided in 
Utah, Florida, Michigan, Georgia 
and Arkansas. 


| 45 Attaches Visit Dodge 
DETROIT. — A group of 45 for- 
eign military attaches last week 
visited Dodge truck plant during a 
two-day stay here arranged by 
Ordnance Tank - Automotive Com- 
mand. They are in the U. S. at Gov- 
ernment invitation to study produc- 

tion methods. 


Fabco Division Formed for Farber Products 


MEMPHIS. — Formation of the;specialty items,” Farber said. “It 
will include all products we manu- 
facture, with the exception of auto 
seat covers, and the items will be 
sold through manufacturers’ 
agents.” Hugh T. Clark will be in 
charge of the new division. 


has been announced by Maurice 
Farber, general manager. 

“This division was made because 
of our expanding operations in auto 








THE “BIG-3” FIGHT IS ON! 


SALESMANSHIP 


WILL WIN IN 1955 


EQUIP YOUR SALESMEN WITH NEW SALES 
AMMUNITION—NOT DISCOUNTS AND 
OVER-ALLOWANCES 


THESE SIX MANUALS BY W. K. BRAASCH, DEAN OF 

AUTOMOTIVE SALES TRAINERS, SHOW HOW TO MEET 

COMPETITION WITH A PROFIT. BUY ALL SIX TODAY! 
WE GUARANTEE YOUR SATISFACTION. 





W. K. BRAASCH 
No. 1—The Eight Automotive Success Fundamentals. 


No. 2—The Automotive Selling Process. EACH 
No. 3—Eighty Ways to Find New Prospects. $2.00 POSTPAID 
se Gacdiie Seiaiien a lee hie ena SAVE $2.00! 

No. 5—" T que of Used Car Salesmanship. 

No. 6—Developing and Testing Your Sales Talk. Order All Six for $10.00 


NATIONAL SALES TRAINERS 549 Washington Bivd., Chicago 6, Illinois 











WHEN WILL 
BLAKE’S CAR 
BE READY? 


Auto dealers report 


20”to50” MORE SERVICE JOBS 
with Executone 


Large and small dealers every- With Executone you just push a 


button and talk. Production is 
continuous and uninterrupted. 
Executone helps you turn out 
more service jobs with your pres- 
ent facilities...helps increase 


your profits! 
SERVICE on Your Premises 


Executone factory-trained technicians in your 
area provide prompt dependable service— 
right on your premises—whenever required! 


where are selling more customer 
labor and building good will with 
Executone Intercom. Jobs are 
routed, parts and tools ordered, 
information exchanged—all with- 
out wasteful running around. 


Lecilone 


INTERCOM, VOICE-PAGING AND 
SERVICE DISPATCHER SYSTEMS 





ee 


EXECUTONE, INC., ~~ P-6 
415 Lexington Ave., New York 17, N. Y. 
Without obligation, please send booklet describing 
how Executone helps turn out more service jobs. 
Name 
at a eh 
Address. atime 

In Canada—331 Bartlett Ave., Toronto 
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Total Passenger Cars in Operation, Makes by Year Models 
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Total Trucks in Operation, Makes by Year Models . 
(As of July 1, 1954) 
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“Yub got me! All 1 did was tell Chadwick 
we're putting in a Monoxivent system!” 





with KENT-MOORE 


MONOXIVENT 


Exhaust Eliminating Fixtures 


If you were to make a list of the features 
you want in an exhaust eliminating system, 
wouldn't it go something like this? . . . rea- 
sonable price, low installation cost, eco- 
nomical operation, time-saving convenience 
and long, trouble-free life. That’s the list 
most automotive servicemen come up with 
and it’s a perfect word picture of Kent-Moore 
Monoxivent Exhaust Eliminating Fixtures. 
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So, whether you’re planning a new building 
or modernizing an existing one, remember 
Monoxivent . . . a name that’s backed by more 
than 15 years of experience in the exhaust 
eliminating field. And remember, too, that 
Kent-Moore offers you FREE engineering 
services to insure proper installation and 
efficient operation of every Monoxivent sys- 
tem. See your Kent-Moore jobber today. 


KENT-MOORE Organization, Inc. 
5-105 General Motors Building 
Detroit 2, Michigan 








°55 Comeback Goals 
Spelled Out by Chrysler 


DETROIT.—Chrysler Corp.’s 30th 
annual report, which spelled out 
in detail the story of 1954, confi- 
dently set dead aim on the firm’s 
comeback goal for 1955. 

“Automotive competition will be 
vigorous in the months and years 
ahead,” the report said. “Our ini- 
tial goal is to attain 20 percent of 
passenger car sales .. . with higher 
goals to follow, and our efforts are 
concentrated on achieving that re- 
sult.” 

The company reported that 
the flow of new-car orders from 
its 10,014 dealers topped 700,000 
on Feb. 10 and that it is main- 

taining a 6,000-per-day produc- 
tion rate. This compares with to- 
tal new-car production of 776,407 
for all divisions during 1954. 

Employment Dec. 31, 1954, was 
up to 167,813, which, the report 


Calendar 


(Continued from Page 12) 


General 


Exposition, Exposition Hall, 
tional Amphitheater, Chicago 
May 26-June 4—Exhibition ar Diciaitinn 
Spare Parts, Melbourne, Australia. 
May 3l-June oe Engineering Show, 

Convention Hall, Philadelphia. 
June 7-10 — Spring Technical Meeting, 
American Welding Society, Kansas City, 


Mo. 

June 8-10—Third Annual Welding Show 
American Welding pocioty, unicipal 
Auditorium, Kansas City, 

June 12-15—Directors and , Vice- 
Presidents Spring Meeting and Golf 
Tournament, New York State Automo- 
bile Dealers, Inc., Hotel Otesaga, 


Interna- 


Cooperstown, New York. 

Sept. 6-17—Production Engineering Show, 
Navy Pier, Chicago. 

Sept. 6-17—Machine Tool Show, National 
Machine Tool Builders Assn., Interna- 


tional Amphitheater, Chicago. 
Dec. ‘S.1. Booth Conference Navy 
~ [neepe-Spamsered by M.E.W.A., 
M.E.M.A., and N S.P.A, 


Regional Parts Shows 


Feb. 24-27—Pacific Automotive Show, Pan 
Pacific Auditorium, Los Angeles. 

March 31-April 2—Southwest Automotive 
Show, Bexer County Coliseum, San An- 
tonio, Tex. 

Apr. 28-30—Southeast Automotive Show, 
Lakewood Park, Atlanta. 

May 19-22 — Tri-State Automotive Show, 
pene ie Armory, Broadway and 63rd 
St., New York =. 

June 9-12—Great Lakes Automotive Show, 
Michigan State Fair Grounds, Detroit. 


said, is a substantial increase over 
the previous year. In this regard 
Chrysler said: “Efforts are contin- 
ually being made toward reducing 
employment fluctuation.” 


Other points covered in the re- 
Port include: 

1. Net profit drop of 75 percent, 
from $74,788,617 in 1953 to $18,516,- 
770 in 1954. 

2. An increase in stockholders 
from 84,236 to 89,307. 


3. Earnings failed to reach the 
minimum requirements of the 
contingent compensation plan for 
incentive payments. Nothing was 
allocated in 1954 and $3,258,483 
in unallocated 1953 funds were 
returned to earnings. 

4. Corporation divisions were 
delegated further management re- 
sponsibility and additional steps in 
this direction are planned. 


5. The company received $67,500,- 
000 from Prudential Life Insurance 
Co. July 1, 1954, under terms of its 
$200,000,000 loan. Similar payments 
will be made each July 1 through 
1957. 

6. Sales activity through the com- 
pany’s dealers has been intensified. 

7. Chrysler dealer enterprise plan 
has been started to enable young 
dealers to secure capital to form 
dealerships. 


Canada Expects Record 


In Aluminum Exports 


NEW YORK. — Shipments of 
Canadian primary aluminum to the 
U. S. this year will top those in 
1954 and will reach an alltime high 
in 1956, it is predicted by Ward 
Van Alstyne, president of Alumi- 
num Co., Limited Sales, Inc. 

Estimating that 1955 shipments 
to the U. S. will run close to 225,000 
tons, compared to 195,000 tons last 
year, Van Alstyne said Canadian 
aluminum shipments to this coun- 
try have risen from 73,700 tons in 
1949 to a high of 237,000 tons in 
1953. In 1956, Canada will supply 
substantially more than in 1953, he 
added. 


Green Years 
Use of Calendar Annum 


Held Unsound 


NEW YORK.—The calendar year 
is seldom the best choice for a 
company’s fiscal year, according to 
the American Institute of Account- 
ants. 


The Institute has prepared the 
pamphlet, “Do You Close Your 
Books on New Year’s Eve?” to 
encourage businesses and organiza- 
tions to use fiscal years based on 
their natural business years. 


The natural business year of any 
company, it explains, covers an 
annual cycle of activity ending 
when inventories, receivables and 
loans from banks are lowest. 


Use of the calendar year for 
financial accounts was _ brought 
about in the U. S. by the excise tax 
law of 1909, and the habit remained 
after the law was changed, 
pamphlet points out. 


the 
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1902 tek 


Michael Obermeyer, of Lafayette, Ind., 
stands beside the 1902 Orient Buckboard 
car he purchased from Claude Oswink'e, 
Des Moines. The car was originally owned 
by Oswinkle's father-in-law. It was made 
by Waltham Mfg. Co. and has a seven- 
horsepower engine with chain drive, 
wooden wheels, hard-rubber tires and o 
tiller for steering. 











—_—5 2 te 


<a 


—_—St ot oa oe —————— 


4 —— -— -— - = = 


a bk a ie: be bl 








hy. 


ROB ON OAR — 


an 


wv VE Se Oe NN OS = Oo @ 


| 
: 
! 
' 


: 
1 
j 
j 
: 
; 





AUTOMOTIVE NEWS, FEBRUARY 21, 1955 
One dealer said that, before infla-| VES” 


Des ite Clamor for Cars... 





Auto Sales in Brazil 
Snagged by Inflation 


(Continued from Page 6) 


tericr is by way of boat, as count- 
less streams cut back into the 
jungic frontier. Actually, Brazil's 
needs take second position to no 
nation when it comes to river 
travel, as it claims an incredible 


27,300 miles of navigable streams. 
The Amazon itself is navigable 
for 1,700 miles, the distance it trav- 
els crossing Brazil from the west- 
ern border until it empties into the 
Atlantic. 
* * a2 

HERE is not an automotive 

man in Brazil today who would 
not trade all the rivers for 27,000 
miles of first-class highway at the 
drop of a cruziero. 

Taking the extreme short- 
range view of the situation, the 
car and truck must be consid- 
ered a luxury in Brazil because 
of economic factors involved. In 
the long run, they are a neces- 
sity, of course. 


Forward-looking auto men insist | 


that not only is the motor vehicle 


a necessity in Brazil, it is a more | 


demanding necessity in Brazil than 
in many other parts of the world. 

“Your own country,” one serious 
Brazilian told me, “was developed 


much more quickly when the auto- | 


mobile became a means of mass 


transportation. That is what we | 
sadly need here and what, unfor- | 


tunately, we sadly lack.” 


It seems obvious that a higher | 


standard and lower cost of living 
will be the direct and immediate 
result of increased automotive use 
here. Faster shipments will de- 
crease the cost of much merchan- 
dise, for one thing. 
- * 7 

ORE vehicles would mean more 

tax revenue, which in turn 
would permit better maintenance 
of the roads and, most importantly, 
lead to the building of new high- 
ways. 

At present, there are very few 
private owners of cars or trucks. 
Extremely wealthy Brazilians in 
the past have been able to buy 
flashy, new models, and even 
among the residents whose in- 
come was relatively low com- 
pared to the price of the car, a 
certain number of buyers always 


GMC to Conduct 
27 Dealer Parleys 
On Truck Sales 


PONTIAC.—A series of meetings 
to acquaint dealers with 1955 plans 
will be conducted in 19 states from 
Feb. 28 through March 9 by GMC 
Truck & Coach division. 


R. C. Woodhouse, general truck 
sales manager, said each program 
at the 27 meetings will include 
talks by home office representa- 
tives, color movies on new truck 
models and sales strategy and a 
preview showing of a new truck 
model. 

Zone managers will preside at 
the meetings. 

The schedule is as follows: Bos- 
ton zone, Feb. 28, Dedham, Mass.; 
New York zone, March 3, Union, 
N. J.; Philadelphia zone, March 7 
and 9, Moorestown, N. J., and Fair- 
fax, Va.; 


and Atlanta, Ga. 

Pittsburgh zone, Feb. 28, Pitts- 
burgh; Detroit zone, March 3, De- 
troit; Cincinnati zone, March 8, 
Cincinnati; Chicago zone, Feb. 28 
and March 1, Hinsdale, II1.; 
Paul zone, March 7-8, Golden Val- 
ley, Minn.; Memphis zone, Feb. 28 
and March 2, Memphis and New 
Orleans; Dallas zone, March 4 and 
7, Garland, Tex., and Houston. 

St. Louis zone, Feb. 28, March 1, 
Kirkwood, Mo.; Kansas City zone, 
March 3, Kansas City; Denver 
zone, Feb. 28 and March 3, Denver 
and Salt Lake City; Los Angeles 
zone, Feb. 28, Burbank, Calif.; Oak- 
land zone, March 3, San Leandro, 
Calif.; Portland zone, Feb. 28, Ti- 
gard, Ore., and Seattle zone, March 
2, Seattle. 


Charlotte zone, Feb. 28, | 
Charlotte, N. C.; Atlanta zone, | 
March 3 and 7, Jacksonville, Fla., | 


St. | 











seemed to be on hand. 

Automotive sales in Brazil tradi- 
tionally have been made to public 
transportation firms, trucking com- 
panies and private firms. Major 
uses were for transporting mer- 
chandise and raw materials and 
for making urban and suburban 
deliveries. 


In normal times, cars and trucks 
are advertised rather extensively 


}in newspapers in Brazil, and I am 


told that private and professional 
magazines also rate high. Very lit- 
tle radio advertising is used, and 
there is virtually no television here. 





tion, about two sales in three re- 
sulted from advertising, with the 
balance created by the good old- 
fashioned “direet approach.” 
= +. * 

i BRAZIL, the new-car market 

normally does not depend much 
on obsolescence, as vehicles are so 
expensive original owners keep 
them for far longer periods of 
time than do owners in the U. S. 
Now, of course, everyone with a 
car or truck is hanging on to it. 

With Brazil fighting its way 
through its economic and finan- 
cial crisis, the main problem in 
the auto business is hanging on 
until the situation changes. 


As Brazil’s newly burgeoning 
steel, aluminum, cement, mining 
and ranching industries grow, au- 
tomotive demand is going to leap- 
frog. 

A way to provide mass transpor- 
tation must be found—and found 
quickly—or the giant may return 
to his slumber. 
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§/R. 1. Dealers Fete 
»|Public During 
Open House Week 


PROVIDENCE.—(UTPS)—Rhode 
Island dealers are sponsoring an 
open house week starting today 
(Feb. 21) and closing Saturday 
(Feb. 26). 

The week's observance is an out- 
*|growth of previous open house af- 
fairs held on Washington’s Birth- 
day. The Rhode Island Automobile 
Dealers Assn. has asked all dealers 
to decorate their showroom in keep- 
ing with the holiday theme. 

The association said it expects 
that the promotion, backed by 
newspaper advertising and feature 
support, will result in a record sales 
week. 

Frank W. Blaney is chairman of 
the planning committee. He is as- 
sisted by Robert W. Pierce, RIADA 
oa, relations chairman, and G. 

. Frazer, RIADA vice-president. 





New Seat Cover— 


Robert L. Huffines jr. (left), president of 
Amerotron Corp., and Herman E. Good- 
man, vice-president, display a new seat 
cover material, a viscose-nylon-orlon fab- 
ric. The display was part of the firm's 
Fabric Tableau for 1955 in which the 
fabrics of 29 mills owned by three com- 
panies were shown. 
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y Your eyes... THE TRUE SHOWMANSHIP 


(please attach this coupon to your letterheadl—=> 


styled in the spirit of the 
1955 CARS | 


for the operator who desires to offer 
the FINEST WHEEL ALINEMENT SERVICE for 
extra Profit and outstanding Prestige. 










FREE...BEAUTIFUL TELALINER BROCHURE! 


The realism of Full Color Puts Telaliner right before your eyes! 


right before your eyes... THE FULL BEAUTY OF TELALINER! et 


i BEAR MFG. CO., DEPT. A-14, ROCK ISLAND, ILL. 
| want to take a closer look at the FINEST IN WHEEL 


ALINEMENT SERVICE! Please send me, without cost 
or obligation, the big, four-color TELALINER Brochure. 





Copyright 1955,Bear Mig. Co 
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Ordnance, Mobilization Chiefs Feature Sessions. . . 


SAE to Get Defense Reports 


DETROIT. — A top-level insight | 


into the nation’s defense program 
and procurement planning will be 
given members of the Society of 
Automotive Engineers here next 
week. 

Maj.-Gen. E. L. Cummings, De- 
partment of the Army’s chief of 
ordnance, and Arthur S. Flemming, 
U.S. director of defense mobiliza- 
tion, will address separate SAE 
meetings. 

Gen. Cummings will speak on 
“The Next 50 Years of Ordnance” 
at an SAE “Automotive Ordnance 
Day” program, to be held Mon- 
day at the Detroit Arsenal in 
Center Line, Mich. The general’s 
subject is in line with the theme 
of the SAE golden-anniversary 
year. 

Flemming will be main speaker 
at a dinner March 3 climaxing the 
Society’s annual passenger-car, 
body and materials meeting, which 
opens March 1. His subject is “The 
Nation’s Defense Program.” All 
sessions of the annual meeting will 
take place in the Sheraton-Cadillac 
Hotel. 

Morning and afternoon reports 


Nash Sales Push 
Spiced by Series 
Of Zone Meetings 


DETROIT.—Two-day work con- 
ferences, designed to cover every 
Nash sales territory in the United 
States in the next 
seven weeks, were 





announced last 
week by Roy 
Abernethy, Nash 


sales vice - presi- 
dent. 

The meetings 
for zone execu- 
tives are being 
held in 21 major 
cities. They touch 
on all aspects of 
zone, district, 
dealer and retail sales activities for 
the 1955 sales campaign, he said. 
The new Ambassador and States- 
man were introduced in Nash deal- 
erships. Thursday. 

Abernethy said the conferences 
were essential to what he termed 
the most intensive sales program 
ever put behind a Nash new-model 
campaign. 

Abernethy and John W. Rais- 
beck, assistant general sales man- 
ager, are conducting the meetings. 
The first sessions already have 
been held in Detroit and New York. 

Abernethy will hold the follow- 
ing meetings: Feb. 21-22, Boston; 
Feb. 23-24, Philadelphia; Feb. 28- 
March 1, Buffalo; March 2-3, Pitts- 
burgh; March 7-8, Atlanta; March 
9-10, Cincinnati; March 14-15, Chi- 
cago; March 16-17, Milwaukee, me 





March 23-24, Washington. 
Raisbeck’s schedule will be: Feb. 
21-22, Minneapolis; Feb. 23-24, | 
Kansas City; Feb. 28-March 1, | 
Memphis; March 2-3, St. Louis; 
March 7-8, Dallas; March 9-10, Den- 
ver; March 11-12, Los Angeles; | 
‘March 14-15, San Francisco; March | 
16-17, Portland, Ore., and March 
23-24, Cleveland. 
e 





on Arsenal projects will feature 
the Automotive Ordnance Day pro- 
gram. Tours of the Arsenal’s labo- 
ratories and shops will be conducted 
at regular intervals during the day. 

The morning session, devoted to 
Arsenal development problems, will 
be led by Col. Harold C. Parsons, 
commanding officer, and Col. G. T. 
Petersen, officer-in-charge of re- 
search and development. 

Following Gen. Cummings’ talk 
at the outset of the Monday after- 
noon meeting, the following talks 
will be given: . 

“Use of Titanium for Military 
Purposes,” by J. P. Jones and 
J. G. Stefanich, of the Arsenal’s 
materials branch. 

“Air Cleaners for Automotive 
Vehicles,” by E. Blackburne and 
C. Denton, components branch. 

“The Use of Automatic Com- 
puters in the Solution of Vehicle 
Problems,” by T. A. Wood, weap- 
ons branch. 

C. F. Bachle, of Continental Avia- 
tion and Engineering Corp., will 
preside at the afternoon session. 
Secretary for both sessions will be 
Paul Van Thielen, deputy chief of 
the Arsenal’s component branch. 

The SAE passenger-car, body 
and materials meeting will delve 
into merchandising and technical 
aspects at the eight meetings 
planned in addition to the March 3 
dinner. 

“Future Car Styling” will be 
explored by a representative of 
each member of the Big Three 
at 8 p.m. March 1. Chrysler’s J. 
W. Shank, Ford’s D. C. Woods 

and General Motors’ Marsden 
Thompson will describe the crea- 
tion, evaluation and realization 
of new car designs. 

Touching on the future of motor- 
dom will be a report at 2 p.m. 
March 3. by W. B. Harris, of For- 
tune Magazine. His topic will be 
“The Market for the Changing 
American Automobile.” 

D. C. Apps and G. M. Vanator, 
of the General Motors Proving 
Ground, will report on “Tire 

Thump, Its Mechanism and Meas- 
urement” at the annual meeting’s 
opening session at 9:30 am., 
March 1. 

On Tuesday afternoon, a sympo- 
sium is scheduled on “Rubber for 
Automobile Use.” Participating will 
be J. J. Allen, of Firestone; W. J. 
Simpson, of Chrysler; R. P. 
Schmuckal, of Ford; R. H. Bar- 
bour, of Chicago Rawhide Mfg., 
and H. A. Winkelmann, of Sheller 
Mfg. 

Another symposium will open 
the Wednesday program, with 
camshaft and tappet materials 
under discussion by three engineers 
from each of the Big Three. 

The Wednesday afternoon 





2,000,000th Radio Set 


Given Ford by Bendix 


BALTIMORE.—Lawrence H. 
Jones, automotive manager, Ben- 
dix radio division, last week tuned 
the two millionth Ford radio 
Bendix has manufactured. This 
set was presented to Ford execu- 
tives. 








Nash Pushes Sales Program— 
Zone sales promotion managers of Nash 


began a series of meetings in Detroit for 


briefings on 1955 sales plans. Present at the opening of the classes were (from left) 
Fred W. Adams, advertising and merchandising director; Larry Stewart, sales promo- 
tion manager, and Roy Abernethy, sales vice-president. 


meeting will be given over to 
a symposium on body engineer- 
ing, again by representatives of 
Chrysler, Ford and GM. Chrys- 
ler’s spokesman will be W. J. 
Clark; Ford’s, J. W. Richards, of 
the Continental Division, and 
GM’s, P. O. Johnson, of Fisher 
Body. 

The new Packard and Plymouth 
V-8 engines will be discussed Wed- 
nesday evening. Speaking for 
Studebaker-Packard will be W. E. 
Schweider, while Chrysler’s repre- 
sentative will be H. L. Welch. 

New approaches to the solution 
of brake problems will be reviewed 
by a four-member panel at 9:30 
a.m., March 3. Hayden Hayes, of 
Lincoln-Mercury; R. A. Goepfrich, 
of Bendix Aviation; D. A. Gotsch, 
of Auto Specialties Mfg., and R. E. 
Spokes, of American Brake Shoe, 
will take part. 

Speakers at the dinner, in addi- 
tion to Flemming, will include C. G. 
A. Rosen, SAE president, and H. 
E. Chesebrough, the SAE Detroit 
section’s chairman. Toastmaster 
will be Harvey Campbell, executive 
vice-president of the Detroit Board 
of Commerce. 

General chairman of the 
meeting is H. C. Grebe. 


Milwaukee Gate 
Adds to Records 
For Auto Shows 


(Continued from Page 6) 


SAE 





show, the first ever staged there, 
was held at the county fairgrounds. 

The three-day exhibit, showing 
36 models of 12 makes, attracted 
5,000 who braved near-zero tem- 
peratures to attend. 

Nine dealers, all members of the 
Delaware County Automobile Deal- 
ers Assn. cooperated to sponsor the 
show, supported by civic officials. 


tendance figure of 42,000 was re- 


ported and dealers said prospect | 


buying interest was high. 
* ” * 
TTAWA, Ont., 
coma, Wash., are among those 
cities which have just announced 
shows. 


Dates for the Ottawa event will 
be Feb. 26 through March 5. It will 
be sponsored by the Kiwanis Club. 

At Flint, the exhibit will be 
held in conjunction with the 
city’s centennial, March 15 to 20 
and will be the first since 19388— 
22 years ago. 

Omaha dealers called their show, 
the first since 1940, a “smashing 
success” when 18,028 visitors turned 
up on the final day to send the 
total attendance to 68,500 persons. 


The Des Moines show drew 64,- 
462, off slightly from the last show 
in 1950. Zero weather the last three 
days held down attendance. 


Max Holmes, of Holmes Oldsmo- 
bile and Des Moines show chair- 
man, said that the 16 participating 
dealers all reported several sales 
during the show and continuing 
showroom activity thereafter as a 
result of the show. 

Richard McFayden, Omaha show 
general chairman, and Edward 
Hulac, president of the Omaha 
New Car Dealers Assn., were “tre- 
mendously pleased” with the turn- 
out. McFayden says there is little 
doubt but what a show will be held 
next year. 

Tacoma’s show will be revived 
after 15 years and will be staged 
Apr. 1-3, Ed Munson, Tacoma Au- 
tomobile Dealers Assn. president, 
said. 





Show Visitors Gawk 


At Unique Paint Job 


OMAHA. — The Omaha World- 
Herald commented on a certain 
car that probably caused more 
interest and attention than all 
others at the Omaha Auto Show 
last week. 

It wasn’t the make of the car 
that set it apart. Nor was it an 
oldie or a “car of tomorrow.” 

It was the only black car in 
the show. 












Shows Are Big Business 





Asheville Auto Show Held Over— 

With an attendance of more than 12,000, the Asheville (N. C.) Motorama was held 
over for one day. It was originally planned for three days. The show was sponsored 
by the Asheville Automobile and Truck Dealers Assn. Harry D. Blomberg, president 
of the association, was show chairman. 





In Rochester, N. Y., a final at-| Richmond Show Packs ‘Em In— 


| very well.” 


Flint and Ta-| 





This is a scene at the Richmond (Calif.) auto show which recorded an attendance 
of 3,407 in three days. According to Merle Jordan, chairman, the show ‘went over 








Pittsburgh Show Attendance Lags— 4 
Buying crowds at the Pittsburgh Auto Show were large, but failed to reach last 
year’s figures. Attendance totaled 76,447, or 24,358 less than in 1954. 





Show That Made Milwaukee Famous— 


rr, 

An estimated 100,000 persons poured through turnstiles to jam the Milwaukee T 
Auto Show during its eight-day run. An alltime single-day record attendance of 23,998 ul 
was set Feb. 6. Je 











AFL -CIO Tie Evaluated . . 
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Chief Merger Effect: 
More Organizing 


By Joseph M. Callahan 
Labor Writer 
- merger of the AFL and the 

CIO will create a stronger, more 
militant, more politically conscious 
but—basically un- 
changed — labor 
movement in the 
U. S. 

This was the con- 
census of a survey 
of several automotive labor rela- 
tions experts and union officials. 

While concrete results are 
months, and probably years, away 
these individuals felt that the great- 
est effect of the merger on auto 
dealers would be the new federa- 
tion’s increased organizational abil- 
ity. 

AFL and CIO spokesmen have 
acknowledged that one of the 
principal reasons for merging is 
to combine the strength and fi- 
nances of both unions for the 
purpose of signing up more of 
the nation’s 47 million workers 
currently unorganized. The un- 
ions now have 15 million mem- 
bers. 

Already provided for in the 
merged union is the full-time and 
top-ranking job of “director of or- 
ganization.” 

The determined Walter Reuther, 
CIO president, has been mentioned 
for this position, which would méan 
an ultra- aggressive drive for the 
nation’s white-collar and southern 
workers, two groups which union 
leaders have been eyeing for years. 

7 . o 


_LABOR 
FRONT 


Management View 


E management man saw these 
major effects of the merger: 

1. Much more political action and 
public- opinion influencing. How- 
ever, if this pressure became too 
pronounced, it could prove disad- 
vantageous to the union. On the 
other hand, AFL and CIO unions 
are already collaborating at maxi- 
mum effectiveness in many areas. 

2. Not much change in collective 
bargaining. Under the proposed 
constitution, autonomy is still re- 
tained by the individual unions, 
which will negotiate their individ- 
ual contracts as before. 

It is for this same reason that 
talk of monopoly in connection 
with the new federation appar- 
ently is unwarranted. Any mo- 
nopolistic tendencies are more 
likely to emanate from the CIO 
Auto Workers or the AFL Team- 
sters, or any union which par- 
ticipates in industrywide bar- 
gaining. 

3. Possibly more regulation of the 
internal affairs of the unions, par- 
ticularly if the new organization 
shows signs of becoming too strong 
or too arrogant. Little chance for 
changing the Taft-Hartley law was 
seen. 

4. More collaboration between dif- 
ferent unions in one shop during 
negotiations. 

+ * * 


Union View 


(p= typical unionist saw these 
results being produced by the 
-Merger: 

1. A continuation and extension 
of the “no raiding” agreement. 

2. More positive action against 
the gangsterism and Communism 
that still exists in some unions. 

3. A stepped-up drive for the 
elimination of racial discrimina- 
tion in the labor movement and, 
consequently, in industry. 

4. A more mature union move- 
ment generally. with workers get- 
ting a larger share of the national 
product and a gradual elimination 


Widdis to Head 


Danville Dealers 


DANVILLE, Ill. — Emmett Wid- 
dis has been elected president of 
the Danville Automobile Dealers 
Assn. to succeed Philip Haskell. 

Other officers named were Glen 
T. Smith, vice-president, and 





~ Thomas Chapman, secretary-treas- 


urer, succeeding Curt Taylor and 
Jack McAleer. 





{of worthless and ridiculous work 
| stoppages and disputes. 
+ * * 


Chrysler Talks On 


| gpenathtgnr age negotiations have 
resumed between Chrysler 
Corp. of Canada and UAW Local 
195 following the settlement reached 
at Ford of Canada. 

The union has announced that 
the membership has authorized 
union officers to call a strike if 
they thought it was necessary. 
It was reported that 88 percent of 
the 1,800 workers attending the 
meeting voted to strike. 


Last week the company com- 
mented, “We have been negotiating 
with Local 195 on an agreeable 
basis and definite progress has been 
made.” 

The union has already reportedly 
spurned a company offer which in- 
cluded a three-cent pay boost and 
other contract improvements which 
comprise a much better package 
than the one won by Ford of Can- 
ada workers in their 113-day strike. 

+ * * 


NLRB Aid Nominated 


RESIDENT EISENHOWER last 

week nominated Boyd Leedom, 
a Republican and a justice of the 
South Dakota Supreme Court, to 
be a member of the National Labor 
Relations Board. He would succeed 
Albert C. Beeson whose term ex- 
pired Dec. 16. 


Mindful of the negotiations 
scheduled to open next month with 
the UAW, Ford Motor Co. has 
shown its awareness that employ- 
ment stability is important to the 
average worker by listing these 
steps which the firm has taken to 
provide steady employment: 

1. Launching sales campaigns 
during off-season months. 


2. Urging Ford dealers to main- 
tain ample car stocks the year 
around to assure steadier produc- 
tion and employment. 

3. Moving back the introduction 
date of new models to stimulate 
sales in off-season months. 

Asked about these moves, a CIO 
|spokesman said, “These are exactly 
the kind of things which we expect 
our ‘guaranteed annual employ- 
ment’ plan to stimulate. Of course, 
|Ford is better able to do this now 
jbecause it is increasing its share 
of the market.” 

Meanwhile, the Ford Rouge 
union, UAW Local 600 served no- 
tice that it is preparing for the 
GAW drive by calling for pay- 
ment of $25 a week in strike 
benefits should a strike occur. 


Carl Stellato, local president, also 
announced that he would propose 
at the UAW convention (March 27 
to Apr. 2) that a plan be evolved 
to prevent manufacturers from 
stockpiling cars as a weapon 
against the union. 

7” e o 


Jobless Pay Pushed 


[Ast week Secretary of Labor 
James P. Mitchell told guests 
of the American Management 
Assn.’s personnel conference that 
there is an important relationship 
between unemployment compensa- 
tion and the GAW. 

“Many employers are beginning 
to see that their own best interests 
are served by an adequate com- 
pensation program,” he said. 

At the same meeting, William L. 
Dennis, law professor at New York 
University, warned management, 
“Even if you think the annual wage 
is wrong in principle, I suggest you 
get prepared for it.” 

On the dealership front last 
week, auto salesmen in the area 
south of San Francisco rejected 
union membership in an NLRB 
election, 115 to 46. Local 775 of 
the AFL Retail Clerk’s Union 
was the petitioner. 

Last year members of Local 775 
picketed dealerships in the area 
for 17 weeks in an attempt to win 
recognition. In September a truce 
agreement was signed ending the 
picketing and providing a “cooling 
off” period before the election. 

















Atlanta Dealers Get Safety Citations— 


John H. Lander (left), president of Lander Motors (Dodge-Plymouth), and Tom 
Mitchell (center), president of Tom Mitchell Buick Co., both of Atlanta, receive cita- 
tions for their contributions to traffic safety education from L. S. Langworthy, safety 
director of the Georgia Motor Club. Both dealers provide training cars to high schools. 


Cost of ’54 Car Plants 
Put at $1.3 Billion 


N PREPARING itself for the ex- 
panded automotive market 
which economists predict for the 
next two decades, the auto industry 
spent $1,350 million for expansion 
and modernization during 1954. 
In the past five years, the auto 
makers have poured $4.6 billion 
into capital expenditures. This 
does not include tooling costs. 
Increasing in each year, the ex- 
penditures totaled $510 million in 
1950, $851 million in 1951, $896 mil- 
lion in 1952 and $1 billion in 1953. 


Since World War II, the indi- 
vidual auto factories report that 
they have spent or authorized to 
be spent the following sums: Gen- 
eral Motors, $3,500 million; Ford 
Motor Co., $1,700 million; Chrysler 
Corp., $505 million; Kaiser-Willys, 
$70 million; Nash, $65 million, and 
Studebaker, $59 million. 


x * * 


POKESMEN for Packard and 
Hudson said the information on 


‘Gestapo’ Needed 
With Trade Act, 
Tax Aide Says 


SANTA FE. — A proposed New 
Mexico fair-trade practices act, 
aimed at below-cost merchandis- 
ing practices, would be virtually 
impossible to enforce, according to 
State Revenue Commissioner Mike 
Gallegos. 

“You cannot enforce such laws 
on all goods,” he said. “It is being 
done now on liquor and cigaretes, 
but it can’t be done on everything 


without a ‘gestapo’. 
The proposed legislation would 
require retailers to sell at least 6 
percent above the purchase price, 
and wholesalers to mark up nearly 
3 percent above their cost. A dealer 
who made substantial savings 
through purchase of bankrupt 
stock would be forbidden to pass 
the saving on to his customers. 
The bill also would require that 
the markup figures could be 
changed up and down after a cost 
survey had been conducted in the 
area by the bureau of revenue. 








Chrysler Promotes 


Ozburn in Denver 


DETROIT. — Claude S. Ozburn 
has been appointed sales manager 
for the Denver region, E. M. 
Braden, general sales manager of 
Chrysler division, has announced. 
Ozburn replaces Fred M. Harris, 
who has been transferred to Dallas 
as regional sales manager. 

Ozburn joined Chrysler division 
in 1948, when he was named dis- 
trict manager in the St. Louis 
region. He was born in Murphys- 
boro, Ill., and attended Carthage 
University. 


their expansion and modernization 
programs was not available. 

Noting that 1954 registrations 
amounted to 58 million, the Auto- 
mobile Manufacturers Assn. said 
that economists and highway ex- 
perts are expecting 64 million ve- 
hicles by 1960, 75 million by 1970 
and 85 million by 1975. 

The GM figure includes $750 mil- 
lion for improvements in 1954, $500 
million for planned improvements 
in 1955 and $250 million for 1956. 
But the figure does not include a 
whopping $200 million to be spent 
in Europe during this year by GM. 

The Ford figure includes $280 
million for plants, office buildings 
and service facilities now under 
construction or approved for fu- 
ture construction. 

x * * 
ORD reported that 41.9 million 
square feet of floor space—an 
area 10 miles long and 795 feet 
wide—will have been added to Ford 
facilities across the nation. 

The AMA declared, “Adequate 
production facilities mean less pres- 
sure on production lines, less costly 
overtime, a minimum of delay in 
delivery. Up-to-date quality control 
methods—some almost fantastic in 
the precision they permit—are a 
boon not only to the customer but 
to the manufacturer, through sharp 
reduction of costly ‘rejects’ from 
the later stages of manufacture.” 

Commenting that automotive 
work is not only easier but more 
interesting than it was years ago, 
the AMA said the emphasis in 
the new plants has been shifted 
from men’s muscles to their 
brains, with a consequent upgrad- 
ing of skills. 

Asserted an industry spokesman, 
“The nation is growing. We're 
growing with it.” 

—JosePH M. CALLAHAN 





Dr. Curtice— 


Upon receiving the honorary degree of 
doctor of laws, Harlow H. Curtice (left), 
president of General Motors, is congratu~ 
lated by John A. Hannah, president of 
Michigan State College which presented 
degrees to Curtice and other outstanding 
citizens at the Founders’ Day convocation 
in East Lansing, launching the college's 
100th year. 
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Buffalo Sights 
Boom in Wagons 


Keen °55 Demand 
Seen by Dealers 


BUFFALO. — Auto dealers in 
Buffaio are predicting that the 
station wagon will reach a new 
peak of popularity in 1955. 


A typical comment was voiced 
by James P. Hoffman, of W. J. 
Holmes (Ford), who said, “The 
station wagon has become a prac- 
tical family car. You can defi- 
nitely link suburbanites to the 
increased station-wagon sales. 
Ford has increased its wagon 
sales 150 percent in the past two 
years.” 

Ralph A. Young, of Ostendorf 
Motor Corp. (Studebaker), re- 
marked that the station wagon “is 
really coming into its own. We now 
sell one wagon for every six cars.” 


He added that the equipment 
now installed in station wagons, 
such as radios and automatic trans- 
missions, indicates that the wagon 
has moved from the commercial] to 
the domestic market. 


George D. Flick, a salesman at 
Wassman Brothers (Dodge-Plym- 
outh), of West Seneca, N. Y., 
noted that the station wagons 
are popular with sportsmen. 

Flick asserted, “The station 

wagon has wonderful resale value. 
You hardly see any station wag- 
ons on used-car lots. They are 
bought up quickly.” 


Declaring that he thought the 
wood trim on the early station 
wagons was a sales deterrent, 
Charles P. Thorp. of Kirschmeyer 
Mercury Motors, said: 


“This year, to the all-metal 
bodies we have added fibre or 
plexiglass trim which simulates 
wood, but will not deteriorate 
and can be replaced in sections in 
case of an accident.” 


One dealer estimated that about 
130,000 station wagons are now 
owned in western New York State. 


N. Y. Lawmakers 
Seek Inquiry Into 


Service Practices 


ALBANY.—Two New York law- 
makers have called on the Legisla- 
ture to investigate complaints of 
sharp practices by auto repairmen. 

Senator Jacob H. Gilbert and 
Assemblyman Morris Mohr, both of 
the Bronx, introduced a resolution 
asking the establishment of a joint 
legislative committee to find out 
whether the State should set up a 
system for licensing garages and 
service stations. 

Mohr and Gilbert said they had 
received “many complaints” from 
motorists protesting that they had 
been charged — and overcharged — 
for poor workmanship, defective 
materials and work that was not 
performed. 


Mohr and Gilbert said an investi- 
gation of repair and servicing was 
necessary in the light of what they 
called “widespread criticism” of 
the industry. 


Puerto Rico Buys 
50 Mack Buses 


NEW YORK. — The Puerto Rico 
Transportation Authority last week 
placed an order with Mack Trucks, 
Inc., for 50 buses for delivery by 
June 30. 


P. O. Peterson, president of 
Mack, said the order called for 
diesel-powered buses seating 45 
passengers. 

The contract, which was won in 
competitive bidding, involves ap- 
proximately $1 million. 





Cummins Again Boosts 


Engine Production 
COLUMBUS, Ind.,—Cummins En- 
gine Co., Inc., here has announced 
that March 1 it will again increase 
its engine production rate. Accord- 
ing to R. E. Huthsteiner, president, 
the new schedule will be about 17 
percent over previous alltime highs. 
Employment will be increased. s 
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Turks ‘Borrow’ Head 


Of Philadelphia School 

PHILADELPHIA.—The Turkish 
government has “borrowed” Walter 
Van Ness Pruyn, director of Spring 
Garden Institute’s automotive 
training center. 

He will supervise technical] train- 
ing in Turkey under arrangements 
made by the U. S. Foreign Opera- 
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tions Administration and the Turk- 
ish Economic Mission. Pruyn’s of- 
fice will be in Ankara. 


Palmer Buys Mass. Deal 


Gerald J. Palmer, longtime pres- 
ident of Harrington Palmer Co., 
Hartford, Conn., has purchased a 
Chevrolet dealership in Springfield, 
Mass. 
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“every unit is a unit within itself! 









| 


UJ 


( 








} 


a 








Es 
A 


! 


| 
ert 


jl 






ores 
| 


Borroughs 1-piece 
closed uprights for 
closed shelving. . 
no bolting .. only 1 
piece to handle.. 
saves erection time. 





INSERT SHELF SUPPORT 
BRACKET . . no fumbling 
with studs, bolts, nuts 
or lock washers. 





TILT SHELF INTO SUP- 
PORT BRACKET . . 
you’re finished. Shelf is 
now ready for loading. 


m7 





Borroughs 
heavy gauge 
rolled shaped- 
post for open 
shelving gives 
extra strength, 


extra value. 
and 





Each individual unit is complete in itself . . 
no part depends on unit next to it.. any 


unit or shelf can be moved independently. 


send for Catalog 


BORROUGHS MANUFACTURING COMPANY 


A Subsidiary of American Metal Products Company of Detroit 


3002 NORTH BURDICK ali KALAMAZOO, MICHIGAN 





ADVERTISEMENT 


ATTENTION 


USED CAR DEALERS 


EXPORTERS 
Fleet Operator in Metropolitan 


AUCTIONEERS 


New York area replacing fleet 


annually will sell during March and April] 1955 a quantity of 


1954 FORD MAINLINE 6 
4-DOOR BLACK SEDANS 


All have low mileage 


and are considered in 


excellent condition. Some have radios and extras. 
Cars will be offered for sale in lots of about 
20 units on an “as is, where is, any or all basis.” 


if interested in receiving bid papers, write 
Box 57, 217 7th Ave., New York 11, N.Y. 








OTTAWA. — The Canadian auto 
industry appears to be following 
the U. S. trend of recovery after a 
sharp sales drop of 17 percent in 
1954 from 1953’s alltime peak, as 
reported in official Government 
statistics. 

Part of this decline, however, 
can be blamed on the strike 
which shut down Ford last Oct. 
10. The 110-day walkout ended 
Jan. 27 and on Feb. 3 the first 
1955 Ford was completed at the 
Oakville, Ont., assembly plant. 

Despite the Ford situation, 
brisker production has been re- 
ported during January, with an in- 
crease of approximately 6,000 cars 
shown over December. 

A comparison between January, 
1954, and last month’s production 
shows a drop of about 11,000 units, 
but the strike again clouds this 
picture. 

Ford production is shown as 
falling from 14,000 cars in Janu- 
ary, 1954, to zero for January of 
this year—a very unrealistic com- 
parison. 

One bright spot in the automo- 
tive industry during 1954 was the 
sharp increase in convertible sales. 
Canadian-made convertibles leaped 
from 1,715 in 1953 to 16,236 during 
1954 and U. S. imports were boosted 
from 2,239 in 1953 to 7,244 during 
1954. 

Speaking for Chrysler Corp. of 
Canada, Ltd., E. C. Row, president, 
said the company’s output of cars 
in January was the highest for any 
month in the 30 years Chrysler has 
been in Canada. 

He said weekly production was 


Dealer’s Sickness 


Bars Trial in 


Tax-Evasion Case 


HARRISBURG, Pa.—U. S. Dis- 
trict Court Judge George A. Welsh 
has ruled that Norman W. Ream, 
South Enola, an auto dealer who is 
a defendant in an income-tax eva- 
sion case, need not stand criminal 
prosecution “if the trial might 
prove fatal.” 

The decision ended Ream’s 20- 
month contest against the Govern- 
ment’s attempt to bring him to 
trial after he had been promised 
immunity, because of poor health, 
from criminal prosecution by a 
regional attorney for the Internal 
Revenue Service. 

Dr. Thomas M. Durant, of Temple 
University’s cardiology department, 
told the court that the rigors of 
a criminal trial might kill Ream. 

Ream now will have to deal with 
the Government only on the basis 
of a civil settlement. He was in- 
dicted in February, 1953, on charges 
of evading taxes totaling $43,377 on 
his 1946 and 1947 income. 


W.Va. Bars Rise 
In Auto-Use Tax 


CHARLESTON, W. Va. — The 
bill to rewrite the State auto privi- 
lege tax law has itself been 
amended by the Senate Finance 
Committee. 

The bill has been reported out 
minus the feature which had been 
designed to yield an estimated $2.5 
million annually. At present, a 2 
percent privilege tax is paid on the 
purchase price of a car, less the 
amount allowed on tradein on 
which the tax previously had been 
paid. 

As originally introduced, the Ad- 
ministration bill would have ap- 
plied the tax to the full price, with- 
out allowing for the tradein. The 
committee restored the present de- 
duction. The other main provision 
of the bill would exempt the State 
and its political subdivision from 
paying the tax. 


McIntire Takes Over 


Ownership of Lane Firm 


Paul A. McIntire is now the sole 
owner of Jack Lane Chevrolet Co., 
Wellington, Kans., following retire- 
ment of Jack Lane. 

The firm, which has been in ex- 
istence for 27 years, has been re- 
named McIntire Chevrolet Co. 
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Canada Picks Up in 55 


Brisker Production Hints Recovery from Drop 
Of 17 Percent During ’54 


running over 2,100 units per week, 
an increase of 60 percent over 
maximum production prior to last 
December. Chrysler also has 
added 2,500 workers to man a 
second shift, Row reported. 
Other firms reported the follow- 
ing production: 
Feb.5 Feb. 12 


Ford e 
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General* Motors 
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Studebaker-Packard 

I sabidlesAihicteniodescars 298 
Nash Motors 

Hudson cars .......... 24 20 

Nash cars ................ 28 41 
International 
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PEED: sottencincconidtenaie 148 143 
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Auto-Lite Plant to Start 


Production in Calgary 


CALGARY, Alta. — Auto storage 
battery production will begin this 
month at the new Auto-Lite Bat- 


Obituaries 


Pierre-Andre Lefaucheux 

PARIS. — Pierre-Andre Lefaucheux, 56, 
president of Renault, was killed Feb. 11 in 
an auto accident near St. Dizier. Mr. Le- 
faucheux was named administrator of Re- 
nault after the war when the French Gov- 
ernment seized and nationalized the factory. 
He was named president in 1945. 

* * * 


Ralph H. DeWar 

PRESTON, Kans.—Ralph H. DeWar, 67, 
former Kansas City dealer, died Feb. 
Mr. DeWar spent 30 years in the automo- 
bile business in Washingtonu, D. C.; 
Lynchburg, Va.; Emporia, Kans., and Kan- 
sas City. ‘ ‘ 

* 


Grover C. Reid 
AUGUSTA, Ga. — Grover C. Reid, 61, 
for 30 years active in the auto business 
in Augusta and Washington, Ga., died 
Feb. 7. 
. * . 


Fred Robert Reinauer 

OKLAHOMA CITY.—Fred Robert Rein- 
auer, 58, partner and general manager of 
Reinauer Bros. Motor Co, (Chrysler-Plym- 
outh), died here Feb. 9. The firm started 
as a repair shop in 1922, becoming a 
Franklin dealer in 1924, changing to Hud- 
son-Essex later. In 1930, Reinauers’ be- 
came a Reo dealer, then Studebaker and 
last December received a Chrysler fran- 
chise. 

* * 


Frank Love 

JONESBORO, Ark. — Frank Love, 52, 
sales manager for Courtsquare Motors 
(Studebaker) and former president of 
Cherry Motors (Studebaker) here, died 
Feb. 6 in a Memphis hospital. He was a 
native of Jonesboro. 

* * * 


Mrs. J. Ross Kindred 
SEDALIA, Mo.—Mrs. J. Ross Kindred, 
72, an auto dealer here for many years 
until she retired a few years ago, is dead. 
* * * 


H. B. Dalrymple 


PORTLAND, Ore.—H. B. Dalrymple, 
district field manager for associated tire 
lines sales of B. F. Goodrich Co., died Feb. 
9. He had spent 29 years with Goodrich. 





Fight on Smog— 


One of the most extensive tests ever 
given the Houdry catalytic converter, a 
device to control emission of hydrocar- 
bons from auto exhausts, is being planned 
by the Air Pollution Foundation of Los 
Angeles in cooperation with Southwest 
Research Institute, San Antonio. Tested 
will be two types of mufflers, designed by 
Eugene J. Houdry, one for use with non- 
leaded white gasoline, the other for gaso- 
line containing tetraethyl lead. Two muf- 
flers for white gasoline will be tested on 
1954 Powerglide Chevrolets, and four for 
leaded gasoline will be used on a 1954 
Ford V-8, a 1954 DeSoto V-8, a 1953 
Buick and a 1953 Cadillac. Each of the 
six cars will be put through a 20,000-mile 
road test. 









—. 


tery Corp. plant here, accordi»g to 
R. W. Fitch, battery plant di: ision 
manager. 

The 30,000-foot plant will b. the 
ninth operated by Auto-Lite i: the 
U. S. and Canada. Carl W. F lkin, 
associated with the company 34 
years, has been named man ger, 
Other key personnel have been 
transferred from the Toronto lant. 


Sutter Renamed 
Head of NADA 
Industry Relations 


WASHINGTON.—F rederick M. 
Sutter, Columbus (Ind.) Dodge 
dealer, has been reappointed chair- 
man of the NADA Industry Rela- 
tions Committee, NADA announced 
last week. 

Vice-chairman is J. E. O’Daniel, 
Evansville (Ind.) Oldsmobile dealer. 

Members of the committee are 
James Berry, Cleveland, Buick; L. 
L. (Mike) Kvam, Milwaukee, Cad- 
illac; Courtney S. Whitman jr. 
Newark, Chevrolet; Carl A. Hahn, 
Yakima, Wash., Chrysler; Wilson 
Kirksey, Birmingham, Ala., DeSoto; 
Foster W. Talbott, Baltimore, Ford; 
Bill Hermann, Detroit, Hudson; 
Judson B. Smith, Greensboro, N. C., 
Kaiser-Willys; Bagby Hall, Jack- 
son, Miss., Lincoln-Mercury; Mel- 
vin R. Ballard, Salt Lake City, 
Nash; R. C. Quinlevan, Milwaukee, 
Packard; Hayward M. Davis, Fort 
Wayne, Pontiac; B. C. Hawn, Wa- 
terloo, Ia., Studebaker. 

The representative from the Au- 
tomotive Trade Assn. Managers is 
Amos Crowl, San Francisco. 


It’s Deal Buick Now 
Thomas Buick Co., Asheville, 
N. C., has changed its name to 
Deal Buick, Inc. Walter A. Deal, 





6.| holder of the franchise since 1947, 


joined Thomas Buick in 1934 as 
secretary-treasurer. 


Quick Change 


Dealer License Plate Holder 





Gvaranteed 


Safe, fast and easy to use. 
Holds license plate secure to 
slotted bumper, plain and 
channel brackets. 

$1.00 per set of 4 

L. J. HOWARD 


2184 9th Street Akron 14, Ohio 
(JOBBERS WANTED) 


MEMO To 


FORD AND CHEVROLET DEALERS 
We are interested in making suitable 
connections for local deliveries on a 


TRADE 


the coun to supply 
new cars our leased fleet. (Since 
these cars will be used locally your serv- 
ice shop can benefit also.) 


Contact Ben Geller 
EMKAY, INC. 
6850 Cottage Grove Avenue 


Chicago 37, Illinois 
Phone: Museum 4-699 


basis throughout 








Profit Guide aek 


By J. B. Van Tassel—Dealer Business Consultant 
38 articles on how to profitably 
operate YOUR BUSINESS—as taken 
from my analysis of dealers state- 
ments nationally. 
Price $5.00, Postage Paid—Send Check io 
J. B. Van Tassel 
332 So. Michigan, Chicago 4, Ill. 









QUICK CHANGE 
LICENSE PLATE 
FASTENERS 
Fits All 
Cars 









DEALER CosT 
ea.; 12 for $5.00 ppd. 
@ Usual Distributor Discounts 

PACIFIC COAST PRODUCTS 
5614 Venice Blvd, Los Angeles 19, Calif. 
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motto, 
include discussions on business 
expense control, diversification, 
profitable sales practices, group in- 
surance and credit financing. 
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(Continued from Page 1) 


Week Week Jan.1 Jan.1, | challenged No. 1 and No. 2 months, 
Ended Same Ended Fet., To To with 717,343 and 681,854. 
Feb. 19, Week, Feb. 12, 1955, Feb. 20, Feb. 19, 2 = 
a poi —_ woe Se : AR output last week surpassed 
AMI — MOTORS = 4,055 2,145 3,308 10,266 16,592 17,723 C the Automotive News index by 
SEED — vevenpusbausseuseeictnes 1,450 666 1,383 3,772 3,339 6,747 168.3 percent and showed a 2% per- 
Nash Lahbivicebdipiesiseceet.:. (an 1,479 2,425 6,494 13,253 = 10,976 |cent boost over the previous week. 
CHRYSLER CORP. .... 32,075 13,457 31,787 89,229 103,812 217,011 ao = on a = ‘a yt 
a ras Ww t uring e 
so 4,400 2,822 4,306 12,162 18,910 29,632 comparable week of 1954 — a 51 
DeSoto nn... 3,400 1,720 3,431 = 9,619 = :12,753 23,088 | percent increase. 
Dodge ............... 7,775 2,846 8,097 21,992 17,582 54,789| Four of GM’s five divisions were 
Plymouth .. 16,500 6,069 15,953 45,456 54,567 109,502 |shooting for individual production 
FORD MOTOR . 43,710 36,842 43,656 123,108 264,379 302,158 | highs last week and the fifth one— 
Cadillac—posted a record the pre- 
BI scree 34,500 29,923 34,376 97,278 206,047 241,089 | vious week with the aid of Satur- 
DUE dshcs i csenceseobarcstele 940 654 973 2,668 7,476 — 5,574) day assemblies. 
Mercury oo... 8,270 6.265 8,307 23,162 50,856 55,545 Chevrolet was slating 40,100 
GENERAL MOTORS. 85,980 58,861 82,667 233,185 376,812 560,680| C@FS, against its 39,163 record the 
ick 17,000 11,204 15,404 45,561 69,201 107 ereviess nee Se Sa 
Buic sore a , 5, a 2 988! against its 16,153 record in the 
Cadillac 3,220 2,475 3,863 9,639 10,628 23,774 
SOUND. ccivccevcsessanieerees 40,100 29,547 39,163 108,525 
Oldsmobile _................ 12,860 8,101 12,726 35,308 
SEED ~ ncclns disse pouninexinces 12,800 7,534 11,511 34,152 
KAISER MOTORS .... 385 552 437 1,029 
eee iaees TU. i deceiceins. | - eaheeinting 
Willys .......... 385 332 437 1,029 
SP CORP. 5,645 1,802 5,688 14,737 
UN, © ssavussecedcessscteni 1,750 1,394 1,605 3,757 
Studebaker ................. 3,895 408 4,083 10,980 
Total Cars, U. S. ........ 171,850 113,659 168,048 471,554 


week ended Feb. 5; Oldsmobile, 
12,860, against its 12,726 high the 
previous week, and Pontiac, 12,800, 
against its record 12,301 in the 
week ended Feb. 5. 


Cadillac reached a record of 3,863 
during the Feb. 12 week but was 
omitting Saturday scheduling last 
week. The old Cadillac peak was 
3,861, bagged in the Jan. 15 week. 


* * * 


— steady in car and 
truck assemblies was Ford Mo- 
tor Co., which planned six-day op- 
erations at all plants last week. 
The company’s aggregate of 43,710 
cars last week comprised 25.43 per- 
cent of the industry total, com- 
pared to 25.98 percent the week 
before. Ford reached another post- 
war daily record Feb. 10 when 9,475 
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GM Hikes Smash Record of Previous Week .. . 


171,850 Cars New Output High 


cars, trucks and tractors rolled 
from all company plants. 

Chrysler Corp. planned to raise 
its car output above the 32,000 mark 
once again, after a lapse because 
of labor difficulties at Plymouth’s 
Evansville plant. The corporation, 
aiming for 20 percent of the car 
pie, was hitting 18.66 percent last 
week. Materials difficulties were 
preventing Dodge and Plymouth 
from making possible the 20 per- 
cent effort. 

American Motors’ Kenosha and 
El Segundo plants shot the cor- 
porate total past the 4,000 level 
last week as dealer introduction 
of ’55 Nash cars formally closed 
the changeover season. Kenosha 
was on Saturday shifts, and Hud- 
son and Nash volume was gain- 
ing steadily at both plants. 

Studebaker-Packard was holding 
firm on a high-rate plateau equal- 
ling 4,000 Studebaker cars a week, 
some 1,600 to 1,750 Packards and 


= |230 Studebaker trucks. 


Willys was averaging upwards 
of 400 cars and 1,500 trucks and 
jeeps weekly. Kaiser had not yet 
determined a date for resuming 
production. 


* * 


Canadian Production 


ITH Ford’s return to produc- 
tion, the picture was brighten- 
ing in Canada last week. An esti- 
mated 8,840 cars and trucks were 
turned out, compared to 8,299 the 
previous week. 
Revised car and truck totals for 
the week ended Feb. 12 among 
Canadian producers are as follows: 








GM, 4,183; Chrysler, 
1,358; S-P, 298; International, 143, 
and AMC, 61. 


Cadillac Promotes 
2 Sales Aides 


DETROIT. — Appointment of 
Charles E. McGinnis as manager 
of the Oklahoma zone and J. P. 


2,256; Ford, 


Schaupner as as- 


















Cars and Trucks, 


U. S. and Canada 195,520 146,855 191,071 539,806 1,019,571 1,323,396 


spleen ics desea te accent ee Na 
*Revised, Miscellaneous includes Autocar, Corbitt, Marmon H., Brockway, Four-Wheel 
Drive, Sterling, Nash, etc. 


N.B.: All U. S. totals include cars and trucks for military orders. 


The western group will meet 


Wednesday (Feb. 23) at the Stat- 
ler Hotel in Los Angeles. 


The program, which carries the 
“Keys to Survival,” will 


Presiding at the meeting will be 


two MEWA western directors, P. 





Over the Top 


(Highest Car Output Weeks) 


| Cen 171,850* 
OI AB BOI oie ccsssnnsccscscses 168,043 
June 24, 1950... 165,860 
June 17, 1950......... 165,423 
Pek. & 2606..............;...... 164,265 


* Estimated by Automotive News. 





‘Survival’ Meetings Set 


Motor Wholesalers to Hold 2 Regional Parleys 
In West and Southwest 


CHICAGO. — Regional meetings Ted Johnston, of Motor Parts De- 
of the Motor & Equipment Whole- 
Salers Assn. in the Southwest and 
West will stress the theme of “sur- 
vival,” according to B. W. Ruark, 
general manager. 








AKRON—Leading tire makers 
last week hiked prices of replace- 
ment tires. It was the third price 
boost in three months. 


The boosts ranged from 2% to 
7% percent. Some firms boosted 
tire-repair materials 12% percent. 

Early in November, 1954, a 5 per- 
cent raise on tires was announced, 
increases of 2% to 5 percent were 
made effective in January, 1954. 


Among those increasing their 
prices were Seiberling, General, 
Dunlop, Firestone, Fisk, Goodyear, 
U. S. Rubber and Goodrich. Atlas 
said it would follow on March 1. 





pot, Los Angeles, and Frank E. 
MacKenzie, of MacKenzie Auto 
Equipment, Pocatello, Id. 


The southwestern group will 
meet March 30 at the Gunter 
Hotel in San Antonio, Tex., with 
Jay T. Davis, president of Motor 
Parts Co., Corpus Christi, Tex., 
as chairman. 


Elmer T. Miller, general man- 
ager of Straus-Frank Co., San 
Antonio, and president of the 
Southwest Automotive Show, will 
represent the show at the confer- 
ence. : 


Among the features of the pro- 
gram are: 

MEW4A’s group insurance plan by 
John W. Davis, president of Im- 
perial Industries, Inc., administra- 
tor of the plan. 

An evaluation of current trends 
in automotive wholesaling by 
Ruark. 

A speech by Howard Reed, legal 
counsel, on methods of building 
sales. 

A discussion of profitable sales by 
Charles H. Davis, southern repre- 
sentative. 


was: Passenger car and small truck 
tires, 2% percent; large truck and 
earth-mover tires, 5 percent; indus- 
trial and trailer tires, 7% percent; 
natural rubber recapping stock, six 
cents a pound; cold rubber stock, 
two cents a pound and a 12% per- 


Buick Says Sales 
Hit Highest Rate 


In Five Years 


FLINT.—Buick dealers delivered 
21,035 cars in the first ten days of 
February, the first time in five 
years that sales in any 10-day pe- 
riod have exceeded 20,000, Ivan L. 
Wiles, Buick general manager, re- 
ported last week. 


“Deliveries averaged more than 
2,300 a day for each of the nine 
selling days,” Wiles said, “the high- 
est daily rate in Buick history.” 
The alltime Buick high for any 
10-day period was 22,762 deliveries 
in the last period of March, 1950. 


The scale listed by Seiberling | % 


Week Week 
Ended Same Ended Feb., 
q955, = lgoae1956°" To Date “194°” 1985 
a o 
CHEVROLET 300 7,861 260 2,871 52,530 28,575 | Oldsmobile Dealer Council Meets in Lansing— 
DIAMOND T. ............ 80 67 74 216 483 529 Members of the 14th Oldsmobile Dealer Council, representing the firm's 24 sales 
MOOD oncsstessss 60 80 80 188 560 449 | Zones, met in Lansing for a discussion of current problems with factory officials. 
DODGE 1,220 1,888 1271 7139 13,079 11.261 Shown in front row (from left) are Peter Fuller, Boston; S. M. Milstein, Cleveland; 
sce sop eeenoinet , am 3 3, 1,261 | 5 WN. Epperson, Woodland, Calif; D. P. Menhart, Wyandotte, Mich.; T. C. Downey, 
FEDERAL seeeee GB essesses,  sncescnns 321 sssseeeeee | Oldsmobile works manager; J. F. Wolfram, general manager; G. R. Jones, general 
EP ce ia ehient gas 8,125 6,453 8,161 23,759 50,175 56,107] sales manager; Philip Lustine, Hyattsville, Md.; E. W. Schuon, comptroller; H. N. 
ee venue. (1,624 52 916 13,673 6,515 | Metzel, oo — seg a eile: ek 
Second row: H. J. Harris, Lomgview, Tex.; H. rtelsmeyer, oon, Iil.; ‘ 
loom NATIONAL ... 2,365 2,223 2,458 6,670 14,973 15,723 | cinon, Newport, Ky; RR. Black, Milwaukee; Jack Williams, Clovis, N. My Z. R. 
sevseseaneecnncsssesscnneecs 230 148 225 629 878 — 1,483 | Dunlap, Ames, la.; C. R. Bentley, Huntsville, Ala.; H. H. Henry, Rochester, N. Y.; L. L. 
ied iv esle aay 15 212 74 207 1,649 581 | Linehan, New Rochelle, N. Y.; E. E. Potter, Miami; B. N. Barber, assistant sales man- 
STUDEBAKER ............. 420 340 432 1,188 923 2,875 = ro : ' ote aati dian dil 
I op row: J. E. Straud, assistant sales manager; G. H. Routszong, alia, Mo.; Aiken 
WILLYS - = 426 oss 1,787 1,604 Reichner, Philadelphia; A. E. Norman sr., Evanston, Ill.; H. C. Anderson, Chippewa 
ceaseneoresaseoenoe 1,630 1,588 1,321 4,075 9,173 10,695 | Fels, Wis.; J. J. Broderick, Coeur d'Alene, Id.; A. |. Miller, Sharpsburg, Pa.; R. H. 
MISCELLANEOUS 95 195 95 263 1,446 670 | Spreen, Huntington Park, Calif.; J. A. Bradley, Tulsa, Okla.; J. A. Vann jr., Rocky 
—_—__- --_—r Orme > | Mount, N. C., and L. F. Carlson, general merchandising manager. 
Total Trucks, U. S. .... 14,830 23,022 14,729 45,359 161,600 = 137,688 |—@§@ —@ i —@§4€@.@ — @_ —@{________—_——_- 
. xX peo Third Boost in Row Hik 
BCI spheciie Abtudscoie 186,680 136,681 182,772 516,913 948,131 1,268,317 ir OOSt tn Ow tres 
Total Cars, Trucks, Ti P * iy Y 
— aso iin a2 2003 nwo ssoollere Prices 24 to 742% 
Grand Total, 


cent increase in all tire repair ma- 
terials. 


The boosts were made necessary 
by higher costs including that of 
natural rubber, the rubber com- 
panies said. 





New Cadillac Branch— 


Ground-breaking ceremonies were held 
for the construction of a Cadillac sub- 
branch in Los Angeles on the north side 
of Wilshire, between Sycamore and 
Orange Dr., at a cost of $1 million. Tak- 
ing part in the ceremonies are (from left) 
John J. Erwin, deputy mayor; Fred Murray, 
general manager of the los Angeles 
branch; J. D. Herndon, sub-branch man- 
ager, and Eddy Field, realtor. The build- 
ing, which will replace the sub-branch at 
750 S. la Brea, is expected to be com- 
pleted in September. 


sistant sales pro- 
motion manager 
for the division 
was announced 
last week by J. 
M. Roche, Cadil- 
lac general sales 
manager. 

McGinnis join- 
ed General Mo- 
tors Acceptance 

amet Corp. in 1927, 
O. 5. MeGinnis where he held the 
position of assistant manager of 
the Kansas City branch. He was 
appointed assistant merchandising 
manager of Cadillac in 1947. 

His territory includes Oklahoma, 
northwest Arkansas, eastern New 
Mexico and northern Texas. 

Schaupner, who was customer 
relations manager prior to his most 
recent appointment, joined Cadillac 
in 1937. He also held executive po- 
sitions in the manufacturing divi- 
sion and personnel and public re- 
lations departments. 





Purchase Plan 
Portion of Shop Spending 
Applied to New Car 


MUSKEGON, Mich. — Start of a 
program to help a customer pay 
for his next car through savings 
offered on a percentage of parts 
and service work has been an- 
nounced by Robinson Lincoln-Mer- 
cury, Inc. 

Lee R. Robinson, president and 
general manager, said the plan will 
allow a car owner to build a re- 
serve credit toward buying a new 
car whenever he does business in 
any department of the dealership. 

Twenty percent of any money 
spent with the company for parts, 
service or accessories is credited 
to the reserve. One percent of the 
purchase price of a new car is re- 
tained in reserve toward purchase 
of the next car. 

Reserves are credited in a sav- 
ings book given to customers, he 
said. 


Pavek Opens 


Pavek Motor Co. (Dodge-Plym- 
outh), Hinckley, Minn., has been 
opened by Joe Pavek. 
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Yankee Ingenuity 
As Alert as Ever 


By Charles G. Sampas 
Staff Correspondent 
LOWELL, Mass. — From Port- 
land to Hartford, these are busy 
days and nights for Yankeeland— 
and New Englanders are made 
aware daily of the great role of the 



















“ 


auto industry 
economy. 


Things are on the move. New 
faces are replacing old faces. 
There also is ingenuity — New 
England auto dealers burn that 
midnight oil thinking up new 


ideas to sell old and new cars. 


There was for example, a Beat- 
the-Clock sale at Ma Levin’s Home- 


stead, Boston. 


Used-car buys were advertised 
for “special hours.” For example, 
at 9 a.m., a 1950 Studebaker, four- 
door sedan was offered for sale— 


Commercial Credit 


Net Sets Record; 
Financing Drops 


BALTIMORE. — Commercial 
Credit Co. has reported a net in- 
come of $24,228,773 for 1954, largest 


in the company’s history. 


in New England’s 
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it pays and only when it pays. 20 years’ c/o Automotive News, Detroit 26. 


According to the report, however, 
volume of receivables acquired 
slumped from $3,111,621,259 in 1953 
to $2,467,968,945 in 1954, which was 
below 1952’s total. 

This drop was attributed to sales 
drops last year as well as to a new 
company policy adopted two years 
ago in refining its retail and whole- 
sale financing of cars. 

“Motor retail volume has shown 
a substantial increase during the 
past several months,” the report 
said, adding that receivables should 
continue to increase during 1955. 


_ Michigan Tool, 
_ Ex-Cell-O Merge 


DETROIT. — Following the 
merger with Ex-Cell-O Corp., Mar- 
vin R. Anderson, executive vice- 
president of Michigan Tool Co., 
emphasized here last week that the 
exchange of stock involves no basic 
changes for either Michigan Tool 

or its Canadian subsidiary, Colonial 
Tool Co., Ltd. 

The companies, he said, although 
wholly owned subsidiaries of Ex- 
’ Cell-O, will be independently oper- 
ated under the same management. 
Oscar L. Bard, Michigan Tool 
President, has become a member 
of the Ex-Cell-O board of directors. 
The merger will strengthen both 
companies from the standpoint of 
diversification, it was pointed out, 
since products of the two groups 
are non-competitive. 


AWDA Meeting 
Set for May 7-8 


CLEVELAND. — The annual 
spring meeting of the Automotive 
Warehouse Distributors Assn. is 
scheduled May 7-8 at the Statler 
Hotel here, according to A. P. Wal- 
ter, president of the association. 

Walter, who heads Gabriel Dis- 
tributing Co. in Chicago, noted that 
the meeting will coincide with the 
annual meeting of the Automotive 
Engine Rebuilders Assn. in Cleve- 
land. 

AWDA, organized eight years 
ago, is an organization of automo- 
tive distributors in every major 
metropolitan marketing area in the 
U. S. and Canada who sell exclu- 
sively, to qualified jobbers. 


Dealer’s Low Bid 
Wins Vote of Thanks 


Moline (IIL) City Council gave 
a@ vote of thanks to Jim Kittler, 
Pontiac dealer, for his low bid 
of $724.14 on a 1955 Pontiac to 
replace a 1954 Pontiac police 
squad car damaged in an acci- 
dent. 

Other bids received were $1,125 
and $1,080 plus tradein allowance 
on the wrecked machine. 


—_——— 
























Many valuable prizes were given, 
including three $700 gift certifi- 
cates and free orchids to women 
attending the opening. 

In Manchester, Conn., Solimene, 
Inc., (Dodge - Plymouth), offered 
a $100 Valentine to buyers of the 

new model—that is $100 off in 
honor of the Feb. 14 holiday. 

In East Hartford, O’Meara Mo- 
tors, Inc. (Ford), offered “A Sweet- 
heart of a Deal” on the new Fords. 

In New Hampshire, meanwhile, 
Senator Norman A. Packard intro- 
duced legislation to regulate that 
state’s $70 million new and used 
auto business. The bill would re- 
quire each dealer and manufac- 
turer to be licensed. 

The bill is backed by the New 
England Automobile Dealers Assn. 
According to John Orr, public re- 
lations counsel, it was copied from 
a law in force in Rhode Island and 
nine other states. 


40,940 Deliveries 
Set Pontiac High 


For January 


PONTIAC. — Pontiac dealers de- 
livered 40,940 new cars last month 
to establish the highest January 
sales record in the history of the 
division, Robert M. Critchfield, gen- 
eral manager, said last week. 

“Our. sales for January topped 
Pontiac’s previous high January 
record, set in 1951, by approximately 
10 percent,” Critchfield said, “and 
we delivered 55 percent more cars 
than in January, 1954. 

“Even though production is at a 
high level, we haven’t been able to 
meet the public demand,” Critch- 
field added. “Pontiac dealers have 
an average of four new cars in 
stock, an exceptionally low figure 
for this period of the year.” 


$300,000 Fire Hits 
Cawood Auto Co. 


PORT HURON, Mich.—A fire 
which destroyed 28 cars at Cawood 
Auto Co. (Buick-Pontiac) and did 
extensive damage to all depart- 
ments of the dealership caused a 
loss of $300,000 last week. 

The fire was discovered during a 
meeting of the sales staff with 
Charles F. Barrett, general man- 
ager, and Robert Selden, service 
manager. 

No one was injured, and the 
employes were able to save 35 new 
cars from the flames. 


Dandy Dealers 

ALBUQUERQUE, N. M. — Two 
local auto dealers, Herbert Galles 
(Cadillac) and Ward Derryberry 
(Pontiac), were among those se- 
lected in the Albuquerque Tribune’s 
fourth annual Fifty Best Dressed 
Men survey. 
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AUTOMOTIVE SALES 


OPPORTUNITY 
Nationally known automotive parts manufac- 
turing stributor wants salesmen are 


interested in buliding a secure future with a 
long estabtished national organization with 
a Dun and Bradstreet rating AAA-!. Previous 
experience as parts manager, assistant parts 
or factory 
representative in automotive lines desirable. 
issions 


manager, parts jobbers’ salesmen 


We pay our comm 
excess 


must be hard work 


tion. All replies c 
Box 4601, © Automotive News, 
etroit 26 





SERVICE MANAGER to take over well 

equipped, modern service department in 
dealership. 
Excellent salary with bonus based on 
Best deal ever for 
Box 4607, 


midwestern Pontiac-Cadillac 


actual performance. 
top flight, experienced man. 
c/o Automotive News, Detroit 26. 


SALES MANAGER, Large San Francisco 
GM dealer needs thoroughly experienced 
sales manager to retail 1,500 new units 
per year. Must have proven record, ini- 
tiative, fresh ideas, sound fundamentals 
and proven experience in handling large 
sales force. Salary and generous incen- 
tive make this a big opportunity. Write 
complete details of your record and pro- 
posed plan of operation. Box 4620, c/o 


Automotive News, Detroit 26. 


WILLYS JEEP AND 4 wheel drive retail 
salesmen. Willys Florida distributor, Box 


630, Miami, Fia. 


POSITION WANTED 





MANAGER OR SALES MANAGER — 
Arizona, New Mexico preferably. 
Ford and Chevrolet 
pre-war and postwar experience as sales- 
Perfect 
c/o 


Texas, 
Twenty-five years’ 


salesinanager and dealer. 
top references. Box 4608, 
Detroit 26. 


man, 
health, 
Automotive News, 


ATTENTION, 
MANUFACTURERS REPS. 


DO YOU NEED 
NEW LINES? 


Automotive News can help you 
by bringing your wants to the 
attention of manufacturers. 


An advertisement in this sec- 
tion will do the trick at a nom- 
inal cost. 


Automotive News 
Classified Want Ad Department 


top salesmen 
of $10,000 annually, The men we want 
gad ambitious between 
ve a car and be able 
to finance himself for 60 days to travel a 
territory calling on auto dealers. Your reply 
must include age, full experience and educa- 

onfidentiat. 











































experience of selling and managing used Au 
car departments qualifies me as an ex- | SERVICE MANAGER, Quality control all 
cellent judge of used car values, ap- phase service. Forget headaches, my 
praisals and all phases of used car mer-| COntrol. You sell ‘em, I'll keep 'em hap- 





chandising. Box 4623, c/o Automotive py. We’ll make money also. Repeat sales. —, 
News, Detroit 26. Volume operator with correct potential. ‘on 
Having Al service is like owning security oe 
GENERAL MANAGER A bonds. Look over service department— 
GM dealer, would you a ogg pone are you satisfied? Expert mechanical and “< 
still know that your dealership would be management knowledge. Prefer south, oe 
in good hands? I am young, aggressive, southwest or far dry north. Box 4613, aan 
college graduate. Have well rounded ex- c/o Automotive News, Detroit 26. ae 
ee hh ee se si; ll. |! CT .!TCTC 
and management, in competitive Califor- | SALES MANAGER. Young, ambitious, ag- | chi 
nia market. Have finances to buy inter-| S8ressive—college graduate. Six years’ ors 
est in right dealership. Wish to locate in| Volume experience. Proficient in hiring, Ka 
California, midwest or Florida Box 4611 teaching, training sales force in volume 
c/o Automotive News, Detroit 26. at a profit. Prefer Ford or Mercury in 


south. Box 4614, c/o Automotive News, 
Detroit 26. | ib 



























ee ; 

USED CAR MANAGER, presently em- | — 

ployed, desires to make a change. Capa- 
COMPLETE PROTECTION GIVEN ble of coping with all problems. Con- “” 

. scientious, dependable, references. Forty 
AUTOMOTIVE NEWS READERS years of age. Married. John Rose, Essex * i 
Automotive News will not divulge the 5-5918, 7842 Oglesby, Chicago 49, IIl. 28. 
ee aan, wish te [| AUTO LEASING MANAGER desires posi- |) DEA\ 
S ers who w to tion with growing organization or will coll 
protect their identity when answering box organize a new cperation. Fully experi- | car 
number ads, we suggest you send your enced in all phases of leasing business use 
replies direct to Classified Manager, Auto- and capable of taking over complete jac 
motive News. Enclose a note listing the aro aa a —— sans ee wir 
conc i pacity. Can stand rig investigation. Det 
letter - oo a ae rv Box 4615, c/o Automotive News, Detroit DEA 
stroyed if the advertiser is one you have a acer out 
mentioned; otherwise it will be forwarded YOUNG MAN, LINCOLN - Mercury ac- and 
immediately to the advertiser. countant. Three years’ experience. De- $35 
sires position with Florida dealer. Apt. 455 
24, 66 The Fenway, Boston 15, Mass. DEA] 
HELP WANTED uni 
Agi 
tial 
cell 
pro 
NITY |= 
DEAI 
tair 
° ° t 
Automobile manufacturer—one of the "Big 3"—has Ide 
openings for several men to serve in the capacity of lea: 
district managers. Experience in wholesaling, retailing | | = 
and finance required. Must be between ages 28-42. If | | ou 
ie ese . pop 
you can qualify, are ambitious, here is your chance. or 
Nev 
Address application to Box 4627, Beal 
c/o Automotive News, Detroit 26 Be 
cou 
mot 














SALESMEN 


GET "HIDDEN TREASURE FOR AUTOMOBILE SALESMEN" 


This pocket size booklet gives you 10 simple, practical methods of 
finding prospects. It shows you— 


HOW TO: 


1. Prospect by Telephone 5. Organize Your Sales Efforts 
2. Prospect Cold Canvass 6. Multiply Your Pro ii 
3. Prospect with Owners Activities — us 


4. Sell the Walk-ins 7. Increase Your Earnings 
8. How to make a profitable sale today! 
To Insure Prompt Delivery—Order Now 


CHISHOLM SYSTEMS, Box 1352, Palo Alto, Calif. 
Please rush ........ copies “Hidden Treasure for Automobile Salesmen"’ 


$1.00 each 6 copies $4.50 12 copies $8.40 Money back if not satisfied. 

PU scclnsnnsnasnetinnedsbscetiatestonscsensencedanageraals iui bsitshinbicksdhanibentaanathennnieubissesccsndlichessakainees 
Please Print 

i icaiicsissscnian eoccccoscocoses: sialic ei nda aa ahaa 
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POSITION WANTED 


MANAGER. PRESENTLY empioyed auto 
‘executive desires managerial position with 
forward looking dealership. Under 35, 
married, college educated. Well grounded 
in finance, personnel training, advertis- 
ing, -.les programming ani have exten- 
give used car appraising and merchandis- 
ing experience. Former major airline dis- 
trict traffic manager. Can create and 
@irect sales and service programs that 
will increase any dealers profits. Will 
offer finest references and factual proof 
of successful sales campaigns directed. 
Present employer knows of this ad. Loca- 
tion not important. Your inquiry will be 
held in complete confidence and answered 
immediately. Box 4628, c/o Automotive 
News, Detroit 26. 


ON! MR. Southern Dealer. 20 
active auto experience at your 








DEALERSHIPS AVAILABLE 


DEALERSHIP AVAILABLE handling Pon- 


tiac. Northeast section of Ohio. Excel- 
lent location, 11,000 population. $23,000 
will handle. No used cars or accounts 
receivable. Factory approval of course. 
No real estate. Long term lease, I will 
leave you the finest setup you ever laid 
eyes on. All wonderful employes. Com- 
plete in every detail. Wire, write, call. 
Box 4555, c/o Automotive News, Detroit 
26. 


DEALERSHIP WANTED 


WiLL PURCHASE General Motors, Ford 


or Chrysler product dealership, any size, 
southeastern or southwestern coast of 
Florida. Lease building or will buy. All 
cash; consider paying some blue sky for 
desirable deaizrship. Factory approval 
already assured. Box 4584, c/o Automo- 


PARTS FOR SALE 


ATTENTION—CHEVROLET dealers, Sur- 


plus parts for passenger cars and trucks. 
Large stock of prewar parts to be sold 
below cost. Inquiries for any part or 
parts, large or small, will receive im- 


mediate attention. Write, wire or call. 
Swarthout Chevrolet, Inc., 1820 Indian- 
apolis Bivd., Whiting, Ind. Whiting 1073. 





BUICK PARTS 


All Other GM Parts Also 
UP TO 50% DISCOUNT 


Extrd Discount on Special Phone Orders 


AUTOMOTIVE NEWS, FEBRUARY 21, 1955 63 


CARS FOR SALE 


DEALERS SAY 
Our greatest dollar values ore at 


CARL MARKER'S 


ANTIQUE CARS FOR SALE 


FOR SALE—1927 CHEVROLET 4 door 
sedan. A collector’s item, Has been com- 
pletely overhauled, repainted and new 
upholstery. Used for advertising pur- 
poses. Price $200, Midtown Chev. Co., 
203 S. Main St., Marion, Ohio. 





FORT WAYNE 1931 CHRYSLER 4-DOOR. 30,000 actual 
| miles. Fine tires. Perfect condition— 
AUTO AUCTION | $500. J. V. Wobd, 3019 Exmoor Road, 


Columbia, S. C. Phore 3-5963. 


ge MISCELLANEOUS 

| NEW STYLE PENNANTS. 50 feet of 
2’’ x 18”’’ plastic strips, assorted colors. 
Only $2.95. Postpaid guaranteed, Peter- 
son’s Advertising Service, Box 402, Hunt- 
ley, Ill. 


Oldest in the Mid-West 
One of the Nation's Best 
Sale Every Tuesday 
12:30 P.M. 
OPEN ALL NIGHT MONDAY 
Phone E 1254 Phone E 5209 








324 West Main. Street, Fort Wayne, Indiana 
We Guarantee Checks 
Dealers Only 


tive News, Detroit 26. 
WITHIN 50 MILE radius Detroit. Profit- 
viously general manager — Studebaker able Pontiac dealership. Minimum buy- 
agency. Thorough buying and appraisal out. No used cars. Factory approval. 
experience used cars—financing, controls, Box 4624, c/o Automotive News, Detroit 
office management. Full knowledge re- 26. 
pair shop and body work. Willing to take | Gq IN MICHIGAN, Experienced automo- 
complete responsibility with view to-/| tive accountant desires active financial 
wards interest in business with invest- interest. Box 4625, c/o Automotive News, 
ment later on. Prefer locate south Florida Detroit 26. 
due to wife’s health and welfare two | ————————_——_——____________—_ 
; - CADILLAC DUAL AGENCY wanted with 
a either Pontiac or Chevrolet. Michigan 


_Detrott a6. preferred (exclicing Detroit). Box 4528, 
DETROIT BUYER SEEKING connection!!! c/o Automotive News, Detroit 26. 
Buyer and former dealer with 20 years’ | Gyj¥—PREFERABLY BUICK or Olds, 250- 
experience, now seeking southern, west- 350 car per year with or without real 
ern or eastern outict. Huge local dealer) state. Must be in New Jersey. Box 4616, 
acquaintance. Dynamic results may be/ c/o Automotive News, Detroit 26. 
expected. Contact Box 4505, c/o Auto- | ———————_____—~_——————_——___—_ 
GM—SINGLE OR dual. Would buy all or 


motive News, Detroit 26. 
SAMA DoaTeEenee Gale, a portion of. Prefer California, midwest 
RTS MANAGER POSITION WANTED. or Florida. Box 4630, c/o Automotive 


Reliable family man, 10 years assistant 
parts manager—Chevrolet, seeks position ae, ee oe 
DEALER SERVICES 


with future. Willing to relocate Calif. or 
INVENTORY SERVICE 


Fla. Box 4531, c/o Automotive News, 
Parts and Accessories 


Detroit 26. 
DESIRE POSITION AS parts manager 

CERTIFIED REPORTS * 
Obsolescence Disclosed 


with GM dealer. Eight years’ experience 
or Overage Established 


Married, 29. Dependable with references. 
Shortage 
Inventory Investment Evaluated 


Will locate anywhere. Box 4526, c/o Au- e 
@ Analysis of Methods and Procedures 


tomotive News. Detroit 26. 2 
TWENTY-THREE YEARS’ experience in $ 

Full time experts. No pick-up part time help. 
SAVE MONEY 


new car dealerships. Presently employed 
Call or Write for Service Details 


as used car manager. Age 40. Desire 
position as buyer for new and used cars 
Automotive Inventory Service Co. 
10040 Freeland Detroit 27, Mich. WE 3-6445 


Fast—Direct—C.0.D. Service 
Largest Buick Parts Dealer in U. S. 


GORDON BUICK || cans wantep 


WE WILL BUY state, county, city and 
1000 S. Wabash Av., Chicago, mM. fleet owned cars — any quantity, What 
Phone Wabash 2-1030 


service. Man, 47, past eight years own 
successful used car business—N.Y.C. Pre- 


Our New Model 


TOW BARS 


LEAD IN SALES... 
VALUE AND... 
PERFORMANCE 


Meet 1.C.C. Requirements 


MOTO-MATIC 
TOW . GUIDE 








do you have to offer? Keller's Automo- 
tive Service, R.D. No, 1, New Cumber- 
land, Pa. 


OLDSMOBILES 
WANTED 


1955 Olds 88's, super 88's and 








CARS FOR SALE 


Michigan's Fastest 
Growing Auto Auction 


It’s New —I#'s Nice 
It's Detroit's Finest 


WES COON 
AUTO AUCTION 


Grand River at Telegraph 
U. S. 16 and 24 





100 new, 


98's wanted, with or without frigidaire, by 


authorized Texas Olds dealer from other 
authorized Olds dealers only, to take 
care of record high local orders. We 
transport in groups of four from any- 
where. Wire quantity series accessory 
codes and prices to Box 4578, c/o Auto- 
motive News, Detroit 26 and receive our 
return wire next day. 
dential. 


and 


BRAKE-MOBILE j 


TOW - PILOT 








Absolutely confi- 


with Automatic Brake 


Cannot Be Matched 
At Any Price 


Write Today for 
Illustrated Catalog 


Factory Sales Division 
PILOT DISTRIBUTING 


COMPANY 


BATTLE CREEK 9, MICH. 
Phone WO. 2-5257 All Dept's. 


“Leaders In The Industry" 
Since 1939 





Every Thursday at 12:30 P.M. 
and 
Every Monday at 12:30 P.M. 


Beginning February 28th 


Sam Giordano, Auctioneer 


All checks guaranteed 
Kenwood 1-9694 


AMBULANCES FOR SALE 


AMBULANCES, 1950 Cadillac superior 

body; 1949 and 1950 Cadillac hearses: 
1948 Buick service car. Photos available. 
Box 4534, c/o Automotive News, De- 
troit 26. 


OFFICE EQUIPMENT FOR SALE 


N. C, R. 3000 BOOKKEEPING machine. 
A-1 condition. Built-in typewriter. Can 
handle complete set of books. No reason- 
able offer refused. City Auto Sales, 2255 
8S. Michigan Ave., Chicago 16, Ill. 


in or near Philadelphia. Box 4629, c/o 
Autumotive News, Detroit 26. 





DEALERSHIPS AVAILABLE 


FOR SALE—FRANCHISE handling Stude- 
baker, since 1932—town of 10,000. Best 
location, building and used car lot in 
town. Close to big 120 million dollar 
power plant being built, 12 year building 
project. Parts, accessories and equip- 
ment. Building for sale or lease, built 
new in 1947, Six car showroom, Modern 
service department. Lots of Studebaker 
owners in this territory. Packard fran- 

















BUSINESS OPPORTUNITIES 
ACTIVE PARTNER WANTED. Established 
dual dealership, Studebaker-Packard. 
California valley town. Good potential. 
$25,000 capital required. Box 4590, c/o SPECIALIZING IN THE SALE OF 
Automotive News, Detroit 26. EX-TAXIS front end mach‘ne with all equipment in 
}  chise available. Write or call Auto Deal- new condition. Falls Church Garage, 
| ers Auction, Inc., Phone Humbolt 7470, Excellent Bodies - Good Motors - Heaters Inc., Falls Church, Va. Phone JEfferson 


Kansas City, Mo. Upholstery New 2-2300. 
WANTED 








ATTENTION DEALERS !! 


SHOP EQUIPMENT FOR SALE 
ctvoniesssieeisantapeensinithinstnhdianisanapuamsenatapemenememeete et ilsishnas. 
FOR SALE—BEAR heavy duty frame and 








ee 
FOR SALE. DE VILBIS automobile paint 


BUY NOW — LOWEST PRICES EVER 
booth complete. Fostoria automatic § 


e if YOU ARE CONTEMPLATING the ac- 


visition of a large ‘‘Big 3’’ dealership 
| £ city with fine climate, 100-200 thou- ; 1951 dryer. Will sell either. Excellent shape. For Quick Results 
| sand population, south central area, this| Downtown Oldsmobile dealer for 21 PI th Ford Ghiwedies Ferris Buick, Highway 14 South, Har- | Use Automotive News 
| one might interest you. Completely equip- | years, 400 cars, large city in western New ymouths — Fords — Chevrolets vard, Ill. WANT ADS 

ped, excellent liquid financial condition. 1 to 500 





All replies confidential. Must qualify of | York state, needs prospect for company : a 


course with factory. This is owner’s ad. | junior partner. Present dealer sole owner, MORRIS FREEDMAN 
ATTENTION: Men of Top Calibre Capable 







a 


Box 4511, c/o Automotive News, Detroit | age 57, good health, very active, high 

3. standing in community. Are you between 54th & LINDBERGH BOULEVARD 
35 and 40 years of age? Can you ap- PHILADELPHIA 43. PA. 
praise and sell used cars, close deals, SARATOGA 7-2300 





DEALERSHIP AVAILABLE handling Lin- 
coln-Mercury—western Pennsylvania. 250 
car franchise. No accounts receivable. No 








used. Most modern building with lot ad- | handle men and eventually invest upwards 0 e 

jacent. Will lease properties. Write or | of $50,000? If so, write f I 6 $30 (000 { $40 (000 Y 

wire Box 4631, c/o Automotive News, 

Detrott 3. a 5 ae alia ol sali Ne SOMETHING NEW amin ’ 0 : per ear 





Detroit 26 





DEALERSHIP HANDLING DeSoto-Plym- 
outh—New York region. Three hundred 


USED CARS DELIVERED 
and fifty sales potential. Will handle 


$35,000. Reference in first letter. Box | ———————_——————————— | Wee have for sale a nice selection of 
062, c/o Amomotive News, Detroit 26. GANUFAGRURERS AGENT covering fleet leased 1953 Chevrolets, Fords and 
SRALERSHIP HANDLING FORD — 200 |" ' Plymouths in all body styles. These cars 


Missouri, Kansas, Oklahoma and Texas, 
unit in central western Ohio—small town. ; > . 
Aggressive community with real poten- desires line of automotive equipment, parts | -4, be delivered to your door regardless 
of location. Phone or write for informa- 


NEW BRICK PROCESS 


Franchises Now Available 










%"" brick or ledgerock process applied over siding, 
shingle, concrete, cement block and stucco. Insulates 
against moisture, heat and cold. Life-time guarantee. 
Protected territories. Franchise investment dependent 
upon size of market. For full particulars write— 


Life-Brik and Stone Co. 


8821 Fenkell Street Detroit 38, Michigan 







d accessories. Box 4619, c/o Automo- 
tial, With or without new building. Ex-| 2” ° 

cellent location, Must have factory ap-| ‘ve News, Detroit 26. 

proval. Box 4626, c/o Automotive News, PARTS FOR SALE 


Detroit 26. ca 
| NEW MORRISON SNOW plows for jeeps 
DEALERSHIP HANDLING FORD—moun-| and 4 WD Willys. Complete Hydraulic, 


tion. 


Robinson Auto Rental, Inc. 
229 S$. Hanson St. Philadelphia, Pa. 


1. E. Spatig, Used Car Manager 
Sherwood 8-1500 






tain resort town of Waynesville, N. C., heavy blade. List $328. Disposing below 
distributor cost of $175 due to change 
of dealer franchise. Also Willys parts 
below dealer cost. Grand Central Motors, 
3601-21 W. Grand Ave., Chicago 51, Ill. 





at entrance to Great Smoky Mountains. 
Ideal climate, large tourist trade. Mod- 
ern, well located building with long term 
lease at reasonable rent. Contact N. Eng- 
lish, Parkway Motors, Waynesville, N. C. 
ii cacietninen ae peaeasaeanienpagatatealseaaanacatanmeinsadeatareion: 


DIRECT DEAL, HANDLING Dodge-Plym- 
outh. North Missouri county seat; 7,000 
population. 75-100 contract. No used cars | 
or accounts. -Box 4617, c/o Automotive 
News, Detroit 26. 


DEALERSHIP FOR SALE, handling Pack- 
ard. West coast of Florida. Potential 150 
cars. Excellent facilities. Favorable 
lease. Ideal climate. No used cars or ac- 
tounts receivable. Box 4618, c/o Auto- 
motive News, Detroit 26. 
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RUBY HAS THE PARTS! 

1935 and up — Chevrolet 
Genuine grilles, fenders, doors, bearings, 
ears, etc. We specialize in genuine parts 
‘or older models. 


RUBY CHEVROLET 
807 N. Broadway Milwaukee 2, Wis. 


NEW YORK CITY'S 
SKYLINE ; | 


AUTO AUCTION : 


EXCLUSIVELY FOR AUTO DEALERS 
You are 100% safe because all titles 
anc .checks are insured 





greene a cenene ease earian concen aanaie cue eanane saviesnean anes eeneniithelinisislanaiai | 


New Subscription Order! 2 


Send Automotive News to Address Below 
for One Year $8 [-] or Two Years $14 [] 
for which check is attached [[] or send bill [7] 








i ii — 


GREENPOINT AVE. & PROVOST ST. 
BROOKLY:w 22, N. Y. 
Tel. EVergreen 3-4800 
Auctioneers—David B. Spielman 


$500 ANNOUNCEMENT 
CASH PRIZES 
Re-Opening @ March 16th, 1955 


DURHAM AUTO AUCTION 


New Building—1315 E. Geer St.—Rt. 15 


W. Becker 











AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 


AUTO AUCTION 


TIM ANSPACH 
"Midway," Stop 20 
Albany-Schenectady Road 


ALBANY, N. Y. 
(For Dealers Only) 


EVERY MONDAY ... 12 NOON 


All Inside 86,000 Sq. Ft.—500 Car Capacity 
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No Registration Fee First Day Sale 11 A. M Member of N.U.C.D.A. and N.A.A.A., Inc. NE NS 5 5 5 5 Sik dec os x eh ni oe eee ke ‘ Zane Minko cscas 
vce ees ean cendsdedeeetivar es iv ds te ci SEARS BN Sec eee 
Phone Reservations—Come A Day Ahead GRAND RAPIDS AUCTIONS, INC. 
See Duke Univ.—Amer. Tob.—L & M. Tob. Co. On M2i—One Half oe west of Grandville. “i TRADE CONNECTION: 
: Car Dealer Truck Dealer [] Manufacturer [] 
- EVERY TUESDAY—CHECKS INSURED 
J.B. Leathers Durham, N.C. Phone 4-7832 as -tdb Wak, tenant thee Jobber (J Insurance [] Financial [J Supplier | 
Auctioneer: Col. W. E. ‘Bill’ Nagy 
(Free Dinner to Buyers, Dealers and Drivers) “Michigan's Best" MOEN OP CRs ncaa snccaasaskas eee canine Mla ware wade ee osshaeee 
Phone: ARdmore 6-4720 2-21-55 
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“THE ‘BIRD’ IN-YOUR HAND IS WORTH TWO IN THE BUSH’ 





creates added i, vofils on every car you handle 


Within your firm grasp are three sources 
of important revenue — three never-failing 
profit builders you can count upon month 
after month, year after year. Beauty is 
easy to sell and once sold, it keeps on 
selling other products and services. Because 
as long as an owner is proud of the appear- 
ance of his car, he is willing to spend 
money on it. 
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“Ay NEW 1955 MODELS. The striking colors on today’s cars 
sell their own need for the color protection only Porcelainize can give, and new buyers 
gladly pay the moderate added cost without objection. 


wy USED CARS. Porcelainizing sets your used cars apart from 
all competition and provides you with an exclusive sales advantage. Your cars 
look better, ms.ve faster, and sell for more. 


Sy CUSTOMERS CARS. Porcelainize is an exclusive “sales tool” to keep you in 
friendly touch with former buyers who are your best prospects 
for new cars and other products and services. 


“THEY RIDE WITH PRIDE” 


FREEMAN & FREEMAN, INC., DENVER 3, COLORADO 3 





